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Every 


Millions of dollars’ worth of modernization work 
lies dormant in every territory. Home owners need 
all sorts of replacements from new roofs ‘to new gar- 
den furniture. The field for replacements and mod- 


ernization is particularly fertile because of the fact 
that so many of the homes built during the last dec- 
ade were the work of “jerry contractors,’ consequently 
the quality merchandiser has an opportunity to cash 
in, providing he uses some aggressive method to stir 
up live prospects for modernization and the allied 
lines he handles. The house-to-house survey system 


Home Has Needs 





for Lumber 


is a tested and approved method for unearthing live 
leads for home repairs of all kinds. In some form 
or other, the survey is worth the lumber dealer’s con- 
sideration. When using a house-to-house survey sys- 











tem, regardless of how it is handled, it is essential that 
all leads be followed up immediately. Some dealers 
send their salesmen out for a few hours a day, and 
some employ extra help, at so much a name, to survey 
the territory. These merchandising surveyors, as they 
might be called, are paid from six to ten cents for 
every survey card filled in. [Turn to page 38] 
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More Nails per pound, 
Less bent nails, Less split 
lumber, Greater holding 
power, Drive easier. 













Youre There With 
PACKAGED NAILS 


Every so often the business trend of the world points toward a 


period when sensible merchandising and buying is the rule. The 
present conditions have demanded just such an innovation as 
the New Sterling packaged NON-SPLITZ Nails. Here is the 


opportunity for every dealer to cash in on profitable sales for 


spring. 


Save the expense of nail bins, paper bags, twine and scales. 
The uniform weight and sanitation of these five pound cartons 
enable every customer to be served promptly. Your customers 






merits of Sterling NON-SPLITZ Nails. 


of merchandising nails. 
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will be quick to realize the extra value of NON-SPLITZ Nails, 
the cela’ nail for all building purposes. More nails per pound, 
fast and easy to drive, less bent nails, less split lumber and greater holding power are a few of the 
Save time, labor and actual dollars by using this modern method 


Handsome display stand provided for dealer absolutely FREE 
of charge. Write today for further details and information. 


STERLING 


NORTHWESTERN BARB WIRE CO. 


SINCE 1879 ILLINOIS 
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ROWE 


BULL’S EYE LADDERS 
are sold only through © 
_RETAIL LUMBER TRADE 





























Full line of ROWE LADDERS 
Light. strong. balanced, easy tohandle 


Write today for Rowe’s 1932 ladder price list. It 
quotes surprisingly low prices on all styles of Common 
and Extension Ladders, Step Ladders, Decorators’ and 
Painters’ Ladders, Trestle Ladders, Fruit Pickers’ 
Ladders, etc. 


BULL'S EVE LADDERS give extra 
value--extra safety at no extra cost 


The side rails of every Bull’s Eye Ladder are made 
only of Clear, Straight Grained Ladder Stock. 
Either fir or spruce material can be furnished. Noth- 
ing but clear hickory ladder rungs used. Every side 
rail and every rung tested before being put into a 


ladder. 
Freight Saving 


By combining your Ladder orders with your orders 
for Rowe “Can’t-Sag” Gates, Ro-Way Overhead Type 
Doors, Trellises, Pergolas, Arches, Lawn Seats, Picket 
Fencing and other Rowe Products, you are able to 
make a considerable saving. 


WRITE FOR THE ROWE LADDER CATALOG 
i AND LUMBER DEALERS’ PRICE LIST 


ROWE MANUFACTURING CO. ca 


187 Adams Street 
ESBURG, ILL., U.S.A. 
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NOW TAKES ON ADDED VALUE 


| PUTTYLESS 





STEEL 
BASEMENT 
WINDOWS 








Ngee preferred — VENTO Puttyless 
Steel Basement Sash now are well nigh 
indispensable to the successful dealer of today. 
To fully satisfy your critical customers you 
need the extra quality and numerous extra 
conveniences that VENTO alone affords. 


Write for Catalog and Prices 


Wean STEEL SASH CO. 





Tad Xd me Windows for Basements, Bulb ade 
Garages,Factories,Barns,etc ML UEA anh en Gs 
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A Great Association Keeps Step With 


March of 


HE EIGHTEENTH annual con- 
vention of the Southern Pine Asso- 
ciation held in New Orleans within 

the last fortnight might well be termed 
an accounting of stewardship; and a 
splendid accounting it was. In time 
of stress such as that through which 
business and industry in general and 
the lumber industry in particular are 
passing, all too often men are prone to 
challenge the value of association work 
and to ask the question, “What am I 
getting in actual dollars and cents in 
return for the money that is being paid 
to the association?” If they do not see 
the returns actually reflected in orders 
on the books or in some other tangible 
form they are inclined to decry organ- 
ized activities and often to decide that 
there is a good place to begin a re- 
trenchment. 

In the reports made at New Orleans 
this challenge was accepted and the 
members were given an accounting of 
certain activities that had resulted in 
actual hard dollars coming back to 
them in amounts many times more 
than the total of association dues they 
had paid. This was notably true of 
the work of the traffic department. In 
making his report the traffic manager 
directed attention to the fact that in 
the very nature of the work little pub- 
licity could be given to what that de- 
partment was doing, but the report 
proved conclusively, by cold figures, 
that really amazing things had been 
accomplished. 

And so with other activities. The 
Southern Pine Association has been a 
leader in many constructive move- 
ments, some of which have been pur- 
sued under adverse conditions and 
often hampered by lukewarm support 
or even active opposition. Definite 
moisture-content specifications, grade- 
marking, standardization of grades and 
sizes, retailer co-operation, sap stain 
prevention, better merchandising— 
these are some of the outstanding 
things that have gone into the records 
of accomplishment. Now, the associa- 
tion, as representing the Southern pine 
industry, declares itself ready to meet 
the challenge to further and greater ac- 
complishments for the benefit of pro- 
ducers, distributors and users of that 
industry’s product. That this is true 
may be noted from some of the sub- 
jects presented for discussion at this 
convention: Closer fabrication at the 
mill; new products, such as laminated 
structural members, plywood etc. ; pre- 
servative treatments; aluminum prim- 
ing at mill; reclaiming oil company 
business; highway departments’ re- 
quirements; industrial uses; selling 


Progress 


quality in lumber; and others of equal 
importance. 

While striving always for the better- 
ment of the Southern pine industry the 
association has co-operated with every 
movement for the advancement of the 
entire lumber industry. It has been 
a staunch supporter of the National 
Lumber Manufacturers’ Association, 
and it certainly has taken the lead in 
developing closer co-operation with the 
retail lumber dealers. 

The one subject at this annual con- 
vention that was mentioned oftener 
than any other was that of fabrication 
at the mill, and there can scarcely be 
a doubt that the lumber industry is going 
to fall into line in this development of 
the changing times. Both in the South 
and on the West coast much progress 
has been made along this line, but this 
development has only just begun. In 
this development the retail lumber 
dealer necessarily must play an impor- 
tant part and it was with that thought 
in mind that an entire session of this 
notable convention was given over to 
the retailers, who were invited to give 
the manufacturers the benefit of their 
ideas. Only as the retailers accept the 
responsibility of selling buildings 
rather than building materials can this 
movement for more complete fabrica- 
tion at the mills make real progress. It 
is largely through a development of 
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this kind that wood will successfy}} 
meet the challenge of metal in th 
building of homes. It is through such 
merchandising that the retail deale 
will be able to meet the challenge oj 
the mail order houses. Thus it may be 
seen that the interests of the lumbe 
manufacturer and the dealer are closely 
interwoven and the necessity for ac. 
tive co-operation becomes apparent, 

Of increasing importance and groy. 
ing influence in the South and through. 
out the country is the small mill. Ree. 
ognizing this fact, the Southern Pipe 
Association is extending its facilities 
to, and working with, the small oper. 
ators. Much remains to be done in 
this direction, but a real start has been 
made, and looking back upon the his. 
tory of that organization one may feel 
assured that this problem will be han. 
dled successfully, compromises will be 
made, differences of opinion will be 
eradicated, bad features will be elimi- 
nated, and in due course a program will 
be developed that will assure the user 
of Southern pine that he will get sat- 
isfaction and full value received, no 
matter what the source of the lumber 
he purchases. Doubtless one approach 
to this desired end will be through a 
merchandising plan based on the sale 
of lumber on the basis of the use to 
which it will be put rather than by 
some specific grade. The AMERICAN 
LUMBERMAN believes that the industry 
will meet this and every other chal- 
lenge and that the manufacture and 
sale of lumber will become an even 
finer and better business than it has 
been in its glorious past. 


Household Devices Offer Retail 
Sales Opportunities 


URING recent years the wider 
availability of electricity has 
wrought changes in household 

equipment that in the aggregate are 
little short of revolutionary. The first 
use of electricity in the home is, of 
course, for light, and even that rather 
limited use of it transforms the home. 
But lighting is only the beginning of 
electrical use. It is but the entering 
wedge which the electrical industry 
has used with its characteristic enter- 
prise to increase the consumption of 
electricity and multiply the use of 
electrically operated utilities. 

The wider availability of electricity 
has introduced into the home an al- 
most unlimited supply of power in its 
most flexible and adaptable form. It 
was the invention of the steam engine 
that ushered in the industrial era and 
stimulated invention to a degree that 
effected a revolution. On a smaller 
scale, electricity is effecting a revolu- 
tion in the home life of the people 
wherever this comparatively new 





power has been introduced. As a fe- 
sult of effective publicity the great 
mass of the people have been converted 
to the belief that electricity and elec- 
trical utilities are as essential in the 
home as the tallow candle and the oil 
lamp were in their day. 

Viewed purely from the standpoint 
of sales opportunity, the introduction 
of electrical power has opened up 4 
vast new field which belonged to no- 
body and was accessible to any mert- 
chant who possessed the enterprise to 
occupy it. The field is not yet by any 
means fully occupied and efficiently 
served in many communities, and it 1s 
believed that its full sales possibilities 
will not be realized until the distribu- 
tion, installation and_ servicing of 
household appliances are in the hands 
of established, reputable merchants 
who can stock, display, demonstrate, 
install, repair and otherwise service 
them. 

It is a fact that lumbermen in in- 
creasing numbers are coming to recog- 
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nize that household utilities and equip- 
ment are logically merchandised by the 
merchant who supplies the materials 
for constructing the home, and indeed 
the complete home. If he furnishes 
the materials to build the home and the 
coal to heat it, why may he not supply 
the furnace and the stoker? The same 
invincible logic applies to oil burners, 
washing machines, electrical refrigera- 
tors, ironers, and all the other house- 
hold equipment and conveniences. 


AMERICAN LUMBERMAN 


In the smaller towns, especially, the 
trend is toward fewer places of busi- 
ness, with a wider range and variety of 
merchandise in the remaining stores. 
Lumbermen have quite generally ob- 
served this trend and have altered 
their stocks and policies in harmony 
with it. The present time, however, is 
especially appropriate for making a de- 
tailed survey of the sales opportunities 
open to the lumber dealer in the house- 
hold utilities field. These devices add 
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to interest in the home and multiply 
the contacts between dealer and pros- 
pective builder. They also necessitate 
attractive sales rooms, which, how- 
ever, largely justify themselves in the 
increase in volume of building ma- 
terials sales. Unquestionably, the re- 
tail lumber business needs at the pres- 
ent time exactly such a stimulus as 
would be afforded by the stocking and 
servicing of utilities that typify alert 
enterprise and intelligent progress. 


First National Conference of Lumber Sales 
Managers Called for Chicago 


WasuHincTon, D. C., March 30.—A national 
sales conference, the first of its kind ever held 
in the industry and one to be attended exclu- 
sively by representative lumber sales managers, 
has been called by the National Lumber Manu- 
facturers’ Association to convene on Monday, 
April 11, at the Congress Hotel, Chicago. The 
sales managers attending will represent all lum- 
ber producing regions and are being selected by 
the regional manufacturers’ associations. The 
sessions are to be thoroughgoing and will prob- 
ably continue through a two-week period. 


A preliminary program sets forth recognized 
problems. The conference will assign to each 
subject as much time and detailed attention as 
seems advisable, and add such other subjects 
as seem to merit attention. In addition to an 
opportunity for “uninterrupted discussion” and 
self-direction, the conference is expected to 
afford a “liberal education” in lumber sales 
matters looked at nationally or inter-regionally 
from the sales manager’s viewpoint without 
intervention from other factors in the industry. 


The proposed conference is the result of 
favorable suggestions over a long period from 
many sources, including both sales managers 
and manufacturing executives. The tentative 
call, sent out within the last two weeks, re- 
ceived so immediate and hearty a response as 
to make it possible to set an early date for the 
opening sessions. Under the suggested plan the 
conference will be divided into three general 
—_ On this point the conference call 
reads : 


Discussions Practical and Thorough 


“The first few days would be spent in a gen- 
eral discussion of lumber selling and the pick- 
ing of the problem to pieces and the setting 
forth and considering of all angles of it. The 
second division of the program would be to put 
the picture together again with such changes 
in set-up and methods as the conference believes 
would improve the situation.” The third step 
will be aimed at reducing the results of the 
conference to practical recommendations that 
can be put into effective operation. In fact, 
the suggestion is definitely made that other 
branches of the industry might find it desirable 
similarly to convene for the purpose of consid- 


fe recommendations resulting from this con- 
erence, 


While there is no certainty to what extent 
any of the several subjects may be discussed, 
many of them may from their nature be ex- 
pected to receive thoroughgoing and, if need be, 
Protracted attention. Lost motion is to be 
avoided, but the plan is not to rush the con- 
ference ; rather to encourage it to give as much 
time as it considers necessary and practical to 
reach definite conclusions on each item taken 
up. Among the topics in the program are in- 
cluded: Pool cars, truck distribution, selling 
costs, salesmen, national trade extension pro- 
gram, trade practices, retail co-operation, spe- 
les competition, group selling, grading rules, 








molding patterns, terms, American Lumber 
Standards, storage, consignment and _ transit 
sales, association reports, substitutes, freight 
surcharges, Federal sales tax legislation, and 
similar topics. 


Sales Managers to Attend 


The limitation of conference personnel to 
sales managers and the reasons for this are 
indicated in the following passage from the 
call: “So that there would be as little confu- 
sion and lost motion as possible in getting 
started and conducting the work of the confer- 
ence, its membership should be limited strictly 
to sales managers. This would create a group 
understanding sales technique that would pre- 
vent long explanations of situations which are 
patent to all sales managers and long diversions 
into fields of speculation beyond purely selling 
problems.” 


In a letter on the subject to regional asso- 
ciations, A. C, Dixon, president of the National 
Lumber Manufacturers’ Association, urged 
them to strive for a representative conference. 
It was emphasized that all woods should be 
represented and that at least three sales man- 
agers representing each producing region be 
present, these men being selected with a view 
to their capacity and without reference to the 
size of the operations with which they may be 
connected. 

Close to a score of conference delegates have 
already been selected. Early reports indicate 
that additional groups are favorable to the idea 
and that only the picking of representatives 
remains. In certain groups which have not yet 
had opportunity to act the sentiment is reported 
to be favorable to the conference idea and their 
representatives are expected to be chosen at 
an early date. 





Some Aspects of the Home 
Owning and Building Con- 


ference Are Criticized 


Wasuincton, D. C., March 29.—In a letter 
from Wilson Compton, secretary-manager of 
the National Lumber Manufacturers’ Associa- 
tion, to Robert P. Lamont, secretary of com- 
merce, which was today released for publica- 
tion, Mr. Compton called attention to the arbi- 
trary and discourteous tactics employed by the 
chairman of one of the important committees 
of the President’s Conference on Home Build- 
ing and Home Ownership and also pointed out 
that the portions of proposed reports of other 
committees “are of such a nature and so un- 
guarded as easily to lend themselves to unwar- 
ranted and unintended use by ardent competi- 
tors.” Principal reference is made to the ten- 
tative report on “Housing and Safety,” pre- 
pared by a sub-committee, statements in which, 
Mr. Compton says, are “perhaps literally cor- 
rect but are nevertheless of such a character 
and are so unguarded as to be readily converted 
to abuse as an unwarranted and unintended 
reflection upon the proper use of lumber and 
wood products in home construction.” It is 
implied throughout the report, Mr. Compton 
says, “that the use of lumber and wood products 
in home building is not ‘modern,’ is ‘ordinary’ 
and is generally unsafe and undesirable.” “The 
sections above referred to,” Mr. Compton points 
out, “have been widely described throughout 
the lumber trade as steel, concrete and clay 
products ‘propaganda.’” 

Mr. Compton then goes on to point out that 
the lumber industry provides a type of general 
building material which has been in use in the 
United States for the longest period; that 
therefore there is no occasion for penalizing or 
belittling the use of lumber and timber products. 
Then follow statements showing that because it 
was the purpose of the conference to make 


available good housing to those in the lower 
average income groups, lumber is still substan- 
tially the most economical type of building and 
home ownership. 

In closing his letter, Mr. Compton points 
out that he believes the secretary can not but 
see, if he carefully follows suggestions made, 
that the criticism made is justified. 





Sketch Plans for Farm Houses 
Available 


WasuHIncton, D. C., March 28.—Twenty- 
three sketch plans for farm houses are being 
made available to farmers and rural residents 
by the bureau of agricultural engineering of the 
United States Department of Agriculture. This 
is one of the results of the President’s Confer- 
ence on Home Building and Home Ownership, 
held last fall. The designs represent research 
of and contributions to the work of the com- 
mittee on town and village housing. 

The plans range in size from 2-room, single 
story structures, without basements to 10-room, 
2-story dwellings with basements. Most of 
these designs call for wood construction. Sev- 
eral of them are contributions from agricul- 
tural colleges. They also represent contribu- 
tions from the National Lumber Manufactur- 
ers’ Association architectural staff. Two of the 
designs show houses that may be built a part 
at a time, including the N. L. M. A. “House 
for the Growing Income,” a model of which 
was on exhibit and attracted widespread atten- 
tion at the conference. Convenience, comfort 
and pleasing appearance were the criteria on 
which the houses were selected. 

In announcing distribution of these sketch 
plans, the bureau also called attention to col- 
lateral material available, such as Farmers’ 
Bulletin 1132-F on planning the farmstead and 
Bulletins 1448-F on labor saving equipment for 
the home and 1326-F on farm plumbing. 
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QUERY AND COMMENT 


Plan Book for Apartment Buildings 

We have had an inquiry for a plan book of 
small four-apartment buildings. Do you pub- 
lish such a book? If not, could you suggest 
where such a book may be secured?—INQUIRY 
No. 2794. 

[This inquiry from a retail lumber dealer in a 
substantial Illinois city, together with others of 
a similar nature received by the AMERICAN 
LUMBERMAN, indicates a growing interest in 
apartment buildings in the medium sized cities 
and smaller towns. That these inquiries come 
from retail lumber dealers is further indication 
of the important place the retail lumberman 
holds as the building adviser to his community. 
The AMERICAN LUMBERMAN does not publish 
a plan book containing plans of apartment 
buildings, and its records do not show sources 
from which a book of this kind may be secured. 
To anyone having information about such plan 
books or who is prepared to supply them, the 
name of the inquirer will be given upon request. 
—EDITor. 


Seeks Veneer Panel or Box Material 


We wish to obtain names and addresses of 
firms manufacturing a %-inch veneer panel 
such as is used in boxing radios, phono- 
graphs etc., and also for packaging canned 
fruits and vegetables.—INQuIRY No. 2799. 

[That retail lumber dealers throughout the 
country are becoming more and more inter- 
ested in stocking and promoting the sale of 
plywood is indicated in the number of queries 
similar to this that are being received by the 
AMERICAN LUMBERMAN. To this inquirer, a 
well known retail lumber dealer in Texas, have 
been given the names of a few manufacturers 
in position to supply his needs. To any con- 
cern in position to supply material of this 
kind, the name of the inquirer will be given 
upon request.—EbITor. ] 





Supply of Hickory Squares Sought 

Will you kindly give us the names of con- 
cerns who are in position to supply hickory 
squares that will dress to 1% inches, in 
multiples of three feet?—INQuIRY No. 2801. 

[This inquiry comes from a retail lumber 
dealer in northern Illinois, who has a customer 
who is an extensive user of this material. Con- 
cerns in position to supply this material are in- 
vited to advise the AMERICAN LUMBERMAN of 
that fact and the name of the inquirer will be 
given upon request.—EbiTor. | 





Designs for Small Stores 


One of our customers directs to us this in- 
quiry: “I have a 25-ft. lot which has always 
been rented until now and it is so old as to be 
falling to pieces and rents at such a low figure 
that I might rather consider putting up a 
building suitable for a barber or small con- 
fectioner. What I want is designs of smart 
architecture, such as one sees in California, in 
the type of small shops, adaptable to building 
block rather than cement, and of course, of 
reasonably low cost. There has been little of 
improvement in design in our town for long 
enough, and if I make any changes would like 
to make it pretty.” Can you suggest any such 
plans or designs, or advise us where we may 
obtain them?—INQurrRy No, 2800. 


[Although this inquiry comes from a town in 
the very far north, it is typical of the problems 
that may be put up to any lumber dealer as soon 
as business begins to pick up in the least. Not 
very much work on stores and shops has been 
done during the past two years and many of 
them are in bad shape. Many small merchants 
will be remodeling and modernizing their stores 
and other stores will be built. What part will 
the lumber dealer have in this business? Will 
he be able to suggest arrangements and sell ma- 
terial for shelves, plywood panels for walls or 


display window backing, etc? So far as we 
have been able to find out there are no booklets 
showing uptodate and attractive designs of small 
shops and stores, except those put out by the 
metal front, steel shelving and cement concerns. 
Should not some plywood manufacturer find it 
worth while to get out some pamphlets or book- 
lets showing store fronts and interiors? The 
Western Pine Association has some information 
on the use of pine in store interiors in its book- 
lets “Pondosa Pine” and “Idaho White Pine.” 
We should be glad to hear of any other infor- 
mation along this line—EbIror. ] 


. . .* 
Log Siding for Cabins 

If the information is available, will you 
be good enough to tell us some of the com- 
panies that make a specialty of log siding for 
making log cabins? We have been in touch 
with one of the prominent manufacturers of 
this product, but would like to know of other 
concerns who specialize in this line.—INQUIRY 
No. 2795. 

[To this inquirer, a retail lumber dealer and 
cabinet work manufacturer in an important 
city in New York State, have been given the 
names of a number of concerns which special- 
ize in log siding for cabins. These are located 
in Oregon, California, Washington, Wisconsin 
and British Columbia. To concerns prepared to 
furnish products of this kind, the name of this 
inquirer will be given upon request.—EbirTar. ] 


Interested in Northern White Pine 


We want to locate some manufacturers of 
northern white pine, who can quote us on the 
following products: 1—A grade of rough kilp 
dried white pine boards 4/4, 5/4, 6/4 and 8/4 
thicknesses, similar to the material sold by 
one of the large manufacturers as knotty pine. 
This is material similar to the white pine 
which was used for interior woodwork jp 
Colonial days and often is referred to as 
Colonial pine. There are many concerns put- 
ting out such a grade, but most of this mz:- 
terial is in western pine, southern shortleaf 
yellow pine, and what is called Kentucky and 
east Tennessee white pine. We have come to 
the conclusion, though, that only northern 
white pine will make a true reproduction of 
Colonial pine. 2—Log siding or log cabin sid. 
ing made from northern white pine, Norway 
pine, red pine or similar material. 

We would indeed appreciate it if you could 
furnish us a list of northern white pine pro- 
ducers, especially those who are equipped with 
dry kilns, planing mills etc., so they could 
produce the materials for which we are look- 
ing.—INQuIRY No. 2790. 


[To this inquirer, a well known concern in an 
Ohio city, have been given the names of a nun- 
ber of producers of genuine northern white pine, 
some of whom no doubt will be prepared to sup- 
ply the requirements as indicated above. To 
others who may be in position to supply the 
needs of this inquirer, the name will be given 
upon request.—Epitor. | 








NEWS AND 
VIEWS OF 


From 





50 YEARS AGO 


the AMERICAN LUMBERMAN 








Peter Pecor, of Oconto, Wis., 
has a contract for chipping and 
grubbing the way clear on the 
line of survey to be pursued by 
the Wisconsin & Michigan Rail- 
road from Stiles to Peshtigo 
River and has about 100 men 
at work. It is expected that 
about 75 miles of the road will 
be completed this season. 


occupation. 


friends. * * * In Chicago there 
is absolutely no protection to 
life or property, no safety in 
the peaceful pursuit of a chosen 
The city is liter- 
ally overrun with thieves, con- 
fidence men, gamblers and cut- 
throats, who seem to thrive and 
grow numerous under the ap- 
parent fostering care of the 
officers of the law. The citizen 


venient yards in the district 
with 1,400 feet of dock front- 
age. The yard is furnished with 
a very large shingle store shed 
and two sheds for dressed lum- 
ber, while the shipping facili- 
ties are all that could be de- 
sired. The firm will handle 
well up toward 40,000,000 feet 
this season. The barge Annie 
Laurie arrived at its docks on 


It is not often that the Lum- 
BERMAN goes out of its way to 
discuss subjects not directly 
connected with the interests to 
which it is devoted * * * One 
of these, in which we are in- 
terested, is the present deplor- 
able condition of the city of 
Chicago. This city is at once 
the most wonderful and enter- 
prising, as well as the most ill- 
conditioned and _ wretchedly 
governed city to be found in 
any civilized nation under the 
sun. At present it is abso- 
lutely wallowing in filth, mor- 
ally, politically and physically. 
* * * The cross streets are in 
their primeval condition of 
utter impassibility except in 
dry weather. * * * If any man 
should conduct a private busi- 
ness in the idiotic manner which 
characterizes Mr. Carter Harri- 
son’s administration of the af- 
fairs of this great city, he 
would make such a signal and 
inglorious failure as to lose him 
even the pity of his best 





who walks abroad after night- 
fall does so at the peril of be- 
ing beaten and robbed by the 
gangs of lawless marauders 
that infest every quarter of the 
city, who are rarely arrested 
and still more rarely punished. 


The boom at Wausau, Wis., 
has been extensively improved. 
New piers, 45 in number, have 
been built at a cost of $100 
each, and the total cost of the 
improvement is some $8,000, 
there now being five miles of 
boom with a capacity of 100,- 
000,000 feet, and logs can be 
handled to eminently better ad- 
vantage than before. 


J. S. Vredenburgh has as- 
sociated with himself Mr. M. B. 
Hull, the well known lumber- 
man of Muskegan, and the firm 
is now styled J. S. Vreden- 
burgh & Co. They now have 
one of the most ample and con- 








Wednesday morning with 250, 
000 feet of fencing on board 
and 750,000 feet more is ready 
for shipment at Muskegon. 


Referring to articles in the 
LumperMAN on gum _ lumber, 
James Bell writes from Ullin, 
Ill. “I have been in the lum 
ber business here for 25 years; 
have sawed some gum and used 
it in my own work. I use it for 
all framing lumber, because it 
is strong, stiff and holds a nail 
well without rusting it. I have 
used gum for finishing and find 
it does well under a twelve-yeat 
test, though it is only the old, 
well-matured trees that turn 
out good finishing lumber. 
These trees can be distinguished 
by their scaly bark. The older 
the tree the better color the 
wood is and the less liable to 
warp. Lumber cut from young, 
smooth-barked trees will wa'P 
and spring badly.” 
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LUMBER MARKET REVIEW 


Southern Pine Construction Sizes Are Selling Best; 
Arkansas Uppers Weaken 


With output running almost exactly one-third less than 
last year’s, bookings keep comfortably ahead, and exceeded 
the cut by about 24 percent in the week ended March 26. 
The best business is coming from the South and Southwest, 
bad weather holding back demand in the middle West and 
North. All buying is extremely conservative, and covers 
actual necessities. Railroad and construction buying is 
proportionately better than retail yard, and some mills that 
were down have had to start up to cut the items called for. 
The market looks a bit soft, but many wholesalers who 
were short-selling, are now covering by placements with 
mills. Most low quotations are said to come from mills 
that are inactive and are cleaning up stocks. 

Arkansas soft pine mills are overselling their present low 
output, but have reduced their prices on shed stocks, 
although commons remain firm. 


Western Pine Bookings Are Double Cut, Which Gains; 
Most Quotations Are Lower 


Production at the Inland Empire and California pine 
mills has increased, from less than 10 to about 15 percent 
of mill capacity, but it makes only about half the bookings. 
The output of identical mills is still about 60 percent below 
that of the corresponding period last year, and most mills 
will postpone the seasonal expansion in operations. Stocks 
of C select and the common items are in good supply, but 
scarcity is developing in D selects and shop. Sales reports 
for the period ended March 29 show that Ponderosa selects 
kept about even; Nos. 1 and 2 shop were off, but No. 3 a 
bit stronger, and practically all items of commons were 
lower. The only items of Idaho to show strength were 12- 
inch Nos. 2 and 3 common; all other common and select 
items were off. There was a slight general decline in all 
items of sugar pine shop also. 


West Coast Prices Retain Most of Their Recent Gain; 
Production Remains Low 


West Coast production in the two weeks ended March 26 
showed a very slight increase, to less than 25 percent of 
capacity, compared with 24 percent the preceding two 
weeks. Identical groups reported a gain of about 5 percent 
in their cut, and one of about 3 percent in bookings. Total 
bookings were 8 percent above the cut, compared with an 
excess of 10.4 percent the preceding two weeks. 

Rail trade is reported to be slow, and has made no recent 
gain. Tight credits restrict buying in the middle West. 
Yard buying is said to be running to well mixed cars con- 
taining a good proportion of shed stock. Some railroad 
buying is reported, and timbers are among the most active 
items. Prices of drop siding and flooring during the period 
ended March 28 retained most of their gains of the preced- 
ing period, flooring lost more than its gain, and dimension, 
2x4-inch, No. 1, advanced a little more. 

Domestic cargo orders improved a little. The inter- 
coastal conference rate of $10 is holding, but there are indi- 
cations that it is being undermined, and tramp steamer 
competition might make it difficult to maintain. Atlantic 
coast prices are soft, especially on dimension. Although 
southern California receipts increased, stocks did not. 

Export trade has eased off somewhat, because of a with- 
drawal of Japanese and Chinese buyers, and trans-Pacific 
rates are showing weakness. Some rather good European 
orders have been booked, especially for the United King- 
dom, and South American trade has shown gains. 


Statistics, Pages 44-45; Market Reports, Pages 74-81, 84-85, 89-90; Prices, Pages 86 to 88 


A few mills are preparing to resuming operations, and as 
logs are scarce, some camps are starting up also. 


Some Redwood and Cypress Items in Demand 


Tidewater cypress mills report a further improvement in 
inquiry, based on reports of price revisions. A new list 
showing prevailing levels of leading items appears in this 
issue. Most orders now being received are for badly mixed 
assortments, running strongly to the scarcer large sizes and 
long lengths, but there has been a somewhat better sale for 
the commons. California redwood mills report a larger de- 
mand for clear grades, but say that structural items are 
slow. Foreign demand for redwood has been improving. 
Output is low and being further reduced. 


Eastern Shortleaf Trade Slow; Prices Are Steadier — 


North Carolina pine men attribute present poor demand 
to the bad weather that has been prevailing in eastern con- 
suming sections. The eagerness of mills for orders has a 
weakening effect on prices, though those prevailing during 
the two weeks ended March 26 showed no important 
changes from the levels of March 12. The list as a whole 
has the appearance of greater steadiness. Many small-mill 
owners in the Southeast will stop cutting lumber during 
the spring to take up farm work, so that their competition 
will be much less severe. An encouraging sign is that 
some mills have returned low-priced orders for scarce 
items, and it is believed the whole list will strengthen as 
soon as building becomes more active. 

Demand for Georgia air dried stock is low, but di- 
mension is said to be in better call than roofers. Prices 
hardly cover costs, and no further recession is expected. 


Northern Pine List Revised; Hemlock Prices Stiffer 


Northern pine mills, up to March 26, have continued shut 
down, and, according to reports of an identical group for 
the first eleven weeks of the year, shipments have made 76 
percent of last year’s. Gross stocks March 14 were about 
13 percent less than on the corresponding date last year, 
and some items are becoming scarcer, though mill assort- 
ments are good. A new price list has just been issued, and, 
probably as a consequence, inquiry has picked up, so that 
an improvement in bookings is expected. 

Northern hemlock shipments for the first eleven weeks 
of the year exceeded the cut by 2 percent, but the cut was 
only 40 percent as much as last year’s. Business is slow, 
and done mostly on the $11@12 off basis, but the attitude 
of producers is hardening on the $11 discount. 


Hardwood Domestic Buying Slow; Foreign Trade Gains; 
Stocks Low But Competition Keen 


Hardwood demand is slow, but is running about twenty- 
five percent above current low output, so that mill stocks 
are becoming depleted. In some sections of the South, high 
waters are receding, but it would take some time to put 
new stock on the market, and there is no desire to do so at 
present market levels. Domestic buying is in hand-to- 
mouth lots—automobile demand has been disappointing, 
furniture plants are taking little and there are only meager 
sales to the building trade through flooring and millwork 
plants and retail yards. Foreign demand, especially from Eng- 
land, has improved, and there are indications of a larger 
trade with that country and the Continent. Price competi- 
tion is reported to be keen, but more resistance to conces- 
sions is being offered by those who believe that, with mill 
and consumer stocks very low, spring buying will result 
in a strengthening of the market. 
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Product Development in the 
Lumber Industry--As It Affects 


By |. N. TATE, 
General Manager, Weyerhaeuser Sales Co., 


St. Paul, Minn. 


umber as an industry has come to the point 
where a big decision must be made. It can con- 
tinue on a gradually reduced volume to fill a 
very definite and necessary need in American 
incustry; or it can step out on that road that 
is very much harder to travel but much more 
worth while and take that place to which it is 

arly entitled on the basis of its performance 
r the past; a place which the inherent virtues 
.{ its product clearly justify. 

[hus far lumber has been the lumberman’s 

iblem; from here on it is at least as much the 
problem of the architect and the engineer. I 
want to tell you why, and I want to enlist your 
ntelligent and informed interest in doing those 
‘hngs with lumber that will justify the further 
life of the industry and that will be of real bene- 
hit to the American people. I am not so much 
hringing you the product development of lumber 
as it exists today as explaining why lumber is 
now your problem and asking for lumber your 
help. 





Up to Architect and Engineer 








Let me say very briefly that lumber is your 
problem; first because of its importance to 
Minnesota and the Northwest. It is a home 
product and as such ties in very closely with 
the prosperity and the highest development of 
the Northwest. I would mention but one ex- 

ple. These Northwest roads are hard pressed 
‘r revenue, and 65 percent of the revenue 
freight hauled eastward over the mountains is 
lumber. Remove that revenue or any part of 
it and you raise the living costs of every citizen 
by the amount that freight rates on every neces- 
sity of life must be raised to make up the differ- 
ence, Aside from the question of the prosperity 
«f the railroads 65 percent of the industrial pay 
roll of the State of Washington is lumber; 50 
percent of the population is supported directly 
or indirectly by lumber. Other Northwestern 
States are vitally interested though their per- 
entages are smaller. We have in Minnesota 
13.500,000,000 feet of timber. We have annual 
receipts of $5,000,000 from lumber and lumber 
products. In the sixteen northern counties there 
are 19,000,000 acres of forest area as contrasted 
with only 1,000,000 acres of crop land and only 
2,500,000 acres of other farm land, and the re- 
forestation possibilities are almost unlimited. So 
much of our land is well adapted for the grow- 
ing of trees, while the trend of agriculture is 
toward the intensive cultivation of the more 
fertile lands, that these acres of the Northwest 
are practically worthless unless they are re- 
forested. And even then their value is a prob- 
lem unless lumber is profitable. Right now our 
Inmber production is declining, and it need not 
decline further if lumber is properly used. In 
1999 lumber in Minnesota employed 7,389 peo- 
p'e; it paid in salaries and wages $10,274,384. 
It brought into the State as the value of its 
product $30,839,363.00. Statistics should always 
ca~ry an apology, but I quote these to show you 





“Address delivered Feb. 26, 1932, before 
Minnesota State Association of Engineering 
and Architectural Societies. 


what lumber means to Minnesota where we are 
accustomed to think of lumber as belonging to 
the past. 

The second reason why lumber is your prob- 
lem is because lumber from here on is an en- 
gineering and architectural job. Because lum- 
bermen as lumbermen have done about all that 
they can for lumber. The industry has per- 
fected the logging and sawing; has reduced its 
cost of manufacture as far as they can be re- 
duced; is in a fair way to the control of its 
production to balance the reduced demand, and 
can only hope to increase that production and 
use the largely increased facilities which have 
come to it in a machine age as new forms and 
new uses for lumber are found. Thus far lum- 
ber has not processed its product because its 
output has been used in its simplest state with- 
out merchandising effort. Industries like in- 
dividuals are naturally lazy so long as their 
product is taken away from them without ef- 
fort, until, in the case of lumber, the spur of 
necessity forces better merchandising and more 
complete fabrication. Perhaps less has been 
done for lumber than for so-called lumber sub- 
stitutes because it is used in more nearly a 
natural state. It does not have to be melted and 
rolled and drawn and tempered and fabricated as 
do other products; and so there has not been 
the urge to carry the manufacturing processes 
beyond the primary stage. 

Do you realize what a testimonial it is for 
lumber that the same old product with so little 
refinement has prevailed through all of these 
years as the principal building material? Cer- 
tainly lumber has a valid malpractice case 
against the casual country carpenter, and yet 
the carpenter individually could do nothing 
about it; he had no chance to introduce factory 
methods or quantity savings into the erection of 
an isolated house. On the contrary, it is the 
business of lumber, led by engineering science, 
to get us past these primitive construction 
methods, and to give lumber a chance. It has 
survived without this help and held its own in 
its field against all comers. With that help we 
may expect some very real progress. 





Didn't Know How to Use It 











Production has been in widely separated 
units; in widely separated districts. There are 
sO many species and grades and sizes with no 
two pieces alike since the world began that it 
has been particularly hard to standardize and 
unify. Over-production is not peculiar to lum- 
ber; it is a condition shared by the primary 
commodities like coal or wheat or oil, and our 
antitrust laws make intelligent control thus far 
impossible. That is the story of lumber thus 
far. That is the condition into which our tra- 
ditional home-building material has fallen; this 
most tractable and plyable and adaptable ma- 
terial that we have; the cheapest for home con- 
struction, for which I would like so much to 
enlist a lot more interest fhan you have held 
for it thus far; this product with so much 
natural beauty, with such proven durability, 
which has been so misused in the past, largely 


the Architect 
and Engineer 


because the lumberman didn’t know how to pre. 
pare it for market and didn’t have enough re. 
spect for it to realize that he could not ship it 
green or imperfectly cured and didn’t give it a 
chance. Now the knowledge and facilities for 
properly preparing lumber are at hand. The 
industry realizes as it has not realized before 
that lumber can and must be delivered on def- 
inite service standards. With the right stand 
for properly made and dried lumber on the part 
of the architect and the engineer those days are 
past, and lumber may be bought and used with 
assurance. Building blind is ended. It has even 
gotten to the point where some people feel it is 
a crime to use lumber. They do not realize 
that lumber is a crop as definitely as wheat, but 
maturing over a much longer period of time; 
that if a forest is not cut it ripens and decays, 
They do not realize what a little additional 
effort in reforestation can accomplish; that 
there is more timber standing in America today 
than has been cut; that intelligently protected 
and cut the present supply is perpetual. 





What the Engineer Can Do 











There are obviously two ways to cure over- 
production. Production may be further cur- 
tailed. That is not the answer if the industry 
is to succeed. Last week the West Coast pro- 
duced 22.36 percent of capacity. Production for 
the same mills during the preceding week was 
19.17 percent of capacity. You can imagine 
what that does to these timber investments. You 
can imagine the way it increases the cost per 
thousand of producing lumber. That is not the 
way out; and there is only one other way. That 
is to find new forms and new uses that will 
increase lumber consumption; and those are 
strictly engineering jobs in which the industry 
can only assist by bringing to you a product on 
which you can depend, so that it will be worth 
your while to take that product and develop it 
for the good of humanity and for your own 
profit. 

There are ways in which the industry can 
assist, by standardizing and grade-marking and 
trade-marking its product so that it may be 
offered with assurance to a world that needs 
lumber—by properly drving and protecting its 
product and assuring that it reaches the pomt 
of use in good condition. There is no choice 
between the air drying and kiln drying of lum- 
ber, providing each is properly done. The in- 
dustry can assist by giving its product enough 
individuality so that it may be advertised; s0 
that it may have a favorable appearance that 
will recommend it in the eyes of the buying 
public; so that the old uses may be held and 
new forms and uses developed. And the indus- 
try can assist by being sure that you are fur- 
nished with important and up-to-date hand- 
books of dependable lumber facts that will be 
more concise and more readily accessible than 
the information has been thus far. That de- 
velopment is in process. , 

The industry is performing a valuable service 
in its trade extension work. National and fe- 
gional associations are maintaining research at 
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development departments that clearly indicate 
that the industry has assumed a new respon- 
sibility for its product. And in emphasizing to- 
day those opportunities that I see for the archi- 
tect and the engineer I do not wish to minimize 
what lumber is doing for itself. Our only criti- 
cism of that work is that we should probably 
have done it years ago. 

This brings us to what we came here to talk 
with you about—the question of what the en- 
gineer and the architect may do for and with 
lumber. Product development is strictly an 
engineering job. That is one reason why the 
jumberman has not done more with it. It must 
be evolutionary and gradual. The ultimate 
answer will not come over night any more than 
the perfected forms of the telephone or the auto- 
mobile came over night. There has not been 
the trained, scientific attack on this problem of 
what we shall do with lumber as has been put 
into the development of the telephone and auto- 
mobile. In really scientific application to the 
job it is pretty nearly a virgin field; one of 
the few that are left. As such it would seem 
to offer a wonderfully rich field for experiment, 
and correspondingly rich returns for accomplish- 
ment. 

Illustrating what has been accomplished in 
lumber and in other lines, let us consider this 
one question of fabrication. I believe every 
other product that goes into the construction of 
a house has yielded to machine methods, as ac- 
complished through mass production, and ar- 
rives on the job with the waste cut out and in 
a perfected form where it may be installed as 
a part of the house or equipment with a mini- 
mum of hand labor. Lumber on the contrary 
arrives in the form of 2x4-16s or some other 
item which must be cut to length, worked to 
its finished size, toe-nailed into place with a 
most unsatisfactory binder; and all of this is 
done by the casual carpenter by hand-saw 
methods, and with no incentive generally to con- 
sistent speed or accuracy. 

The largest single advantage of competitive 
materials today is that they come from the fac- 
tory further fabricated, with the waste elim- 
inated, nearer to the form in which they will 
finally be used. There is less work to be done 
with them on the job; and a satisfactory job, 
therefore, depends less on the uncertain ability 
of the local hand-worker. This is a machine age 
carrying factory precision. Lumber can not hold 
its own and still depend on hand-saw methods. 
No one knows yet just how far this question of 
fabrication will carry lumber. 

We do know that the profits today in all lines 
do not lie in the primary unrefined commodity. 
The profit lies in the next step which takes 
the raw material, puts it in useful form, refines 
it, gives it individuality, justifies its value. And 
that next step is an engineering step. It is a 
step that must be taken by you, that is entirely 
feasible and possible of accomplishment, in 
which standardized units will be delivered to 
the job ready to be installed, and with a frac- 
tion of the waste and effort thus far expended. 
The building of those units should challenge 
the imagination of every architect; they will 
probably carry patent rights that will be very 
much worth while. 





A Challenge to Architects 


a 








What else can the engineers do? There is 
the question of preservatives and fire-proofing. 
umber can be fire-proofed; it can and is being 
chemically treated to the point of mechanical 
Permanence. Lumber and wooden shingles have 
en ruled out of so many fire-limits that peo- 
ple begin to think of lumber as a temporary 
uilding material, as an extra hazardous com- 
modity. It is not true. I do not need to tell 
you that lumber is not a temporary building 
commodity; that mill constructed buildings will 
withstand fires that would buckle and break 
down so-called fire-proof construction, but the 
further perfection of preservatives and their 
Proper use have become an engineering job and 
an important one. 
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And here is a responsibility that I would like 
to hand particularly to the architects. Styles in 
houses change as definitely as styles in ladies 
clothes. The old buildings are outmoded as 
soon as the architect has perfected and intro- 
duced a newer and more attractive style. The 
lumberman is just out of luck when the archi- 
tect does not advise a wooden house, because 
the decision rests largely with the architect. And 
I am making the prediction that the American 
home of the future will never be the mathe- 
matical cube of steel and glass; but if we give 
it a chance to develop sanely it will be largely 
of wood, carrying a lot of the old American 
traditions, a lot of the comfort and satisfaction 
and beauty that lumber can give it, and the joy 
of being insulated with wood or wood products. 

Four and 6-inch horizontal wooden siding is 
one of the most satisfactory house coverings 
that was ever devised. There is the danger 
that it will pretty nearly go out of style in this 
vertical age. Some architect is going to reap 
a rich harvest from the perfection of a wooden 
house covering in the vertical mode that will 
again popularize wood as the natural and 
cheapest and most satisfactory exterior for the 
American home. That statement carries a real 
challenge for the architect because that kind of 
a covering will be perfected and will be the 
style. I do not know when. 

And so I would emphasize to the architect the 
responsibility that he carries of making lumber 





























the style, or conversely, of destroying the pros- 
perity of this industry and of this proportion of 
the American people, and of increasing the cost 
of adequate housing for the American family if 
he does not give to lumber the consideration 
that it deserves. The culture and happiness of 
a nation depend more than we realize on the 
kind of home that nation can have and the 
surroundings in which it lives. 

Lumber has been penalized in the making of 
building codes, in a day when so many people 
thoughtlessly class it as a temporary building 
material, when it was regarded as an extreme 
fire hazard and when the men who wrote the 
codes either were not sufficiently informed or 
were not entirely disinterested, and when com- 
parative costs of properly constructed and pro- 
tected wooden buildings were not given sufficient 
consideration. That day is not entirely past, 
but much progress is being made through the 
presentation of impressive facts assembled by 
the National Lumber Manufacturers’ Associa- 
tion. Lumber has deserved to suffer because 
lumbermen have not had sufficient respect for 
their product or have not been under sufficient 
urge to exploit it intelligently. They have not 
until recent years set up adequate specifications 
as to structural strength and have not made a 
sufficient use segregation of their product so 


yd 


af 


that the architect might have a dependa le 
guide to its performance. 

The result is that building codes and in gen- 
eral lumber sizes and building specifications are 
set up to cover what the poorest lumber in each 
grade will do under the most unfavorable c.r- 
cumstances; with the result that much larger 
sizes in general are specified than is necessary 
where the new structural grades are followed 
and where properly seasoned lumber is used. 
This is unfortunate, and probably the lumbe-- 
man has only himself to blame for this con li- 
tion; but it is being rectified by the industry 
gradually and surely. Probably no one realizes 
how much could be saved in cost of wood:n 
structures if the proper grades and sizes and 
species could be used, or how much bea: ty 
could be added to the structure through use oi 
exactly the right sizes properly placed. 





An “Even Chance" for Lumber 








The situation is not confined to building codes 
alone. It carries into the field of isolated struc- 
tures like wooden highway and railway bridges, 
where the timbers can now be properly speci- 
fied as to structural strength and preserved in- 
definitely and where the entire structure can be 
paid for with less money than might be paid in 
interest on the bonds issued against a more ex- 
pensive material. The same thing is true of 
highway construction and the guard rails that 
protect those highways. Wooden frames and 
sash are items that have been a storm center 
in recent years. In public buildings it has been 
surprisingly hard to impress those in authority 
with the comparative cheapness, with the dur- 
ability and insulating qualities, with the smaller 
susceptibility to contraction and expansion of 
wooden frames and wooden sash. The record of 
replacements where other materials were ori;:- 
inally used is impressive; and I believe it is 
fair to say that all lumber has asked is the 
chance to save money and the chance to present 
a record of superior service through being speci- 
fied as an alternative material and to receive 
unprejudiced consideration. 

I want to quote two paragraphs from a talk 
made by an architect to a recent gathering of 
retail lumbermen: 

The United States Government, at the expense 
of the taxpayers, operates the Forest Products 
Laboratory. Three hundred scientific men are 
employed in finding out facts about lumber. 

To date they have not told the building in- 
dustry how an auto-bus manufacturer manages 
to hold up an upper-deck-load of passengers on 
a few slim wood window mullions and 14-inch 
square bowed ceiling ribs. If an architect were 
to design a double-decked passenger bus, the 
average city building code would require him to 
make the sidewalls of 2x4-inch studs and the 
roof would have to have 2x6-inch rafters! Have 
you ever examined the wood construction of the 
super-structure on one of the excursion or pas- 
senger steamers plying the Great Lakes or the 
Hudson River? Turned wood posts, 3 inches 
in diameter, four feet apart, hold up decks with 
not over 2x6-inch joists (if they are that -bic) 
carrying decks packed solidly with humanity ! 
And one little storm subjects that cons€ructiun 
to more stresses, strains and vibrations than 
any house ever had to stand. Why do we have 
to employ such outrageously large pieces of 
framing lumber? Because our calculations mu-t 
be based upon the poorest lumber and the poor- 
est workmanship at the points ef connection! 
No laboratory has ever told us how to get the 
most out of the best lumber. 


When I suggest the things that the archite-t 
and the engineer are going to do for and with 
lumber I do not mean to minimize what lumber 
is trying to do for itself; but because these a-e 
engineering jobs they are being done by en- 
gineers whether those engineers are employed 
by the lumber industry or not. There is a new 


realization within the industry of those thinzs 
that must be done and a constantly increasine 
tempo of accomplishment through these tech- 
nical men who are in the employ of lumber. 1) 
the matter of dry kilning alone probably mo 
has been accomplished in the last five yea~ 
than in all the previous time, but a large part of 
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the accomplishment of the future must be 
brought about through the realization by the 
architects and engineers outside of the industry 
of the possibilities that I so surely believe lum- 
ber carries for them, a knowledge of the basic 
facts and experimentation as a part of your 
daily work, in improving your processes and 
your forms of construction through the intelli- 
gent application of that knowledge. 





The Weakness of Joints 











We know and we have said today that lum- 
ber construction methods are comparatively 
crude; but if lumber is taken through the 
proper fabrication steps at the source it can be 
further molded and adapted on the job so much 
more readily than any other material and by 
so much cheaper labor that it would seem that 
we must be constantly developing new methods 
of construction, new distribution of weights, 
new binders to tie the whole together. Lumber 
is too dependent on the wire nail, too often 
weight is carried by nails that should be car- 
ried by the material itself. The nail itself is a 
primitive, unscientific binder. Whether it will 
be succeeded by dowels, by metal straps, some 
system of spot welding, by the working out of 
a mortise and tenon joint or by something 
entirely new is an interesting conjecture, but the 
joints and the bindings thus far are surprisingly 
unscientific. Bearing surfaces have not received 
the attention that they should and will. The 
bracing of a home through as simple a device 
as diagonal sheathing has produced more sta- 
bility without extra cost than we could get by 
using much extra material. And there must be 
a lot of very simple devices of that nature yet 
to be developed. 

May I say with some trepidation to this au- 
dience that in home construction the influence of 
the architect has not been entirely constructive 
in all cases. I believe it is fair to say that the 
architect has criticized the lumber manufacturer 
because his moldings ard trim have not been 
progressive and up to the’ latest architectural 
ideas; and that is true. But it is partly true 
because the tendency of the architect has been 
on each specific job to specify his own pat- 
terns and sizes rather than lend his aid to the 
perfecting and use of patterns and sizes of trim 
and doors and sash which could be regarded as 
standard, which could be produced in quantity, 
and if so produced would considerably reduce 
the cost of his home to the average buyer. 

I know some of the reasons why that is true. 
I know that the architect has tried to put in- 
dividuality into each house; that to prevent un- 
reasonable competition he has had to introduce 
features that ultimately cost the owner more 
than entirely standardized moldings and sash 
would have cost. It is only right that the archi- 
tect should lead the way to standardized and 
improved modern designs which could be pro- 
duced in quantity at reduced cost and that 
would be to the benefit of the consumer. No 
one else has the technical knowledge to do that 
job right. 





Small Home Needs Architect 











And this leads me to another thought that 
should be stressed. It is too bad for lumber and 
too bad for the architect, and too bad for the 
owner that the architect has been so nearly 
eliminated from much of the design and most 
of the building supervision in the small-house 
field. I have been told that a survey made in 
Milwaukee of homes erected in 1931 costing 
$10,000 or less revealed the fact that only 7 
percent carried complete architectural service. 
We know that perhaps 60 percent of the small 
homes are built by speculative builders whose 
principal interest is in the original appearance 
and the first cost; not in durability and sub- 
stantial comfort over the years through which 
that house will be a home. We know that the 
compelling urge for cheapness leads many home 


builders to try a short cut past the ‘architect 
without realizing how much value he could re- 
ceive from those contacts. 

For the good of lumber and every other build- 
ing material the architect should be put back 
into small house construction; it is an interest- 
ing place for the use of his talents; it is a 
necessary place for his services if the owner is 
to be sure of getting his money’s worth. Lum- 
ber and other building materials must be sold 
from here out on a quality basis. The only 
way we can get the architect back into this pic- 
ture adequately is to find some way of getting 
the small home on a quality basis. Much prog- 
ress has been recently made in the classification 
of small homes, in setting up definite standards 
of design and construction. That is helpful; 
and I hope the time will come when the pur- 
chaser of a home will be as much interested in 
having an architect pass on its construction as 
definitely as he now has a lawyer pass on his 
title to the property. 

We naturally favor any agency that will pro- 
mote this quality idea in homes, and one of the 
agencies on which we can depend for help be- 
cause of its own interest in quality homes is the 
building and loan society; or any financial 
agency which furnishes money for the construc- 
tion of homes. It is too bad when a home, 
backed by the permanent security and small 
depreciation that it carries can not be bought 
with as small an initial payment and with as 
reasonable an interest rate on deferred pay- 
ments as furniture or radios or automobiles. 
And the first large step in that direction is the 
rating of homes into at least three classes ac- 
cording to the plan and workmanship and ma- 
terials that go into their construction. And 
once it is established that a Class-A dwelling 
carries a higher loan rating and a contract that 
may be spread over a greater number of years 
because of the smaller depreciation, there will 
be more Class-A houses built and more archi- 
tectural service, and more appreciation of that 
service. The finance companies are going to 
render a real sérvice in this connection. 








The Lumber Of the Future 








A home is no longer the shell that it used 
to be, and I wonder if even the engineer and 
architect appreciate yet fully the value that in- 
sulation carries against cold, against heat, 
against sound. Or the value that wood carries 
as an insulating agent as compared with stone 
or tile or cement or steel or glass or any other 
common structural material. And this may ap- 
ply either to lumber in its original form or to 
an insulation—made from wood pulp. In fact 
it is interesting to speculate since we have 
mentioned wood pulp, on what lumber will 
really mean to us in ten or twenty-five or fifty 
years from now; whether we shall continue as 
now to salvage those desirable portions of the 
tree with much waste from which our dimension 
and boards and timbers are made, or whether 
the entire tree, possibly roots and branches and 
all, will be ground and molded into a synthetic 
lumber that will utilize the entire forest, that 
can be pressed to any necessary degree of hard- 
ness, that will make each piece of shiplap ex- 
actly like every other piece, so that all lumber 
will be clear and of equal strength. What that 
lumber will be, by what process it shall be 
made, some engineer will determine. But it 
will not be the lumber that we know and love 
and have used as our principal structural ma- 
terial through all the years. It will not carry 
the individuality; it will not carry the beauty 
of grain and finish; the beauty frankly ad- 
mitted by competitive materials when they are 
carefully painted and grained to imitate wood. I 
do not believe it will even carry the sense of 
satisfaction that lumber carries in close daily 
contact. It will not be as comforting to touch 
and to live with as lumber. 

We are all acquainted with lumber failures. 
We know places where lumber has not been 
given a chance. Where it has shrunk or warped 
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or rotted because the wrong species was used 
or where the right species was not Properly pre. 
pared before it was used. Similar failures rd 
registered by every material. The important 
thing is not that we shall remember the fail 
ures, but that we shall remember the tremen. 
dous service rendered for hundreds of years } 
this first of America’s building materials ; tha 
we get the point that lumber as an industry jg 
alive and awake and is starting a new era; that 
lumber is dependable and durable, if it is given 
a chance, far beyond what we might expect oy 
a basis of comparable costs; that all it asks isa 
chance, and that its chance must come from the 
engineer and the architect, as he either Specifies 
it or does not. 

And if I can just bring to you today a ney 
respect for lumber, a new interest in lumber, ; 
new understanding of the problems that lie ahead 
for the lumber industry, and if I can in som 
measure stimulate your interest in solving thos 
problems, in bringing to you some sense of re. 
sponsibility to this home product and to this 
industry and these cities and towns and States 
that depend so largely for their prosperity op 
the prosperity of lumber, I shall have accom. 
plished all that I can hope to accomplish withiy 
the short limits of this talk. 


Will Show How to Plan the 


"Average Family" Home 


“The task is not to show how gorgeous a 
home a rich family can have, but to see what 
can be done to provide better homes for less 
money for the majority of people. All the 
homes will make a definite contribution toward 
this end—to show how the average family may 
be provided with a better place to live at less 
cost; how all the furnishings, decorations and 
equipment that go into such homes can be made 
more attractive and how by means of modem 
heating and air conditioning the home can bk 
made more livable both in winter and summer.” 

That, briefly, is the announced objective of 
the “Home and Industrial Arts Show” of A 
Century of Progress, 1933 Chicago World’ 
Fair. The center of attraction will be the eight 
model homes to be erected in a group along 
the shore of Lake Michigan, just south of the 
replica of old Fort Dearborn, affording a strik- 
ing contrast of pioneer makeshift and moder 
convenience. The Chicago Lumber Institute is 
already under contract to erect the home which 
will be built of lumber, and three others of the 
home contracts also are let. 

Within easy access of the eight homes wil 
be the great “I’’-shaped hall which will house 
the other features of the show. The “top” and 
“bottom” of the “I” will be two-story build 
ings; these will be connected by a long, one 
story passageway with galleries on each side; 
each gallery will have a display window, t0 
indicate what sort of household products it com 
tains—glassware, silver, leather, etc.—and be 
fore the marble front of each gallery probably 
will be a formal garden (with perhaps anothe 
one behind the gallery) to display garden furn- 
ture, walks etc. 

The north building will be devoted to modd 
rooms completely furnished by various mami 
facturers and craftsmen, with convenient adjoit 
ing exhibit spaces to show fabrication processes. 
The south building will be devoted to home 
planning, building materials and equipment, and 
here may be exhibits pertaining to the scienti 
aspects of housing, city planning, reconstruction 
of tenements and slums, home financing, lan¢- 
scaping, and public utilities. There will & 
exceptionally good opportunities to show how 
various building materials are produced, 
how they should be used for greatest strength 
durability, and economy. 








Paper, paperboard, pulpwood and wood pil 
statistics for 1930 have been issued by the br 
reau of the census, and the 14-page booklet 
containing these is available from the Superit- 
tendent of Documents, Washington, D. C., fot 
5 cents. 
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Ensenada hopes to become one of the famous 
and fashionable play spots of the world. To 
its beautiful and protected harbor, miles of 
beach, and other, man made, sources of pleasure 
it expects to attract the elite of North America 
particularly, who, familiar with Deauville, and 
the Riviera, Biarritz and Monaco, Newport and 
Palm Beach, now seek a new thrill and will 
come to this rather secluded, yet conveniently 
near, natural playground on the Pacfic coast 
of Lower California (Baja Cali- 





on a very high plane in this country—enough 
of such financially able men and women seek- 
ing the care-free life to bring immediate popu- 
larity to a convenient place where the visitor 
could have all of those joys and even more. 
So, with the natural advantages of Ensenada 
as a start, and with the Latin charm of the 
sleepy little town as a further attraction, they 
set out to build a casino and hotel, the very 
best and most beautiful, truly outstanding casino 





E, Mayer, the architect, accomplished it. He 
used pecky cypress for the beautiful artistic 
effects shown in the accompanying illustrations, 
and when James L. Miller, the contractor and 
managing director of construction, built the 
mammoth structure he bought 140,000 feet of 
this unique wood, all from the Putnam Lumber 
Co., Shamrock, Fla. 

The cypress was used on the outside, to make 
those intriguing little balconies that look so 
“Spanishy,” and add a certain some- 





fornia, if you please) in Mexico. 
It is less than ninety miles south 
of San Diego, Calif., by road. 

The fact that the beach is half 
a dozen miles long and is wide 
enough and firm enough for a race 
track is an attraction in itself, and 
so is the calm water of the bay, 
sheltered from the winds by islands 
at its entrance, and so also are 
the game fish in that water, and 
the good hunting back in the hills 
—but all these natural advantages 
did not bring to Ensenada any par- 
ticular fame; they were not suffi- 
cient in themselves to bring large 
crowds seeking a good time. No, 
it took those “other, man made, 
sources of pleasure’ mentioned 








thing to the atmosphere of patio or 
terrace. The great beams have an 
appearance of comforting solidity 
and strength while at the same 
time giving the impression of great 
age. 

It is in the interior, however, 
that pecky cypress really comes 
into its own as a decorative mate- 
rial, for the beamed ceilings, the 
elaborate and grotesque paintings 
with the grain and other features 
of the cypress showing through, 
and the carvings, and the murals, 
all combine to give to this casino 
and hotel a splendor and a charm 
that sets it apart in its magnifi- 
cence. The bizarre elegance of the 
place was all that money, plus 








above to put Ensenada on the front 
pages of America’s press, and in 
the rotogravure section of the San 
Diego Union. 

And it took Jack Dempsey. He was one of 
a group of men who staked good money on 
the belief that, even in these parlous times, 
there are plenty of Americans with sufficient 
means, sufficient thirst, sufficient gambling fever 
—in short, sufficient desire to be free from the 
conventions and restrictions of a society which 
is, despite disparaging remarks to the contrary, 


Pecky cypress ceiling in main play room, indicating how well this 
material is adapted for carved features and decorative purposes 


and hotel that money could buy. They had 
$2,000,000 to spend on the structure, and they 
must have the best. How to build it? What 
would be the material that, while perfectly in 
harmony with such surroundings, at the same 
time would be so distinctive and above its sur- 
roundings as to put this casino and hotel in a 
class by itself. A tough job, that, but Gordon 











architectural ingenuity, plus the 
skill of a clever contractor, plus 
the unusual beauty of this remark- 
able wood, could produce. 

Many people, when they had seen Ensenada, 
were evidently greatly impressed by the rich 
and romantic possibilities of pecky cypress, for 
Mr. Miller began to figure on other jobs using 
this material. He has urged the Putnam com- 
pany to make a stock of pecky cypress avail- 
able somewhere in the region, and such action 
is under consideration. 


















(Left) Breakfast room and (right) 


main lounge, in Hotel Playa Ensenada. 











, Note the two different types of beamed ceilings, both of which are 
built of pecky cypress. At top of page is front view of hotel and casino, as seen across the broad smooth beach which is also a race track 
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Hardwood Men Oppose Proposed Charge for 
Unloading on Marginal Tracks 


Preliminary report of this hearing ap- 
peared in the March 19 issue, page 70.— 
Eprror. 





New Orveans, La., March 28.—Opposition 
to any increase in the cost of exporting, or 
diminution in services at Gulf ports, was voiced 
by the Southern Hardwood Traffic Associa- 
tion, in a statement read by George Schaad, jr., 
district manager, in the hearing conducted 
March 15 by the Shipping Board on the pro- 
posal to impose a charge for unloading on 
marginal tracks. The statement said in part: 

In the previous case, Shipping Board 
Docket 51, we advocated any economies that 
might be found practical at New Orleans, so 
as to eliminate the necessity of imposing the 
2-cent handling charge at that point, but ex- 
pressly stated that we were opposed to any 
changes in practices at other Gulf ports 
which would have the effect of increasing 
our transportation costs through such other 
ports. 

It is not that we object to the principle 
of substantial port equalization, but we want 
to urge that the Shipping Board consider the 
record in this case carefully and condemn 
any adjustment that seeks to impose any 
charge, at any of the ports, for service which 
is not performed, or any basis which will 
destroy, in full or in part, any of the econo- 
mies available to shippers growing out of 
the particular port facilities and character 
of service available at each of the various 
Gulf ports. 

And this statement applies irrespective of 
the level of the basic ocean rates, which will 
themselves naturally fluctuate from time to 
time to reflect changing conditions in ocean 
transportation. 


The association was represented as including 
about 300 manufacturers and shippers of hard- 
woods in southern and southwestern States. 

W. A. Garner, traffic manager, Mobile 
Oceanic Line, said the effect of the proposed 
increase would be to eliminate the commerce 
for which the marginal tracks at Mobile were 
constructed. Shippers would be deprived of 
the economies of their use, and steamships 
would gain revenues to which they are not 
entitled. Mr. Garner perceived no distinction 
between taking lumber from the transit shed 
and from the car, except that possibly more 
work is involved in the removal from the 
shed. He pointed out that tollage at New 
Orleans is absorbed by rail lines on lumber 
from competitive points, and recalled no in- 
stance of steamship lines absorbing or add- 
ing to the ocean rates to equalize terminal 
costs of shippers. In Tampa, lumber in the 
transit shed is not considered within reach 
of ship’s tackle and pays a 2%-cents a hun- 
dred pound charge to stevedores, which is 
not absorbed by steamships. Facilities are 
not provided at Mobile for shed delivery, 
which incurs higher charges on hardwood. 

John B. Waterman, president Waterman 
Steamship Corporation and also head of the 
Mobile, Miami & Gulf (which is not involved 
in the present case) branded equalization as 
absorption, usually by the stronger to de- 
prive the smaller competitor of natural ad- 
vantages. 


Discusses Export Competition 


Competitive conditions in the hardwood ex- 
port field have become more difficult during the 
last five years, testified Charles B. Dudley, vice 
president Dudley Hardwood Co., New Orleans, 
at the second day’s session. He told of. the 
disadvantage his concentration yard at New 
Orleans suffered by virtue of the 134-cent un- 
loading charge at docks here, and the $9.90 a 
car switching charge to docks. He testified that 
the unloading charge, which averages 57 cents 
a thousand feet, sometimes causes him to 
lose a sale. The testimony of Mr. Dudley 
was the first offered by the Bordeaux-Ham- 
burg Range Steamship Conference in rebuttal 


of that introduced by other Gulf ports and 
the Waterman Steamship Corporation, Mo- 
bile, against the proposed charge. Gulfport 
was receiving the principal benefit of diver- 
sion of hardwood occasioned by the freedom 
from the charge on marginal track unload- 
ing. If located in Memphis, Mr. Dudley testi- 
fied, he would ship through Gulfport because 
of the saving involved. He exports some 
lumber from Mobile territory through that 
port, and testified he would consider unfair 
the addition of a 1%-cent unloading charge 
there to the l-cent wharfage now imposed. 
He declared a belief that port charges should 
be equalized, and said he preferred to have 
them lowered. 


Clash on Lake Charles Diversion 


The testimony of C. D. Arnold, traffic man- 
ager Lake Charles harbor authorities, cen- 
tered on the 17-cent rate, equalized to New 
Orleans, Gulfport, and Mobile, from Memphis 
by the Missouri Pacific, effective Jan. 24. He 
denied that hardwoods were diverted to Lake 
Charles, but asserted they came from natural 
territory tributary to the port, possibly at- 
tracted by economies occasioned from geo- 
graphical position and elimination of han- 
dling cost by the construction of marginal 
tracks for ships’ tackle unloading. This tes- 
timony occasioned a clash with Louis Frantz, 
jr., A. K. Miller & Co., agents for North 
German Lloyd, whose queries were directed 
to proving that the creation of advantages 
to shippers caused them to divert shipments 
to Lake Charles, forcing conference members 
to send their ships there. 


Both Methods Have Advantages 


Both methods of handling hardwood lumber 
at ocean terminals—from marginal track direct 
to ship and from car to transit shed to ship— 
have their advantages to the exporters, testified 
Ingemann Olsen, vice president and general 
manager T. Hoffman Olsen (Inc.), New 
Orleans, at the third day’s session. Despite 
the additional 114-cent charge at this port to 
cover costs of unloading into the transit shed, 
the lumber is moved through New Orleans 
regardless of an advantage at Lake Charles. 
Offsetting factors here were cited. On mar- 
ginal track delivery the lumber can be 
checked for condition but not remeasured. 
Seventy-five percent of the hardwood des- 
tined to the Continental range could be han- 
dled over marginal tracks. The witness 
testified he considered it the duty of the con- 
ference to equalize ports, and preferred the 
lowering of New Orleans. He also opposed 
any arrangement that would make Mobile 
higher than New Orleans, as unfair. 


Buys on Shipside Basis 


H. J. Lamson, of Lamson Lumber Co., New 
Orleans, testified he moves the product 
through the lowest cost port. He is in favor 
of equalization, but as to method is not par- 
ticular. Equalization would simplify account- 
ing. He figures prices back to shipside, al- 
lowing for his own margin and profit, and 
buys on that basis. When buying in terri- 
tory from mills so situated geographically 
as to necessitate movement through New 
Orleans, he forces them to absorb the 1%- 
cent handling charge here. He said if the 
1%-cent charge at other ports is imposed, he 
will force the hardwood mills to absorb it. 
The marginal tracks at Congress Street, New 
Orleans, have not been used by the firm for 
some time, on account of the favorable ocean 
rate of the conference, he testified. 

E. S. Binnings, manager Texas Transport 
& Terminal Co., agents for the French Line 
and Holland America Line, denied that. the 
French Line contemplated curtailment of 
services at out-ports (Lake Charles). 


Does Not Desire to Concentrate Traffic 


E. S. Binnings testified, in extension of evi- 
dence given March 17, relative to interpretation 
of what constituted “within constructive reach 
of ship’s tackle,” further expressed the desira- 


bility of transit shed handling of gener. 

and denied that the French Line had aden’ 
any desire to concentrate at New Orleans. He 
reiterated his view that the ship performs a 
service for the hardwood exporters when its 


stevedores send men into cars on i 
tracks to unload. marginal 


— 


British and Continental Differences 


Asked by the Examiner if the imposition 
of the charge on shipments to continental 
ports, by iines also operating to the United 
Kingdom, would be difficult to explain to 
shippers, he admitted it would, but declared 
that, if a steamship line could show it had 
attempted to induce the United Kingdom cop. 
ference to establish the same basis and 
failed, it would prevent the charge of dis. 
crimination. He admitted it would be diff. 
cult to explain to a shipper a difference ip 
cost where delivery was effected in the same 
manner. He stated further he could not see 
how the conference could control the situa. 
tion if the equalization of rates caused a 
diversion to New Orleans from other ports, 

Mr. Binnings asked that, if the Shipping 
Board passed adversely on the resolution now 
under investigation, authority be granted for 
a minority group of the conference to absorb 
the 1% cent unloading charge at New 
Orleans. 





New Wood Block Flooring 


Product 


SEATTLE, WaSH., March 28.—“Worthwood” 
block flooring is the name of a new wood prod- 
ucts line of the Worth Lumber Co., White 
Building, Seattle, an old, established concern, | 
of which Harry I. Worth, well known and | 
highly regarded in the West Coast lumber 
trade, is manager. 

“Worthwood” block flooring is designed espe- 
cially for service, the surface of the floor being 
of end grain, which has greater wearing quali- 
ties than either edge or flat grain. “Worth- 
wood” block flooring is made from old growth 
Douglas fir, of selected close grain, with at 
least six annual rings per radial inch. It is all 
heart wood, no sap. The wood is kiln dried 
to not over 12 percent moisture content before 
being manufactured to pattern. The blocks are 
then sealed in tight cartons to keep out the 
moisture. The standard thicknesses of the 
blocks are 1% inch, 2 inch and 2% inch, de 
pending on the type of service required. 

In the past wood block floors have usually Jy 
been constructed of plain rectangular blocks, 
but the Worthwood block is specially designed 
with a shallow groove on each side above 2 
flange on the lower edges and the ends of the 
block are slightly beveled at the bottom. 
design makes the base of the block both nar- 
rower and shorter than the face, which helps 
bring about a close deck surface. This als0 
makes it possible to install these blocks by 
individually dipping them in hot mastic and then 
laying them on a mastic covered base; thus the 
floor is anchored to the underlying base. 

These end grain Douglas fir blocks provide 
exceptionally long wearing qualities under 
heavy service, where used for industrial truck- 
ing or in athletic gymnasiums. The United 
States Government is specifying wood block 
flooring in numerous Federal buildings where 
it will be subject to the greatest wear. W K 


block floors are considered ideal for places 
where they will stand hard usage, such as aude 
toriums, baggage rooms, class rooms, composiig 
rooms, express stations, factories, freight st# 
tions, garages, gymnasiums, mailing rooms, 
post offices, press rooms, recreation halls, rail- 
way depots, school rooms, stores, trucking 
aisles, etc. 
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Consider the Closet 


There is no space in the home which, 
in the past, seems to have received less 
intelligent thought from the designer 
than the closet. Years ago this fea- 
ture was almost entirely missing in 
many homes, its place being taken by 
a curtain strung on a wife across a 
corner of the room, or possibly by a 
cumbersome wardrobe. Sometimes 
there was merely a row of hooks on 
a strip of board fastened to the wall. 

Where closets did exist they were 
tucked away under stairways or at the 
end of some dark hall where they be- 
came repositories for all sorts of dis- 
carded miscellany and a dive into their 
depths for some desired article became 
a real adventure. 

As people grew wiser in matters of 
home design, this lack of usable closet 
space became the popular wail of the 
day. Women demanded more closets 
and so insistent became this demand 
that architects and builders began a 
race to see who could get in the most 
and biggest closets. Little effort was 
made to design these with an eye to 
the conservation of space—the big idea 
was to have lots of them with more or 
less cavernous interiors. A_ closet 
didn’t deserve the name if it wasn’t big 
enough for a person to do a double 
handspring inside without scratching 
the plaster. 

And the floor of the closet—oh boy! 
Who does not have visions of it clut- 
tered with shoes, slippers, shoe trees, 
suitcases, laundry hampers, golf clubs, 
hat boxes and what not? And when 
you went in to get your best suit out 
(if you could find it in the dim light) 
nine times out of ten you pulled one 
or two other garments off their hang- 
ers and down they went to mix with 
the dusty mess on the floor below. 
The home designer of today is be- 
ginning to see new light on this matter 
of closets. He can see now where, by 
taking about half the floor space of the 
old closet and using it sensibly, he gets 
much better results without added 
cost. There is no good reason, if the 
space is made properly available, why 
a closet need be more than twenty- 
four inches deep. The main thing is 
to have sufficient door area so that it 
IS not necessary to enter the closet in 
order to secure the article wanted. 
This can be accomplished either by 
having a pair of doors hinged at the 
sides, and of sufficient width to open 
up the whole front of the closet, or 
better still, two sliding doors which 


pass each other like those used on show 


cases. The latter method obviates the 
problem of swinging doors which 


stand out into the room when open, 
requiring space to swing and often 
shutting off the light which otherwise 
might enter the closet unobstructed. 
Or double hinged folding doors, as 
shown ‘in the accompanying illustra- 
tion, might be more practicable where 
there is no room for the full-sized door 
to swing outward without moving 
some of the furniture. 

And having eliminated the necessity 
for entering the closet, we find that we 
have not only reduced the necessary 
allotment for floor space, but we have 
conserved space below the hanging gar- 
ments where at least two or more large 
drawers can be built in and enough 
storage space provided to take the 






































place of a bureau or chiffonier. One 
may also install a smaller pair of doors 
above the main closet doors, put in an- 
other shelf and make usable all that 
vacant space in the upper part of the 
closet. 

You may say, “yes, this all sounds 
good but what about the extra cost of 
more doors, drawers, etc. ?” 

Let us assume for the sake of argu- 
ment that a bungalow with 1,200 
square feet of floor area costs $3,600 
to build. That’s a cost of $3 a square 
foot. If we save half the floor area of 
a closet, four by five feet, or ten square 
feet we have saved $30. Allow $15 for 
extra doors and hardware, $10 for 
drawers, and you have $5 left to say 
nothing of the possibility of saving the 
cost of a bureau, or you may add a 
foot or more to the width of a room, 
if you prefer to use the saving in that 


Show this page to your local editor. He may want to use some of it. 





way. And in addition you have a 
lighter, more accessible closet, easily 
kept in order, which will pay hand- 
some dividends in convenience for the 
little extra thought and expense put 
into it. 


7 > A 7 
What Is a Vacant Lot Good For? 


In this period of stress and trouble 
when many families are desperately in 
need of the bare essentials of life, there 
is much to be said for vacant lot gar- 
dening. During the war we learned 
how much could be raised on a city or 
town lot and how far it would go to 
feed a community. Today there is even 
more need of such a food supply. 

If the owners of vacant lots would 
turn them over to the families of the 
unemployed for such a service, would 
it not be a valuable help this summer? 
Of course some of them would not 
know how to make use of the oppor- 
tunity, but certainly there are many 
among the men out of work today who 
could and gladly would do expert gar- 
dening on a piece of land loaned to 
them for this purpose. 

One man last year raised all the 
vegetables his family needed until 
spring, canning enough to last all win- 
ter, on one city-size vacant lot. In an- 
other case a mother of five small chil- 
dren, unable to get work, turned them 
all into gardeners in their own small 
back yard, which they fortunately pos- 
sessed, and raised food enough to keep 
them alive, if not overfed, throughout 
a devastating six months of unemploy- 
ment. 

Why not make it a part of your con- 
tribution to unemployment relief, if 
you have vacant property, to have it 
plowed ready for sowing, and then 
turn it over to some needy family who 
will know how to make the best use of 
it? 

Such a donation costs little, does no 
harm to the property and improves the 
appearance of the neighborhood. Act 
quickly! Spring is here. 


ey. F 


ALTHOUGH IT is common practice to 
omit ceilings in basements, a ceiling in 
this part of the house improves the ap- 
pearance, does away with numerous cor- 
ners and spaces between joists where cob- 
webs and dust collect, and prevents dust 
from passing through the  first-story 
flooring to the rooms above, especially 
where the floors are of only a single 
thickness. 
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A Wealthy Michigan City Looks Ahead | 


Battle Creek Specializes in Health—Some Remarkable New Yards—A Time 
to Stand Together on Reasonable Mercantile Policies — First Things First 


Battle 
widely known cities of its size in the coun- 


Creek, Mich., is one of the most 


try. It is known for its sanitarium, for its 
health foods, for several spectacular for- 
tunes and so on. Scores of thousands of 
people have gone there to regain “wigor, 
wim and witality” eating the sublimated hay 
that is forked out at the sanitarium; and 
the success of these alleged foods indicates 
that a lot of us do unwittingly dig our 
graves with our teeth. Dr. Kellogg is cred- 
ited with having the second fortune in size 
in Michigan; the first of course, being in 
Henry Ford’s sugar bowl. C. W. Post came 
to fame and affluence on a flood of Postum. 
There is a statue of Mr. Post in the city; 
and another memorial which the traveler 
encounters with pleasure is the Post Tav- 
ern. This hotel, in addition to its other dis- 
tinctions, is a veritable gallery of paintings. 
Mr. Post, like other multi-millionaires, de- 
veloped a passion for collecting art works; 
and a great number of these paintings are 
displayed in the hotel. 


4n Array of Fine School Buildings 


The city has an unusual array of school 
buildings; several of which were presented 
by its wealthy citizens. In fact, so far as 
school buildings are concerned, Battle Creek 
stands at or near the top of all cities of its 
size. Another notable feature which sports- 
men readers will re- 
call is a wonderful 
golf course; and the 
P. G. A. held its tour- 
nament there last fall. 
The city is surrounded 
by lake and farming 
country. 

William H. Shippy, 
of the C. R. Brewer 
Lumber Co., says that 
Battle Creek, in one 
sense, is too well 
known. It has at- 
tracted so much atten- 
tion and inspired so 
much faith in its fu- 
ture that rather too 
much is expected of 
it. There has been a 
good deal of building, 
big and little, and 
quite a number of additions have been laid 
out in the outskirts; and if the city is not 
actually overbuilt, it approaches that condi- 
tion. One kind of building that does not 
affect the supply of living quarters is down- 
town construction. Two bank buildings were 
finished up in 1931; great towers that would 
do credit to any city. 

Mr. Shippy apparently knows and is 
known by about everybody in the city. He 
has his desk out in the lobby of the fine 
office. On the front of the desk is his name, 


and below that, in quotation marks, is the 
nickname by which he is always called: 
“Bill.” 


A Company That Specializes on Lumber 


The Brewer company is a strong and large 
organization with a big plant. The office 
is a handsome place and commodious. When 
it was built a few years ago, space was 
provided for the later addition of a general 
stock of building hardware and other allied 
lines of building materials. But after long 
consideration the company has _ refrained 
from adding them. Mr. Shippy says their 
interest is in lumber and the lines of build- 
ing materials that may be called yard or 
warehouse stock; and as yet the officers 
have not quite seen their way to the de- 
partment-store sales of electrical goods and 
paints and the other items that usually 
appear in a building store. It need not be 
said here that opinion on this point is di- 
vided; for of late the department has men- 
tioned a good many companies that have 
long handled these allied lines; both to 
increase sales volume and also to fill out 
a complete or unit sales policy. The deci- 
sion turns on a good many factors; such 
as the relationship and attitude of local 


hardware stores, the interests and personal 
slants of lumbermen, the feeling of custom- 
It may be said for the policy 


ers and so on. 





The C. R. Brewer Lumber Co., of Battle Creek, Mich., has a handsome 
and commodious office from which are conducted the operations of a 


large plant 


of sticking to the more traditional lines that 
the addition of these other goods compli- 
cates cost finding and introduces a new 
business with its own standards and its own 
technique. Sometimes, perhaps, it diverts 
merchandising effort from the main line. 
However, a good many dealers handle these 
things successfully and make them aids in 
the sale of lumber. It is something which 


must be decided by an appraisal of local 
conditions. 
Like most dealers whom we meet, Mr. 


Shippy fell to talking about the difficulties 
of making sales during the period of reag. 

justment. Some weaknesses of the genera] 
organization of the lumber industry show 
up during a period of strain. Not being 
a Pollyanna, we can’t see offhand that the 
silver lining of the cloud of troubles is go 
terribly valuable; especially when a perso, 
considers the market price of silver. If jt 
has any value at all, in this period of trying 
to stimulate the old machine, it probably 
lies in individual discovery of the basic 
principles and the careful application of 
these principles to business. No doubt a 
good bit has been learned; and that much 
at least can be entered as a credit. Mr. 
Shippy tells us that building loans have 
been reasonably easy to get, at least by 
good risks. Building and loan associations} 
have been working along pretty well; af 
least to the limit of the funds available. 


A Handsome, Modern Plant 


The Battle Creek Lumber Co. is a big andi 
modern concern with a splendid plant that 
has been in use three or four years. Wil- 
liam D. Baker is a widely known lumber & 
man and a leading citizen of the city. The 
show windows are a combination of window | 
display and a _ series of model rooms; 
finished in Curtis millwork and Bruce ran 
dom-width plank flooring. The yard carries 
its stock under cover and carefully stored 
and arranged for keeping it in prime con 
dition and for easy location in filling orders. 
The company owns much adjoining prop 7 
erty which it holds in reserve against the § 
possibility that more space will be needed. § 
Mr. Baker said with a smile that at the 
present time the plant is large enough; and 
who of us has not said the same of his own 
yard these last couple of years! But one 
need not be a seer to know that conditions 
of the last few months are going to change, | 
if indeed they are not well along toward | 
that happy condition when you read this * 
page. The yards that are too large when 
no one buys will soon be working to c& 
pacity again, 





Long-Range Business Hunting 


Mr. Baker made some cautious and hes: 7 
tant statements about the policies followed 
by certain dealers in towns not so far from 
Battle Creek and not so near to it, either, 
policies of selling all over the map at ruil 
ously low prices. What is there to be said 
about this that hasn’t already been said 
to no avail? Those who practice this par 
ticular type of trading which Mr. Baker 
questions don’t argue about it. If they did 
they’d probably say that what they chose 
to do, so long as it is legal, is nobody's 
business. But of course it is, even thous! 
we can’t send a constable after them. 2 
these days, especially, when people are nuls 
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about price anyway, these losing margins 
set the price for everybody else. We can 
meet these prices or make no sales. If we 
don’t care to handle the open-work shake 
and knotholes that pass for lumber at these 
lows, none the less we don’t get credit for 
quality goods. Not enough credit at least; 
though in time that attitude is certain to 
be changed. 

“if ever there was a time,” Mr. Baker 
remarked, “when dealers ought to stand 
together on reasonable policies of price 
mark-up, service and general sales practice, 
this is that time. I suppose some dealers 
have felt that they couldn’t do it; that in 
order to keep going until the storm passed 
they would have to trade dollars. Self 
preservation is a strong urge; but even that 
sort of urge can be given a sensible ex- 
pression. I doubt if these losing policies 
benefit the men who practice them for very 
long; and I feel pretty sure these men could 
be farther ahead on a practice of asking a 
modestly fair return than they are by un- 
dermining the whole market for everybody.” 

A restrained statement, and one charac- 
teristic of Mr. Baker. Other dealers have 
used more robust language; reminiscent of 
the old army days and of the boys who 
knew both the words and the tune. Mr. 
Baker adds that he has had some peculiar 
difficulties with manufacturers and whole- 
salers who might be expected to practice 
ethical sales. The stresses and strains have 
been revealing some unanticipated weak- 
nesses in practical conduct. 

As a stockholder and, I believe, an officer 
in the Old-Mervhants Bank & Trust Co., 
Mr. Baker showed us through the new 
building; a beautiful structure and an ar- 
chitectural triumph. It is done in a re- 
strained modernistic style; a style much 
used for large buiidings and that, I believe, 
had its ancient beginnings south and east 
of the Mediterranean. A club, of which one 
of Mr. Baker’s sons is president, occupies 
three of the upper floors. 


Do Bankers Discourage House Building? 


M. G. Corlett, of R. J. Corlett & Sons, 
was away when we called. Four Corlett 
brothers operate three yards; one here, two 
in Lansing and one in Mishawaka, Ind. 
Each yard, however, is separately incorpo- 
rated. G. B. Pidgeon, whom we met, seems 
to think that as a general rule bankers 
are not helping local business men through 
and are discouraging the building of homes 
on general principles; but I’m not sure he 
was referring to Battle Creek bankers. 
There seems to be much divergent practice 
by bankers on this point; and no doubt 
they have their reasons for what they do. 
Lumbermen, however, half way across the 
country have questioned seriously some of 
the extreme positions taken by the frater- 
nity; especially the discouraging of people 
who have the money in hand to build for 
themselves. If a family needs a_ house, 
When, for the love of Mike and George, are 
they going to find a more favorable time 
to build it? Prices are low, and mechanics 
are anxious to please by doing their best 
work. Mr. Pidgeon had an appreciative 
word for Dr. Kellogg as a public spirited 
citizen who has the city’s welfare at heart. 

The United States Lumber Co. was or- 
sanized some seven or eight years ago. We 
met Fred C. Zeck for a moment, and he told 
us that the chief difficulty has been ab- 
normally low prices. The yard has gotten 
some farm trade and has sold some mate- 
nals for the big down-town buildings. Re- 
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pairs and remodeling have been coming in, 
but the new houses which always make up 
the year’s volume have been sluggish. 
Fred J. Merchant, of the Merchant Lumber 
& Supply Co., is an energetic and thought- 
ful young dealer who has been giving much 
careful attention to the underlying structure 
of general lumber retailing. Like Mr. 
Baker, he thinks that if ever dealers are 
going to play the game with care and con- 
sideration it is at a time when false moves 
and personal foibles are likely to have dis- 
astrous effects. He believes that, the country 
over, the existing yards could be much far- 
ther ahead if they had looked at first things 
first; namely, the making of some profit on 
the sales actually made instead of rushing 
off after volume at no profit at all or at an 

















Wm. D. Baker (right), of 


the Battle 
Lumber Co., Battle Creek, Mich., and an asso- 


Creek 


ciate. Mr. Baker is a widely known lumber- 
man and a leading citizen of his city 


actual loss. Suppose trade has dropped off 
40 percent or half, more or less, whatever 
the figures may be. Statistics have shown 
that even in good years, taking great blocks 
of dealers and their achievements into ac- 
count, net profits have run less than 5 per- 
cent on sales. What happens, then, if a 
given dealer cuts 10 percent off his prices 
in order to boost his°own sales up to the 
old figure? Plenty. His cut speedily forces 
other dealers to make similar cuts. The 
distribution is essentialiy what it was; and 
returns are written in red ink. 


Putting First Things First 

No one doubts seriously that retail prices 
should reflect reductions in wholesale levels. 
No one doubts that that omnibus term of 
“overhead” should come in for careful an- 
alysis. Neither does any one doubt that 
certain so-called services that are pleasant 
in good times, when they are easily paid 
for, have to be optional or cut out entirely 
during a period of emergency. Practically 
everybody has been doing these things. But 
when all this is done, there still remains 
a lower level; and to go below this level is 
a counsel of despair and one that hurts not 
only the man doing it but all his neighbors. 
The public has no right to expect charity 
under the guise of business, and an honest 
and frank customer will admit this fact. No 
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matter what the pressure is, policies and 
prices are made not by the public but by 
lumber dealers themselves. If individual 
dealers are going to yield to a dim notion 
that volume at any price will cure all things, 
then they’re in a poor way. 

Mr. Merchant thinks that the local state 
of affairs in Battle Creek point to a real 
improvement in volume when the next 
building season opens; though he is cau- 
tious about exact prophecies until the events 
actually appear. This seemed to be a busy 
office and to be taking a good many orders. 
We noticed a handsome display of Morgan 
hardwood doors, set in the front of a row 
of coat closets; a good display and a useful 
function. Mr. Merchant, too, thinks local 
bankers could be more helpful than they 
have been; though he is ready to say that 
bankers have their own problems and their 
own reasons for doing what they do. 


“Business Not So Bad” 


A. E. Laird, president of the Blue Dia- 
mond Lumber & Coal Co., was away when 
the department called. R. G. Walton, who 
has been with the company for some years 
and who was the assistant of the late F. M. 
Denman, said that in his opinion Battle 
Creek business was not so bad. The out- 
standing difficulty at the moment was the 
lack of a dependable supply of building 
money. The building and loan associations 
are doing what they can, and that is a good 
deal; but they have not been getting money 
in at quite the old rate. They have fol- 
lowed conservative policies, but these poli- 
cies have been reasonable and consistent. 
Bankers are the persens, in his opinion, who 
became unduly hard boiled about sound 
mortgage loans, and this holding back of 
local loans has discouraged some desirable 
sales. A certain amount of private money 
has been available, and this has been a 
great aid in a time of need. This tight 
bank money has not only checked building 
but has also hampered a good many mer- 


chants in other lines; merchants whose 
business and patronage have built the 
banks. 


If the Realm these last few months has 
contained divergent and contradictory opin- 
ions, this may be an indication that dealers 
are spending more than the usual amount 
of time trying to decide for themselves what 
makes the wheels go ‘round. When things 
slip along easily, we're all of us rather ready 
to let somebody else analyze the props and 
push of business. When they don’t, when 
doctors disagree, we take a turn at trying 
to diagnose the ailment ourselves. Think- 
ing may be good for us. It may be. But 
gosh how we all dread it! 





Eastern Canada iad 
Small Cut 


MonrreaL, Que., March 28.—The lumber 
cut of the eastern Provinces during the last 
winter was greatly reduced. In the Georgian 
Bay and northern Ontario district, the total cut 
was 278,800,000 feet, a drop of practically 50 
percent from 1930. In the Ottawa Valley, the 
output was the smallest in many years, being 
108,210,249 feet, a decline of 47,729,466 feet 
from 1930. Total eastern Canada production 
was 850,675,000 feet of softwoods and 139,- 
723,000 feet of hardwoods, a total for all species 
of 990,398,000 feet. Stocks on hand are heavy 
at some centers and normal at others, but all 
surplus holdings are gradually being cleared 
up. It is forecast that production in the east- 
ern Provinces during 1932 will be only 25 to 
60 percent of last year’s, 
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Sees Financing as Dealer's 


Trump Card 


Howard Potter, of the Creith-Potter Lumber 
Co., Columbus, Ohio, believes that the high card 
in the retail lumber game is financing. Most 
dealers who have maintained profitable sales 
during the times of the depression have made 
use of some sound method of financing their 
customers; either with their own funds or 
through an independent organization. 

One reason he is convinced that this is an im- 
portant factor is that Columbus has long been 
an important building and loan town. Eight of 
these great institutions are located within two 
or three blocks of Mr. Potter’s downtown store. 
Their total assets run to $150,000,000 or more; 
and while no association has failed, all of them 
have been forced to stop making loans and to 
quit permitting withdrawals. Probably $45,000,- 
000 of this money is of a rather floating char- 
acter and was deposited for periods of six 
months to a year; and while it seems that this 
money is safe enough, it is not available at 
present. 

This building and loan stringency has checked 
new building in the city. Other sources of 
funds are needed now and will continue to be 
useful when the depressed period is over. Mr. 
Potter will then continue to deal with the build- 
ing and loan associations, but he will be able to 
approach them with standard mortgages, prop- 
erly drawn and guaranteed. 

Mr. Potter is well satisfied with his down- 
town store. This store handles paints as its 
principal line, but it also carries a stock of un- 
painted furniture. It has some millwork dis- 
plays, and the clerks know lumber and are able 
to supply the yard with many leads. 

“We think the store is helping us build for 
the future,” Mr. Potter said. “Some people 
don’t quite understand our methods. For in- 
stance, we advertise a 65-cent unpainted stool. 


A woman comes in and buys a stool and a 15- 
cent can of paint and a 10-cent brush. That 
seems like a small sale. But we know that the 
name of this company will be mentioned at least 
ten times to neighbors. It’s the first question 
asked: ‘Where did you find it?’ A good many 
chance remarks lead to important sales. One 
such remark led to the sale of a house. We 


thought three times we’d lost it; once when the 
woman was about to buy a house, once when 
she was about to close with a contractor who 
doesn’t trade with us, and once when she was 
about to buy a lot in a subdivision where we 





didn’t care to take a chance on values. But the 
salesmen stayed by and finally closed a satis- 
factory sale. 

“Columbus is a real lumbermen’s town. The 
dealers are prominent in the city’s business set- 
up and are prominent in civic affairs. One 
effect of this was seen not so long ago when the 
old building code that has been in operation for 
many years was again enacted in practically its 
old form. Columbus is a frame-construction 
city. The fire zone where frame construction is 
prohibited is rather small and takes in only the 
center of the business section. Outside of that 
the restrictions are mild and reasonable.” 
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This Dealer Turned His Stock 18.1 Times 


The following excerpt from a letter received from Otto Lieber, jr., 


President Lieber Lumber & Millwork Co., Neenah, Wis., is self-explan- 


In a recent issue of the AMERICAN LUMBERMAN we read an article in 
regard to annual turnover of stock. Some yards reported a turnover 
of four times and one yard reported a turnover of nine times. We re- 
cently checked up our turnover for 1931 and found that we turned our 
stock 18.1 times. We watch our stocks very closely and take inventory 
sometimes every week, but we get a good turnover, and no old shop- 
worn stock. We think that the average yard carries too much stock in 
proportion to the volume of business it does. The modern trend is low 
inventory and big turnover. It is the only way to make money. It re- 


quires a little more work and a closer check but it pays big dividends. 











This Yard Has No Fences 


In the establishment of the Viney-Millike J 
Lumber Co., Covina, Calif., there is no obstry. fl 
tion whatsoever—not even a weed or a bush. 
between the sidewalk and the lumber piles ay 
sheds, which are set back about 20 feet frop 
the sidewalk line. It comes as near being “ope 
display,” as a lumber yard well could be. 

“I don’t think we have lost a dime’s wort 
of materials because of absence of fences an Ki 


gates in the more than 20 years that we hay @ 


been established on this corner,” said H, Ff 





This yard of the Viney. 
Villiken Lumber (Co, 
Covina, Calif., is with 
out fences and th 
in the shed, and in open 
piles the side 
walk, within eas) 
sight and reach of all 


along 
are 


passers-by 





Milliken. And it is obvious that the nearnes 
of the materials to the street serves to get them 
closer to those who pass. 
building materials display 275 feet long. 


“Our lot required this type of yard, for it iff 


only 92 feet deep, by 275 feet long. The long 


side faces the main street and therefore pro-§ 
vides excellent advertising opportunities. There fj 
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Sketch illustrating arrangement of the yard 0 
the Viney-Milliken Lumber Company, showin 
how, with materials close to the sidewalk ani 
no fence, the advertising “pull” of the location 
is increased. The public alley is also without 


stocks of lumber, both} 





Practically, it is 2m 








fence. Trucks may load in the alley from th 


open piles of stock 


isn’t room for a fence along the alley nor along 
the front, because the trucks often require a few 
inches additional space in which to maneuvel 
into and out of the sheds and driveways. 

“Some of the materials are kept under covel 
of sheds, but much of it is in open piles. We 
strive to pile our slowest moving materials # 
far from the sidewalk as we can, and put ow 
fastest moving materials in piles near the side 
walk.” 





A financing plan that will make it possible 
for responsible people desiring homes to obtail 
them without undue strain is viewed as an out 
standing need of the retail lumber business by 


Orrell Axley, vice-president Southern Lumber ® 


& Supply Co., Warren, Ark., who writes the 
AMERICAN LUMBERMAN on the subject; saying 
“ee ° . . 
We wish to compliment you on the effort 
your publication is putting forth to make the 
people ‘home conscious’ during this year. We 
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believe the biggest thing the lumbermen could 
do to bring about a revival of the lumber busi- 
ness would be to arrive at some satisfactory 
fnance plan for the man building a home. In 
fact, this is going to be a necessity. The re- 
tailers within the very near future will have 
to work out some scheme similar to the plan 
used by the automobile people, which will in- 
crease their business.” , 








Reserve Company Is Success 


New Haven, Conn., March 28.—Nine retail 
lumber yards in the New Haven district are 
operating a reserve supply enterprise here on 
a co-operative basis and those behind the ven- 
ture are enthusiastic about it. J. G. Venter 
of the DeForest & Hotchkiss Lumber Co. is 
one of the prime movers in behalf of the New 
Haven Reserve Supply Co. and is serving as its 
president. While the corporation at present has 
only nine member yards there are seventeen 
additional lumber yards which find it profitable 
to utilize this facility. Mr. Venter pointed out 
that his own company had attained quite a 
saving on various specialty and slow-moving 
items through this venture. Formerly his com- 
pany had found it necessary to carry about 
$20,000 worth of merchandise of this character, 
but through the establishment of the Supply 
company and an investment of only $5,500 the 
DeForest & Hotchkiss company had found it 
practicable to make a reduction in yard inven- 
tory of about $15,000. Non-member lumber 
yards are permitted to buy at regular prices 
from the reserve supply company, but only 
member yards share in the special rebates. 





MR. AD V. TISING GETS 
PLUMB LOQUACIOUS 





Dear Ep: 

Times certainly do change. I was in a lum- 
ber yard last week and I’ll be dawgonned if 
they wasn’t sellin garden seed and chocolate 
candy. Well Ed, I’m not saying but what 
maybe that’s a better line than lumber is right 
now, but it kinder struck me as being funny 
as a undertaker sellin hot dawgs, or a doctor 
practisin law. I guess the fault is all with us 
fellers who is in the lumber business; we jus 
haven't made it appealin enough to fellers who 
have lumber to sell or to folks who might buy 
lumber. 

Ed, jus like turnin the knob on a nother 
lectric light, I have this here idey: We have 
a powerful lot of socierations, but sposin we 
have jus one more to co-ordynate the efforts 
of all these. Let’s call it the Better Construc- 
tion Clubs of America, and let’s ast the Manu- 
lacturer’s Socieration, the Dealers’, the Build- 
ing & Loan, the Architecks, the Contractors, 
the Carpenters Socierations to join in this 
movement, and maybe the Real Estate men too. 
We could have headquarters down at Chicago 
and we could have local clubs all over this 
here country. These here clubs could be a 
meetin every week just like a Rotary Club or 
such exchangin ideys as just what is. the best 
way to get folks inter ested in building homes 
with lumber, and jus what is the best construc- 
tion, and the best way of sellin lumber, and Ed, 
this gang could come to some understandin on 
jus which language we should all talk. You 
see as tis now we are talkin in about all the 
languages of the world and folks who want to 
build get plumb bumfuzzled. An a nother thing 
Ed, by every member chippin in a little, with- 
out much cost to enybodie, we sure could have 
er grand advertisin program and one that we 
could get in all the important magerzines and 
local news papers, and jus think what it would 
mean, all these here ads tellin jus zackly the 
same thing. And, Ed, the members of this here 
club would have the confi dense of the public 
and sure could do away with er lot of bum 
buildin. F 

As ever, 
Ap 
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Builds Demonstration House 


The house shown in accompanying illustration 
was built recently by the Stine Lumber Co., 
Bryan, Ohio, for demonstration purposes, and 
to stimulate local interest in new homes. The 
total cost of the house was $4,119.99, itemized 
as follows: 

Masonry and excavations, including 
basement, drainage, chimney, ce- 

ment porch floor, walks and garage 


NE ache iron uiwk ane ewe mk cenit $ 666.63 
Plumbing, heating and water service 545.03 
Electric wiring, fixtures, lamps...... 120.79 
Copper spouting (house and garage) 84.00 
Painting and decorating ............ 150.00 
I ig ics rd anna hex Be dee Slee bhie 273.03 
Linoleum (kitchen and rear hall)... 40.00 


(The above costs include both labor and 
material) ; 


Hardware, rough and finish......... 91.85 
ee BUNNIES aig vc ne tahe oko ween uss 17.40 
Coal for heating house during Dec., 

sass SI aa avg ca ows ine sal wine eCew Sak 12.00 
Movable staire to attic... .cccccrsces 25.00 
Pe SN ds a a hee nn eaeee ous 16.3 
Johns - Manville asbestos’ shingles 

(house and garage) ....... cenaene 199.57 
Lumber, sash, doors, frames, inside 

trim and cabinet work............ 1,207.86 
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scanning the building permits, remarks dropped 
by customers in the office or on the street, and 
other sources. He covers a radius of ten miles, 
and through the personal contacts which he 
makes he is able to develop much new business 
among the neighbors and friends of his clients. 


Dealers Merge Their Wood- 
Working Facilities 


CoLorapo Sprincs, CoLo., March 28.—A cor- 
poration has been formed, known as United 
Mills (Inc.), capitalized at $25,000, for doing 
general mill and manufacturing work for the 
lumber dealers of El Paso County. The plant 
and equipment of United Mills (Inc.) will be 
at the existing plant of the Crissey-Fowler 
Lumber Co., whose woodworking facilities have 
been turned over to the new concern, stock in 
which is owned jointly by the Crissey-Fowler 
Lumber Co., Newton Lumber Co., and the 
EF] Paso Lumber Co., each of which has a rep- 
resentative on the board of directors. 

By amalgamating the manufacturing facilities 
into one central unit, operating costs and over- 
head are greatly reduced, and better service at 

















Copper MAaDIMGE «ccc cscesscevccdes 7.05 
Medicine cabinet in bath room...... 7.50 
Labor not included above............. 655.90 

i ee eee rare et $4,119.99 


Through the co-operation of local merchants 
the house was attractively furnished and 
equipped for exhibition purposes, and was 
thrown open for public inspection for three days 
(Friday, Saturday and Sunday). More than a 
thousand visitors passed through and Ross 
Stine stated that much interest in home building 
was created thereby. The house has _ been 
offered for sale; unless a buyer appears soon, 
it will be rented. 


Radio Talks Bring Business 


The San Bernardino (Calif.) Lumber Co. has 
been in business since 1880. 

C. D. Gibson, manager, told of the company’s 
radio advertising. “We go on the air once a 
week, for an hour; at 8:00 a. m., when most 
families are eating breakfast. The program is 
a mixed one, of music and short talks. Our an- 
nouncer is a minister with a large local follow- 
ing, and his ‘Minute Talks’ are very popular. 
He stresses good will and service in general, 
and includes the service this firm is able to 
render to the community. We know that we 
get value received from our radio broadcast, 
as we have been able to trace to it a number 
of sales. 

“We have an outside salesman who spends 
his entire time following up leads gained through 





lower cost to the consumer can be provided, 
according to statement of A. G. Crissey, of the 
Crissey-Fowler Co. 


Mr. Lumber's Hard Luck 


A reader sends us this clipping from a news- 
paper published at Grays Lake, IIl., with the 
comment: “Here is a new man in the lumber, 
millwork and building material business,” under- 
scoring certain words in the story to sustain 
his contention: 





Frank Luinber of Ingleside is confined to his 
bed as the result of an unusual accident, which 
helps to prove the truth of the saying, “a man 
isn’t safe in his own back yard.” Just after 
noon Monday Mr. Lumber started out the back 
door on his way to his work as station agent. 
The high wind struck a heavy storm door, blow- 
ing it against Mr. Lumber with such force that 
he was thrown against a cement post. In the 
fall, his spectacles were crushed, and the broken 
glass inflicted several cuts. 





Plant Is Modernized 


Lewiston, Me., March 29.—The J. W. White 
Lumber Co. has transformed its office, show 
rooms and yard as a practical demonstration of 
the possibilities of modernizing. With a maxi- 
mum of planning and a minimum of actual ex- 
pense, the company has changed its old plant 
into an up-to-date, smart layout that is certain 
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to be a tempting example to prospective cus- 
tomers. The new offices and show rooms are 
a constant reminder to the people of the com- 
munity of the really amazing things which can 
be accomplished by modernizing buildings which 
to the uninitiated might seem to be hopelessly 
obsolete. Treasurer Ralph Jordan is thoroughly 
sold on the proposition that the modernization 
field will offer the biggest sales opportunity to 
retail lumber dealers during the next few years. 





. . . 
Fly Time Is Selling Time 
A door that provides protection against flies 
in summer and against cold in winter has strong 
selling points which retailers have been quick 
to recognize, as evidenced by increasing sales 
of the combination screen and storm door made 





In Summer In Winter 
A Screen A Storm 
Panel Panel 





by the Continental Screen Co., Detroit, Mich. 

In the spring the screen panel can be in- 
stalled in a jiffy, and likewise in the fall only 
a few minutes are required to change the screen 
panel for the glazed panel. A patented locking 
device prevents any rattling. Thus the semi- 
annual job of removing a regulation storm door 
and hanging a screen door, and vice versa, is 
eliminated, to the great satisfaction of the house- 
holder. 

A full line of full length window screens and 
screen doors is made by the above company. 
Continental combination doors can be ordered 
mixed with assorted sizes of full length window 
screens and screen doors. 

There are five Continental factories, strate- 
gically located to give quick service to custom- 
ers. At all of these plants, as well as in the 
stocks of leading wholesalers throughout the 
country, the complete line of combination doors, 
as well as full-length window screens and screen 
doors, are carried. For location of nearest 
source of supply dealers should write the Con- 
tinental Screen Co., Detroit, Mich. 





Bureau Prevents Many Losses 


GREENVILLE, Miss., March 28.—An organiza- 
tion that is functioning effectively in prevent- 
ing avoidable losses on bad accounts is the Mer- 
chants Credit Bureau of Greenville, which is 
headed by F. C. Stebbins, credit manager for 
the M. L. Virden Lumber Co. 

“We find that the credit bureau is indispens- 
able,” said Mr. Stebbins, “and through our affil- 
iation with it we hold our average annual losses 
as low as one-fourth of 1 percent on sales.” The 
workings of the bureau were briefly explained 
by Mr. Stebbins as follows: 


Our bureau is governed by a board of 


seven directors, and we employ a secretary 
who is on duty from 8 p. m. to 5 p. m. In 
the card index system about 6,500 names are 


listed, of individuals in this city and section 
of the State, showing their occupation, actual 
or estimated income, number of dependents, 


firms with which they have charge accounts 
and the amounts, their former place of resi- 
dence, reputation ete. The daily papers are 


watched for names of new firms, contractors 
and individuals who come into the commun- 
ity, and special reports are obtained imme- 
diately from their former places of residence 
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and passed on to all members who desire the 
information. 

Monthly meetings are held, and names of 
delinquents are read and comparisons made, 
then turned over to our secretary to be 
noted on their record card. This information 
is available to all members. Merchants as 
a rule all get ratings from the credit bureau 
on applicants for credit before an account is 
opened. 

When accounts become delinquent the sec- 
retary writes the parties in the name of the 
credit bureau requesting them to pay up 
their outstanding bills or make satisfactory 
arrangements with their creditor, as other- 
wise the privilege of a charge account will 
be terminated. 


New Bath Room Cabinet Has 
Strong Selling Point 


A new and desirable feature in bath room 
cabinets is exemplified in the Frazier Everlite 
Cabinet, the door of which, instead of swinging 
open, slides open. Thus the mirror is always 
in view, whether the cabinet is closed or open. 
With the door open, easy access is had to ac- 
cessories on the shelves, while at the same time 
the mirror is in full view, which makes shaving 
easy and convenient, as well as facilitating all 
other uses of the cabinet. 

Dealers handling this unit, which is made by 
the Frazier Planing Mill Co., 408 Maple street, 
Coffeyville, Kan., are finding this a good seller, 
as the sliding door is a novelty feature which 
appeals on sight. A strong “home town” 
recommendation is given by the J. W. Metz 
Lumber Co., Coffeyville, Kan. Concerning it, 
V. O. Wiley, sales manager of the Metz com- 
pany, says: 

While this cabinet has been on the market 
but a short time, our experience in retailing 
it convinces us that it is a product of merit. 
The particular talking point which we have 
used in selling it is the fact that the mirror 
door of the cabinet, instead of opening as 
in the conventional cabinet, slides to the side. 








ONE (1) Stitch in 
Time Saves 


NINE (9 


Now is the time to 
trade a LITTLE 
cash for a BIG 
saving 


NINE TIMES better to 


make that little improvement 
NOW than to wait until it 
costs you NINE TIMES as 


much as it will now 
1/9=Safety+8/9 
=Good Business 
{Name of Firm Here} 
This advertisement has been prepared by the 


AMERICAN LUMBERMAN as a suggestion for deal- 
ers in preparing “copy” for use in their local 


newspapers 
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In this position it is out of the way and gti) 
convenient for viewing one’s self in the mir. 
ror, and articles may be taken from th, 
shelves without disturbing the door. It js 80 
constructed that the door may slide either to 
the right or left as the purchaser Wishes, 

Our sales have been to both builders 
new homes and owners of old homes, Tp, 
cabinet is made to fit between the studs of 
any ordinary house, and all that is requireg 
for installation in an old home is to cut ay 
opening between the studs, set the Cabinet 
in and drive a few nails. It comes completely 
set up and ready to operate. It can be hung 
on the wall as a hanging cabinet if the pyr. 
chaser does not desire to cut an opening fo, 
installation. 


A sample of the cabinet placed on the dealers 
counter advertises and sells itself, as everyone 





seeing it will want to slide the door and the 
advantages of such an arrangement are imme- 
diately manifest. It also is a good “opener” 
to secure a hearing in house-to-house canvass- 
ing for modernizing work, as the housewife js 
especially interested in examining it and noting 
the unusual feature of the sliding door. IIlus- 
trated circular and other details may be had by 
addressing the manufacturer at address above 
given. 





_ Every Home Has Needs for 


Lumber 
(Continued from front page) 

Each surveyor is given a certain section of 
the territory to cover and must “card” all homes 
therein. The survey card measures 3x5 inches 
(convenient filing size) and is printed with 
lineal headings after which the questioner may 
fill in the date of call, home owner’s name, 
address, type of house, whether owned or rented, 
condition of exterior, whether modernization 1s 
contemplated, whether new flooring is being 
considered, whether the home is equipped, ac- 
cording to the season of the year, with window 
screens and screen doors, or storm sash, and 





k 
a 





properly insulated, if shingles need replacement, } 


and any other questions that tie up with a 
dealer’s merchandising program. 

Even if a surveyor brings back a card stat- 
ing that the home owner is not interested in 
anything offered, it is customary for the dealer 
to pay the stipulated fee per name, because this 
information is important. It shows where not 
to waste time. To provide an incentive for 2 
surveyor to get specially good leads, he may 
be offered a small commission on whatever sales 
result from his efforts. All cards are filed al- 
phabetically and live prospects are followed up 
immediately with personal, direct-mail or phone 
solicitation. 

Such a survey gives a dealer a definite mark 
to shoot at with his mailing matter because he 
can send the literature and write letters touch- 





ing on the subjects outlined on the survey | 


cards. It also provides the salesmen who fol- 
low up the live leads with an ideal approach. 
Furthermore, they save time by knowing where 
to go to find the live prospects and what to say 
when they get there. 

Some dealers using the pre-canvass or house- 
to-house survey report that women are = 
pecially successful as questioners. They often 
can get in where men are barred. Men, how- 
ever, are used for the closings. 

Slump or no slump, the lumber dealer can 
get business for his specialties and allied lines 
if he can unearth the interested prospects, and 
there are plenty in every territory. A survey 
of your territory will tell the story. 
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Acquainting C 


Although the Winnetka Ce val-Lumber Co. is on 
two busy streets, Earl W einstock does not rely 
t fact to keep people conscious of the 
existence of his company or of the products 
which it has to sell. He advertises in the local 
newspapers, and here again he shows his wis- 
dom for he does not confine his advertising to 
q simple business card or a casual statement of 
4 list of his firm’s products, for that would be 


upon tha 


AMERICAN LUMBERMAN 


ustomers With O 


lumber. One of them is headed “Quality: 
Certified” and tells the reader: 

If you just want lumber it doesn’t matter 
much where you buy it, but if you want good 
lumber, it will pay you to remember the serv- 
ice and quality connected with the name of 
the Winnetka Coal-Lumber Co. Ours is good 
lumber because it is certified. Or to put it the 
other way around, we put our certified mark 
on it because it is good lumber. Certified: 












uality Lumber 


guarantee is behind it; our very reputation is 
behind it. 

If you had to pay double for this certified 
quality, it would still be worth it. But you 
don’t. Certified lumber as sold by this firm 
will not cost you any more than you expect to 
pay for acceptable quality anywhere. But it 
is not just merely acceptable—it’s certified! 


The second ad headed, “Today’s Lumber Has 
Quality—If You Buy Wisely,” reads: 


leaving the initiative entirely up to the customer That 


and though this sort of order-taking procedure 


means our inspection 


is behind it; our Stand by when some old building (the pride 


of the town when it was erected fifty years 





does result in some business, it can hardly be 
called merchandising nor even selling, and it is 
not the sort of operation that results in any 
worthwhile profit, particularly in today’s slow 
market. Mr. Weinstock endeavors to so word 
his ads that they will make the reader want to 
build or repair something. He prides himself 
on keeping a stock of high quality lumber, but 
this would do him little good if his customers 
did not know his lumber is of a high quality 
and if they did not know why they need high 
quality lumber. A trade-mark announces that 








ago) is being demolished—and you'll hear 
someone say, “Those were the days when 
they built with real lumber.” 

But there is as good lumber now as then— 
if you buy it wisely. Timber hasn’t changed; 
quality lumber today will last as long as it 
ever did. No longer, however, do we use 
beautiful and rare woods for hidden construc- 
tion—conservation, cost and common sense 
have changed that idea. Today we build for 
lasting economy—with quality applied in a 
way that best fits the purpose. 

If we were to stamp our certified mark on 








his lumber is “certified.” Two of his advertise- 
ments in Winnetka Talk some time ago were 
especially good in showing how a lumberman 
can explain to his trade why it pays to buy good 


akes Intensive Drive 


The “spring drive” for business being conducted by the Nortz Lumber 
Co., line-yard concern with headquarters at Minneapolis, Minn., which 
was briefly referred to in March 19 issue of the AMERICAN LUMBERMAN, 
is organized along the following lines, according to information kindly 
supplied by the above company: 

“Last January we had our yard managers go over their mailing lists 
and segregate the names of persons who had money, who could borrow 





Property located at 


Owner's Name Address 
What Buildings on land 
How Old are they Condition... 


Occupied by owner or tenant Name 


Does Occupant own other property here vacant or improved 


If 0, where is it located 


Does he think of building If 20, what 
Does he think of modernizing . If 20, what 
Does he think of repairing If so, what...... 


Is he @ prospect for any of the following items? (Check items): 


New or Repair Roof 
Exterior Siding 


Painting interior or exterior 


Modernized Porch 


Fence Materials 
Builders Hardware 


Shingle or, Brick Trellis, Arbor Modernized Attic 
Insulating Materials New Walks Modernized Basement 
Weather-Stripping Other yard equipment Modernized Bathroom 
Brick for any purpose New Doors Modernized Kitchen 


Kitchen Cabinet 
Medicine Cabinet 
Built-In Ironing Board 
Built-In Book Cases 
Cedar-Lined Closets 
Clothes Closets 


New Woodwork 
Heating Facilities 
Hardwood Flooring 


French Doors 


Cement for any purpose 
Garage 

Other out buildings 
Screens 
Additional Windows 
Sun Porch 

Sash, Doors, Windows 


Stairway 
Cupboards 


Breakfast Nook Storage Closets 


wg ——_— -—— 


Front of the prospect card used by the Nortz Lumber Co. 


it, or who could otherwise raise it during the next few months. All 
salaried people also were included. These selected lists were mailed 
in to the general office, and a letter, signed by our general manager, was 
mailed from here to these prospects. 

“As soon as these letters had gone out our managers received a cir- 
cular notifying them that our letter had gone forward to their lists, and 
that these letters should be followed up by personal contact, and pros- 
pect cards filled out when each person was interviewed. In our circular 
to the managers they were requested to have the second men, carpenters, 
or anyone else connected with the company, throw their energy into 
this drive. A supply of prospect cards, similar to the accompanying sample, 
Was sent to each of the yards. [The two sides of this card are repro- 
duced on this page, considerably reduced, the actual card measuring 7 
by 51% inches.—Ep1ror. ] 


Office of the Winnetka Coal-Lumber Co., Win- 
netka, Ill.; Earl L. Weinstock, vice president 
and general manager 


every square inch of lumber we sell, it would 
be a truthful representation of our product. 
Today, or in a distant future, you will find in 
our lumber its own evidence of lasting certi- 
fied qualities. 


on Selected Prospects 


“The managers will be required to give us a report of what they 
have accomplished by this follow-up work at the end of each two-week 
period. The results will be reported to our entire organization, so 
that each manager may compare his territory with what is being done 
at the other stations. Each of our yards has a large enough list of 
these selected names to keep them busy for some time. Of course, they 
will be periodically urged from this office to keep pounding away on 
the drive. 

“While we are in full accord with the drives being conducted by the 
American Legion and other organizations, we figure that if we get 
our own men and the local carpenters pepped up and working on the 
canvassing idea we will reap still greater results as they are the ones 
most vitally affected, and naturally will put more punch into the work 
than most of the purely volunteer canvasses. Thus they are likely, 
during their calls at the various homes, to uncover work which the 
business man or Legion canvasser might overlook. Because of their 
working knowledge of construction they will more readily see where 
improvements can be made, and can suggest these improvements and 
also show the owner the most economical way for them to be made. In 
other words, we are trying not only to create business, but business 
that will be of mutual benefit to us and to the customer. In our opinion 
the thing most needed to revive the lumber business is aggressive mer- 
chandising, plus progressive merchandising methods.” 


Does prospect need additional rooms............-.-----e-sseereeseeeenseenrmes Purpose ........- 
Would he like estimate on cost of chamges............-<-.--c.cc-ccccsceneseeesssscessccnssnssnsesnesesenees 


Wreulll the the fetannatedd fi Giretnclintaceccccesesccetv se cocnssncccernscnonscosevess cosnencenstensesncseeneenenssesnseernnenee 





Does he prefer any contractor or carpenter. 
In your opinion what changes are needed................. EE, I PRE AT TOE OAT OSE Nee NE 
Did you get information direct from prospect.........-.----ceee-es-eseereenemeseneee 


If not, where did you get it asian sebceaihibeinieibiabsdaaaniaiinlianinndidanienials 





nea WE Gin cesccssccsttashicensnetiiniintnineneninenaiins Date 


OFFICE MEMORANDA — CREDIT INFORMATION 


Address .... 





Employed by 


Occupetion.......-0.--20c0----0<0 ---seeewHow long there... -- Salary 


Legal Description................ coaheeniialsneslaiaibatidteabnlata samiinhsalinasaciisiiisiatseinamainbinieaeiiibintie ‘ 


REMARKS: 





Lumber Co. 


Reverse of the prospect card used by the Nortz 
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Lumbermen in Van of Drive for Work | 


Lumberman Finds Odd Jobs for 
More Than 200 Men 


KNOXVILLE, TENN., March 28. — Eugene 
Galyon, head of the Knoxville Lumber Co., 
advertised in Sunday edition of the News-Sen- 
tinel, asking anyone having work to be done to 
telephone his office, and a man would be sent 
out to the job. Monday morning the calls 
began pouring in so that most of the time of 
one clerk was required for answering and call- 
ing men to go to the jobs. On Tuesday more 
than sixty calls were answered. Thus far odd 
jobs have been found for more than 200 men. 
Mr. Galyon intends continuing this employment 
service through the spring and summer months ; 
in fact, as long as there is need for it. 

“Before we advertised,” he said, “we wrote 
to men who had once worked for us and to 
others who we believed were in need of work. 
\t the outset we had a list of more than 100 
men, and others were added later. 


“l undertook to do this work because | be- 
lieve it is one way of bringing desirable relief 
to hundreds of men who are badly in need of 
aid, but who want work, not charity.” 


Campaign Aims for a Million 


3IRMINGHAM, ALA., March 28.—Dr. Allen G. 
Loehr, manager trade extension department of 
the Chamber of Commerce, and former secre- 
tary of the Alabama Lumber & Building Ma- 
terial Dealers Association, in conjunction with 
the American Legion, has developed a plan of 
registration of jobs, enlisting 1,500 workers in 
the drive for repairs. Pledges have reached 
$500,000, and efforts are to be made to increase 
this to the million-dollar mark. Union leaders 
have agreed to reduce the scale 25 percent as 
labor’s contribution. The merchants and deal- 
ers in materials have offered a corresponding 
decrease in their materials. The campaign will 
continue for 90 days. 





























roomy basement. 


1913—$2016.00 


of the dates shown above. 


This cozy house, built in the Tri-Cities a few years ago, is a comfortable 
bungalow, with six nice rooms, a sun-porch and bath. 
respect with Oak floors and Oak trim throughout; a two-car garage; a light, 


BUILDING MATERIAL for this HOUSE would COST 


1920—$4299.00 | 


| Lumber and Building Materials Are Back to Pre-War Levels 


The building material for this house was supplied by a Tri-City Lumber dealer. 
Using the identical list of items that were actually used in its construction, the 
dealer has figured the prices for which he would sell this material on each 


_ TRI-CITY LUMBER AND MILLWORK DEALERS | 


La Salle — Peru — Oglesby 


It is modern in every 




















Lumber dealers in three Illinois cities co-operated in this presentation of facts 


Lumber Dealers "Tie Up" with 
Legion's Employment Drive 


The lumber dealers of Ripon, Wis., are help. 
ing to promote the American Legion’s employ. 
ment drive “in a big way” by sponsoring 3 
full-page advertisement in the Ripon Pres 
urging the people of the community to builj 
and remodel now. The advertisement states 
that— 

Through a favorable trend in the market 
we are enabled to offer lumber and building 
materials at the new lower prices. We fee] 
that this will enable many to start construe. 
tion work that has been delayed, and thys 
give work to many men locally. We, in turn 
will replenish our stocks at the large mills 
in the State, thus affording work to folks qj! 
along the line. 


The dealers co-operating in this drive are 
Middleton Lumber & Fuel Co., Ripon Lumber 
Co. and Schrader Building Material & Fuel Co 


Aim to Beat Last Year's Record 


30ZEMAN, Mont., March 28.—Sponsored by 
the Chamber of Commerce and backed by all 
local building interests, including lumber deal- 
ers, contractors, real estate dealers and build. 
ing trade labor organizations, a four months 
campaign has been launched to beat even the 
one which achieved such splendid results last 
year as to win nation-wide notice. Last year's 
campaign jumped the total for new building t 
$128,673, compared with $75,325 in 1930; while 
repair work for 1931 totaled $25,825, against 
$8,950 for 1930. 

The campaign opened with a big newspaper 
spread headed “The Eyes of the Nation Are On 
,ozeman,” followed by an honor roll of the 
individuals who built or improved their homes 
or places of business during 1931. Proofs of 
this advertisement, attractively printed in 
purple, were hung in all the downtown store 
windows during the first week of the cam- 
paign. 


Raise Fund for House-to-House 
Canvass for Prospects 


Fort Worth, TEX., March 28.—W. B. Sloan 
president Sloan Lumber Co., reports: 

“Our company has, on its own account, con- 
tributed to a fund to cover the cost of making 
a house-to-house survey to contact the owners 
The survey is to continue until 1,000 good pros- 
pects have been listed, the purpose being to 
secure specific information pertaining to resi- 
dential building needs, as to modernizing or 
contemplated home improvements, which pros- 
pects will be followed up during the year. The 
survey is being conducted by experienced in- 
vestigators. This is a special work, entirely 
separate from that being done through the 
Chamber of Commerce and other civic organ 
zations.” 


Drastic Drop in Costs Urged as 
Incentive to Build 


The lumber dealers and other interests allied 
with the building industry of Morris, III, have 
put that city of about 5,000 population in the 
front row of communities where aggressive 
efforts are being made to stimulate building 
and home repair work. A recent issue of the 
Morris Daily Herald carried a full-page adver- 
tisement over signature of “The Morris Build 
ing Industry” showing that a modern five-room 
house, plus bath and sunroom, that cost $5,474.49 
to build in 1929, can today be built complete 
and ready for occupancy for $4,293.54. 

This price, says the ad, is on a completely 
constructed home, including all labor, lum- 
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per, millwork, hardware, cement work, ex- 
ayating, electrical work, heating, plumbing, 
pe and painting; built-in kitchen 
por medicine cabinet, clothes chute, hard- 
pene floors; southern pine trim; hot air fur- 
nace completely installed with register in 
each room. High quality of material and 
labor used throughout. 

On the opposite page of the newspaper ap- 
pears an equally striking advertisement, oc- 
cupying two-thirds of a page, in which the 
I. N. R. Beatty Lumber Co. presents illustra- 
tions of an attractive cottage with the state- 
ment that all lumber, millwork, brick and plas- 
ter for this house can now be bought for $956, 
against $1,849 in 1920, and $1,339 in 1929, 
which makes the price today 48 percent lower 
than 1920 and 24 percent lower than 1929. 

The newspaper also carries a three-quarters 


This 


AMERICAN 


page advertisement contributed by thirty-five 
local business houses urging the people of the 
city to have needed repairs and other jobs 
around the home attended to now. 


"Goes Over Big" on West Coast 


PORTLAND, Ore., March 26.—The Portland 
Plan campaign to put money into circulation 
through new building projects, remodeling and 
renovation, is going over in a big way, pledges 
to the amount of $8,500,000 in round figures, 
having already been signed. 


LUMBERMAN 


SPOKANE, WaSH., March 26.—It is expected 


that pledges in the “Put Men to Work” building 
and 
$1,500,000 mark this week. 
$3,000,000 set as a goal. 


will reach the 
This is half of the 


modernization campaign 
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Urges New Floors to Provide Jobs 


St. JosepH, Mo., March 28.—In conjunction 
with the local campaign for jobs, Wendell FE. 
Smith, manager Lumbermen’s Supply Co., this 
city, wrote the first of a series of articles in- 
tended to stimulate modernization now appear- 
ing in the Sunday editions of the St. Joseph 
Gazette. Mr. Smith shows that the cost of 
new oak floors, laid, sanded and finished, for a 
room 14 by 14 feet, which is the average size, 
is now $29.39, against $47.67 five years ago, a 
saving of 40 percent. 

He suggests that lumbermen in other locali- 
ties might do something similar, saying: “I be- 
lieve that at this particular time the publishers 
of most newspapers will be glad to co-operate 
with the lumberman if he will assume the 
responsibility of gathering the statistics.” 


Cottage Has Garage in Basement 
































BASEMENT 
18-OX|8-O" 













This summer cottage, which is No. 6 
in the series now running in the AMERI- 
CAN LUMBERMAN, affords some practical 
suggestions for prospective customers 
who want to build on a sloping or hill- 
side site. Such a site of course affords 
opportunity for providing some useful 
additional In this 


instance, a portion of the basement is 


space at small cost. 
utilized for the garage, while the rest is 
available for any other purpose desired, 
including boat storage between seasons. 
The big living room, 19 feet long by 10 
feet wide, is connected by French doors 
with the screened porch of same length; 
the two combining to form the rallying 
place for the family and its friends in 


good weather or bad. Other interesting 


and desirable features are shown by the 


accompanying floor plans. 
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Says Conditions Do Not War- 
rant Change in Lumber Tariff 


Lumber, Tariff Commission Report No. 32, 
Second Series, was submitted to the President 
Nov. 17, 1931. It shows the average mill cost 
of dressed lumber produced by American and 
Canadian mills that produced exclusively or 
predominantly the given species or subspecies, 
and average cost of transportation to Chicago 
or New York. “Where a mill cut lumber of 
more than one species, no distinction could be 
made in their costs. Neither was it possible 
to distinguish the costs of lumber of different 
grades, sizes or extent of dressing. Costs for 
precisely identical items in the United States 
and Canada can not be ascertained. Compari- 
son between the average cost of all softwood 
lumber produced in the United States and Can- 
ada is impracticable.” Investigation within the 
limits mentioned showed that in 1929 Douglas 
fir from Canada delivered in New York cost 80 
cents a thousand less than United States lum- 
ber, and delivered in Chicago cost 43 cents less. 
The cost differences between the United States 
and Canada, the principal competing country, 
do not warrant any change in the existing duty 
of $1 a thousand, the commission concludes. It 
adds that because of the short time the depre- 
ciation of Canadian exchange has existed, it 
has not heen in position to determine its effect 
on Canadian costs. Copies of the report may be 
had from the Superintendent of Documents, 
Washington, D. C., for 10 cents. 





Appointed Assistant Manager 
of Lumber Conference 


[Special Telegram to AMERICAN LUMBERMAN] 

PorTLAND, OreE., March 29.—Bob Parker, 
formerly with the E. K. Wood Lumber Co., of 
this city, and one of the best known lumbermen 
in the Northwest, was appointed assistant man- 
ager of the Pacific Coastwise Lumber Confer- 
ence, with offices in the Robert Dollar Building, 
San Francisco, Calif. He-assumed his new 
duties Monday. Mr. Parker, who was a resi- 
dent of Portland for 10 years, is assistant to 
John Rossister, manager of both the Pacific 
Coastwise conference and the lumber confer- 
ence. The Pacific Coastwise conference is made 
up of steamer lines in the Northwest-California 
trade and was reorganized a few weeks ago 
simultaneously with the lumber conference. 
They have a joint interest and work to the sta- 
bilization of the coastwise trade. 





First Part of Program to Raise 
Standard of American Hous- 


ing Offered to Public 


Wasuincton, D. C., March 28.—With a 
foreword by President Hoover, in which he 
states that “the next great lift in elevating the 
living conditions of the American family must 
come from a concerted and nationwide move- 
ment to provide new and better homes,” the 
first volume of the final reports of the Presi- 
dent’s Conference on Home Building and 
Home Ownership is today offered to the public. 
It includes the first part of a complete program 
for raising the standard of American housing, 
a program based upon the experience of scores 
of private and public groups and individuals 
professionally engaged in all the multitude of 
fields whose combined activities produce mod- 
ern housing. It represents the first fruits of 
the conference held last December, which, by 
pooling all pertinent experience, for the first 
time made such a program possible. 

This present volume, entitled “Planning for 
Residential Districts,” offers a means to put an 
end to the rapid decay which is the curse of 
American home neighborhoods, and so to pro- 
tect the investment of the home owner. It 
includes the reports of the four committees of 


AMERICAN LUMBERMAN 


the conference that dealt with the home sur- 
roundings, namely, the committees on city plan- 
ning and zoning, subdivision layout, utilities for 
houses, and landscape planning and planting. 

The volumes (there are to be eleven in all) 
in cloth binding can be obtained for $1.15 post- 
paid, by writing to Dr. John M,. Gries, Execu- 
tive Secretary, President's Conference on Home 
Building and Home Ownership, Department of 
Commerce, Washington, D. C. 





Wooden Money Thaws Frozen 
Bank Deposits 


TENINO, WaSH., March 26.—The old gag, 
“Don’t take any wooden money,” doesn’t sound 
a bit funny in this town where just that kind 
of money is not only a perfectly good circulat- 
ing medium, but is being eagerly sought at par 
or better by souvenir hunters. The reason is 
perfectly simple, inasmuch as the issuance of 
wooden money is a part of the plan worked 
out by the Tenino Chamber of Commerce to 
thaw the frozen assets tied up in a local closed 
bank. 

The Chamber of Commerce is accepting as- 
signments up to 25 percent of a depositor’s ac- 
count in the bank; that being the expected 





Specimen of “wooden money,” printed on Sitka spruce veneer, in circulation at Tenino, Wash. | 


amount of the first dividend under the receiver- 
ship. In return, script is issued the depositor 
to the amount of the assignment, in denomina- 
tions of $10, $5, $1, 50 cents and 25 cents. Most 
of the local business people have agreed to ac- 
cept the script at face value. Thus it serves as 
a medium of exchange, doing duty the same as 
regular currency, until the time comes for its 
redemption, a statement on its face setting forth 
that: “This certificate is good only. during 
the process of liquidation or within six months 
after the reorganization of the Citizens Bank 
of Tenino.” 

It was decided by the committee that-it would 
be very appropriate to print at least the smaller 
denominations on three-ply veneer of Sitka 
spruce, one of Washington’s leading timber 
products. A sheet of paper between the slices 
of veneer makes the finished sheet strong and 
pliable. Only the $1, 50 cent and 25 cent cer- 
tificates are printed on wood, the larger de- 
nominations being lithographed on _ suitable 
paper. 

In order to guard against the possibility of 
counterfeiting, the certificates all bear the sig- 
natures of the three trustees, F. W. Wichman, 
D. M. Major and A. H. Meyer. [Nore—The 
signature of Mr. Major does not show on the 
accompanying reproduction because, being writ- 
ten in purple ink, it failed to photograph— 
Epiror. | 
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Form Sales Agency to Marke} 
Pine Products 


KLAMATH Fats, Ore., March 26.—Ap. 
nouncement has been made to the trade that the 
Pine Products Sales Agency, with main offices 
in this city, has been formed to handle the sales 
of the entire production of the following seyen 
mills: White Pine Molding Co., Klamath 
Molding Co., Ellingson Lumber Co., Klamath 
Timber Products Co., all of Klamath Falls. 
and the Dorris Lumber & Molding Co,, oj 
Dorris, Calif.. B. & H. Molding Mill (Ine,) 
of Stockton, Calif., and White Pine Lumber 
Distributors, of Reno, Nev. These mills with 
a production of over 600 cars of manufactured 
products, principally lineal moldings and trim, 
with considerable capacity for bevel and by. 
galow siding, K. D. window and door frames, 
are also in position to produce re-manufactured 
items and special products. 

The organization is officered by R. P. Elling. 
son, president, Charles R. Miller, vice president, 
and E. Israelson, secretary. In a statement to 
the trade, President Ellingson says: 

We have aimed in our organization of this 
group to formulate plans to combat many of 
the problems that have been foremost in the 
period through which we have just passed 
and we are looking forward with a greater 


degree of optimism. We hope we may have 
the pleasure of the co-operation of our 
former trade connections and, with the serv- 
ice which we will be able to render, that our 
friends in the consuming centers will in- 
crease proportionately with our ability to 
serve. 


Home Models Are Shown 


CINCINNATI, OHI0, March 29.—A feature of 
the Home Beautiful Exposition recently held 
in Music Hall, this city, was the exhibit of a 
$5,000 general utility house, in which about $800 
worth of lumber and millwork was used. 

Another interesting feature was the display 
uf miniature model houses, sponsored by the 
Cincinnati Times-Star, in which the prize wit- 
ner was a model of Georgian architecture. Vir- 
tually all of the contestants leaned toward the 
early Colonial and modified English cottage 
types of residences, and although the builders of 
the miniature models had the option of using 
whatever materials they preferred, the use of 
wood in all the fittings and trimmings gave the 
impression of preference as to that material. 

The Pierson Lumber Co., this city, had an 11- 
teresting exhibit, featured by a display of Curtis 
woodwork. A good deal of interest was shown 
in the display, and the company reported ob- 
taining a good list of prospects, many of which 
it is believed will develop into orders. 
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Invented--A Smooth Plywood 
Wall; lt Needs No Battens 


AMERICAN LUMBERMAN 


Wisconsin Distributor Says Dealers 
Buy Plywall Because It Sells Readily 


“T have handled a lot of special- 
ties in my forty years in the lum- 
ber business, but none so good as 
this,” enthusiastically declared T. 
A. Bruett last week in his office 
in Milwaukee, Wis., when an 
AMERICAN LUMBERMAN represen- 
tative asked him what he thought 
of Plywall, the Douglas fir wall- 
hoard manufactured by the Robin- 
son Manufacturing Co., of Everett, 
Wash. Then he added a note ot 
caution: “But it still takes sales- 
manship, although 90 to 95 percent 
of the lumber dealers of Wisconsin 
are sold on it. If any lumberman 
has doubts of the demand for Ply- 
wall, we soon remove those doubts. 
We get lots of repeat orders, and 
in fact, one dealer has sold more 
Plywall than all other wallboards 
put together.” 

One of the strong selling points 
of Plywall is that, by use of the 
new spline joint developed by the 
Robinson company, an absolutely 
smooth wall is made—‘“a feature 
which no other wall board has,” 
said Mr. Bruett. 

The lumberman explained how 
this will be a powerful sales ap- 
peal, especially when the customer 
is one who likes the beauty of 
wood for his walls but does not 
like to see the face of the wall 
broken up by the battens, which 
usually are employed to cover the 





cracks made by the joints. 

Mr. Bruett and his son prepared 
two small samples to demonstrate 
how the spline joint is made, and 
a picture for one of the accom- 
panying illustrations was taken. 
One of the Plywall samples was 
nailed to the backboard, as one of 
the large sheets, in actual use, is 
nailed to the studding. Then two 
casing nails were driven in part 
way, at one edge of this piece (the 
nails were driven in just far 
enough that they would stay, but 
would be easily removed, as is the 
system followed in actual use). 
Then with these two nails as the 
spacers, the other Plywall sample 
was set alongside, snugly against 
the casing nails, and nailed tight. 
Then the spacing nails were re- 
moved, leaving the edges of the 
two pieces of Plywall parallel and 
separated by the thickness of the 
nails. 

The lumberman then picked up 
what looked like a 3%4x2 piece of 
Douglas fir, about 5 feet long, and 
before the writer could remark on 
the unusual thickness of the batten, 
young Mr. Bruett grasped an end 
of the “stick,” each hand holding 
both edges, and pulled. It sepa- 
rated into two sticks, each 1 11/16 
inches wide and 9/16 of an inch 
thick, and milled as shown in one 
of the accompanying illustrations. 

With his fingers he 
quickly broke off one 
of the wedge-shaped 
strips, and pressed into 
the crack between the 
two pieces of Plywall, 
as shown in another 
illustration. “In ac- 
tual use,” he explained, 
“we first coat this strip 
with water-proof glue. 
Then, as. soon as the 
glue has set, we take 
a .sharp chisel and 
score along the two 
sides of the strip, even 
with the surface of 


Here’s how the splines are used. The two small samples of Robinson 
Plywall shown in the photograph were employed to represent two large 
sheets—say 4x8-foot—of Plywall ready to be applied to studding. One 
sheet is put in place and nailed securely, setting the nails deeply for 
putty (only two nails, partly driven in, were sufficient for the sample, 


of course). 


Then two casing nails are driven into the studding, just 


enough to stay in place, at the edge of this first sheet, and these nails 
serve as spacers when the second sheet is put in place and nailed. With 
both sheets of plywood nailed permanently, the casing-nail spacers are 
pulled out, leaving a crack of uniform width. Then one of the wedge- 
shaped splines is broken off, swabbed with waterproof glue, and pressed 
into the crack as far as it will go. In the photo, one of the casing-nail 
spacers is indicated by the arrow; the other was removed to make way 
for a piece of a spline. The upper drawing illustrates how the spline 
completely closes up the crack, and also its use at a partition, and the 
lower drawing shows how the spline is scored with a chisel (on both 


sides), and the smooth finish of the completed joint 


The latest 
thing in ply- 
wood wall con- 
struction, the 
spline joint de- 
veloped by the 
Robinson Man- 
ufacturing Co. 
of Everett, 
Wash. The 
splines are 
milled out in 





series of nine, and each unit as it is needed may be broken off easily 
with the hand. This is an actual-size photograph of the ends of two 
spline-milled pieces, showing how the splines are made and how each 


nests into the other. 


For ease of handling one piece is nested directly 


into the other (instead of offset as shown here) and then the two pieces, 
eighteen splines in all, become as one solid piece of Douglas fir less 
than an inch thick and 2 inches wide 


the plywood. After that it is easy 
to break off the superfluous wood, 
and with fine sandpaper the rest is 
smoothed down until it is to all 
appearances part of the surface of 
the plywood itself.” Much the 
same system is used in fitting a 
horizontal to a vertical surface, as 
in making a partition—the wedge- 
shaped spline avoids any necessity 
for leaving objectionable cracks at 
the base of the partition, or along 
the wall. 

“If care is used in matching the 
pieces of plywood,” Mr. Bruett 
continued, “it is difficult to detect 
the joints even when the wood is 
left natural, or waxed, or stained, 
because the splines are all flat 
grain. And if you use paint, or 
plastic paint, wall paper, or enamel, 
it is absolutely impossible to see 
where ore panel stops and the 
other begins. This product will 
take all these finishes perfectly, 
too, because it will not shrink, 
swell or warp, nor split nor crack, 
and is not easily dented. 

“One important reason why the 
dealers in Wisconsin like it is that 






it is so easily handled. With. the 
recognized good qualities of lum- 
ber—strength, beauty, variety, in- 
sulation and workability—and its 
superior strength, Plywall has also 
the strongest selling point of com- 
position wallboards, which is large 
sizes of panels that cut time and 
labor costs. This plywood can be 
fastened on over the studding in 
a hurry, and can be nailed close to 
the edge with no fear of splitting, 
because of its laminated and cross- 
grained construction. 

“It is available in 32- to 48-inch 
widths, in lengths of 5 to 12 feet; 
the size most used is 48x96 inches. 
The 48-inch width is the most 
popular, because that is the most 
universal—it allows one to use 
studding either 12, 16 or 24 inches 
on center, and to put the panels in 
place with no useless calculating 
and sawing. Because it is well 
made, it is not hard to handle in 
transit or in storage, and the 
splines, too, are easy to handle be- 
cause of the clever way in which 
they are nested together. It is a 
product that is handy for the home 
builder, but it is also handy for the 
lumber dealer, because it is easy to 
sell and is easy to keep until it is 
sold.” 
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National Production, Shipments and Orders 
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eleven weeks ended that date, covering mills whose statistics for both 1932 and 1931 are available, and percentage comparison with statistics of 
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Association report for two weeks ended March 19 
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identical mills for the corresponding period of 1931: 

TWO WEEES Average No, of Production Percent Shipments Percent Orders Percen; 
Softwoods: ? Mills 1932 of 1931 1932 of 1931 1932 of 193) 
Southern Pine Association (Including North vl 

ESP OO na re 109 41,075,000 60 47,376,000 63 47,418,000 64 
West Coast Lumbermen’s Association........ 202 120,110,000 5S 129,547,000 62 126,324,000 54 
Western Pine Association (Inland Empire and 

COURUEONO DEEN? ba. deeecsoccesecdeane dans ce 106 28,455,000 35 66,496,000 67 75,278,000 %3 
Northern Pine Manufacturers...........+++0. T = ww ewes os 3,743,000 68 2,724,000 61 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 19 1,507,000 47 1,526,000 56 1405000 49 

MOONE CREE WOOE ci decide esesccctdduvensecess 445 191,147,000 52 248,688,000 GA 3.149,000 “6 
Hardwoods: P one 
Hardwood Manufacturers’ Institute.......... 161 17,244,000 57 21,378,000 58 19, 213,000 52 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 19 1,894,000 26 2,983,000 oo 3, 481. 000 77 

NE I, i ee ee ees cis ee din eels 180 19,138,000 51 24,361,000 58 22, 694,000 “BS 

Eee ee are ee ee 604 210,285,000 52 273,049,000 63 275,843,000 60 
ELEVEN WEEKS 
Softwoods: 

Southern Pine Association (Including North — = é ado 

Re rrr errr . (110 199,237,000 54 53,890,000 64 268,317,000 64 
West Coast Lumbermen’s Association........ 202 613,362,000 58 700,529,000 63 691,220,000 60 
Western Pine Association (Inland Empire and - ‘ 

NII IN oie as chain Giakw eu ae mes 104 123,461,000 38 353,266,000 68 362,438,000 7 
Northern Pine Manufacturers........... 7 seen eee + 21,433,000 76 19,217,000 4 
Northern Hemlock & Hardwood Mfrs.’ Assn. 19 7,983,000 40 9,433,000 67 10,945,000 76 

Fe ee 442 944,043,000 53 1.338,551,000 65 1,352,137,000 64 
Hardwoods: 

Hardwood Manufacturers’ Institute.......... 167 88,974,000 56 135,821,000 72 126,291,000 63 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 19 13,194,000 33 19,635,000 7 19,565,000 68 
PET eT ee ee ee 186 102,168,000 bs 155,456,000 73 145,8 “ny 000 63 
Pt HE cceseabdaewsee eheasseteeee neue 609 1,046,211,000 5s 1,494,007,000 66 1,497,993,000 64 
WestCoastWaterborne Western Pine ee 
. . . 4 < os . 9 — ry 9 bs > 7 ~~ e ° 932 € 8.5 wn . 
SEATTLE, Wa H., March 26.- Following is a report of February, 1932 and 1931, cargo ship [Special Telegram to Aunaican Luusceuan} 
ments of lumber from the Pacific Northwest as compiled by Pacific Lumber Inspection Bureau: : : és s : : 
nein Tt Porttanp, Ore., March 30.—The Westen 
INTERCOASTAL— United Kingdom..... 6,589,365 13,320,942 Pine Association reports as follows On oOpera- 
1932 1931 Norway and Sweden ........ 68,270 | tions of Inland Empire and California mills 
‘ tic . : 747 ° = it 26 > *k 2 4 22.5 ; r , rc ) 

Atlantic Coast $8,747,834 105,150,264 ran ll a eee _aseii4 Losgtas | during the two weeks ended March 26: 
CoASTWISE— BOTTOAMY «ccc: $4,114 036,138 on 

California 38,613,398 75,571,677 Holland ere ter 368, 033 1,636, 27 Average number of mills reporting, 127%: 

Ajeske 281/866 5/441 Belgium ba eS i aca 377 89,552 pony Total production for two weeks.. 37,526,000 
Fe meena France ..... 155,192 NS et cate eka emebon 77,008,000 
OTHER gee 134,077 230,965 | Orders received 74785000 
Hawaiian Islands. 3,828,511 5,821,116 ee aga 116,301 370,667 ible a NRE ta on 

Panama Canal.. 355,429 184,656 Unclassified ........ 224,855 53,445 Report of average of 106 mills: 

_Philippine Islands ‘ 172, oe Sores —_— —~ Average weekly capacity........ 125,366,000 
Unclassified 911,396 3,261,504 Total foreign..... 79,077,344 95, 346,224 Weekly average for 3 previous 

i -- ome - _- SRE WAvGI RACED EKVAT ES daN ROS 53,922,000 

Total domesti« useaee 35,910, 150 189, 994,658 Grand total ..... rains. weunaws 285,340,882 Actual production weekly aver- 
ai STRALASTA— xport Districts of origin of the 1932 shipments are ASC cere eecereeceeeeeeeeeees 17,533,000 

Australi: : 6.096.471 1,630,420 given as follows: Report of average 125% mills: 

New Zeal and . F 25,494 189,653 Logs and Average weekly production...... 3,302,000 

Sout! 1 oe Islands 209,246 sas ee ee — | Unfilled orders—March 26........ 179,277,000 

“as BGIOB. ccc cece s =e eecces et, ae Sewn, >r- ~ r acta oe 4 
LATIN AMERICA— British “ Deme astic Export tificated Stock on hand—March 26........ 1,682,330,000 

Mexico 29 758.688 Columbia... 16,753,256 31,971,346 724,249 Weekly averages of identical mills, average 

S. Amer. (east coast) $57,120 1'645 976 Washington. 84,793,988 36,714,679 3,011,449 | number, 106; 

S ane (west coast) 780 594 3815993 Oregon ..... 34,363,206 10,391,319 2,032,947 | Two Weeks Ended— 

West Indies ... 2.013.510 1'682'884 135,916 p - aps - ; Mar. 26, 1932 Mar. 26, 1931 

Central Americ: i 12,636 20,375 Totals.....1 910, 450 79 077, 344 5,768,645 | a haem tag vc pieeaniy 7 000 43.0025 

=" omens ? af aes ee 27,000 51,290, 
OntENT— aa Follow ing are lumber footages for the first | Orders received... eee 5 9°358'000 

Chin: 6,847,352 26,567,75 Ww 932 931: x 

[eee * 37'700'684 37'449'267 two months of 1932 and — | Identical mills mesiiitiaian. ibid No. 125%: 

India 98,580 So a nee 16.143.240 290.58 3. me Production weekly average for 3 0) 
AFRICA— February ........... ""914°987°794 285 ‘sae 382 | PEOUIOEE DORGE 5 cticccwacsscrss 63,084,000 

South Africa 831,964 161,834 ee oe ee a si “ala . | On March On Mz —_ 

I a 24 "257 Tw : ‘ rr eve ace ees | 26, 1932 27, 193 

1,25 [lwo months -431,130,034 576,026,555 | Unfilled orders.... 178.882.000 197,523,000 
| Gross stock on 

S ft d S p ’ Ea aa 1,674,181,000 2,096,972,000 

[Special Telegram to American LumBerman] ee —. -y need of heavy rage 

Wasuincton, D. C., March 31.—Six associations f hae . = on March 1 totaled 146,368, or 6.8 percent 6 

N, VU. ©, Me 31.—S1x ations for the two weeks ended March 2¢ . on ; 
as follows : . ch 26 reported number on line, an increase of 3,638 over 
Week No of Feb. 1; there were 60,093 in need of light re- 
Softwoods ended Mills Production Shipments Orders pairs, or 2.8 percent of number on line, af 
oy Pine Association (North Carolina March 19 122 24,989,000 25,431,000 25, 284,000 | increase of 7,361 over Feb. 1—total needing 

MAGtee SUCTION) oc csccccedscdcectennecesnclnen 26 123 23,666,000 27,384,000 9,274,000 repair was therefore 206,461, or 9.6 percent ol 
West Coast Lumbermen’s Association.......1] March 19 217 62,419,000 67,174,000 61.475 000 | number on line 

) March 26 217 58,703,000 72'275.000 69/423'000 a 
Western Pine Association (Inland Empire March 19 127 17,141,000 38,409,000 37,829,000 An Export PREMIUM on lumber is being 

and California mills)....................March 26 128 19,385,000 385991000 36'956.000 nsidered by the Junta de Exportacion Agri- 
Northern Pine Manufacturers..............March 19 7 No Cut 1.949.000 1.550.000 ao oo © _inacig 

March 26 : No Cut 1503000 2042000 cola, (Chilean Agricultural Export Board) as 
Northern Hemlock & Hardwood Manufac- March 19 19 1,024,000 742000 + 726.000 | 2,means to solve the difficult problem facing the 
turers’ Association ...............+++++. March 26 20) 963.000 732000 614.000 | Chilean lumber industry, states a report to the 
MEE neduwad pee eenWa ks bouc~ekxeelensenccees 492 105,573,000 133.” 705, 000 126,864,000 lumber division, Department of Commerce. 
Mardwoods March 26 495 102,717,000 140,493,000 138,309,000 Cc , 7 trial | >» of some 60° 
Hardwood Manufacturers’ Institute......... March 19 189 9,716,000 11,823,000 10,757,900 uBA has made a tria ee A n 
March 26 192 605,000 12°304'000 12°732'000 | 900 board feet of inch spruce ie ustria' 
Northern Hemlock & Hardwood Manufac- March 19 19 1 226,000 1,776,000 1,750,900 origin at $24.75 per thousand c. i. Habana, 
turers’ Assn. (éecteaestuvivcesen eee of 20 1,135,000 1.624.000 1,355,000 | for sizes 1x7-, 1x9-, and 114x9- inch, for box 
— J ssian 

Totals eames -cccceceeeeeMarch 19 208 10,942,000 13,599,000 12,507,000 making, or at least $10 lower than Ru 

March 26 212 10,740,000 13,928,000 14,087,000 | Spruce. 
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Relation of Unfilled 


Wasuincton, D. C., March 28.—Following is 


AMERICAN LUMBERMAN 


Orders to Stocks 


a statement for five associations of the gross 


stock footage March 19, and the percentage relationship of unfilled orders to stocks: 


—Association 
Southern Pine Association 
West Coast Lumbermen’s 
Western Pine Association 

California mills) ; 
Northern Pine Manufacturers 
Hardwood Manufacturers’ Institute............. 


" Association ide 
(Inland 


Empire and 


Orders of 


No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 
104 659,406,000 69,363,000 11 
171 1,218,446,000 192,515,000 16 
127 1,687,522,000 173,859,000 10 
7 226,177,000 14,732,000 7 
154 787,227,000 85,580,000 11 





West Coast Review 


[Special Telegram to AMERICAN LUMBERMAN] 


SEATTLE, WASH., March 30.—The 217 West 
Coast Lumbermen’s Association mills giving 
production shipments and orders during the 
two weeks ended March 26 reported: 
121,121,000 
139,449,000 
30,898,000 


Production 
Shipments 


15.13% over production 
Orders ub 


8.07% over production 

A group of 322 mills whose production re- 
ports for 1932 to date are complete, reported 
as follows : 


Average weekly operating capacity 288,020,000 


Average weekly cut for 12 weeks— 
Ry hades GG ious gh thei ike pie a dace ar ae 109,522,000 
1932 sa eitancip besos Sal ar’ bs raha a ieitnacian akardl 67,058,000 
Average cut for two weeks ended 
DE Bence Chss ae awes babe ee eeae 71,538,000 


A group of 217 mills, whose production for 
the two weeks ended March 26 was 121,121,000 
feet, reported distribution as follows: 

Unfilled 

Orders 


Shipments Orders 


Rail : $6,207,000 49,759,000 71,569,000 
Domestic 

eargo .. 50,757,000 52,374,000 99,409,000 
Export . 21,362,000 17,642,000 57,540,000 
Local .... 11,123,000 11,123,000 





139,449,000 130,898,000 228,518,000 
A group of 202 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1931 and 1932 to date, reported as 
follows: 
Aver. of two 
weeks ended 
March 26, 1932 
59,120,000 55,890,000 
68,664,000 64,268,000 
64,381,000 63,034,000 


Average for 12 weeks 
1932 1931 
96,470,900 
102,444,000 
106,077,000 


Production 
Shipments 
Orders 





Selling or Order Taking? 


_ Here is a good story that is going the rounds 
in the automobile industry but which applies 
with equai force to the lumber industry. Ac- 
cording to the story, the district manager for 
the manufacturer of an automobile within the 
popular price range, after listening to many 
stories about bad business, made up his mind 
to find out how much truth there was in them, 
and if true, why business was bad. According 
to this story he resurrected from the dump 
heap a battered 1923 model, had it tinkered 
with until it could stagger along under its own 
power, hired a trustworthy young man who 
knew how to take orders and keep his mouth 
shut and sent him out on a “survey” of field 
conditions as they actually were. The young 
man was furnished with a roll of bills, with no 
limit placed on the amount he was permitted to 
spend. He was told to go to eighty-four se- 
lected dealers within a radius of 200 miles from 
the office—to drive up to each place and ask for 
three gallons of gasoline. 

He was to engage in 
possible and then await 
attendant, or the dealer himself, should make 
any direct effort to sell him anything he was 
told to buy and pay cash, up to and including 
the price of a new car. If no attempt was made 
to sell anything beyond the three gallons of 
gas, he was to move on to the next dealer’s 
place and repeat the process. 

The young man returned at the end of his 
assignment and reported that he had been so- 
licited to buy—and had bought—six gallons of 
gasoline, one quart of oil and one used tire. 


casual conversation if 
developments. If the 





Seven-eights of his hefty roll of bills was re- 
turned intact! 

Following the return of this representative, 
the district manager called a dealers’ meeting at 
which he spoke certain harsh and _ blistering 
words on the subject of their joint and several 
short-comings and how much of the current 
“depression” was their own fault. And rumor 
bears the message that several of these dealers 
have noted a decided improvement in their sales 
since the meeting. 





Reports on Cement Pricing 


The effects of the present multiple-delivered- 
point system of basing cement prices is con- 
sidered by the Federal Trade Commission, 
Washington, D. C., in a report issued March 
26. Starting with a uniform delivered price 
for each point of delivery, when a mill quotes 
the lowest delivered price to any such point, 
its net mill price (delivered price less freight) 
is its basis, and to this it adds freight in mak- 
ing all quotations. Other mills, to compete in 
markets reached by the basing-point mill at 
lowest cost, quote the same delivered price, and 
their doing so often results in large freight 
deductions and loss to them. If a mill reaches 
out for volume, it may be under the necessity 


45 


of lowering delivered prices, in markets not 
economically reached, and therefore its own 
mill-base price, on which it must quote for de- 
livery in its most profitable markets. Compet- 
ing mills thus swap more or less profitable cus- 
tomers, at a loss to both, through wasteful 
cross-hauling. Freight absorptions, of an aver- 
age of 20 percent of sales, much reduce the mill 
net. Non-basing-point mills adopt the price 
leadership of others. 





Thinks Spending and Not Saving 
Will Restore Business 


Hoarding has engaged the thought of Kurt 
Stoehr, treasurer of the Oconto Co., Chicago. 
He considers dollars as of three kinds — con- 
sumption, investment and hoarded. The hoarded 
dollar, he thinks, is the one that is undecided 
whether to go into investment, or into consump- 
tion. But already too many dollars have gone 
into investments, for factories and machinery 
are in such surplus that many of them are idle, 
the possible production of goods being far 
beyond the current demand, and the value of 
capital goods and securities has dropped. Mr. 
Stoehr therefore believes that, if the present 
efforts of the Government succeeded in turning 
more of the hoarded dollars into investment 
dollars, while the strain on the banks would be 
eased, the depression might possibly be made 
worse. But the depression may be shortened by 
turning these hoarded dollars into consumption 
dollars, by buying with them the products of 
the factories, and restoring a balance between 
supply and demand. His thought is that every 
effort should be made to increase the sales and 
consumption of goods. Comments from read- 
ers on the suggestion that the main emphasis, 
in all efforts to restore prosperity, should be 
placed for the time being not on saving but on 
spending, will be welcomed. 


Produces Redwood Furniture 


California redwood lawn furniture, shipped 
knocked down in individual cartons, either 
l. c. 1. or in mixed cars with lumber and mill- 


work, is the latest addition to the service of the 





Typical of the redwood lawn fur- 
niture produced by the Hammond 
Lumber Co. (Inc.) are the grace- 
ful settee, lawn chairs and Greek 
seat shown here. They are shipped 
knocked-down, carton packed, 
either I. c. l. or in mixed cars of 
lumber products 


Hammond Lumber Co. (Inc.), 601 West 138th 
Street, Chicago. Shipment is being made either 
from the company’s big Chicago distributing 
warehouse or direct from the mills in California. 

The accompanying illustrations show some 
of the pieces of furniture available and the at- 
tractive appearance they present. Besides the 
lawn chairs and settees shown, however, the 
firm’s line also includes window boxes, flower 
urns, and similar products. They are all cut 
to size, ready for assembly. 

Of importance to dealers who must watch 
storage and labor costs is the convenience of 


handling this furniture; each unit comes in 
an individual, handy package for convenient 
storage and sale. When one sells a customer 
a lawn chair, for instance, he does not have to 
fish out a number of 
boards, probably dusty 
and perhaps a bit soiled, 
from a bin. Instead, 
he takes a neat corru- 
gated - paper package, 
the contents of which is 
marked on the label, and 
sealed, and puts that, in 
one piece that does not 
roll around, on the truck 
and it is ready for de- 
livery. 

In storage, handling 
of the stock is just as 
easy, for these cartons 
pile neatly and make it 
possible to keep a large 
assortment in a com- 
paratively small space. 

When the time comes 
for assembly, this too 
is quite a simple matter, 
as was shown to a 
representative of the AMERICAN LUMBERMAN 
who visited the Hammond plant to take the 
picture of the Greek seat shown at the left. At 
the time there was no such piece of furniture 
available, but one of the employees said, “But 
wait a few minutes, and I'll put one together 
for you.” He did, too, while the camera and 
lights were being set up—a few minutes indeed. 

Besides this convenience of handling, the com- 
pany is proud of the suitability of California 
redwood for outdoor furniture, because of its 
durability and resistance to decay under ex- 
posure to the weather. 





ine Association, in Campaign fo 


Lively Interest in Mill Fabrication Shown at Annual — 


New ORLEANS, LA., March 28.—Creation of 
a force and facilities whereby the inspection de- 
partment of the Southern Pine Association will 
extend its services to cover creosoting or other 
preservative treatments as applied to longleaf or 
shortleaf was provided for in a_ resolution 
adopted by the grading rules committee in its 
session here last Monday preliminary to the 
seventeenth annual convention. The resolution 
was subsequently adopted by unanimous vote by 
the directors, and the subscribers. 

The purpose of this extension of Southern 
Pine Association inspection is to insure to the 
user or ultimate buyer of treated pine that not 
only will the forest product be according to 
grade specified, but the treatments also will 
measure up to the standard. Enforcement will 
be effected through the co-operative of preserv- 
ing plants, which will permit the inspecting 
forces to follow the timbers or structural ma- 
terials through their plants. 

Action was based on dissatisfaction rising 
from the fact that improper treatment has 
caused and is causing diversion of construction 
business to competing materials despite the 
actual delivery by the mills of the proper grade. 
It was felt that if the actions of other factors 
cause loss of business to the southern pine in- 
dustry, action is in order to remedy such a con- 
dition, in this case through the extension of 
official inspection. The adoption of the resolu- 
tion follows through the change in timber speci- 
fication in which stresses are allocated to treated 
material when such treatments and/or methods 
are in accordance with the recommendations of 
the association. 

Discussion relative to this proposal touched 
on a case of piling at Lake Charles, La., where 
a suit is now pending on dock construction, and 
excessive premature replacement in Florida. 

P. R. Hicks, American Wood Preservers’ As- 
sociation, Chicago, stated that in his opinion the 
preserving plants would welcome the inspectors 
of the Southern Pine Association. 

Full discussion of the revised grading rules 
on southern pine adopted by the grading rules 
committee in its meeting Jan. 27 was effected, 
with the changes in sap stain alone subjected to 
further action. The new rules (covered fully 
in AMERICAN LUMBERMAN, issue of Feb. 6) pro- 
vide for segregation of longleaf and shortleaf 
in thicknesses of 2 inch and better, new defini- 
tions of these two species, revision of knot sizes, 
a change in finish width, reduction of allow- 
ances for crook, and limitation of sap stain. 
The segregation and revision of thick stock had 
been worked out by a sub-committee headed by 
C. E. Klumb, and the thin (yard) stock by a 
committee with L. J. Arnold as chairman. 

The proposals on sap stain were to change 
the rules as follows: 

On “B” finish, stain not to exceed 5 percent 
on 10 percent of the pieces of a shipment. 

On “C” finish, stain not to exceed 15 per- 
cent on 10 percent of the pieces of a ship- 
ment. 

On No. 1 
non 
cent, 

On No. 2 common boards and No. 2 dimen- 
sion, stain not to exceed 25 percent. 


common boards and No. 1 com- 
dimension, stain not to exceed 15 per- 


Discussion of these proposed rules on sap 
stain disclosed a feeling among the associate 
subscribers, about 50 small mills, that the change 
in the common grades is too drastic for the 
present time. Their views were presented by 
J. F. McGowin, Chapman, Ala., who urged 
that economic conditions would render the ac- 
quisition of facilities for preventative treatment 
onerous, and the imposition of the limit pro- 
posed would result in ruling this group out of 











the association. Opposition of the East Texas 
Mill Managers’ Association was also presented 
by Eli Wiener, Keltys, Tex. Like opposition 
was expressed as being felt by eight or nine 
large mills. 

Argument favoring the proposed limitation 
quoted the Forest Products Laboratory as stat- 
ing the proposal would only bring the rules up 
to the present practice of 75 percent of the pro- 
duction, that the refusal of sap stain in export 
field resulted in a larger proportion in domestic 
consumption, and that a price differential ex- 
isted against sap stain, 
proving the desire of 
the trade for control. 
Specific instances were 
given. On the other 
hand, those seeking a 
less drastic change 
pointed out that large 
yards in the major 
cities — Chicago, St. 
Louis, Pittsburgh— 
that do not carry com- 
plete shed space find 











Cc. C. SHEPPARD, 
Clarks, La,; 
Re-elected President 
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M. L. 
Shamrock, Fla.: 


FLEISHEL, 


Vice President 
the lumber gets dirty 
and sap stain in the 
common grades is not 
a serious factor. 

The discussion con- 
cluded with a vote to 
reconsider, followed by 
the appointment by 
Chairman W. T. Mur- 
ray of a committee to 
formulate an accept- 
able rule on the com- 
mon grades, there 
being no objection to the stiffer specification on 
finish. This committee included Roy Klumb, 
chairman, F. W. Scott, F. L. Adams, O. S. 
Limbaugh, J. F. McGowin, J. H. Kenesson, 
J. M. Bissell, P. A. Bloomer, Eli Wiener, and 
P. F. Allen. 

The following recommended rule was subse- 
quently adopted by the grading rules commit- 
tee and incorporated into the revised draft of 
the rule book: 

On No. 1 common, stain not to exceed 15 
percent; on No. 2 common, no limitation. 

On No. 1 common dimension and No. 2 com 
mon dimension, no limitation. 








W. T. MURRAY, 
Rochelle, La.; 
Vice President 
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OPENING SESSION The st 

rested, 

New Orveans, La., March 28.—Recommep. of the i 
dation that the industry attack the depressigg public, 
in lumber on the demand side by an aggressiy. tors of 
promotion campaign, that it give some though; ac be 
to meeting the reported challenge of the ste eat 
house to come, and reference to the strong stg. was 1 
tistical position of pine featured the Opening downw: 
session of the seventeenth annual convention g fF finally 
the Southern Pine Association here March » @ as the 
It was President C. C. Sheppard who, in force. industr 


ful language, presented the lumber aspect of the ns 


near future and urged the manufacturers to rise = 
to the test. - 
or ‘ . markin 
The formal session followed committee ané and Fe 
directors’ meetings held March 21 for the find certifie 
approval of important reports formulated {or mittee 
action by the subscribers. Introduction of rep. study 
resentatives from the Carolina group, and retail markit 
dealer visitors was first effected, these includ. paper 
ing: J. L. Camp sr., John M. Camp, and W, reset 
N. Camp, of the Camp Manufacturing Cast pooh 
Wesley Foreman, of Elizabeth, N. C.; A, J 
Hager, National Retailers’ president; A. ¢ Whe 
Gauen, representing Cahokia Lumbermen’s Clut tion, 
Fast St. Louis; R. G. Hyett, secretary Lun- chandi 
bermen’s Association of Texas; Fred C may b 
Wenthe, president Illinois Lumber & Materia J of cha 
Dealers’ Association; J. A. Minnich, secretary develo 
Mississippi Retail Lumber Dealers’ Association; Ba “sur 


Norman B. Cove, partner of Mr. Hager 2 a pro 








Lansing, Mich.; Lisle Peters, retail dealer, Lake B group 
Charles, La.; and Frank Carroll, retail dealer, mitted 
Alexandria, La. sirable 
pine 1 

Secretary Tells of Association Work to be 

Summarization of the work of the association The 
during the last year was given by H. C. Berckes, | ns 
secretary-manager. Accomplishments had been decre: 
effected on a 75 percent decrease in revenue, he jul 
pointed out, but with good co-operation from de - 
the subscribers. Efficient mill inspection was = 
maintained and extension of the services effected a 
to the North Carolina mills. The need for serv- sien 
ice is such that standardization falls of its own th 
weight unless consistently and efficiently super- | 
vised. Tribute was paid the work of the gra¢- : 
ing rules committee, and its subcommittee mem- E 
bers for the revision of the grading rules sub- Tr, 
mitted at the annual session. This work, said to br 
Mr. Berckes, carries out the policy adopted by betor 
the directors four years ago of promoting each great 
species separately when it is recognized that it On | 
would result in marked benefit to the producers. stock 

With new construction dropping off, news- 1931, 
paper and magazine or radio advertising was Oct. 
curtailed, due to stringent finances, though the Mar 
activities of competing wood species and sub 000 
stitutes have not been dormant during the last thes 
three years. Necessity of a fight to retain TT 
markets exists, and the industry must refute eee 
the idea of accepting defeat, resting the basis o a 
its determination on the inherent qualities of its Duds 
product and the knowledge that price differen- over 
tials can be overcome by utilizing merchandis- on 
ing methods and the good will developed ie 
through so many years of service. 

The contacts developed by President Shep § poche 
pard with distributors during the last two years pare 
must be backed up by the manufacturers im ell 
order to help the dealers retain their markets —~ 
for southern pine. Mr. Berckes referred 10 ar 
essential work carried on by the trade promo ; 
tion department with the specifiers of southern er 
pine, the grade-use table and architect’s specifi- tod: 
cation manual being mentioned. - 

The grade-marking of lumber, said Mr. Shi 


Berckes, conceived in the early part of the 
association’s history, and made effective for 
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southern pine in 1925, is here permanently. 
The growth of the movement may be ar- 
rested, but never stopped. The introduction 
of the idea during 1925, 1926 and 1927 to the 
public, to the specifiers and to the distribu- 
tors of lumbers, against opposition at home 
and in the field to such an extent at times 
as to make us almost despair, has taken firm 
root. In territories where grade-marking 
was most opposed, the vicious circle of 
downward trends in quality and value has 
finally brought support to grade-markings 
as the only basis upon which the lumber 
industry, both manufacturing and distribut- 
ing ends, can be intelligently conducted. 
Industries are making grade-marking re- 
quirements, communities are writing grade- 
marking provisions into their building codes, 
and Federal and State bodies are demanding 
certified lumber. Your grading rules com- 
mittee and directors have been giving much 
study to the association’s policies on grade- 
marking and also species-marking. Revolu- 
tionary steps will have to be taken if the 
industry is to continue to exercise its fair 
and impartial, as well as generally accepted, 
control over this most important movement. 


When grade-marking has achieved comple- 
tion, Mr. Berckes pointed out, effective mer- 
chandising in the promotion of quality lumber 
may be carried out. This will be on the basis 
of characteristics of timber stands and highly 
developed manufacturing facilities, and not on 
a “superior grade.” Sufficient volume for such 
a product must be obtained by co-operative 
group action along the lines of the plan sub- 
mitted Jan. 16, or so modified as may be de- 
sirable. Some interests outside the southern 
pine industry are anxious for this quality plan 
to be put into action, and the association should 
assume the leadership, he said. 

The vital effect of freight charges on lumber 
was referred to and an increase rather than 
decrease in threats from this quarter empha- 
sized. Specific value shown by the statistical 
department was cited, and the increased pro- 
portional representation of the pine industry 
referred to. Financially the association was re- 
ported to be $16,783.50 in the black compared 
with $35,897.07 in the red two years ago. 


President Cites Statistical Position 


Trying times of the last year were referred 
to briefly by President Sheppard, in his address, 
before launching into figures showing the 
greatly strengthened position of southern pine. 
On Jan. 3, 1931, he said, 106 large mills had 
stocks on hand of 878,395,000 feet; on June 27, 
1931, the same mills had 819,646,000 feet; on 
Oct. 31, 1931, they had 723,132,000 feet, and on 
March 5, 1932, the same mills only had 678,467,- 
000 feet. Budgetted (or normal) stocks for 
these 106 inills amount to 576,914,000 feet. 
_These figures show a decline of 17 percent 
since October, 1931, and 23 percent since Jan- 
uary, 1931. Stocks are still 18 percent above 
budgetted totals but compare with a 42 percent 
over budget or normal last year. These mills, 
on these figures, have moved out 141,000,000 
leet Irom stock within the year. 

On the other hand, stocks at 151 small mills 
on Jan. 31, 1932, totaled 69,516,000 feet com- 
pared with a normal stock of 95,943,000 feet or 
a reduction from normal of 28 percent. Most 
small mills report on contact with them that 
their stocks are far below normal. 

On the combined large and small mill figures, 
pointed out Mr. Sheppard, stocks in the South 
today are not excessive for anything like nor- 
mal business. Statistically the industry occu- 
pies a strong position. “In my opinion,” Mr. 
Sheppard declared, “we will further improve our 








position because of the economic law now regu- 
lating us with such a firm pressure that it im- 
proves our intelligence and strengthens our 
courage.” 

Mr. Sheppard declared the time has come for 


a carefully planned and aggressive trade pro- 
motion campaign as a means of attacking the 
demand side as the adjustment of production to 
current demand is not sufficient. 


“Much has been done during the last two years 


to improve our relations with the retail lumber 
dealers, our largest customer,” declared Mr. 


then 
in- 


Sheppard, who 

related several 
stances of fine co- 
operative spirit with 
the manufacturers. In 
one relating to Cleve- 
land the point was 
made that it is better 
to “renovize” many of 
the old homes than to 
attempt to modernize 
them to look “like 
some of the atrocities 





JOHN H. KIRBY, 
Houston, Tex.; 
Offered Relief Plan 





H. C. 


BERCKES, 
New Orleans, La.; 
Secretary-Manager 


built during the last 
15 years.” 

Mr. Sheppard spoke 
of the widespread 
propaganda for the 
steel house. This 
movement seemed to 
have received great 
encouragement at the 
President's Confer- 





. , E. L. KURTH, 
ence held in Washing- Sa Sree 

t fast Elacmie Keltys, Tex.: 

on as ecember. Committee Chairman 
Since then _ several 

such projects have been broached. The confer- 
ence, from the lumberman’s point of view, 
assumed an unfavorable tone toward forest 
products. 


“Apparently a great many of our lumber 
manufacturers have not taken this movement 
very seriously and they have seemingly felt 
that because 80 percent or more of the homes 
of this country are largely built of wood, our 
material will continue to be used very widely 
for this purpose.” Referring to the multiplicity 
of magazines with steel propaganda in them, 
Mr. Sheppard continued: “As lumbermen we 
can not imagine that the people of this country 


f JQuality, Further Limits Sap Stain 


ontinue Its Strong Program of Merchandising and Research 


will be living in houses such as described in 
these magazines, and produced and built in the 
manner outlined therein. But it may happen. 

“What are we lumbermen going to do about 
it? Are we going to continue to drift along 
assuming that there will be a fair demand for 
our material, or should we take some progres- 
sive steps to meet this threatened invasion of 
the large field in which we have heretofore had 
the greater portion of the business?” 

Mr. Sheppard declared this is a manufac- 
turer’s problem, not to be left to the retailers. 
He declared it is time that the lumber industry 
make extensive research to determine how best 
to meet this competition. “The longer it is 
delayed, the greater the danger to us. I feel 
that this is one of the most important questions 
confronting the industry today, and the proper 
solution of it or the failure to solve it will have 
more far reaching consequences to our industry 
than anything that has occurred during its his- 
tory.” 

Proposes Unemployment Relief Plan 


A feature address of the convention at the 
Tuesday session was that made by John H. 
Kirby, of Houston, Tex., who proposed as a 
means of relieving unemployment throughout 
the country, that the Federal Government issue 
bonds for fifty billion dollars for the acquisition 
of unused lands, for improving them and then 
selling them on long terms to citizens who de- 
sire to make their livelihood by cultivation. 

In the preamble of his address he spoke of 
the founding of this nation and that its found- 
ers had declared that among other things the 
pursuit of happiness was man’s inalienable 
right. But in the last two or three decades 
the purposes for which this Government had 
been founded had drifted far afield. Mr. Kirby 
presented citations to show that our success 
and development have been based on agricul- 
ture; that our supremacy in agriculture has 
been our guaranty of individual and national 
wealth and security; that recent legislative re- 
lief had been of no permanent value. 

With more than an estimated seven million 
people out of work and a very large percent- 
age of existing unemployment permanent, it is 
imperative that the Government take some 
measures either to provide employment or to 
resort to the dole, which latter is unthinkable. 

It is Mr. Kirby’s idea that with the fifty bil- 
lion dollar fund proposed, unused lands could 
be acquired, improved at governmental expense, 
the improvements to be made concurrently with 
the sale, and then sold on long terms at a low 
rate of interest to citizens who desire to own 
them. The areas to be improved and sold could 
range from 5 to 100 acres according to the man 
power of the family and the uses to which the 
land is to be put. “This is neither a donation 
nor a dole,” Mr. Kirby points out. Further 
he said: 

This Government spent in the World War 
$51,546,000,000. Of this amount nearly 
$15,000,000,000 was loaned to foreign govern- 
ments, and most of the loans were made after 
the armistice and for purposes of recovery. 
Having played the Big Brother to the peoples 
abroad, is it not time that we showed some 
concern for the great American people who 
furnished this money and whose generosity 
in this regard is presently being largely met 
with ingratitude on the part of the nations 
who received it? * * * 

All must recognize the necessity for some 
relief against present conditions and the op- 
portunity my plan offers for promoting the 
progress and happiness of our people. * * * 

The family is the unit of all social and 
The home 
order and 


political advancement in America. 
is the surest basis of national 
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peace. The rural home has always been our 
chief reliance in national achievement. In 
the rural home there is patriotism and peace, 
and there should be comfort and plenty. In 
country homes where Nature sings her eter- 
nal harmonies into the ears of men, there 


is no rebellion against 
no riot against law, no 
ism. * * * Agriculture 


of individual and national 
*- +f 


constituted authority, 
tempest of commun- 
the best guaranty 
wealth and inde- 
pendence. 
If the Congress of 
immediate steps to 
operation, it will open the door of hope to 
millions of darkened American hearts and 
the wheels of progress in 
effort 


TUESDAY AFTERNOON 


The traffic department has paid more to 
southern pine subscribers in returns than paid 
in by them in dues to the association during the 
last ten years, declared President Sheppard at 
the Tuesday afternoon session of that group. 
This declaration was made in introducing A. G. 
T. Moore, trafic manager, who spoke on “a 
decade of cumulative dividends.” 

The statement of Gifford Pinchot some time 
ago to the effect that southern pine would cut 
out in ten years was recalled by Mr. Moore, 
who said that the thought of benefit from such 
an assertion which pointed to a higher valua- 
tion on stumpage was erroneous, in that a con- 
trary effect was realized. An example of ad- 
verse effects of such a view was given as an 
acceptance of such a situation by the Illinois 
Central Railroad recently, which planned a re- 
versal of a basic policy. Convinced that pine 
would soon fail as a revenue traffic producer, 
it had planned to grant a $12 switching charge 
absorption to a concentration fir lumber yard 
proposed at New Orleans. This necessitated 
convincing the rail officials that, contrary to the 
common talk, pine would continue to be a large 
factor in their tonnage, not only from present 
standing timber but from re-growth. 


New Rules Adopted 


The report of the grading rules committee, 
formulated at the meetings of Jan. 27 and March 
21, and approved by the directors by unanimous 
vote, was next presented by W. T. Murray, 
Rochelle, La., its chairman. He referred to the 
15- to 18-month study on segregation of species 
and refinement of yard stock rules in order to 
bring the specifications up to advanced mill 
practice, and accompanying resolutions granting 
use of the old 1905 Interstate rule on grade- 
marking for the northeastern seaboard market, 
this provision to care for the Boston code situa- 
tion, the extension of official grade-mark service 
to non-subscriber mills, and extension of official 
inspection of creosoting and other preservative 
treatment. In calling attention to the sap stain 
rules, Mr. Murray said they reversed a 30-year- 
old policy which had declared that stain in 
common boards was not a defect. The No. 1 
common rules will limit stain to 15 percent. The 
extension of limitation of sap stain, said Mr. 
Murray, is in response to trade demand, and 
was advocated by the National retail group, 
whose representative, R. L. Hill, New Orleans, 
had “sold the committee” even on a limitation 
for No. 2 boards and the No. 1 and No. 2 
dimension. He expressed the view that this 
further limitation not covered in the rules sub- 
mitted would follow in time. The adoption of 
the rules was seconded by Eli Wiener, Keltys, 
Tex. 

The views of a group of retailers on sap 
stain were asked by Mr. Sheppard, and R. L. 
Hill said: “I think I express the view of the 
first class retailers in saying that one of the 
great hurdles in selling lumber is appearance. 
The public is not informed on grades, and sap 
stain injures the appearance even if it does not 
actually damage the piece. Any refinement or 
change that would reduce or eliminate stain, 


United States will 
put this plan into 


the 


ta} 
Lake 


instantly 


Start 


every line of 


particularly in No. 2 boards would be welcomed 
by the retail dealers.” 
Mr. Sheppard said he had talked to retailers 
in many places. and heard the same sentiment. 
Norman B. 
Lansing, 


Cove, partner of A. J. Hager, 
Mich., said he believed Mr. Hill ex- 
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pressed the views of most retailers correctly, 
and that sap stain had its place in the lower 
grades—No. 3. In the higher grades it is a 
serious detriment to lumber. 

A. C. Gauen, Cahokia Lumbermen’s Club, 
Collinsville, Ill, and former president of the 
Illinois State retail association, expressed the 
view that too wide a difference in price exists 
between No. 2 and No. 3, and he would rather 
put sap stain in No. 3 and bring the price of 
that item up, having less stain in No, 2&better. 

Fred C. Wenthe, president, Illinois State re- 
tailers, said: “We as dealers are interested in a 


nice clean salable stock. One West Coast 
manufacturer is making headway along this 
line. Stained lumber puts the dealer in an 


apologetic position. We see that Dupont and 
others have preparations useful in stain control. 
If not too costly, we urge the removal of stain 
from No. 2.” 

The new rules were put to a vote and adopted 
by unanimous response. 

A. J. Hager rose to thank the manufacturers 
for affording the retail dealers an opportunity 
to express their views in such matters as sap 
stain. 


Trade Promotion in Oil Fields 


Work of the trade promotion department in 
the oil fields was told by E. L. Kurth, chairman 
of that committee, who reported progress in the 
move to bring the fields back to wood from 
steel. He laid the loss of trade there partly to 
the retailers and partly 
to the manufacturers 
saying the idea respon- 
sible was that of fur- 
nishing anything they 
could get by with in the 
past. He pointed out 
that if wood [ 


was fa- 
vored for one-half of 





A. J. PEAVY, 
Shreveport, La.; 
Opposed Reduction of 


Working Hours 





the material going into 
east Texas oil field 
wells, not with the 
old proportion but with 
less lumber and a con- 
crete floor, it would 
result in 30,000,000 feet 
sold for derricks. If 
wheels went back to a new 











bull 
wood style they would call for 5,000,000 feet of 


one-half the 


2x10’s. The oil companies were said to be not 
thoroughly satisfied with the steel wheel. The 
old wheel sold for $365, he said, whereas the 
price of the new one was only $150. 

Strong endorsement for the stamping of spe- 
cies identification on long and short leaf was 
voiced by Robert W. Wier, of Wier Longleaf 
Lumber Co. He declared lumber has been hurt 
by the type of construction effected. He de- 
plored previous attempts to grade-mark southern 
pine without identifying the species, stating 
much ground could have been gained for the 
industry if the rules adopted at the current 
meeting had been carried into effect ten years 


ago. 


Outlines Trade Promotion Work 


Progress along the lines of promotion work 
and advanced methods was outlined briefly by 
J. F. Carter, trade promotion manager. He re- 
ferred to the growing interest in fabrication at 
the mill, not the ready-made house but the cut- 
to-fit lumber that conserves the time of high 
priced labor at the job end and eliminates ship- 
ping unwanted pieces and parts. The University 
of Illinois, he said, is working on a laminated 
floor slab and also a laminated 2x4 for bridge 
and other uses. The question arises, Will the 
manufacturer take up the production of lumber 
that will fit any job where labor enters? He 
referred to the production of lath in panels as 
a possible means of meeting the competition of 
other materials, this form insuring proper use 
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and accompanying curtailment in labor cow 
The work in the anthracite fields was cite 
also the Boston situation. The specification ¢ 
grade-marked lumber on load bearing membe, 
will spread, and eliminate substitution of grad. 
he prophesied. The field opened to Promotig, 
work by the new rules was graphically & 
scribed, as well as special features planned for 
incorporation in the new rule book. Topics y 
be considered in its preparation include sugge. 
tions for particular uses of species, recommend. 
tions for uses of various grades, and translatig, 
of the A. S. T. M. into common applicabj 
terminology. Consideration of production ¢ J 
plywood, and fireproofing where needed, wer § 
suggested. 














Importance of Fabrication 


_Mr. Sheppard, in calling on E. A. Laughlin 
of Port Arthur, Tex., and Longview, Wash. 
to talk on his fabrication methods, called 
the manufacturers to give more thought to such 
means, as the President’s Conference had cep. 
tered attention on a good quality, low price 
home to cost about $4,000, obtainable through 
mass production. He called attention to lumber 
as being the only material delivered to the jo 
in a condition requiring further expensive labor 

Refuting the suggestion that he is 10 years 
ahead of the times, Mr. Laughlin declared fab. 
rication should have been taken up by the in. 
dustry ten years ago. He said ten basic fram- 
ing members produced all types needed with n 
lengths, framing, sheathing etc., over 12 fet & 
His fabrication plan covers 75 percent of the 
lumber in common building. This is not 3 
ready-built house, but ready-made parts. A say- 
ing in cost with better quality resulting is in. 
volved, he said. 

L. R. Putman, merchandising counsel, said as 
he saw it, Mr. Laughlin wanted the mills t 
sell their low grades as high grades by cutting 
out the defects in fabrication. He said the re- 
tailers are gradually getting educated to fabri- 
cated merchandise, first a chair, then a cabinet, 
trellis etc., and now the fabricated house. He 
referred to the development of slab flooring, 
and the work resulting in convincing Mont- 
gomery Ward & Co. of the desirability of buy- 


ing grade-marked lumber. j 


WEDNESDAY MORNING 


Too much time is lost in speculating about 
the future and things we can not control, de- 
clared Fred C. Wenthe, president, Illinois Re- 
tail Lumber & Material Dealers’ Association, at 
the opening of the morning session March 23. 
What is needed, he urged, is to accept things as 
they are, and devote all effort to getting out 
and finding business. Mr. Wenthe lauded the in- 
creasingly closer relationship between the manu- 
facturers and retail lumbermen, stating he rea- 
lized the hopelessness of anyone trying to play 
the lone wolf. Stabilization of the markets t 
enable a profit to be made, he asserted, will 
result only from 100 percent organization. He 
decried the idea that the control of prices is to 
“kill the goose that laid the golden egg” but 
that business will not go beyond the just com- 
pensation it is entitled to because of the limita- 
tion imposed of safeguarding its own interest. 

M. L. Fleishel, first vice president, presided 
over the morning session. 

A. C. Gauen, Collinsville, Ill., representing 
the Cahokia Lumbermen’s Club, spoke of the 
benefits of grade-marking accomplished in the 
St. Louis area. Two yards, he said, that for- 
merly did not stock yellow pine, had changed 
over, which shows the results obtained for the 
southern pine manufacturer. He expressed the 
view that unless the steel industry were able 
to control the erection of its fabricated houses, 
the labor cost involved would hamper the pro 
ject. He praised the panel lath developed by 
Mr. Laughlin, saying if it had been available 
years ago it would have saved that market from 
invasion of competitors. [Tle saw in Mr. Laugh- 
lin’s fabrication of parts a means of eliminating 
the jerry-built house, expressing also the view 
that a good carpenter, after erecting one of 
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two sich houses, could cut the labor in half. 
He thought everyone will be working along the 
lines of fabrication in time. 


Over-Representation in the Industry 


2p. A. McLauchlan, secretary, Louisiana Re- 
tail Lumber & Building Material Dealers’ Asso- 
ciation, called attention to the over-representa- 
tion of the lumber industry. In New Orleans, 
he said, there are six men representing the 
manufacturers for every yard in the city, and 
this may be true in other cities. He declared 
major contractors are largely responsible for 
substitution in grades, citing examples, and in- 
cluding details as to how the manufacturers are 
preyed upon. There is no economic reason why 
4 man should sell a manufacturer’s lumber un- 
less he is on the payroll, he asserted. The 
southern pine manufacturers were urged to 
“clean out 90 percent of their city representa- 
tion.” 

Points to Excessive Cost of Government 


“T am less disturbed about when conditions 
will change than whether our house will be in 
order when that time arrives,’ declared A. J. 
Hager, president, National Retail Lumber Deal- 
ers’ Association. The speaker said a matter of 
eravest concern is that of Federal, State, mu- 
nicipal and county taxes. Somewhere, some- 
how, sometime, he declared, someone will rea- 
lize the necessity of reducing Government ex- 
pense. He cited the tremendous sums spent 
ainually by various bureaus of the Government, 
mostly for salaries in Washington. He satir- 
ized the Mediterranean fruit fly campaign in 
Florida that cost $6,700,000 as an episode in the 
“California-Florida fruit war” in which “no 
living fly had been seen by man and only one 
dead one discovered, which was placed under 
glass.” 

Seventy-five percent of the Government bu- 
reaus, said Mr. Hager, could be abolished with- 
out harmful effect, and the cost of government 
reduced 30 percent thereby. We have to budget 
our expense to our income and why shouldn't 
we ask the Government to do the same? He 
cited the tremendous expansion in taxes, and 
said this is what makes home owning impossible, 
and timber owning a burden. 

Mr. Hager asserted conditions are not im- 
pessible.in this industry, and “if we will shake 
off old tradition that is holding us back, spend 
less time in talking of bad business, progress 
can be made. Lumber is used and will continue 
to be used in liberal quantities,’ he declared, 
and the extent to which this occurs will depend 
upon the merchandising ability of those in busi- 
ness. The importance of lumber and building 
industries was pointed out, and the duty of good 
citizens to do their utmost to put idle men to 
work. Possible markets for lumber were 
pointed out, including the shortage of single 
family homes, annual home needs not being met, 
and 23,000,000 old houses, the renovizing of 
which will require $20,000,000,000. Campaigns 
conducted in municipalities to turn up repair 
work were lauded, and specific results cited. 
Mr. Hager predicted that the present experi- 
ence of people will make them more inclined to 
want their own homes. 

The manufacturers have been concentrating 
on production and now must center on their 
sales methods, Mr. Hager pointed out. Lessons 
learned from modern merchandising must be ap- 
plied. Steel, he said, is spending money in re- 
search in small home building, and in pub- 
licity “and we have a public ever ready for a 
change.” Aggressive methods must be adopted. 
Lack of confidence in the other fellow was de- 
clared a cause of industry loss. He urged the 
Southern Pine Association to get into a new 
sales promotion campaign, for the manufactur- 
ers to follow Mr. Sheppard’s example in con- 
tacting the retailers direct, and follow through 
closer trade relations between the groups. 

Following Mr. Hager’s talk, a motion made 
by E. L. Kurth that the plan advocated by Mr. 
Kirby be endorsed and a committee named to 
follow it through was adopted. 
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Officers Elected 


C. C. Sheppard, of Louisiana Central Lumber 
Co., Clarks, La., was re-elected president of the 
association for a third successive term at the 
closing session the afternoon of March 23. M. 
L. Fleishel, of the Putnam Lumber Co., Sham- 
rock, Fla., was re-named first vice president, 
and W. T. Murray, of Tremont Lumber Co., 
Rochelle, La., second vice president. The re- 
election of officers was extended to the direc- 
tors, all of whom were named for a new term. 
Eli Wiener, of Angelina County Lumber Co., 
Keltys, Tex., was named to fill the vacancy 
created by the death of the late L. D. Gilbert. 

Directors named are as follows: 

Alabama—J. H. Eddy, Kaul Lumber Co., 
Birmingham; J. G. McGowin, W. T. Smith 
Lumber Co., Chapman; W. T. Neal, T. R. Mil- 
ler Mill Co., Brewton. Arkansas—Z. K. 
Thomas, Southern Lumber Co., Warren; L. J. 
Arnold, Crossett Lumber Co., Crossett; D. C. 
Gates, Fordyce Lumber Co., Fordyce. Flor- 
ida—M. L. Fleishel, Putnam Lumber Co., 
Shamrock; J. S. Foley, Brooks-Scanlon Cor- 
poration, Foley; B. E. Kenney, Brown-Flor- 
ida Lumber Co., Caryville. Louisiana—W. T. 
Murray, Tremont Lumber Co., Rochelle; A. J. 
Peavy, Peavy-Wilson Lumber Co., Shreve- 
port; F. W. Reimers, Natalbany Lumber Co., 
Hammond; Q. T. Hardtner, Urania Lumber 
Co., Urania. Mississippi—L. O. Crosby, Vir- 
gin Pine Lumber Co., Picayune; Charles 
Green, Eastman, Gardiner & Co., Laurel; S. E. 
Moreton, J. J. Newman Lumber Co., Brook- 
haven. North Carolina 
—R. G. Turnbull, Row- 
land Lumber Co., Nor- 
folk, Va.; J. W. Fore- 
man, Foreman- Blades 
Lumber Co., Elizabeth 
City, NX. CG Missouri 
—E. A. Frost, Frost 
Lumber Industries, 
Shreveport, La.; C. C 
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Russian Lumber 








Sheppard, 
Central Lumber Co., | 
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White, Exchange Saw- | 
mills Sales Co, Kan- 
sas City, Mo. South 
Carolina—F. G. Davies, 
A. C. Tuxbury Lum- 
ber Co., Charleston; J. 
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M. Camp, Camp Man- 
ufacturing Co., Marion. Texas—John H. 
Kirby, Kirby Lumber Co., Houston; R. W. 


Wier, Wier Long Leaf Lumber Co., Houston; 
Eli Wiener, Angelina County Lumber Co., 
Keltys. Virginia—J. L. Camp, Jr., Camp Man- 
ufacturing Co., Franklin; T. J. Wright, Rich- 
mond Cedar Works, Richmond. 


WEDNESDAY AFTERNOON 


The afternoon session, over which Mr. Mur- 
ray presided, opened with a resolution deploring 
the death of the several members of the organi- 
zation during the year. Next was adopted a 
resolution endorsing the opposition of the 
farmer-manufacturer conference of Illinois to 
the 6-hour-day-5-day week. This resolution 
was proposed by A. J. Peavy, Shreveport, La. 
A second resolution, offered by E. L. Kurth, 
and adopted, opposed the lowering of the pres- 
ent 30,090 pound minimum weight on carloads 
as likely to prove injurious to the railroads and 
at the same time of no aid to the industry. 

The nominating committee reported it had 
“drafted” Mr. Sheppard for another year on 
the ground that it would be “next to impossible 
for any man in the organization to step in and 
carry on to conclusion the work now in prog- 
ress.” It “commended the splendid work that 
has been done by the administration through 
the leadership of Mr. Sheppard.” 

A resolution was also adopted expressing the 
association’s appreciation to the retailers who 
attended the meeting. 

B. H. Bolinger, Shreveport, proposed that the 
members pledge themselves to go out and get 





49 


one new member each for the organization for 
Mr. Sheppard, as any mill could come in now. 


National Manufacturers’ Activities 


Activities of the National Lumber Manufac- 
turers’ Association were outlined by Wilson 
Compton, its secretary manager, who dwelt to 
some extent on the tremendous problems in 
land ownership for public consideration which 
in final analysis have an important bearing on 
competitive marketing of lumber. 

The National, he pointed out, is the only 
organization continuing its trade promotion on 
a large scale; its building code and engineering 
specification work is important in preventing 
lumber being ruled out by municipal codes; it 
is combating the use of other materials for 
lumber in the Federal, State, and public utility 
markets; it maintains service to thousands of 
of retail lumbermen; it is keeping abreast of 
the times by contact in the fabrication field; it 
offers economical research on a co-operative 
basis; and, it is now working on a program to 
make possible the recommendation of grades 
and species for specific uses as a means of 
eliminating inter-species rivalry to a great ex- 
tent so the lumber industry can stop asking the 
architect and engineer to serve as a referee. 
“Unless the National gets more money, it will 
have to drop part of the work,” said Mr. Comp- 
ton. 

The United States is jammed by taxes and 
debts, he said. It is plain mathematics that 
25 percent of the net income of the American 
people went to Government expense in 1931. 

In 1930 three of the fifty leading industries 
were “in the red’; there were eighteen in 
the red in 1931. 

With the same income and same taxation 
in 1932, the percentage of national income 
to be absorbed by Government expense will 
be higher. 

The agitation in the United States against 
Russian lumber caused only fourteen million 
feet to be imported in 1931, on a quota of 
880 millions. The lumber was produced, and 
swamped foreign markets. 

The National, said Mr. Compton, is attack- 
ing the problem of re-acquisition by the Govy- 
ernment of timber land in the Northwest that 
should never have passed to private hands. A 
bill is pending now. Another bill will extend 
the trade practice conferences and has an 
amendment (adopted March 23) to allow con- 
sideration of industries engaged in severance of 
national resources to prevent wastefulness in 
the public interest, the provision being to make 
lawful an agreement to prevent this waste. 

In discussing the United States Timber 
3oard, and its coming report, Mr. Compton ex- 
pressed the belief that the following conclusions 
would be reached: That lumber is in regional 
species competition; that forest reserves are 
subject to heavy and increasing carrying 
charges; that private capital is now carrying 
a 50-year reserve timber supply; that under 
present costs, private capital can not carry 
more than a 20-year timber supply; that the 
declining use ratio and advancing cost ratio, 
coupled with the fact that timber does not carry 
itself creates a serious situation in that it can 
not depend upon lumbering to carry the load; 
that at the present time the average of five 
vears’ growth of commercial timber is just a 
little more than consumption, discharging the 
fallacy that there is not enough timber: and, 
that a means must be found to balance private 
and public ownership of forest. 


Urges Yield Tax 


The yield tax must be utilized to replace the 
property tax, said Mr. Compton, and though 
this practice may not be applicable in southern 
States, if it is possible for Cailfornia, Oregon, 
Washington and Utah to convert it, it would 
prove a substantial contribution to stabilization 
and favorably affect all lumber. 

The invasion of markets by western lumber, 
Mr. Compton emphasized, is due to forced 
liquidation of timber. The reason that large 
mills are erected in certain large areas even 
when mills elsewhere are idle is due to the 
necessity of avoiding the rising carrying costs. 
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This determination to avoid the high costs of 
timber owning, Mr. Compton asserted, is the 
cause of the competitive situation of the last 
two years, and the southern pine mills will have 
to continue to adjust themselves to this West 
Coast competition. He advised the manufac- 
turers the Timber Board had just sent out a 
letter to 12,000 sawmills asking them for co- 
operation in the carrying out of the survey 
report in balancing production and consump- 
tion, and stocks. The letter stated the reduc- 
tion of stocks is of second importance to con- 
certed action to increase the uses in consump- 
tion of lumber. 

Mr. Compton declared the Government is 
the largest factor in timber, and should be 
larger, as it is not forced to put distress timber 
on the market. The National was shown in 
these various efforts as the means of inter- 
regional co-operation. 


Sees Opportunities Ahead 


L. R. Putman, merchandising counsel, de- 
clared he saw opportunity ahead. “There are a 
number of challenges to be met,” he said, “in 
our fight in the field for wood against the 
world.” He started out by decrying the dis- 
inclination of the manufacturers to grade- and 
species-mark their product as the opposite 
reaction of Wrigley when told he could in- 
crease his business by placing his name on 
the wrapper so the public could recognize it. 
Challenges listed by Mr. Putman included: 


The challenge of the big cities that have 
shut us out They fix the price of lumber, 
not us. Three-fourth-inch and No, 2 com- 
mon and better is the competing line in the 
city. 

No one has ever tried to sell lumber; no 
attempt is being made to sell the man who 
hasn’t used lumber. We have a chance to 


merchandise. 

A challenging fact is that you do not con- 
trol distribution of your product. 

Proper grading is a challenge, so that 
lowances on claims will be avoided. 

Fabrication is a challenge. “I’ve en- 
couraged E. A. Laughlin for 15 years. I've 
seen a fabrication order for 700 homes, one 
room 16x16 foot, five windows—ready to set 
up in the Great Lakes district, and some of 
you have quoted on it.” He then cited a set- 


al- 


up by a combination of companies, backed 
by $15,000,000 capital, to sell ready-made 
homes. 

You'll need to step out and form a com- 
pany to supply oil derricks and bridges, 
using treated material. 


You will standardize on twenty-five of the 
best mills; use a licensed trade-mark; ad- 
vertise it; and sell it. Like other industries 
you'll follow through to the buyer. 

You'll help to finance the house you fabri- 
cate. 

Use of treated lumber has increased 460 
percent since 1909, while total demand for 
lumber has dropped 52 percent. That fact 
challenges the industry to seek new methods 
of preparing its product and of utilizing 
waste. 

The development of inland waterways, with 
the impending opening of the Chicago-New 
Orleans route, has caused the West Coast to 
survey the markets along the river valley. 
This is a challenge, and no mistake. 

We will have fewer and bigger retail 
yards, and “I don’t know who'll own them,” 
he said. 

He saw 
immense 
that need 


no new building ahead, but an 
demand for fixing up old houses 
it, especially in the big cities. 


He advised lumber manufacturers to send out 
fellows who can inspire the retailers to go out 
and get the business. “The retailer is a factor 
in his own community, and can sell the product,” 
he declared, “but, if you lay still, you'll lose 
the market.” 

A brief description of the purposes, and 
methods of the timber survey was given the 
manufacturers by I. F. Eldredge, director of 
the survey now being conducted in the South. 
He pointed out that appropriations from Con- 
gress would stretch the work for 18 years, 
while contributions from States and private in- 
terests not only would expedite the entire pro- 
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ject but place preferred sections into immediate 
classification. Such co-operation is being given 
in Mississippi by the naval stores interests. 


Stresses Need for Research 


C. P. Winslow, director, Forest Products 
Laboratory, stressed the need for investigation, 
stating that failure to realize in the past the 
necessity for research to meet coming compe- 
tition and changing conditions is now handi- 
capping the industry. Another factor is the 
reluctance of the industry to accept facts dis- 
closed by research. In this particular he named 
moisture content, stating if it had been ac- 
cepted by the industry five or ten years ago, 
an advantage would have been gained. He 
classified the present lumber sold as a rela- 
tively crude material in a market rapidly filling 
with more refined products. He decried the in- 
clination to sit back and follow old fashioned 
ideas while losing markets. Lumber is suffer- 
ing more from the research of competitors, he 
said, than benefitting from its own. Mr. Wins- 
low stated that necessity exists for shaking 
down production to meet the needs of today. 
Particular lines of research being conducted 
by the laboratory were outlined to the manu- 
facturers by George E. Trayer, and C. E. Cur- 
ren, both members of the staff. 

Mr. Trayer summarized the studies being 
conducted on laminated parts, including arches, 
columns, and beams, as well as those com- 
pleted on types of fastenings. Mr. Curren sum- 
marized studies in paper 
and wood pulp, advis- 
ing the manufacturers 
that the paper industry 
is no by-line and pre- 
sents no bulwark to the 
lumber trade. On the 
other hand, he stated, 
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there was an oppor- 
tunity for production of 
white paper from non- 
resinous pines (second 
growth), declaring that 
such an industry could 
be built up and main- 
tained on the basis of 
low costs of wood utilized in the process. White 
paper is consumed in the South in excess of its 
own production, affording opportunity for com- 
petition on quality and price. He warned the 
manufacturers that the white paper field is 
highly competitive. There is a potential mar- 
ket for 3,000 tons production daily, which means 
the payrolls of thirty factories, he said. 


A REMARKABLE TESTIMONIAL 


An event that will long remain in the mem- 
ory of those who were privileged to be present 
was a testimonial dinner given on Tuesday 
evening, March 22, by the directors of the 
Southern Pine Association in honor of C. C. 
Sheppard, who had so signally served the in- 
dustry for two years as president of the asso- 
ciation and who was to be drafted for another 
year of service in the same capacity. This 
affair was strictly informal, there was no set 
program, and the tributes paid to Mr. Sheppard 
were heartfelt and sincere and all the more 
striking because they were extemporaneous. 
A. J. Peavy presided as toastmaster and called 
on a number of those present for brief expres- 
sions of appreciation of the splendid work Mr. 
Sheppard had done during the two most trying 
years in the history of the association or of 
the southern pine industry. 

Among those who thus paid tribute to a 
man who is outstanding in the ranks of asso- 
ciation executives were John H. Kirby, Kirby 
Lumber Co., Houston, Tex.; R. M. Hallowell, 
Industrial Lumber Co., Elizabeth, La.; M. L. 
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Fleishel, Putnam Lumber Co., Shamrock, Fig: 
E. L. Kurth, Angelina County Lumber (;) 
Keltys, Tex.; J. H. Eddy, Kaul Lumber (' 
Birmingham, Ala.; R. B. White, Exchang 
Sawmills Sales Co. Kansas City; Charlie 
Green, Eastman, Gardiner & Co., Laurel, Miss. 
A. L. Ford, managing editor AMERICAN Lyy. 
BERMAN, Chicago; Wilson Compton, secretary. 
manager National Lumber Manufacturers’ As. 
sociation, Washington, D. C.; O. N. Choy 
Long Leaf Pine Association, New Orleans: 
A. J. Hager, Hager & Cove Lumber Co, 
Lansing, Mich.; John S. Bonner, Humble Qj 
& Refining Co., Houston, Tex.; H. C. Berckes 
secretary-manager, and J. F. Carter, trade pro. 
motion manager, Southern Pine Association; 
representatives of several railroads, and others. 

After paying a glowing tribute to Mr. Shep. 
pard as a man and as an association executive 
John Bonner regaled the audience with his {. 
mous negro sermon. “Johnnie,” as he is famil- 
iarly and affectionately known to literally 
thousands of men in the lumber industry, 
has been preaching that sermon wherever 
lumbermen have gathered for twenty-five 
years or more, but perhaps never was he 
in better form than on this occasion, as 
demonstrated both in the effective delivery of 
the sermon and in the lining and leading of 
the hymn. The entire occasion was a remark- 
able demonstration of the love and esteem of 
his associates and friends for a lumberman 
whose private and public life is above reproach 
and who has sincerely and earnestly labored in 
the interest of a great industry. 

Mr. Sheppard responded briefly and feelingly 
in expression of his appreciation of the tributes 
that had been paid to him and gave full ac- 
knowledgement of the help and co-operation he 
had received from the officers of the association 
and the loyal employees who had labored so 
faithfully in helping to keep the work of the 
organization up to a high standard. 

The meeting opened with an invocation pro 
nounced by James Boyd, New Orleans repre- 
sentative of the Southern Lumberman, and 
closed with an inspiring spiritual message by 
Ollie Webb, traffic manager of the Texas & 
Pacific Railroad, of Shreveport, La. 


APPOINTS COMMITTEE FOR REGIONAL 
CONFERENCE 


Appointment of a committee representing the 
Southern Pine Association to serve in a confer- 
ence of regional lumber associations to be held 
for the purpose of codrdinating the work of the 
various groups and the National Lumber Manv- 
facturers’ Association was authorized by the 
directors here March 22. The action was taken 
on the request of Wilson Compton, secretary- 
manager of the National. 


COMPREHENSIVE DISPLAY OF 
PRODUCTS 


One of the most comprehensive displays show- 
ing advanced methods in refinements and utiliza- 
tion of southern pine, along with machinery 
used in processing, was made by producers m 
connection with the convention. 

The most prominent exhibition, because of 
size, was that of E. A. Laughlin, of Port Ar- 
thur, Tex., and Longview, Wash., who took 
advantage of the invitation of the pine organiza 
tion to display his fabricated parts for frame 
building. His exhibition took the form of 4 
2-room house framing and received almost con- 
stant attention during the three-day meeting. 

Aluminum primed lumber, a development re- 
ceiving considerable attention today, was €X- 
hibited by the Stover Manufacturing Co., Mo 
bile, Ala., and the Brooks-Scanlon Co., Foley, 
Fila. 

Splendid examples of “Fewcraft,” a southern 
pine paneling in which the artistic grain of the 
wood is brought out in a manner pleasing t0 
the eye were exhibited by Frost Lumber Indus- 
tries (Inc.), Montrose, La. J 

Representative exhibits of wood treated with 
preservatives were on display, these coming 
from the E. L. Bruce Co., the Curtin-Howé 
Corporation, the Protexol Corporation, and the 
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American Wood Preservers’ Association. New 
treatments as well as old were included, a piece 
of southern pine that served in the Brooklyn 
Bridge for 42 years vieing with a box of shav- 
ings treated with Protexol into which lumber- 
men were invited to drop matches. The Curtin- 
Howe exhibit featured its Z. M. A. solution 
while the E. L. Bruce Co., showed items treated 
with its own preservative. 

The comprehensive machinery exhibition of 
the Greenlee Manufacturing Co., the Oliver 
Machinery Co., the Richard Machine Works, 
and the Reed-Prentice company included sam- 
ples of the delicate decorative items and toy 
stocks, and also wood boring for conduits. 

The laminated wooden members being studied 
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by the Forest Products Laboratory as well as 
a wide range of other subjects of interest ren- 
dered the laboratory display of considerable 
interest, and the exhibition as a whole was 
rounded out by photographs by the Wood Utili- 
zation Committee and the promotion literature 
of the Southern Pine Association itself. 


URGED TO FAVOR RUSSIAN EXCLU- 
SION BILL 


Manufacturers who desire to accomplish the 
exclusion of Russian lumber from the United 
States were urged by Frank Wisner, represent- 
ing the Southern Pine Association in connec- 
tion with this activity, to write or wire their 
congressmen to ask the wavs and means com- 
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mittee of the House to report out the Kendall 
Bill, H. R. 6585. Mr. Wisner, in a report to the 
Southern Pine Association meeting, declared 
the inability of the Treasury Department to ex- 
clude Russian lumber under existing statutes is 
now frankly admitted, and that declaration was 
made by Secretary Mills that Congress will 
have to give its instructions in different lan- 
guage. The Kendall bill, as revised in the 
present draft, would exclude any commodity, 
any part of which is produced by forced or 
indentured labor. It applies generally. The 
present regulations necessitate submission of 
proof that each importation be shown as a 
product of forced labor, an impossible task 
under existing conditions. 


Shingle Producers Pleased With Progress 


Increasing Favor Accorded Red Cedar Shingles 
Shows Value of United Effort, They Agree; 


Consider Possibility 


SEATTLE, WaASH., March 26.—The fifteenth 
annual congress of persons interested in the 
manufacture and sale of red cedar shingles was 
held here March 17 under the auspices of Red 
Cedar Shingle Bureau. One hundred twenty- 
four delegates attended, most of whom were 
manufacturers. 

Speakers characterized 1931 as “the most suc- 
cessful year in the history of the industry” be- 
cause during that year grades, brands and packs 
were standardized by 95 percent of the produc- 
tive capacity of the mills, and only three 
grades—No. 1, No. 2 and No. 3 shingles, in 
standard lengths, are made. No. 1 shingles 
were approved by the bureau of standards, 
United States Department of Commerce, as 
meeting requirements of commercial standard 
C. S. 31-31, which permits use of the depart- 
ment’s certification label on each bunch, thus 
guaranteeing to the user that he is getting a 
standard article. “Ninety-eight percent of the 
retail lumber dealers we have approached have 
expressed their complete satisfaction with the 
new standards” was the declaration of a shin- 
gle salesman of established reputation who cov- 
ers a wide territory. Architects and contrac- 
tors have likewise expressed their approval of 
the new standards. 

With the thought that shingle selling would 
be much easier if the public could be convinced 
that the manufacturers of red cedar shingles 
felt so certain that roofs properly built of No. 
1 shingles offered no hazard from fires caused 
by sparks on the roof, or from wind storms or 
hail storms, that they would guarantee the roofs 
without cost, a plan was discussed to guarantee 
such roofs from damage from such causes for 
twenty years. It occasioned much comment, 
mostly favorable, but was referred to the ad- 
visory board for further study. 

During the year membership in the bureau 
has greatly increased. 

Under a new plan, the advisory board is 
made up of two members from each of the 
six districts in the United States, three from 
British Columbia, one logger each from the 
United States and Canada, and the retiring 
President of the bureau. 

Dale Craft was re-elected president, and 
George Bergstrom was chosen vice president, no 
other changes being made in the official staff, 
except in the advisory board members. 

President Craft presided at all sessions. 

Due to his absence, a paper prepared by J. E. 
Mackie, of the National Lumber Manufactur- 
ers’ Association, and titled “The National Trade 
Extension Program for 1932” was read by Sec- 
retary-Manager Arthur Bevan. The five major 
Projects the National will push are: Building 
code work and engineering service; research; 
uses of lumber by Government and public utili- 





of 20-year 


Guaranty 


ties ; co-operation of the retailers; uses of fabri- 
cated and industrial lumber. 

E. H. Meiklejohn, of the Loggers Informa- 
tion Bureau, was detained by illness in his 
family, but sent a paper, which was read by 
P. H. Olwell, dealing with the present log 
situation. It said that the log inventory in 
Puget Sound is the lowest in years—a total of 
109,000,000 feet, only 20,000,000 of which are 
red cedar—stocks in other districts are low, 
and predicted a curtailment in logging for some 
time in the future. 


Win Dealers’ Approval 


Charles McGrath, Jamison Lumber & Shingle 
Co. representative at Kansas City, delivered a 
stirring talk, saying that the shingle industry, 
because of “setting its house in order” had won 
approval of practically all the retail lumber 
dealers; that the dealers were selling a larger 
proportion of No. 1 shingles; that the dealers 
liked the shingle men’s plan of selling only 
through the retail lumber dealers; that the 
square pack made it easier to compare costs of 
various kinds of roofing for the benefit of pros- 
pective buyers; that the bureau of standards’ ap- 
proval was a potent selling argument, and 
urged the most rigid regulation of manufacture 
and pack to see that every shingle was of the 
proper grade. Mr. McGrath said “the dealer 
is our sole channel for distribution—we should 
do everything we can to help him move our 
product.” 

Dale Craft, in his president’s address, said 
“we have made real progress this last year— 
in a year of world chaos we succeeded in get- 
ting ourselves lined up in a way that promises 
success.” He said that sales of certified shin- 
gles have been gratifying in the short time they 
have been available, and that the value of the 
certified label is apparent. Mr. Craft asked for 
full co-operation with the. inspectors to see 
that the standard is easily maintained, and for 
full support of the bureau. He read communi- 
cations from several important personages in 
the lumber world commending the certified 
shingle progz2m of the bureau. 


Secretary Commends Manufacturers 


Arthur Bevan, secretary-manager, said the 
good results obtained last year were possible 
only through individual manufacturers laying 
aside their own viewpoints and combining to 
work for the best interests of the entire indus- 
try; that the industry was re-constructed last 
year; that “the new plan has proved effective 
in increasing the ratio of our sales over our 
competitor where square packed, gertified shin- 
gles have been available.” “The square pack 


has quite generally caused a readjustment of 
the retail prices and the direct price compari- 


son with other roofing materials is accomplish- 
ing wonders.” Only eleven anti-shingle ordi- 
nances were called to the attention of the bu- 
reau last year; of these only four were passed 
and made effective. In the past as many as a 
hundred such ordinances originated in a single 
year. The bureau has distributed a quarter 
million pieces of literature during the last year, 
and the board has sanctioned the printing of 
more dealer sales helps. Mr. Bevan said the 
bureau has the largest membership and that the 
industry is more closely united today than at 
any time in the history of shingle production. 
He pointed out the merchandising advantages 
which would accrue to No. 1 shingles if roofs 
made of them were guaranteed for a period of 
twenty years, and invited discussion of this sub- 
ject for the benefit of the advisory board— 
much discussion was had, but action will only 
come after further study by the board. 

The resolutions committee offered, and the 
congress approved, resolutions thanking the 
various retail lumbermen’s associations and 
other organizations for their help in putting 
into effect the shingle program of the last year; 
urging the congressmen from Washington and 
Oregon to “use every effort and insist” upon 
passage of the Luce-Watson bill to stimulate 
home building; and thanking the Division of 
Trade Standards of the Bureau of Standards, 
of the Department of Commerce, for the es- 
tablishment of commercial standard C. S. 31-31 
for No. 1 red cedar shingles “thereby helping to 
re-establish the industry on a firm, most sub- 
stantial basis.” 

Members of the new advisory board are as 
follows : 

Columbia River district—H. J. Bratlie and 
Jesse Schwartz. 

Grays and Willapa Harbors—L. G. 
and W. H. Dole. 

King and Kitsap counties—Leo Black and 
P. R. Smith. 

Tacoma district—Charles Ingram and Wil- 
liam Reed. 


Pauze 


Everett district—George Bergstrom and 
P. H. Olwell. 

Skagit and Whatcom counties—H. A. La- 
Plant and H. D. Lowery. 

British Columbia district—George Kidd, 


A. L. Hughes and Charles Plant. 


The loggers will also have a representative 
on the board from the United States and an- 
other from British Columbia, while the retir- 
ing president of the bureau will be an ex-officio 
member. 


Installs Modern Basket Dryer 


Micanopy, Fia., March 28.—The Franklin 
Lumber & Basket Co. has completed at its 
plant here the installation of a modern Moore 
basket dryer. This new dryer has a holding 
capacity of over 5,000 32-quart size and 4,000 
48-quart size hampers. It is used for drying 
all sizes of baskets and hampers and also crate 
veneer. The baskets and hampers are nested 
before being placed in the dryer. 












BIRMINGHAM, ALA., 
March 24.—There have 
been annual conven- 
tions of the Hardwood 
Manufacturers’ Insti- 
tute more largely at- 
tended, but never in the 
history of the organi- 
zation has a conven- 
tion been held in which 
more earnest attention 
was paid to the delib- 
erations or more con- 
structive action taken 
than in the meeting that 
occupied the entire day 
here today. Called for two days, by cutting out 
all frills and sticking closely to the matters in 
hand the members present were enabled to con- 
clude their deliberations in one day. 

Believing that during the crucial days ahead 
for the industry and for the organization 
changes in the official personnel were undesir- 
able, the convention unanimously elected for 
another year the same officers who have so 
faithfully served the organization during the 
last year as follows: 

President — George 
Hardwood Co 





G. H. HENDERSON, 
Keltys, Tex.; 


Re-elected President 


Henderson, Angelina 
, Keltys, Tex. 
First vice president—E,. M. Vestal, Vestal 
Lumber & Manufacturing Co., Knoxville, Tenn. 
Second vice president—Lee Robinson, Mobile 
River Saw Mill Co., Mobile, Ala. 
Treasurer—H. Curtis Dewey, 
Dewey Lumber Co., Memphis, 


Chapman- 
Tenn. 

president and 
Memphis, Tenn. 


Executive vice 
J. H. Townshend, 

Directors were elected as follows: 

For term expiring 1935—J. W. Mayhew, 
Columbus, Ohio; C. A. Bruce, Memphis, Tenn.; 
B. B. Burns, Huntington, W. Va.; G. E, 
nolds, Savannah, Ga 

To fill vacancies—J. J. 
Ohio; R. L. Kellogg, 
Shreveport, La. 


manager 


tey- 


Linehan, Cincinnati, 
Memphis; John L. Avery, 


For term expiring 1934—C. L. Faust, Jack- 


son, Miss. 
For term expiring 1933—H. B. Sale, Colum- 
bia, S. C.; W. E. Delaney, Sulligent, Ala.; Fred 


Arn, Cincinnati. 


President Predicts Long Period of 
Prosperity 


In a brief address President Henderson re- 
ferred to the serious problems that have faced 
and are facing the hardwood industry and ex- 
pressed supreme confidence in a return of pros- 
perity, saying: 

We need patience and courage, but if we 
analyze the conditions through which we are 
passing we can not fail to recognize the fact 
that another long period of prosperity lies 
before us. Each day brings it nearer. It 
can not fail to arrive. 

He referred to the work of the hardwood 
commissicn appointed last year to make a com- 
prehensive survey and study of the hardwood 
industry and said: “Its report and its recom- 
mendations were the most comprehensive survey 
ever made of the hardwood industry.” 

He referred to the difficulties faced by trade 
associations in periods like the present and gave 
four fundamentals that particularly apply to the 
institute : 


?. It is a business organization, member- 
ship being equivalent to purchase of stock 
in a company. It is conducted for the im- 
provement of the hardwood business. 

2. The institute deals in »-truthful state- 
ments. Only by telling the truth can we get 


the most out of the statistical reports. 
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Hardwood Institute Reviews 
Past, Scans Trade 


3. The 
executives 
authority. 


must be 
able to 


institute 
who are 


composed of 
speak with 


1. Support of the organization must be for 
at least a year. 

He referred to drastic economies being ef- 
fected in an effort to balance the budget with- 
out impairing the service and reiterated his 
belief in the return of another long period of 
prosperity, a reward of patient endeavor, and 
said: “Those of us who can hang on, by our 
eyebrows, if necessary, will enjoy the fruits of 
a new era.” 

Treasurer's Report 


H. Curtis Dewey, treasurer, read a compre- 
hensive report, giving details of the financial 
condition of the organization. It was shown 
that the organization, even in the face of the 
worst depression the industry has ever known, 
has been able, through rigid economies, to func- 
tion, to perform a real service and to maintain 
a fairly satisfactory financial position. 


A Report of Stewardship 


For the tenth time J. H. Townshend, execu- 
tive vice president and manager, presented his 
annual report and gave an account of his stew- 
ardship. While it has been demonstrated, he 
said, that in these troublous times trade asso- 
ciations are an absolute necessity, “these asso- 
ciations have suffered more during the depres- 
sion than individual business because all too 
often when retrenchments become necessary and 
expense budgets must be reduced, association 
dues and trade paper advertising are the first 
to be eliminated by those who do not give the 
matter serious consideration.” Activities of the 
institute for the last year were recounted, in 
part, as follows: 

The Hardwood Manufacturers 


activities during the last 
} 


Institute's 
year have not only 
been concentrated upon the hardwood indus- 
try’s statistical condition, but trade promo- 
tion has required much of the attention of the 
executives. The study of adverse legislation 
and the effect upon the industry have had to 
be considered and dealt with. The question 
of complaints from consumers regarding the 
species of lumber they were using and its 
adaptability has been met. Committees have 
called on the consuming trade and are under- 
taking to correct some of these problems for 
the good of the industry as a whole. Arbitra- 
tion services have been rendered to the mem- 
Meetings have been held with archi- 
tects, with a view of acquainting them anew 
with the merits of hardwood. Sap stain con- 
trol preventatives have been considered in 
collaboration with others; the question. of 
placing hardwoods in governmental buildings 
in lieu of aluminum and steel; laboratory and 
research work; in fact, there is not a hard- 
wood manufacturer but would be enlightened 
if he could spend one day in the office and 
see the diversified requests for information 
that pour inon us. The organization is known 
as the governing body of the hardwood manu- 
facturers. I call attention specifically to this 
service we have been rendering, because some 
of you may think that the institute is purely 
a statistical bureau. 


Statistics 

Statistics are necessary. We 
siderable time to the statistical program last 
year. Thirty-four regional meetings were 
held in the producing territories of the south- 
ern and Appalachian regions. At these meet- 
ings the institute representatives compiled 
charts. and statements to picture the facts. 
We have analyzed the reports that have been 
furnished. 

The hardwood industry has stood up won- 
derfully well under the most adverse condi- 
tions during the last two years, and much 
has been done by the elements comprising the 


bers. 


devoted con- 
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industry in the way of liquidation. For aq). 
most two years we have been working on the 
effort to balance supply with demand. During 
most of this time the statistical situation 
seemed hopeless and notwithstanding all your 
efforts, production continued ahead of demang 
and it was Jan. 1, 1931, before the turn came 
and demand went ahead of production and the 
surplus stocks began to move. Since Jan. j, 
1931, the industry has made important gains 
in its statistical position, and now that stocks 
are approaching normal, statistics assume ap 
importance not heretofore held, and the bal- 
ance betwen production and demand has be. 
come of the utmost importance to both mann. 
facturer and consumer. 

On Jan. 1, 1931, total southern stocks were 
126 percent of normal. On Jan. 1, 1932, 103 
percent, and on March 1, 1932, 97 percent, 
The fly in the ointment today is demand 
Unfilled orders on Jan. 1, 1931, were 71 per- 
cent of normal, on Jan. 1, 1932, 60 percent 
and on March 1, 1932, 50 percent. Unsold 
stocks on Jan. 1, 1931, were 144 percent of 
normal, on Jan. 1, 1932, 117 percent, and or 
March 1, 1932, 113 percent. 

In the eastern territory total stocks on 
Jan, 1, 1931, were 122 percent of normal, or 
Jan. 1, 1932, 120 percent, and on March 
1932, 118 percent. Unfilled orders on Jan. 1, 
1931, were 57 percent, on Jan. 1, 1932, 51 per- 
cent, and on March 1, 1932, 49 percent. Un- 
sold stocks on Jan. 1, 1931, were 136 percent, 
on Jan. 1, 1932, 138 percent and on March 1 
1932, 136 percent. 

In analyzing your total some con- 
sideration must be given to slow-moving 
items. While all items are slow moving at 
the present time, there are certain items that 
are not moving at all. In the southern ter- 
ritory this constitutes 12 percent of the total, 
and in the eastern territory, 28 percent. In 
the eastern territory 76 percent of the 28 
percent is chestnut 
For the combined ter- 
ritory the slow moving 
items constitute 17% 
percent of the _ total 
stocks. It is very doubt- 
some of these 


stocks, 





ful if 
items will ever move. 

With anything likea 
normal demand, these 
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surplus stocks would 
long ago have been 
absorbed, but the fail- 
ure of demand to im- 
prove has delayed that 
result and on the 
basis of existing de- 
mand, unsold _ stocks 
are still excessive in 
both territories. 

The indications are that the hardwood mar- 
ket during 1932 will be very sensitive. Sea- 
sonal flurries in demand will occur, but 
nothing is in sight to warrant increased or 
sustained production at this time, and any 
great increase in production in the near future 
will utterly destroy the relationship between 
supply and demand that you have striven s0 
hard in the last two years to obtain. 

The above is the view of the United States 
Timber Conservation Board. 

During 1931 production averaged 33 percent 
of capacity; the first eleven weeks of 1932, 
20% percent. Demand during 1931 was 4 
percent of capacity, or 23 percent above pro- 
duction. For the first ten weeks of 1932, de- 
mand was 30 percent of capacity or 47 per 
cent above production. 

What I have said only emphasizes the 
necessity of balancing production with de 
mand, and is stated in order that you may 
act in the light of informed judgment 
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Especially is this so if you consider that in 
spite of a sharp decline in building activities 
in January, February showed a decrease to 
another new low, which was due to residential 
puilding which amounted to 6,000,000 square 
feet in February as compared with 7,000,000 
square feet in January and 16,000,000 square 
feet in February, 1931. 

The automobile industry has been compelled 
to scale down production schedules. The im- 
December was maintained through 
January, but February and March schedules 
showed a sharp decline. Many say that the 
announcement of the new Ford model is the 
immediate cause of the set back. 

The furniture industry is in a much bet- 
ter economic state, but the output of furniture 
in 1932 is estimated not to exceed that of 
1931, and will not exceed 50 percent of that 
in 1929. However that may be, reports reach- 
ing us show that the consumers of hardwood 
lumber have used up their last reservoirs of 
surplus stocks. 


petus of 


Mr. Townshend discussed briefly the car card 
plan, through the use of which “we have been 
instrumental in eliminating mzany of the evils 
incident to grade manipulation.” While most 
of the protests against the car cards have come 
from wholesalers, many other wholesalers have 
expressed themselves in favor of the plan. 
Taxes, credit service, standard form of contract, 
finances, were discussed by Mr. Townshend, 
who then described the plan under which the 
institute was revamped by the directors at a 
meeting in February. Under this plan a budget 
was adopted that effected a saving of 39 per- 
cent and a lower basis of dues was fixed, as 
follows: 2'4 cents per thousand feet on the first 
2) million feet: 2 cents on the next 10 million; 
1'4 cents on the next 10 million; and 1 cent 
per thousand feet on all 
over 40 million feet 
of potential mill ca- 
pacity, dues to be paid 
monthly in advance in 
equal amounts. Monthly 
stock report and weekly 
barometer report to be 
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Jackson, Miss.; 
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continued in present 
form. The sales report 
was changed “by the 
elimination of the index 
number indicating the 
name of the shipper and 
the point of origin to be 
indicated by the State 
only; no territorial destination, or price at 
destination to be shown; only the F. O. B. 
mill price.” There have been complaints that 
under this plan the information given is not 
adequate. Mr. Townshend said: 

A few years ago I suggested the best 
method of reporting sales would be to zone 
the territories of origin and destination to 
show the sales from each zone of origin to 
fach zone of destination. This at a glance 
would show what each group is doing and 
What the F. O. B. mill price and the consum- 
Ing price to the larger zones in the same ter- 
ritory would be. 





As the result of a discussion later in the 
meeting Mr. Townshend was authorized to 
submit this plan in detail to the members, secure 
an expression from them and if a majority fa- 
Vored it, that plan of reporting sales would be 
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Southern Producers Not Downhearted by Weak 
Demand, for Statistics Show Decreasing Stocks 
— Urge Law Reform and a Unified Industry 


adopted to replace the present rather unsatis- 
factory plan. 

In concluding his report Mr. Townshend re- 
ferred feelingly to his work of the last 20 years 
in building up the Southern Hardwood Traffic 
Association, which connection he has now fre- 
signed in order to give his undivided attention 
to the Hardwood Manufacturers’ Institute. He 
also has severed his connection with the Amer- 
ican Overseas Forwarding Co. 


Economic Liberalization 


An outstanding feature of this convention was 
an address on “Economic Liberalization’ by 
John R. Walker, financial counsel, of New 
York City. Mr. Walker is president of the 
Morris Plan Banks and a student of economics. 
Referring in his opening remarks to present 
conditions he said: “While we look older we 
all feel about 20 years younger, financially, 
than we did just a short time ago.” He briefly 
recounted the conditions prior to the stock mar- 
ket crash and its incident ills, spoke of the use 
of the credit system as a machine in high; the 
wide use of instalment selling, which “created 
real prosperity, but also a Utopian illusion.” 
When the stock market crash came business 
could not agree to do the things necessary for 
an orderly retreat, in fact, was largely pre- 
vented from doing so by archaic laws which 
were not planned for meeting such a situation. 
The Federal Reserve System proved not to be 
the safeguard that was expected. The failure 
of the banking system to function properly re- 
sulted in the failure of 4,000 banks and the 
tying up of two and a half billion dollars. 
Measures taken to relieve present conditions 
are merely stop-gaps, these including liberaliza- 
tion of the rediscount privilege of the Federal 
Reserve Banks and the relief through the Re- 
construction Finance Corporation of solvent 
banks with frozen assets. He strongly favors 
changes in the banking laws that will legalize 
National branch banks. Many bank failures he 
attributed to the fact that they were operated 
not as banks but as glorified pawn shops. Many 
were operated by men who were not bankers. 
He cited the situation in Canada, which has not 
had a bank failure since 1923, this largely be- 
cause branch banks are not permitted to do some 
of the absurd things that local independent 
banks do. He declared that branch banks are 
no menace to the well managed local banks. 
He thought the Federal law should be amended 
to permit National branch banks and that the 
States then should follow suit. 

The speaker discussed railroad transportation 
and said the railroads need economic liberaliza- 
tion. Busses and trucks operate over highways 
on the building of which 750 million dollars of 
Federal funds were expended, and while they 
pay taxes they do not pay enough to provide 
for keeping the roads in repair. He attacked 
the bureaucratic mind and said the situation 
would be greatly helped if the Interstate Com- 
merce Commission activities were limited to 
preventing unjust rate discriminations. All that 
is required to revivify the railroads, he thought, 
was to relax the artificial restraints under 
which they are now compelled to operate. 

He urged the necessity of a lightening of the 
burdens imposed upon industry through the 
present archaic antitrust laws and an abandon- 
ment of the Sherman Act. He referred to a 
conference of 100 executives with the Presi- 
dent, to whom the suggestion was made that a 
two-year moratorium be declared on the Sher- 
man law. This was impossible because of 
opposition in Congress. 

The speaker thought the fear of monopoly is 





a bugaboo which belongs 
in the political nursery. 
Inventive genius will al- 
ways prevent monopolies 
in industry, as indicated 
in the fact that 50,000 
patents are issued an- 
nually by the U. S. Pat- 
ent Office. He referred 
to conditions in the lum- 
ber, coal and petroleum 
industries and said that 
what is needed is allo- 
cation of markets, regu- 
lation of production and 
stabilization of wages. 
He insisted that by putting our house in order 
prosperity may be restored in the United States 
without awaiting a return of world prosperity. 
Of all business in 121 countries of the world 
one-half is done in the United States. Relieve 
enterprise from the stifling burden of govern- 
ment and prosperity will return. With Federal 
revenues off 40 percent, why not reduce the 
bureaus and the Government expense 40 per- 
cent instead of trying to balance the budget by 
adding to the already heavy tax burden. He 
thought it time for business to take a resolute 
stand against increasing taxation and socialistic 
proposals. 


National Defense for Lumber 


In an illuminating talk packed with informa- 
tion and constructive suggestions Wilson Comp- 
ton, secretary-manager National Lumber Manu- 
facturers’ Association, described some of the 
work of that organization in defense’ of the 
lumber industry. Holding up a copy of the 
revenue law now before Congress he said: 
“That holds two and a half million dollars’ 
worth of trouble for the hardwood industry.” 
He then described some of the constructive ef- 
forts that are being made to prevent this bur- 
den and to safeguard the interests of the indus- 
try. An important effort along this line is the 
introduction of a bill that will prevent the im- 
portation into the United States of Russian 
lumber. This is known as the Kendall bill and 
every lumberman is urged to write his congress- 
men and senators asking them to get behind 
this bill and especially to endeavor to have it 
reported out by the committee having it in 
charge. Mr. Compton referred briefly to other 
constructive measures before Congress in which 
the lumber industry has a particular interest 
and which are being closely followed, and then 
told something of the work of the National in 
the promotion of wood. Pointing out that the 
National Lumber Manufacturers’ Association is 
the only organization in the lumber industry 
now doing active promotion work for lumber, 
he named five major activities that had been 
determined by representatives of the industry 
as being those giving promise of the greatest 
results, as follows: 

1. Building codes. 

2. Work with Federal and 
ments and public utilities. 

3. Retail service. 

4. Fabrication and fabricating industries. 

5. Research. 


J. H. TOWNSHEND, 
Memphis, Tenn.; 
Executive Vice Presi- 


dent and Manager 


State govern- 


The plans for pursuing these activities and 
the possible results were briefly reviewed. 

Mr. Compton’s presentation made a distinct 
impression and later in the session more than 
one speaker emphatically declared that it was 
unthinkable that the institute would even con- 
sider not co-operating in this work and con- 
tinuing its financial support of the National. 
The sentiment was freely expressed that rather 
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than fail to meet its financial obligations to 
the National Lumber Manufacturers’ Associa- 
tion and to continue its active support of the 
work it would be better for the institute still 
further to curtail some of its own activities. 

King W. Bridges, Pearl River Valley Lum- 
ber Co., Hammond, La., who is chairman of 
the Russian Lumber committee of the National 
Hardwood Lumber Association, urged every 
member of the institute to write to his con- 
gressmen and senators in behalf of the Kendall 
bill and referred to the fact that a concern in 
San Francisco already has undertaken to sell 
Russian hardwoods in this country. 


AFTERNOON SESSION 


Aiter a buffet lunch served in the foyer of 
the convention hall, the members assembled 
promptly for further deliberation. L. S. Beale, 
secretary-treasurer of the National Hardwood 
Lumber Association, brought greetings from 
that organization. He endorsed the suggestion 
made by Mr. Bridges and told of a shipment of 
Russian ash which he had seen while on the 
West Coast recently, which was exceptionally 
high grade and perfectly manufactured. He 
thought the members ought not be satisfied with 
just passing resolutions but should lose no time 
in getting busy with their national legislators in 
order that this menace may be avoided. He re- 
ported on the acceptance of the new grading 
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rules which became effective on Jan. 1: Reports 
showed that in January 60 percent of hardwood 
shipments were under the new rules; in Febru- 
ary 80 percent, and to date in March, 90 per- 
cent. This indicates pretty general acceptance 
of and satisfaction with the rules. He said 
trade promotion was never more necessary than 
now and he thought hardwood men should get 
actively behind some program of promotion. 
At the suggestion of President Henderson 
Mr. Townshend briefly discussed the new set-up 
of the institute, including budget, new basis for 
assessment of dues, membership contract, new 
form of sales report and the car card plan. 


Postpone Removal of Institute 
Headquarters 


The question of moving institute headquar- 
ters from Memphis brought out a lively discus- 
sion participated in by C. L. Faust, Jackson, 
Miss., Curtis Dewey, Memphis, G. W. Allport, 
Kansas City, Preston Joyes, Louisville, J. W. 
Bailey, Laurel, and others. Mr. Townshend 
reported that a careful survey of the average 
distances to various important centers had been 
made that developed these figures: Memphis, 
479 miles; Nashville, 497 miles; Birmingham, 
435; New Orleans, 553; Jackson, 467. The dis- 
cussion resulted in the adoption of a motion 
that further consideration of the question by 
this convention be postponed. In line with this 
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action the headquarters will remain in Memphis 
for the present, at least. 

The details of the budget were then explaine 
by Mr. Townshend. The budget amounts ty 
$43,206. 

C. L. Faust, chairman, presented the report 
of the committee on resolutions, which included 
a memorial to members who have died during 
the last year. During that period death ha 
taken a heavy toll of the hardwood industry, 

J. W. Mayhew, chairman, presented the re. 
port of the nominating committee, the repor 
being adopted and officers elected, as already 
stated. ; 

In reluctantly accepting the presidency {og 
another term, Mr. Henderson made a strong 
plea for the united support of the industry ang 
pledged his best efforts in its behalf. 

A special resolution was adopted endorsing 
the Home Loan Bank bill now before Cop. 
gress and urging the members of the institute 
to work actively in its behalf. 

Following adjournment of the convention the 
directors were in session for more than an hour 
making plans to put into effect the program 
endorsed by the members. 

During the afternoon session King W. Bridges 
presented a graphic chart showing the statistical 
position of southern hardwoods. These charts 
were made available to all who desired them 
and much interest was manifested. 


& 
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Louisiana Dealers Survey Competition 


New OrveAns, La., March 28.—Revision of 
the charter to change the annual meeting from 
New Orleans in March to Alexandria in Sep- 
tember, and the adoption of a resolution asking 
Louisiana congressional representation to sup- 
port the pending Federal Home Loan Bank Bill 
featured the meeting here, March 21, of the 
Louisiana Retail Lumber & Building Material 
Dealers’ Association. The meeting, scheduled 
as the annual session, was carried over to Sep- 
tember in order to have the election of officers 
effected at that coming session. 

Felix Terzia, Monroe, La., who will continue 
as president until September, presided over the 
session which opened with the report of Secre- 
tary-Treasurer R. A. McLaughlin. His report 
showed a present membership of 71 of a total 
of 134 retail lumber yards of which seven are 
in New Orleans. The report stated consider- 
able interest is held in the organization, and the 
enrollment is sure to increase with an improve- 
ment in business conditions. 

Results obtained in fighting competition by 
truck owners who buy from the mills under 
the guise of being retailers and then sell for 
the mill cost plus trucking charges were re- 
ported by the members. C. G. McCreary, of 
Monroe, chairman of the committee on manu- 
facturer adjustments, reported having closed 
such an outlet by taking the matter to the mill. 
Frank Carroll, Alexandria, advised the dealers 
to follow his example of passing information 
as to such practices along. He had found that 
salesmen took these matters up and adjustment 
of the situation was effected. One instance cor- 
rected, he said, resulted in the mill adding $5 
or 25 percent to the cost at the mill. He urged 
the dealers to advise the committee promptly of 
any difficulty in clearing these situations up as 
they develop. 

Esa Kiper, of Wisner, discussed competition 
by trucking into Sicily Island and Wisner with 
Selma as the source of pine handled. The 
truck only figures the hauling at $4 and carries 
no stock. He said the mill is only 50 miles 
away but there being two carriers involved the 
rail rate is too high for him to buy there. He 
said a lot of No. 3 is being brought to the 
farmers at $5 to $7 a thousand. Clarence 
Managan, Lake Charles, and Mr- Carroll ad- 
vised him to beat the rail rate by having the 
lumber trucked in. 

Plans of the Louisiana Taxpayers’ Associa- 
tion, of which C. C. Sheppard, Clarks, La., 
is head, were outlined by George Long, or- 


ganization secretary. Mr. Long referred to sav- 
ings resulting from such organization work in 
Utah and Indiana, and the purpose in Louisiana. 
The coming session of the legislature will be 
the hardest in history, he predicted, in urging 
the lumbermen to be on the alert. Measures 
certain to be brought forward include a sales 
tax, an income tax, and a workmen’s compen- 
sation bill. He urged the lumbermen to attend 
a Statewide meeting in Alexandria on April 6. 

A. L. Ford, managing editor of the AMERICAN 
LUMBERMAN, Chicago, told the dealers his ob- 
servations have been that business is slowly be- 
ginning to emerge, this being particularly true 
in the North. Bank failures are fewer and the 
stage is set for a gradual and steady improve- 
ment. Some individual dealer reports are good, 
but it may be noted that all these are the hus- 
tlers working hard for the business. He cited 
the campaigns being instituted by house-to- 
house canvassing for repair business. This is 
stirring things up and the work is actually being 
done. 

Revamping of the association’s quarterly meet- 
ing program was next brought up and after 
extended discussion a resolution was adopted 
changing it to semiannual sessions, the annual 
to be in Alexandria Sept. 17, and the second 
meeting in New Orleans in March, at or about 
the time of the Southern Pine Association an- 
nual. Praise was accorded the Southern Pine 
Association for its offering retailers a place 
on its annual convention program, a movement 
inaugurated last year. Messrs. Terzia, Mana- 
gan, Carroll, Lysle Peters, Lake Charles, and 
R. L. Hill, New Orleans, led in this discussion. 

The splendid reception accorded suggestions 
made by him as representative of the National 
Retail association by the grading rules com- 
mittee of the S. P. A. was reported to the re- 
tailers by Mr. Hill. He referred back to the 
last year’s meeting of the S. P. A., stating 
that since then there had been evidenced a 
strong tendency to co-operate with the dealers. 
Mr. Hill also reported the work being done 
by a group of representatives of local products 
to bring about the greater use of Louisiana 
materials in public buildings. 

Plans for the holding of a record meeting in 
Alexandria were launched at the close of the 
morning session by the appointment by Presi- 
dent Terzia of a committee of three to formu- 
late a program. 

Endorsement of the code of ethical distribu- 
tion promulgated from the joint retailer-manu- 


facturer session of the Southern Pine Associa- 
tion convention last year was effected by the 
Louisiana dealers at the close of an informal 
talk on the situation given by A. J. Hager, 
president of the National retailers during the 
afternoon meeting. 

Mr. Hager said Mr. Sheppard has done a lot 
for the retailers during the last two years be- 
cause he had told the manufacturers of the 
retailers’ troubles. “I have no embarrassment 
in standing up and saying what we want,” he 
declared. “We've been talking about problems 
in the past but bigger ones are on the horizon. 
We’ve only had competition among ourselves— 
those fellows who don’t believe in taking their 
profit. The advent of a steel house, a coming 
problem, is not to be sneezed at. Those steel 
fellows have good designs. It will be just too 
bad if we don’t have anything to put up against 
their development with its finance plan.” 

More individual help in co-operative work 
was urged by Mr. Hager who described the $25 
membership fee as far from being too large by 
comparison with union wagon drivers at $50 
in Chicago not to mention other unions. The 
association is our union, he asserted. He touched 
on conditions prevailing during which “darn few 
have made money.” Better merchandising was 
urged as well as “getting together to fight 
battles.” 

F. C. Wenthe, president, Illinois Lumber & 
Material Dealers’ Association, spoke briefly and 
was followed by A. C. Gauen, past president ol 
that organization. Mr. Gauen, in referring to 
the State income tax, warned the dealers to see 
that promises that it would result in reduction 
of real estate taxes be kept, and that exceptions 
worked into the law would not prevent the 
relief intended. He called attention to the m- 
ability of the building and loan associations to 
make connections with the Reconstruction 
Finance Corporation, and urged active support 
of the Federal Home Loan Bank Bill. 

A resolution endorsing the bill and asking the 
Louisiana delegation in Congress to work for 
it was offered by Lysle Peters, and adopted 

Other speakers included Norman B. Cove, 
partner of Mr. Hager; R. G. Hyett, Texas 
association secretary; L. R. Putman, S. P. A 
merchandising counsel; and W. H. Scales, Na 
tional Lumber Manufacturers’ Association. Mr. 
Scales urged the lumber dealers to contact local 
architects named to Federal projects, saying 1 
they are not contacted and use of wood advo 
cated, steel will be used. 
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Discuss Sawmill Manufacturing Problems 


Evererr, WaAsH., March 26.—After three 
days of sessions devoted to discussion of their 
common problems, the Fourth Annual Sawmill 
Engineering Conference closed here today. One 
hundred and seventy-five persons attended. 
The subjects handled ranged from sorting of 
logs, through the various stages of manufac- 
ture, to loading the lumber on cars or ships. 
R. E. Irwin, Potlatch Forests (Inc.), Potlatch, 
Idaho, was elected president. 


THURSDAY SESSION 


President W. G. Collins was the presiding 
oficer. E. B. Wight, Walton Lumber Co., on 
behalf of the lumbermen of Everett, welcomed 
the conference. 

D. M. Fisher, Snoqualmie Falls Lumber Co., 
reporting for the committee on “Handling and 
Sorting Logs in the Pond,” said the preference 
was for still water ponds, or river ponds where 
there was little current—that the fastest un- 
loader for removing logs from railroad cars 
is a powerful shear. Removing debris which 
collects around the log slip is done by various 
methods—by use of orange peel dipper, or 
clamshell dipper, drag line dredges and suction 
dredges. The practice now is to trim logs to 
required lengths on the log deck, rather than in 
the pond. 

E. H. Percy, Union Lumber Co., Fort Bragg, 
Calif., speaking on “Edgers and Edging” said 
that, though much study is being made in an 
effort to improve the machinery and practices 
in edging, up to the present, no practical edger 
has been made that offers more than the gang 
edger in common use. By slightly changing the 
alignment of both the infeed and outfeed pres- 
sure rolls on the edger, Mr. Percy has found a 
way to make the lumber run against the guide 
the full length of the piece and produce lumber 
equally wide throughout its length. Most edger 
saws are 13/32 inches, though a few operators 
are successfully operating edger saws 11/32 
inches thick. 

J. E. Lodewick, Pacific Northwest Forest Ex- 
periment Station, Portland, Ore., told of prog- 
ress being made in utilization of waste, and 
pointed out that the greater the degree of fabri- 
cation that can be obtained at the mill the greater 
will be the sawmill man’s profit in anything like 
normal times. 

R. T. Bowling, Potlatch Forests (Inc.), 
Lewiston, Idaho, told of his company’s success 
in making fuel briquets from waste. 


Filing Room Practices 


_A. E. Proctor, Weyerhaeuser Timber Co., 
Everett, in talking of filing room practices, 
said he has developed a swage with grip screws 
which, instead of gripping the saw tooth, grip 
Just below the edge of the gullet. No cracks 
are caused nor is the tension pulled out of the 
saw; the saws last longer and teeth are never 
thrown out of line by the grip screws. 
Discussion disclosed that increasing numbers 
of filing room men were employing butt weld- 
ing of band saws, while a few had made longi- 
tudinal welds of band saws successfully, thus 
combining two narrow saws to make one wide 
one. Oxy-acetylene apparatus was used. 

¥. H. Stevens, of the Aluminum Company 
of America, San Francisco, told of the advan- 
tages of mill priming of lumber with aluminum 
paint. 

_L. N. Reichman, of Weyerhaeuser Timber 
Co, Everett, told of its yard dryers where 
common lumber is dried down to 18 percent 
moisture content in 14 to 20 days, depending 
on weather conditions. In practice, a pile of 
lumber containing 50,000 feet is built up next 
the drying unit which consists of four airplane 
type fans drawing heated air from steam coils 
Which is passed through the lumber. On the 
other side of the drying unit a similar pile of 
lumber is built, and, when one pile has been 
dried, the fans are reversed and dry the other 


pile, while the dried pile is removed and is re- 
placed by a pile of green lumber. 

David Dalin, Mill Engineering Co., Seattle, 
told of a new method of locking saws on edgers 
so they will cut perfectly true lumber. 

H. C. Morris, of Morris-Haire Machine Co., 
Seattle, explained the operation of his com- 
pany’s log jointer which flattens one side of 
a log so it may be put through a gang saw 
without being canted on a head rig. There 
was much discussion of this device as com- 
pared with the Swedish type round log gang 
mills which are used in the Northwest for 
cutting small logs, and are sold by Mill En- 
gineering Co. 


FRIDAY SESSION 


A. H. Onstad, Weyerhaeuser Timber Co., 
Tacoma, Wash., made the introductory talk 
which opened up the subject of “Moderniza- 
tion of Old Lumber Plants” and told of the 
complete rebuilding of the mills of White River 
Lumber Co., Enumclaw, Wash. Discussion of 
various phases continued for hours, and con- 
clusions arrived at were: Modernization need 
not mean new equip- 
ment —it may mean 
only the proper or- 
ganizing of your en- 
tire working force to 
attain better results ; it 
may mean 


rearrang- 








Ww. G. COLLINS, 
Fort Bragg, Calif.; 
Retiring President 


ing only a few ma- 
chines, or replacing a 
few machines; or it 
may mean almost the 
total destruction of the 
old plant and the build- 
ing of a new one. 

On one point the members seemed agreed; 
that, as Mr. Onstad pointed out, careful plan- 
ning should precede any physical changes. The 
creosoting of timbers on the front side of saw- 
mill carriages, and in other places that are 
kept wet by the water used on the saw, is 
advised, to prevent decay. 

President Collins told of a mill which was 
short of steam daily, but, by properly organiz- 
ing the firemen and paying the entire crew a 
total bonus of $35 a month the steam supply 
was kept adequate at all times. Harry Morgan, 
Weyerhaeuser Timber Co., Longview, Wash., 
put the group running each machine in the 
planing mill on a bonus arrangement, and 
both the men and the management got good 
results from the plan. 

W. H. Beane, Crane Mills, Bly, Ore., told 
of the Sumner portable band mill his company 
has operated the last winter. It produces 4,000 
feet an hour with a crew of ten men; can be 
taken down, moved 40 to 50 miles, set up and 
be ready to run in a week. 

C. S. Peterson, Weyerhaeuser Sales Co., 
Spokane, Wash., spoke on co-ordinating the 
efforts of the manufacturing and sales ends of 
the lumber business, to the purpose that the 





R. E. IRWIN, 


Potlatch, Idaho; 
Elected President 





sales resistance of lumber buyers be broken 
down. He said the trade demands properly 
dried lumber that has been correctly milled— 
that the salesman should sell the grade suitable 
for the purpose for which it is to be used, and 
that mill operators should travel with salesmen 
enough to teach them the mill viewpoint and 
to learn from the traveling men and their con- 
tacts the viewpoint of the buyers and users of 
lumber. 

Dr. E. C. Jahn, University of Idaho, speak- 
ing of waste utilization, said “there is reason 
to expect great development in synthetic silks, 
cellulose lacquers, plastics and cellophane pro- 
cesses, while molded articles and wood plastics 
appear to be almost within reach.” 


SATURDAY SESSION 


A paper by Paul H. Tobin, Potlatch Forests 
(Inc.), Lewiston, Idaho, opened much discus- 
sion as to the best system of transportation of 
lumber from the mill to yard, planer or vessel ; 
the conclusion was that the physical set-up of 
the mill was the determining factor. Bridge 
cranes are favored where lumber is stored in 
large sheds; hammerhead types seem _ best 
suited to cargo mills where lumber is piled on 
the dock to await arrival of vessels. Where 
lumber must move a considerable distance to a 
drying yard the old reliable narrow gage rail- 
road, powered by horses or an industrial loco- 
motive, is favored by many. Combinations of 
bridge, or other cranes, and monorails systems; 
or cranes and live rolls or chains; or lumber 
carriers, or jitneys and trucks, all have their 
partisans. Two or three-wheel trucks and jit- 
neys seem to be the usual method of transport- 
ing lumber from the planer to the car for 
loading. 

W. H. Herr, Weyerhaeuser Timber Co., 
Everett, told of the many improvements in 
planing mill machinery and methods in late 
years. 

T. H. Griffiths, Stimson Mill Co., Seattle, be- 
lieves that lumber for shipping by water, should, 
for cheapest handling, be sorted for grade and 
length at the green chains and kept in a unit 
package such as a lumber carrier load, which 
can be conveniently handled by the ship’s sling. 
S. J. Johnson, Acme Steel Co., Seattle, told of 
some mills making unit packages of lumber 20 
inches high, 24 inches wide, of various lengths, 
which are held together by applying an iron 
strap two feet, from each end of the bundle. 
Four of these packages make a standard car- 
rier load and are handled by ship slings the 
same as an ordinary carrier load. Each pack- 
age is tallied and graded as it is put up. It is 
claimed that this method reduces breakage and 
handling charges. 

Resolutions passed express appreciation of the 
untiring efforts of President W. G. Collins 
during the two years he has served; thanked 
the members of committees for their past 
studies, and endorsed the proposed low level 
tunnel through the Cascade Mountains. 

Officers elected for the ensuing year are as 
follows : 





President—R. E. Irwin, Polatch Forests 
(Inc.), Potlatch, Ida. 

Vice president—E. E. Martin, Booth-Kelly 
Lumber Co., Eugene, Ore. 


Secretary-treasurer—G. F. Cornwall, Port- 
land, Ore. 


Advisory Council—Oregon (Douglas fir), 
H. J. Leaf, Coos Bay Lumber Co., Marshfield; 
Oregon-California (Pine), G. A. Horstkotte, 
Shevlin-Hixon Co., Bend; Washington (Doug- 
las fir), E. S. Brownfield, St. Paul & Tacoma 
Lumber Co., Tacoma; 3ritish Columbia 
(Douglas fir), E. P. Demens, Great Central 
Sawmills (Ltd.), Great Central; Inland Em- 
rire, C. S. Clapp. Potlatch Forests (Inc.), 
Lewisten, Idaho; California (Redwood), W. 
G. Collins, Union Lumber Co., Fort Bragg. 





THe Unitrep States Army Air Corps now 
has airplanes in advance of any equipment which 
it knows to be in use in any country. 
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APE GIRARDEAU, Mo., March 28.—Closing nowledge of what a product will do, how | , 
WILLSON BROTHERS LUMBER CO. their one-day convention here March 24, mem- it will stand up in comparison with comm SS 
1530-35 Oliver Bidg., PITTSBURGH, PA. bers of the Southeast Missouri Retail Lumber products and how it will suit the purchase. We: 
Dealers’ Association again re-elected their en- Research is necessary. , L ee 
tire slate of officers for 1932. Poplar Bluff was Mr. Seidel closed his talk with a_ predic. 
selected as the 1933 convention town, the group tion of better days ahead, saying, “I firm) 
having met in Cape Girardeau for twelve con- believe that if the so called lumber dealer wil ¥. 
secutive years. Officers elected are: measure up to the demand of the hour, as | ee 
President Charles E. Kiefner, Kiefner see it, he will have placed his business upon 3 V; in 
Lumber Co., Perryville, Mo. firmer basis than it ever was.” Ui. 
Vice president—J. Lanier Byrd, Byrd Lum- Will E. Price, president of the Knapp Sup 
ber Co., Charleston, Mo. ply Co., Muncie, Ind., in a discussion of “Th #%-> 
Secretary—W. T. Nethery, East Arkansas Relation of the Building Industry to Pros. oe 
Lumber Co., Hayti, Mo. perity,” argued that every dealer in his ow ye 
Treasurer—O, T. Pfefferkorn, Chaffee Lum- community can secure a legitimate business ~~ - 
ber Co., Chaffee, Mo. which will go a long way in furnishing employ. {7 
Directors—Ed Jones, Kast Arkansas Lum- went and stabilizing ccnditions. Considering 7 ~. 
ber Co., Blytheville, Ark.; F. M. Robinson, F. that there are 4,000,000 persons engaged in thE F%~- 
M. Robinson Lumber Co., St. Louis, Mo.: L. building industry, one out of every 10 person; ei 
We're supplying the needs of exact- r. Metz, L. r. Metz SUEOE OO., Poplar Bluff, in this country owes his livelihood to the rg 
renee donglean-scr naman -yeona Bia tn tae tdean Ge, ae Looe building trades, Mr. Price said. He estimate) B77 
} “aes ee, ies Herrick, S. W. Crawford Lumber Co., Fes- that 75 percent of the cost of repair jobs sok 
: — tus, Mo. into labor. In Muncie, he cited, a campaigh //_ 
meee eniantme Registration of active and associate dealers {0r making improvements where they can b 4 2 
—" We also invite orders for Northern Pine, Spruce, slightly exceeded 100, who arrived in time for reasonably afforded and thus preventing th y / 
Manufecturers Tlemlock, Cedar Posts and Poles, Lath, Shingles, and President Kiefner to open the forenoon session depreciation of property is now under way. Z 
Anecistion —_ "Peerless Brand” Rock Maple, Beech and Birch flooring. at 9 a. m. Declaring that he has no patience Earle W. Hodges, public relations represen J 
Onder in ctraight or mined cans. with the doctrine of despair, President Kiefner oa —— ee a ye. . 
: 1 his annuz ssage e ) asiz “( z Ww hile re- ity, ane _Pas presiden 18) AONS n ernationa W-. 
THE NORTHWESTERN COOPERAGE ro melgerny Bo nay Sx ae — . pth 5 sol gave a brief but inspiring talk on going to work y . 
& LUMBER COMPANY sion they must learn the lesson of economy, and forgetting about the depression. 7. 
ag OE MICRAN | _ mms earn to, balance thie cwn private bn Round-Table Discussions | 
ess budgets just as the budget of government A 
ne oh AB Ad —J} must be balanced, and that they will have to An outgrowth of the round-table discussia Vi. 
be content with reduced profits. — led by Oscar Fuller, of the Portageville Lu Z - 
| $ The first address of the day was delivered by ber Co., was the unanimous adoption of a res 7," 
Go tosh Li71 Va hed an ; George C. Bartels, of the American Zinc In- lution asking retail and wholesale lumbermen t ff 
| LAKE LUMBER Coy stitute, Collinsville, Ill., who told of his organ- use in every feasible instance, railroad trans ys - 
eas ee “OU Se eee ization’s efforts in recent years to bring about portation instead of motor truck transportatinf 
, yOX eee tse a better quality and more enduring galvanized It was also urged that motor truck operati fi; 
metal roofing. - be placed under Federal control, establishing Y 
7 FE. H. McReynolds. assistant to President L. regulated plan which will eliminate unfair con f P 
DRY WISCONSIN . W. Baldwin of the Missouri Pacific Railroad, petition with the railroads. ed 
WHITE PINE , ‘ called on lumber retailers to patronize the rail- _The ever-present roofing problem bobbed u Vy; 
Sear, ia ¢ teste Be. “SEY roads and thus assist in assuring their future There was a complaint that in some localitie tC 
2 cars 1x10 10tol6’ No. operation. He said the railroads purchase especially where churches, schools and oth yee 
=. = ; Hong A ne ‘ 7 nearly one-fourth of the products of the lumber public buildings are erected, _Toofing many 72 
4 cars ix 10to16” No. 1 , industry. facturers are dealing direct with the contrat a 
3 cars Ix 6 8tol6” No. i —S. "Optimism of Adversity" tors, not permitting the local retailer an of OL 
= = 3 Fong A ae ae. ie , ; portunity to bid on the project in a fair wa Y. 
3 cars 1” No. 5 Pine Boards, In a talk by Julius Seidel, president of the Prices are cut below what the retailer canag [7° 
Can millwork as desired. Julius Seidel Lumber Co., of St. Louis, on “The ford to furnish the material for. Charles : 2 
Write for Prices, me Optimism of Adversity,” he pointed out that ad- eae. president of the Southeast - i 
versity is present new after a period of unusual souri Lumber Co., Cape Girardeau, said roof Y// 
Thunder Lake Lumber Co. X= prosperity and where heretofore it had been had been offered to him cheaper than he cou ” 
\ RIINELANDER Yes difficult to get supplies to fill orders, the trou- get it in carload lots. y 
WISCONSIN _ : ; ble now is to get the orders. With good roads Ed Duensing, of Concordia, said roofing ? ir 
= and improved transportation, competition is trucked into communities and there applied)»  {[,, 
keener and retailers must perforce develop tradesmen at a cost below the retailer’s pri +7 
methods to get the customer’s attention. This Mr. Fuller said one way to eliminate this “w /, 
N ORTHE R N can be brought about by modern and attractive fair competition” is to refuse to give roofiq g 
window displays, changed frequently and by company representatives a customer list. ‘e 
HARDWOODS merchandise displays inside the store that ap- A similar problem in the selling of pla 2 
peal to the customer. The customer must be glass was brought up. Citing an —— “ 
° ° made aware of the fact that in addition to lum- a plate glass manufacturer had dealt direct é 
Rib Lake Quality ber the modern building material merchant with a building owner in the installation ‘ M. 
3 cars 4/4” No. 1 Com. & Sel. Soft handles roofing, insulation, wallboard, acoustical plate glass and then asked the local heed] lr 
Elm tile, plywood etc. dealer to make an inspection of the instal@ 5 
2 cars 4/4” No. 2 Com. Soft Elm If newer materials are developed, Mr. Seidel _ tion, offering a fee for his service, Mr. Full Z 
” said, “we as distributers must of necessity stock said the retailer made a mistake in not nam! é 
5 cars 6/4” No. 1 Com. & Bet. Soft at .* ; Phage = : 
Elm these newer materials or lose our trade. The his own fee, a “stiff one,” or refusing to ha j 
5 cars 8/4” No. 1 Com. & Bet. Soft lumber merchant is usually looked to as the anything at all to do with the project. yf 
Elm logical outlet for such building materials but Stressing greater co-operation among re i, 
3 cars 8/4” No. 1 Com. & Bet. Soft the old fashioned store service will not bring ers, Fred M. Robinson, president of the a y 
Maple the turnover. Brains, perseverance, energy, Robinson Lumber Co., St. Louis, said use ; 
4 cars 4/4” No. 2 Com. Soft Maple vision, courage must be supplied to spell suc- bitterness in rivalry can be eliminated if ret 
: cess. ers, though feeling a keen desire for expan! j 
Get Our Quotations Now Mr. Seidel spoke of the development of the in their territory, will confine their endea¥ 
. Better Construction Division of the Better Busi- to legitimate salesmanship and avoid unders4 
Rib Lake Lumber Co. ness Bureau of St. Louis and how co-operatively ing in each other’s fields. 
OF DELAWARE diversified lines engaged in the building in- At the evening session during the an 
General Sales Dept.: APPLETON, WIS. dustry are working together to bring about a _ banquet, State Senator Russell L. Dearm§ ’ 
Mills at Rib Lake, Wis. recognized standard for homes or dwellings. of Cape Girardeau, Democratic candidate ' 








But in the lumber industry there must be more governor, was the chief speaker. 
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The first logging donkeys were very primitive affairs, and horses were 
used to supply them with wood and water. 


As time progressed, animal power was less 
and less used in logging, particularly where 
the timber was large and hauls were long. 


The growing idea of greater speed prompted 
the entire elimination of the slow moving, 
awkward, stupid oxen, but horses are still 
used in a limited way in woods work. 
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The first logging don- 
keys were very primi- 
tive looking affairs and 
horses were used to 
supply them with wood 
and water. In time, 
however, much more | 
complicated machinery | 
was introduced and, | 
with the use of water | 
pipes, fuel oil, and elec- | 
tricity, about the only | 
present function of the | 
horse is “pulling of 
line” when a change in 
the route to be traveled 
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by the wire cables used in get- 
ting in the logs is necessary. For 
“chore work” about camp and 
on construction jobs, a limited 
number of horses can still be 
used to advantage, but the day 
of their glory is over, machinery 
having largely replaced them. 


In moving East to West, the 
Michigan Cork Pine producers 
who made possible the Madera 
Sugar Pine operation, made use 
of the equipment to which 
they were accustomed, but with 
the march of progress, most of 
what they then used has gone 
into the discard. The wonderful 
principles of lumbering de- 
veloped by these people, how- 
ever, live on, and in Madera Sugar Pine par- 
ticular buyers secure everything once sought 
by the old time Eastern White Pine user. 


Madera Sugar Pine is a water-cured, air- 
dried, soft, durable, pitch-free White Pine 
and has, for generations, satisfactorily served 
a most exacting trade. 
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The day of the horses’ glory is over, machinery having largely replaced them. 


MADERA SUGAR PINE CO., Madera, Calif. 


{PIONEER CALIFORNIA PINE PRODUCERS} 


Because of their general interest, especially to all users of pine lumber, 
this series of letters prepared by the Madera Sugar Pine Co., Madera 
Calif., and sent to its entire list of distributors, is being published serially 


in the American Lumberman, and will be available to any one interested. 
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Why Pneumatics? 


What tires should a lumberman use in the 
city? 

Out on the smooth concrete of the open 
road the answer is easy, for there are few 
if any hazards for the tires except ordinary 
road friction, which in time will get any 
tire. But the problem becomes vastly differ- 
ent when the lumber-laden truck is called 


upon to wheel down alleys, where boys small 
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These dual-rear Firestones, heavy treaded and 
puncture resisting even after 18,500 miles of 
service on one of the Hammond Lumber Co.'s 
International trucks at its Chicago branch, are 
typical examples of the way good pneumatic 
tires can stand up under city driving 


and large have been playing shinny with old 


tin cans, where bottles have been broken, 
where there may or may not be nails lying 
in wait, where cinders and ashes some times 
hide any imaginable sort of sharp objects; 
or across the vacant lot to the scene of a 
new building, where carpenters and masons 
are not always as careful as they might be, 
in regard to boards with nails, and such 
things 

Everybody likes the speed, the life, and 
the cushioning effect of pneumatic tires, but 
conditions like those mentioned have caused 
many lumbermen still to cling to the slow 
and bumpy, but puncture-proof, solid rubber 
tires There is a form of compromise, the 


pneumatic tire casing with a filler of sponge- 
rubber or similar material, and one dealer 
who has a truck equipped with this kind of tires 
is well pleased indeed. 

“We just can’t afford to take chances with 
punctures,” said this dealer, a Chicagoan 
with an average size yard. “It isn’t the cost 
of the tires that concerns us mostly, but the 
cost of forcing a good customer, who may 
be in a hurry, to wait for his lumber while 
our driver is stopped somewhere to change 
tires or repair a puncture. With competition 
what it is, we have to give good service, or 
our good customer probably will become some 
other yard’s good customer. So we keep this 


one truck equipped with these fillers—they 
are expensive, but then, why worry about 
the little bit of extra money if it is the 
means of making good service certain. Yes, 
we can use them in any make of pneumatic 
tire casing, and they are quite resilient.” 
But don’t get scared, ladies and gentlemen. 
There is plenty of evidence that the pneu- 
matic tires, air inflated, are quite able to 
“stand the gaff’ of city driving. For, as 


another dealer put it, “It takes quite a nail 
to go through the big tires we use.” One 
late afternoon recently an AMERICAN LUMBER- 
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MAN representative happened in at the eastern 
sales office and distributing warehouse of the 
Hammond Lumber Co. (Inc.), in Riverdale 


(just at the south edge of Chicago) and found 


the company’s two International trucks in the 
garage. 
One of them is equipped with solid rubber 


tires and the other with pneumatics—Firestones. 
“Ah,” was the comment, “solid rubber tires! 
They'll go anywhere, won't they, without a punc- 
ture?” There was a quick assent from one of 
the Hammond employees: 

“Yes, anywhere is right. And one place they're 
going before very long is into the discard. One 
of the most important reasons is that if these 
two trucks are both loaded about the same, and 
are both sent to the same place down town, this 
one over here with the pneumatic tires gets 
back at least a half-hour sooner than the one 
with solid tires. The trucks are the same, the 
distance is the same, the drivers are just about 
the same—doesn’t matter which takes which 
truck—and the load may be the same; the only 
difference is the tires, and the pneumatics are 
much faster.” 

‘But will there be much changing necessary? 
I have heard some men complain that to change 
from solid tires to pneumatics is more compli- 
cated than it looks, because, they say, to use 
pneumatics would require the use of dual rear 
tires, and that would make the truck wider than 
the legal eight feet.” 

Measuring soon proved that there 





would be 


no such obstacle in the way of changing this 
truck, for there was room and to spare, and 
the lumberman opined that this (the 8-foot 


legal limit of width) is a factor of little signi- 
ficance in regard to lumber trucks. “This is a 


good example of the solid-tired lumber truck,” 
he explained, “and you see there is plenty of 
room.” 


This firm does little worrying about punctures, 
for these pneumatic tires have been on the truck 
ever since it was purchased, and the tough rub- 
ber tread is still thick although the tires have 
seen more than 18,500 miles of hard service. 
It is probable that any nail or other object big 
enough, strong enough and sufficiently well an- 
chored to penetrate this tread, the thick fabric 
beneath, and the tube, would be visible to the 
driver, usually, and surely no driver worth his 
salt would take any chances of running over a 
puncture-causing object he could see, no matter 
what his hurry. 





Don't Let Accidents Happen 


The motor truck is an indispensable factor 
in the conduct of the lumber business under 
competitive conditions in 1932, for its speed 
and adaptability and all-weather reliability 
allow it to give the kind of delivery service 
the lumber industry demands, whether it is 
delivery of logs to mill or of lumber to house 
job. Many lumbermen do not look upon it as 
a production factor, but rather as an expense 
factor, figuring on how much it costs them 
to run a truck, instead of on how much they 
make by running a truck. 

For those who do figure on the “cost” sys- 
tem, the question of accidents is an important 
factor. A truck may be what is considered 


Two good trucks—Ford six-wheelers—are ready to give good service for customers of the Pacific 
Mutual Door Co.'s Chicago branch. Both trucks are kept in good condition by using them ™ 
alternate days, for now only one truck at a time is needed because of depressed sales volumt 
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as fully insured, yet, as Pre James S. Kem. § & Inv 
per of the Lumbermen’s Mutual Casualty @, §@ , ket 
once pointed out, there are costs of accident. spt “oo 
that no insurance covers, averaging a tota] chasing 
of over $60 per accident. Among these item, The a 
are costs of: Repairs not covered by policy with a 
towing costs, depreciation in value because Spea 
of accidents; temporary replacement of truck the W 
damage to cargo; time of employees lost ; orade- 
scene of accident, in making reports and j orade- 
talking it over; and temporary help interfe 
‘ : main 
THE NEW Diesel-powered Sixty announced g from t 
few months ago by the Caterpillar Tractor ; 
Co. is making some excellent performance own 1 
records, the company says, in many kinds specti 
of work, and a fleet of ten has been shippeq antee 
to Belgium for work on the Albert Canal, kind 
- Jaso 
. e © tive 0 
Keep the Trucks in Training fo a 
When sales are “off” and volume is slack, the as 
like it admittedly is right now, it is impor- § condit: 
tant that lumbermen who use trucks for log- § chasin 
ging or for wholesale or retail delivery re- Gradi1 
member that a gasoline engine needs to be 
operated frequently. The large fleets neces- 
sary for some firms, and the smaller fleets Jj 
for others, in boom times or even in norma! § Gz 
times, now present a surplus of transporta- 
tion equipment. As 
It is a mistake to put a truck into the award 
garage and leave it there idle for weeks cr low f 
months. The most seriously damaged pari appro: 
is the engine itself, especially the insides of & to F 
the cylinders. The moisture in the air within Fe Febru 
the cylinders condenses on the steel walls, § the m 
and around the piston rings, and then rust & a5 
results. Oftentimes one drains the radiator wees 
when leaving the car idle, and this gives public 
rust a chance at the water pump blades, 4 est Cc 
chance it does not get when the cooling sys-§ const! 
tem is full of water and the pump is in oper- amon} 
ation now and then. $94 44 
Some people, realizing this danger, make J 347.7 
it a point to run the engine a while every to pu 
week, but this does not produce such good res 
results and it costs money without produc- ities. 
ing anything but exhaust smoke. A much 
better plan is that followed by the Pacific & 
Mutual Door Co. at its Chicago branch. The J 
two Ford trucks shown in the accompanying | [i 
illustration—six wheelers—were bought to Lo: 
assure the prompt and efficient service for i 
which this firm is known, in delivering “Pa- rival: 
mudo” doors, sash, Douglas fir plywood etc week 
But when volume dropped off, only one of 15,56 
the trucks was needed, and only one is used care’ 
—at a time. m care’ 
They are alternated in service, one being§® rival: 
used one day and the other the next, keep- 7.998 
ing them both “in exercise” by operation (on 
three times a week. J. A. Hannapel, the with 
manager, in telling about it, said that this) 814,0 
frequent operation is as necessary to a truck J Marc 
as it is to a watch (he had a fine watch 5,531 
ruined one time, he said, just by using it are | 
only once a week and thus putting an undue one 
strain on the spring). It is just a matter of sixty 
“keeping in training.” one 
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Tells Purchasing Agents of Im- 
portance of Grade-Marking 


Los Ancetes, Catir., March 26.— Stressing 
the fact that “orade-marking will put a stop 
to confusion in regard to lumber grades and 
remove any uncertainty regarding grade sub- 
stitution,” Theodore L. Stearns, sales manager 
and purchasing agent of the Hayward Lumber 
& Investment Co., was one of the principal 
speakers March 10, at a meeting of the Pur- 
chasing Agents’ Association of Los Angeles. 
The occasion was an educational night program 
with a symposium on purchasing. 

Speaking on the progress made last year by 
the West Coast Lumbermen’s Association in 
orade-marking, Mr. Stearns pointed out that 
orade-marked lumber does not result in any 
interference with legitimate competition. “The 
main incentive for grade-marking must come 
from the consumer who will demand it for his 
own protection,” he said. “The grades in- 
spection department in Los Angeles will guar- 
antee to the consumer that he is getting the 
kind of grades for which he pays.” 

Jason C. McCune, Los Angeles representa- 
tive of the West Coast Lumbermen’s Associa- 
tion, explained the grade-marking program of 
the association, especially as it applied to local 
conditions, and furnished the assembled pur- 
chasing agents with copies of the Standard 
Grading and Dressing Rules, No. 9. 





Gain in Construction Shown 


A gain of almost 5 per cent in construction 
awards during February as compared with the 
low figures of January reflects a normal rise 
approximating seasonal proportions, according 
to F. W. Dodge Corporation. Losses from 
February, 1931, were registered in all four of 
the major construction classes, with public util- 
ities making the best relative showing and 
public works and residential building the poor- 
est comparisons. The $89,045,800 total in new 
construction awards for February was divided 
among the four major construction classes with 
$24,417,300 going to residential building, $36,- 
347,700 to non-residential building, $15,633,400 
to public works, and $12,647,400 to public util- 
ities. 





. 
Los Angeles Receipts 

[Special Telegram to AMERICAN LUMBERMAN] 

Los ANGELES, Cauir., March 30.—Cargo ar- 
rivals at Los Angeles harbor during the two 
weeks ended March 26 amounted to a total of 
15,564,000 feet, there having been sixteen 
cargoes of fir with 14,357,000 feet, and three 
cargoes of redwood, with 1,207,000 feet. Ar- 
rivals the preceding two weeks amounted to 
7,928,000 feet, consisting of eight cargoes of fir 
with 7,114,000 feet, and three of redwood, with 
814,000 feet. Unsold lumber on the harbor on 


March 26 totaled 5,595,000 feet, compared with 
9,531,000 feet March 12. Sixty-three vessels 


are reported laid up—forty-nine operating and 
one offshore—on March 26, compared with 
sixty-five laid up—forty-seven operating and 
one offshore—on March 12. 


Lists of ''Willing-to-Certify" 
Firms 


There have been compiled by the National 
Bureau of Standards at Washington, lists of 
firms desirous of supplying hardwood and soft- 
wood lumber complying with the Federal speci- 
fications and willing to certify to purchasers, 
upon request, that the lumber thus supplied is 
guaranteed to comply with the requirements of 
the specifications. The lists comprise over 1,300 
lumber manufacturers, more than 1,400 whole- 
sale lumber dealers and about 1,500 retailers. 
These three mimeographed lists, accompanied 
by an explanation of the certification plan, and 
its application to Federal specifications and com- 
mercial standards, are ready for distribution to 
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agencies making their purchases out of tax 
monies. Although not all of the firms listed 
have so stated, it is understood that most of 
them will be in a position to supply “grade- 
marked” softwood lumber and to ship hardwood 
lumber under the “car-card certificate” plan 
when requested to do so. 

It seems likely that all persons engaged in 
formulating or utilizing building codes will be 
interested in these lists of sources of supply of 
materials guaranteed to comply with the code 
requirements. 





Paper Plant to Be Enlarged 
and Reopened 


ORANGE, TEX., March 28.—Coincident with 
the recent sale of the paper mill and other prop- 
erties here of the Yellow Pine Mill Co. to the 
Commercial Pulp & Paper Co., announcement 
was made by the new owners that the plant 
will be repaired, enlarged and operations re- 
sumed as quickly as possible. The mill was 
established about 25 years ago and was in con- 
tinuous operation until two years ago. The 
price paid for the properties by the new com- 
pany was not made public. It was stated by 
Sumner M. Bump, president of the Commer- 
cial Pulp & Paper Company, that when the 
plant is re-opened employment will be given 
to between 400 and 500 men. The new owners 
purpose not only to continue making wrapping 
paper but will manufacture finer grades, among 
which will be writing paper and tissue paper, 
Mr. Bump said. C. A. Kieren has been ap- 
pointed superintendent in charge of production 
at the mill. Mr. Bump has moved here from 
San Francisco to devote his personal attention 
to the industry. 





Loadings of Revenue Freight 

A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the two weeks 
ended March 19, 1932, totaled 1,160,115 cars as 
follows: Forest products, 39,274 cars (a de- 
crease of 854 cars below the amount for the 
two weeks ended March 5); grain, 57,061 cars; 
livestock, 32,980 cars; coal, 272,517 cars; coke, 
14,055 cars; ore, 5,512 cars; merchandise, 372,- 
318 cars, and miscellaneous, 363,398 cars. The 
total loadings for the two weeks ended March 
19 show an increase of 65,036 cars over the 
amount for the two weeks ended March 5. 





Tells of Tornado Damage 
in South 


CuLLMAN, ALA., March 28.—Although within 
three miles of the path of the tornado which 
tore through five Southern states last week and 
caused the deaths of 300 persons and injuries 
to a great many more, leaving 8,000 homeless 
and causing $5,000,000 property damage, W. T. 
Newton, of the Moore-Newton Lumber Co., of 
this place, advises that he is glad to say “we 
suffered no personal loss.” 

Writing under date of March 24, Mr. New- 
ton, in speaking of the ravages of the tornado 
in Cullman County, says in part: 

The latest report is that there are 23 dead 
and possibly 75 or more injured, some so seri- 
ously that they will die. More than a hun- 
dred houses were completely demolished, and 
it is difficult to find where they stood origi- 
nally. Possibly seventy-five or more homes 
are partly wrecked. Just imagine a thickly 
settled community and a path varying from 
one-fourth to one-half mile wide and 10 to 
25 miles long, in which homes, barns ete. 
were completely wiped away. Then magnify 
the imagination several times and you will 
have some idea of the true situation. Doc- 
tors, nurses and others are on double duty 
caring for the injured and distressed. It has 
been impossible so far to make an accurate 
estimate of the damage done. This report 
covers Cullman County only; other sections 
were hurt equally as bad, if not worse. 
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National Lumber & 
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Is Just Whatthe Name Implies ALSO USE AND SELL=— 
“‘Parker’s’’ Calking Putty. ‘‘Parker’s’’ Steel Sash Putty. 


“*Parker’s’’ End Wood Sealer Keeps Out Moisture. 
Write for Prices and Information. 


IRA PARKER & SONS CO., Oshkosh, Wis. 
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CAROLYN E. JONES, Inc. 
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THAT MUTUAL 


A Clean Plant— 
for Safety's Sake! 


The lumberman who seeks to provide adequate protection 
for the value of his plant and business is not content merely 
with full coverage insurance. 
FIRE out 
Safety demands that you guard against every known fire 
risk 


a clean plant—immune to all the ordinary causes of fire. 


It’s equally important to keep 
to preserve the property—to prevent any loss. 


and one of the fundamentals of protective vigilance is 


Lumber Mutual Insurance is designed to prevent fire if pos- 
sible, to pay losses fairly and promptly, to reduce insurance 
cost—all for the benefit of the Lumber Industry. 


We preach 
a clean plant for safety’s sake. 


AMERICAN LUMBERMAN 


iNn«a BREST 





While the definite origin of 
thousands of fires”. re- 
mains unknown, probably 
all of these fires come from 
common causes, such = as 
smoking, matches, cigarettes, 
etc.; spontaneous combus- 
tion; sparks in rubbish; de- 
fective wires; trespassers; 
gasoline and oils; defective 
stoves and furnaces; and de- 
fective flues. Guard effi- 
ciently against known risks 
and the threat of the un- 
known cause will take care 
of itself. Eternal vigilance 
will prevent most fires. 


Ask any of our companies about our specialized protec- 
tion in policies and fire prevention, and about the divi- 
dends which substantially reduce insurance cost. 


ASSOCIATED LUMBER MUTUALS 


y Yip, Lumbermens Mutual 
Va» of Mansfield, Ohio. 


4 Stur VY Indiana _Lumbermens Mutual Insur- 
gy pag, 04 ance Co., of Indianapolis, Ind. 
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Manufacturers Mutual tn- 
surance Co., of Van Wert, Ohio. 
Northwestern Mutual 
tion, of Seattle, Wash. 
Lumbermens 
Fire Insurance Co., of Philadel- 
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To all Retail Dealers east of the Mississippi: 


Realizing that with many of you the demand for Maple Flooring 
is in less than carlots, we have given special attention to this 


class of trade of late years. 
or more is especially good. 
maple flooring requirement. 


SHOPPENAGON 


Our delivery service on lots of 5000’ 
Please give us a trial on your next 
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Report on European Practice; 
to Appear in Summer 


Wasuincton, D. C., March 28.—Phot. 
graphs of mammoth wood structures  byjj 
abroad which were displayed by the Nation, 
Committee on Wood Utilization of the Depart. 
ment of Commerce at the annual meeting of the 
Southern Pine Association in New Orleans lay 
week were described today by Director Axe 
H. Oxholm as the forerunners of one of the 
most important reports ever published by the 
department as a result of its activities on be. 
half of American business and industry. 

This report is expected to be published dyr. 


Bi 


. 


ing the coming summer and will represent the @ 


culmination of sixteen years of fact-finding, in. 
dustrial investigation and research conducted op 
behalf of the lumber industry. 

European engineers, Mr. Oxholm points oyt, 
have advanced the structural use of woo 
abroad on a parity with the promotive research 
results achieved both there and in this country 
by some of lumber’s principal competitors. In 
the United States the acute urge for economies, 
including the shortage of other materials dur- 
ing emergency periods, has not pressed us to 
the achievements that now characterize wood 
using construction activities in Germany, Swe. 
den, Norway, Austria and other countries. As 
a result we have lagged far behind in the de. 
velopment of wood utilization technology for 
major structural engineering. Meanwhile, much 
of the information underlying such use in 
Europe has been so hedged in by patent and 


secrecy that it has been beyond the means and § 


facilities of American engineers to acquire. The 
forthcoming report, representing the co-opera- 
tive effort of governmental, industrial and in- 
stitutional research and investigation will for 
the first time set forth all of the information 
necessary for American engineers to adopt at 
once the advanced practices prevalent abroad 
and open an extensive new field for wood util- 
ization. 

Much of the European technology depends 
upon the use of metal connectors. These as- 
sume varying designs and already approach 
some sixty-five types in number, each planned 
to carry the load or resist strains, shears, slips 
or other faults ordinarily found in wood utiliza- 
tion for many structural purposes. Although 
the European practice has made possible the use 
of lighter wood members, these are still of suf- 
ficient dimensions to successfully resist fire, and 


oF 
bs 


POE 


with proper treatment can be made fire-safe. [ 


Valuable Research Work of 
Forest Products Laboratory 


New Orveans, La., March 28.—Detailed pre- 
sentation of work now being conducted at the 
Forest Products Laboratory at Madison, Wis. 
were narrated to a small group of interested 
manufacturers, naval stores representatives, and 
others at a conference held here March 24 un- 
der the personal auspices of Carlile P. Winslow. 
director of that institution. The presentation ot 
each activity discussed was followed by intimate 





exchange of views as to the application of re § 
sults to be obtained in practical production, and E 


vistas of new avenues of research. 

The first subject, that of laminated timbers 
columns, beams etc., was presented by George 
W. Trayer, in which the information was d- 
vulged that built up columns (nailed) have the 
strength of from 70 percent to 90 percent 
the solid material; beams of high grade ma 
terial for top and bottom with centers of less 
value have the strength of 70 percent to # 
percent of the clear superior material ; and, pos 
sibilities of the use in combination of superior 
and inferior woods in laminated arches will be 
made available when pending research will 
have been concluded. The place of the labor 
atory in studies of mass production of (wood) 
homes was discussed. . 

Uses of gluing, and improved methods ané 
problems of painting were discussed under the 
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jeadership of BF. E, Browne, who also led later 
the subject of fire-proofing and preservation. 
The glued joint in dry conditions was reported 
as permanent, whereas the development of 
moisture resistant glue is required for use un- 
der moist conditions. Mr. Browne emphasized 
the desirability of the utilization of knowledge 
that the side of the board nearest the bark 
should be the paint carrying agent. This side 
is recommended as having less irregularity of 
grain. : : 

~ Shrinkage proofing and seasoning were dis- 
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cussed by C. V. Sweet, who told the group 
the laboratory is seeking a chemical which 
will afford protection to lumber against fire, 
termite attack, decay, shrinkage, and sap stain. 
The present method of preservation against fire 
adds materially to the cost of the product, he 
said, this being due to the cost of the chem- 
ical, its application, and the re-drying. Proper 
construction methods to be derived from im- 
proved design will meet some of the needs in- 
volved, he said. 

Studies of the laboratory in connection with 


Present Profits and Future 


“Why,” demanded a competitor, “do you take 
the trouble to cut up plywood for these little 
jag sales to customers’ It leaves you with a 
lot of odd sizes on hand, and it doesn’t get you 
anything.” 

But J. J. Winn believes that it does get him 
something. “I have nothing much else to do 











Odds and ends of thicknesses and sizes are 

stored on edge in this convenient bin on the 

second floor of one of the sheds, and though 

this sometimes causes a piece to warp, Mr. Winn 

finds a sale for even the warped pieces, leaving 
no waste 


right now, with business as it is,” he told an 
AMERICAN LUMBERMAN representative, “and if 
cutting up plywood so as to give a customer 
what he wants will make a friend for the Winn 
Supply Co., then I'll cut up plywood. And, 
anyhow, there’s always somebody to buy those 
odd pieces; there is no waste.” 

At a bin on the second floor of one of his 


sheds the Aurora (Ill.) dealer showed how it 
is done. This space is reserved for the odds 
and ends of plywood, which, as one of the ac- 
companying illustrations shows, are grouped ac- 
cording to thickness. Because most of his cus- 
tomers are home owners, or store keepers, or 
perhaps children, who want a small piece of 
plywood to make some little shelf, door or other 
“contraption,” and who don’t want to sink much 
money into it, the lumberman frequently has a 
call for one of these odd sizes. Sometimes 
he asks the customer to go with him to the bin 
to pick out the piece he wants; or sometimes 
he goes alone to get a piece cut to dimension. 
Maybe there is no scrap piece reasonably near 
the size wanted, and then the piece must be cut 
from a standard-size sheet. Always, of course, 
he gets an extra mark-up on these small sales, 
the cost depending on the amount of extra labor 
involved. 

Mr. Winn takes the position that it is about 
as reasonable to expect all his customers to buy 
standard sizes of plywood as it would be to 
refuse to sell boards in less than thousand-foot 
lots. He sells what the customers want: For 
those who have reasonably large jobs he has the 
regular 6-, 7-, 8- and 10-foot lengths, 4 feet 
wide, which as pictured are stored flat to keep 
them in good condition, and which are made up 
almost entirely of '4-inch material, good both 
sides, for this he finds is the most universally 
adaptable and demanded material; and for those 
who have smaller or perhaps “cobble up” jobs 
he has all manner of sizes and thicknesses. He 
believes it is the retail lumberman’s business to 
buy materials as the manufacturers sell them, 
and to sell them as his customers need them. 

If the customer waits in the office while the 
order is being filled, he has a comfortable seat, 
of the breakfast-nook type, in which to sit while 
the plywood is being sawed if necessary (a hand 
saw is used); when he is in that seat, directly 
in front of him is an attractive showcase full 
of builders’ hardware, intelligently displayed. At 
his right is a table on which, in small compart- 
ments, are various odd pieces of hardware or 
other items which have a special appeal when so 
displayed where they can be handled. At his 
left is the row of paint shelves illustrated on 
this page. It is made of 34-inch plywood, and 
each shelf is 7 feet long, with a piece of ply- 
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the naval stores industry, including research on 
the development of a tree to produce more oleo 
resin, were reported by J. A. Hall. Other sub- 
jects discussed included boxes and crates, by 
Mr. Trayer; selective logging, by Mr. Sweet; 
and, pulp and paper, by C. E. Curran. 

The extended discussions of the subjects in- 
cluded were made possible by the presence in 
New Orleans of members of the laboratory staff 
in connection with the convention of the Amer- 
ican Chemical Society, scheduled to open March 


9 


«SS. 


Customers 


wood set in vertically in the middle, to give 
added strength and the effect of two 3'%4-foot 
shelves; these shelves not only call attention to 
the paint but also are silent but effective testi- 
mony of the strength of plywood, for everybody 
knows that cans and pails of paint are heavy. 
While the customer is getting his plywood, the 





] 








These paint shelves are made of *4-inch 7-ply 
plywood, with edges exposed “as is,” and the 
center partition consists of individual pieces of 
the plywood let in between the shelves and held 
in place by the weight of the paint (which also 
demonstrates the strength of the material) 


lumberman has a chance to talk about this paint, 
and about nails; and the customer, says Mr. 
Winn, “often takes a few nails with him, and 
a can of paint, besides what he came for.” 

[This story of a retail lumber dealer who 
sold a thousand feet of Douglas fir plywood 
a month during the winter just passed will be 
continued in the AmericAN LUMBERMAN’S 
April 16 issue.—Eprror.] 





need it and 


ALL IN ONE CAR 


CHICAGO OFFICE: 





Longleaf Pine Lumber and Dimension . . . Shortleaf 
Pine Finish, Trim, Mouldings . . . Shed and Yard Stock 
Items . . . Oak and Gum Trim and Mouldings .. . 
Red and White Oak Flooring, Plain or Quartered. 
Industrial and Railroad Timbers Our Specialty. 


Check up now on the stock you need and then get our quotations. 


TREMONT LUMBER COMPANY rocuette.ra. 


Variety For Mixed Car Buyers 


Keep your inventory low and your lumber 
moving. That’s the secret of building a profit- 
able business. Tremont mixed car service en- 
ables you to order just what you need as you 


307 North Michigan Avenue 














PINE 
REMON 
HARDWOODS 
OAK FLOORING 


Tremont “Dugdemona”™ 
Forked Leaf White 
Oak and Cherry Bark 
Red Oak Flooring 
is always accurate- 
ly milled with 
ends square and 
edges clean 

and straight. 


























FOR 
RETAILERS 


An unusual opportunity for 


PROFIT 


We have an idea that can be turned 
into dollars by every progressive yard 
within the next three months. It is a 
bona fide deal backed by a responsible 
organization with three interesting 
features. 


It is a proposition whereby you can 
1 actually help your best customers — car- 


penters and contractors——to get more 
business for themselves and for you. 


In your town hundreds of jobs are 
waiting to be done economically. Here 
is an incentive to start the work NOW! 
Your cooperation can stimulate business 
not only for yourself but for your cus- 
tomers and for the community. Write at 
once for details. 


It pays you in real money for your trouble 
besides the profit you can make on the 
extra merchandise you sell. 


It pays your customers by saving them 
many hours of time and labor, permitting 
lower construction costs and lower bids 
without sacrificing any of their profits. 


Address “C. 71,” care 
The American Lumberman 





Wire Rope for 
— ° 
Logging 
By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 


work ever since logging has been 
done with mechanical equipment. 














Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 











WARREN AXE & TOOL Co. 
WARREN, PA. 


were awarded highest honors Panama- 
Pacific International Exposition 


GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


r© 4+ Releiel|, lem pele) 5) 
AND DROP FORGINGS 
Daily Factory Capacity 3500 Axes and Tools 
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What the Associations Are 
Planning and Doing 


April 11—National Conference of Lumber Sales 
Managers under auspices of National Lumber 


Manufacturers’ Association, Congress Hotel, 
Chicago. 
April 12-14—Lumbermen’s Association of Texas, 


Texas Hotel, Fort Worth, Tex. Annual. 


April 13-14—National-American Wholesale Lumber 
Association, Hotel Ambassador, Atlantic City, 
N Annual. 


April 14-15—National Association of Wooden Box 


Manufacturers, Congress Hotel, Chicago. An- 
nual. 
April 15—New Hampshire Lumbermen’s Associa- 
tion, Hotel Carpenter, Manchester, N. H. Spring 
meeting. 
May 11-13—Associated Cooperage Industries of 
America, Hotel Peabody, Memphis, Tenn. 
Annual. 


May 12-13—Florida Lumber & Millwork Associa- 
tion, Orlando, Fla. Annual. 

May 17-18—National Association of Railroad Tie 
Producers, Hotel Peabody, Memphis, Tenn. 
Annual, 

May 17-20—Chamber of Commerce of the U. S. A., 
San Francisco, Calif. Annual. 


May 19-20—Northwestern Retail Coal Dealers’ As- 
— Radisson Hotel, Minneapolis, Minn. 
Annual. 


New Hampshire Spring Meeting 


Mancuester, N. H., March 30.—Announce- 
ment has been made here today by Arthur G. 
Bowler, president of the New Hampshire I.um- 
bermen’s Association, that the regular spring 
meeting of the organization will be held on 
April 15 at Hotel Carpenter in this city. 
Speakers are to include Edward W. Roemer, 
building commissioner of Boston, and Granville 
B. Fuller, G. Fuller & Sons, Brighton, Mass., 
both of whom will discuss the movement for a 
uniform building code in the New England 
States. Two university of Vermont forestry 
students, E. Abbiati and J. Whyte, will speak. 
Ripley Bowman, of Washington, D. C., secre- 
tary of timber conservation board; L. S. Beale, 
Chicago, secretary, National Hardwood Lumber 
Association, and Henry Isherwood, St. Louis, 
secretary of the Concatenated Order of Hoo- 
Hoo, are also expected to be present. 





Management Problems Topics for 
Texas Convention 


Fort Wortu, Tex., March 28.—Both pro- 
gram and arrangement committees for the forty- 
sixth annual convention of the Lumbermen’s 
Association of Texas, which is to be held here 
on April 12, 13 and 14, have been busy lining 
up a program for what they are pleased to call 
a “management convention.” The chief theme 
will be “How can the lumber industry analyze 
its own business?” The number of talks at each 
session will be limited to three, and after the 
speakers have covered their subjects, several 
hours each day will be devoted to answering 
questions relating to the building material busi- 
ness. 

Among the subjects suggested for discussion 
are: How. will the good roads and truck deliv- 
ery affect the country lumber yard in years 
héhce?; The tiew* Shingle pack dafid ‘grades; 
Eliminating the insurance penalty for wood 
shingle roofs; Will the successful dealer of the 
future sell the complete unit? ; Broadening lines 
of merchandise—or “sidelines ;” What line of 
merchandise made your best turnover in 1931?; 
Is the fabricated home an economic necessity? ; 
Will the dealer continue to handle iron and 
nails?; Selling old items of miscellaneous stock; 
New laws affecting our business; Is the public 
really sold on the comforts of a well-insulated 
home?; How can the lumberman hold the der- 
rick business’; Is the retailer the local repre- 
sentative of the manufacturer? In addition, 
the members have been requested to submit 
other subjects which they think will be worthy 
of discussion. 


Entertainment of the delegates and theif 


ladies is being planned on an elaborate scale, the 
ladies particularly to be cared for by a ladies 
committee under the general chairmanship of 
Mrs. Henry Mitchell. Delegates intending to 
attend are urged to make their hotel reserya. 
tions at once. The railroads will grant a spe- 
cial rate of one and one-third fare for the round 
trip. 


Meet in San Francisco 


San Francisco, CAa.ir., March 26.—Ar. 
rangements are being completed for holding the 
twentieth annual convention of the Chamber of 
Commerce of the U. S. A. on May 17-20 in 
this city. The first general session and business 
meeting will be held on the evening of May 17 
and continued daily. Subjects of interest to the 
lumber industry to be discussed include “Organ- 
ized Effort in the Building Industry,” “The 
Oil and Lumber Industries,” and “The Job 
Ahead for Trade Associations.” 





Southwestern Ontarians in Spring 
Meeting 


CuatHaM, Ont., March 28.—The Southwest. 
ern Ontario Retail Lumber Dealers’ Associa- 


tion held its spring meeting here March 17, at J 


which time Secretary M. R. Bogart submitted 
a report on association activities. He referred 
to the activities of the British Columbia lumber 
trade commissioner at Toronto who is collect- 
ing information in regard to shingle ordinances 
embodied in building codes of the principal 
cities and towns of Ontario. He asked the 
dealers to assist the commissioner in every pos 
sible way. 
from which information had already been se- 
cured, none had any unfair restrictions in re- 
gard to the use of cedar shingles. 

J. D. Branch, president of the Ontario Retail 
Lumber Dealers’ Association, submitted an ex- 
tensive report on the activities of that orgami- 
zation during the present year. L. H. Richards, 
of Sarnia, gave a talk on the shingle situation. 
G. H. Forster, of Windsor, contributed a dis- 
cussion of dealer co-operation in the Southwest- 
ern territory. Chester H. Belton, of Sarnia, 
gave a fine talk on “What’s to Do in ’32. 
T. R. Jones, manager of the Imperial Bank 
of Canada, Chatham, Ont., discussed “The How, 


When, Where and Why of Retail Credits and § 
Applicable to 


Collections—Banking Methods 
the Retail Lumber Business.” 





Informal Discussions to Feature 
National-American Program 


New York, March 30.—An outline of the 
program for the annual convention of the Na 
tional-American Wholesale Lumber 


Of the eighteen towns and cities | 





—— 











Associa: © 


tion, to be held April 13 and 14 at the Ambas § 


sador Hotel in Atlantic City, N. J., indicates 
that it is to be informal, with no speeches; 


rather, it will be a series of roundtable discus- & 


sions on timely subjects, led by practical met. 

Following the reports of the officers and spe- 
cial committees, the discussions will be open 
by R. C. Pepper, of the Rice & Lockwood 


Lumber Co., Springfield, Mass., whose topic $ 


will be “The Wholesaler Goes Modern,” Other 
topics for discussions and their leaders are: 
Do You Know Our Froblem? by Georgé 
M. Stevens, New York; he Intercoastal Bat- 
tlefield, by Wells Blanchard, of the Blanch- 
ard Lumber Co., Boston; The Viewpoint of 4 
Southeastern Wholesaler, by E. L. Chiassol, 
of the Mack-Chiasson Lumber Co., Jackson- 
ville, and W. J. Yost, of the Pine Plume 
Lumber Co., Montgomery, Ala.; The Credit 
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gituation—the Most Important Problem in 
Lumber Today—What Will We Do About It? 
py Henry J. Eckstein, of Cooney, Eckstein 
& Co. and J. A. Currey of the J. C. Turner 
Lumber Co., New York; A Picture of Our 
Customers’ Costs, by William Lucas, director 
of the Eastern Millwork Bureau; and Hold- 
ing Our Lumber Markets, by W. F. Shaw, 
trade extension manager of the National 
Lumber Manufacturers’ Association. 

The manufacturers’ and retailers’ associations 
will be well represented, and it is expected that 
these representatives will have something con- 
structive to offer. 

A dinner dance will be held on the evening 
of April 13 and A. C. Manbert, of Toronto, 
will talk on the subject, “Just Among Our- 
selves.” 

Reduced railroad rates will be in effect on 
the round trip certificate plan. 





Michigan Association Issues 
Year Book 


LANSING, Micu., March 28.—There has just 
been issued from the office of Hunter M. Gaines, 
secretary, the 1932 year book of the Michigan 
Retail Lumber Dealers’ Association containing 
a full report of the recent annual meeting, a list 
of the membership, association constitution and 
by-laws, freight rates from various lumber pro- 
ducing sections of the country to practically all 
Michigan points, and other information that 
makes the 124 page and cover year book a 
worth while possession of any member. 





New Brunswick Retailers in Annual 


St. Joun, N. B., March 28.—The second 
annual meeting of the New Brunswick Retail 
Lumber Dealers’ Association was held here 
March 11 at the Royal Hotel, and the election 
of officers for 1932 resulted as follows: 

President—Harold Haley, St. Stephen, N. B. 

Vice president—J. R. Calkin. 

Secretary-treasurer—H. C. Evans, St. John, 
N. B 

Directors—R. E. 
Harquail. 


Raworth and J. H. 


A motion was carried in favor of communi- 
cating with the large mortgage firms in Canada 
and endeavoring to induce them to establish 
branches in New Brunswick. It was felt that 
if the mortgage companies in the Province 
would open offices, people would be more easily 
persuaded to build or improve their homes. 





Urges Participation Now in Hard- 
wood Promotion Campaign 


In a letter sent out March 18 to subscribers 
to the National Hardwood Lumber Association, 
Secretary L. S. Beale points out that “immedi- 
ate action is needed” in carrying out the trade 
promotion campaign the association has planned, 
especially in these times of severe competition 
and when “the user of hardwoods is more sus- 
ceptible than ever to the offerings and claims 
of manufacturers of materials submitted as a 
substitute for hardwood lumber, particularly if 
such substitute is offered as a means of lower- 
ing the costs.” 

Further, Mr. Beale says: “As a distributor of 
hardwood lumber are you going to say it is 
just too bad, or are you going to do something 
about it?” He points out that Harold S. 
Crosby, trade promotion manager, has been con- 
tacting the membership soliciting co-operation 
in the campaign but the territory is too large 
to cover the ground as quickly as it should be; 
Consequently it is to the interest of every con- 
cern to join in the campaign at once. No obli- 
8ation is engendered until some business is done 
and payment is expected then only on the actual 
sales, and is not due until three months after 
the month of sale. Contract blanks, together 
with complete details of the promotion cam- 
Paign, will be sent upon request to Secretary 

tale at association headquarters in Chicago. 
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AIR-DRIED LUMBER! 





The 6/4 sap-gum lumber shown above all came from 
the same part of one air-seasoning pile. The boards 
at right were dipped in Lignasan solution. Boards at 
left were not dipped. 


LIGNASAN 


Keeps Lumber Bright 


Prevents Sap Stain 





Now possible for 12¢ 
and less per M ft. with 


LIGNASAN 


ROVED to be remarkably effective 

against sap stain in both Pine and Sap- 
gum lumber, Lignasan is now being used by 
more than 150 lumber manufacturers in the 
Southern States. 

Applied as a DIP or SPRAY to green 
lumber at the sawmill, Lignasan protects 
against infection of stain-producing fungi 
during the seasoning period. Lignasan is easy 
and economical to use—only one pound of 
dry powdered Lignasan is needed to prepare 
50 gallons of solution—enough to treat ap- 
proximately 5,000 ft. of one-inch lumber. 

Lignasan is used in COLD SOLUTION. 
Bothersome temperature control and high 
evaporation losses characteristic of the old- 
fashioned hot treatments are done away 
with. No yellowing or browning of pine lum- 
ber, dipped stock retaining its natural color. 

Mail coupon today for prices and details. 








please send me full details and prices of Lignasan. 








E. I. DU PONT DE NEMOURS & CO., Inc., Organic Chemicals Dept., Wilmington, Delaware 
Gentlemen: I should like to know the easy, inexpensive way to get bright lumber. Without obligation, 


COREE REE HEHEHE HEHEHE HEHEHE EEE EEE EEE EEE 
Tere eee eee ee eee eee eee eee eee ee eee 
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Announcing! THE NEW BLUE BOOK 


The 57th edition of the lumbermen’s own credit service is just off the 
press—on time, as usual, with the most complete, accurate and reliable | 
information ever offered the industry. 


Consider These Features: 


Conservative Ratings 
Weekly Notification Service 
Monthly Supplements 
Detailed Credit Reports 
Directory of Reliable Buyers 


You, too, will want the New Blue Book. Write for Special Offer. 







Weekly Trade Reports 

Useful State Maps 

Digest of Commercial Laws 
Street Addresses in Large Cities 
Credit Inter-Change Results 















The Lumbermen’s Blue Book, Inc. 


323 South Franklin Street 

















+ Chicago, Illinois 
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Buy REDWOOD 
Lawn Chairs 
and Benches 






IN LOCAL ; 
LOTS = 
LAWN 
CHAIR 


(Patent No. 84602) 


Artistic; light in weight; designed for 
comfort; fitted, bored and furnished 
with brass screws and washers; PUT 


UP IN CARTONS. Furnished natural 


color, varnished, or painted. 


Seidel “Totem” Line Lawn Furniture 
is a good seller for dealers. 


WRITE NOW FOR LITERATURE 


Serele 


LUMBER Co. 
St. Louis, Mo. 











Build Sales and Increase 
Your Profits with 


BROWN'S 
SUPERCEDAR 
CLOSET 
LINING 


*90% or more red 
heartwood 


*100% Oil Content 

*Thoroughly moth 
repelling 

*K big repeat line 

*Send today for Free 


Sample box and 
quotations 


GEO. C. BROWN CoO. 
Memphis 


Largest manufacturers of Aromatic 
Red Cedar Lumber in the world 
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Discuss Importance of Texas 
Forest Industries 


\ustin, Tex., March 28.—Outstanding papers 
read at the business planning conference held 
here, March 21 and 22, under the auspices of 
the bureau of business research of the Uni- 
versity of Texas, included one by Paul L. 
Sanderson, president of the Texas Long Leaf 
Lumber Co., of Trinity, on “The Future of 
Wood Industries in Texas,” and the other by 
E. O. Siecke, director of the Texas forest serv- 
ice, on “Forest Resources of Texas.” 

In his paper Mr. Sanderson told of the impor- 
tance to the State and its people of the wood- 
working industries, calling attention to the 
magnitude of its sawmills, the manufacture of 
crates and boxes and sash and doors, of the 
production of cross-ties, poles, posts and piling, 
its creosoting plants, and the success attending 
the manufacture of paper. All of these indus- 
tries are dependent upon the supply of timber, 
he pointed out, and he made a plea calling upon 
the people of Texas to practice reforestation 
especially upon lands not fitted for other uses. 

In concluding his address he declared that 
“the ever encroaching manufacture of substi- 
tutes for timber makes it necessary that we very 
jealously watch our markets and hold them in 
every way possible. We should never lose an 
opportunity to advocate lumber for the places 
that it should be used, and should ever be on 
the watch for new uses for which our product 
could best be used. We should also practice 
sensible conservation in our production in order 
that the supply of lumber may be in accordance 
with the demand, thereby insuring profitable 
conversion cost of our trees.” 

In his talk Mr. Siecke said that “there are 
thirty-five Texas counties included in our com- 
mercial timber area, referred to locally as the 


Among the Lumbermen’s Clubs 


Club Endorses Exhibit Proposal 


MEMPHIS, TENN., March 28.—Announcement 
was made by Keith Spurrier, of the Fisher Body 
Co., Memphis, at the last regular meeting of the 
Lumbermen’s club of Memphis, that this city 
would be one of fifty-five in the United States 
where an exhibit of all General Motors products 
would be held. The exhibition here will begin 
April 2. The club endorsed the exhibition at 
its meeting March 24, advised General Motors 
that the club is co-operating, and gave assur- 
ance of appreciation of the continued use of 
southern hardwoods in all G. M. products. 

W. A. Summerhays, forest products inspector 
and head of the research department of the Illi- 
nois Central Railroad, made a short talk and 
assured hardwood men that present supplies are 
running low and predicted that before the end 
of 1932 the Illinois Central and all railroads 
would be in the market for additional lumber. 





Roofer Manufacturers Discuss 
Market Conditions 


Cotumsus, Ga., March 29,—That the lumber 
industry in this section is marking time, like 
others, hoping soon for greater activity in 
building demand, was the sentiment expressed 
by members of the Roofer Manufacturers’ Club, 
at their regular periodical meeting held here 
today at the Ralston Hotel. 

There has been very little change in the in- 
dustry for several months, it was stated, and 
most active mills are limiting their operations 
to actual demands of good customers and to 
hold limited good forces together. Prices are 


not such as will afford much profit, it was 
maintained. 

’ The new officers, elected at the annual meet- 
ing here early in January, some of whom were 
not present at that time, including J. G. Rey- 
nolds, 
charge. 


of Brantley, Ala., president, were in 


Mr. Reynolds addressed the gathering, 
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“piney woods,” covering more than eighteey 
million acres. * * * More than ten million 
acres of this area today carry forest growth 
and most of it is considered chiefly valuable 
for timber growing. ‘ This timber belt 
during normal times produces annually more 
than one billion five hundred million feet of ping 
and hardwood lumber and gives employmen 
to some twenty-three thousand persons each 
year, while the pole and tie timber removed ap. 
nually adds another half billion board feet t) 
the yearly production. This production giye 
Texas a rank of sixth to eighth each year jp 
the list of lumber-producing States, and maip. 
tains an industry that employs more wage earp. 
ers than any other manufacturing industry jp 
the State.” He presented statistics showing 
the stands of old growth and second growth 
timber in the East Texas section and pointed 
out that as reliance must be placed upon ney 
growth in the future measures must be taken 
to provide for reforestation and for fire pro- 
tection and proper forest management “to main. 
tain a lumber industry of magnitude on a per- 
manent basis.” 





Philippine Lumber Production 


Wasuincton, D. C., March 28.—Philippine 
sawmill production by forty-three mills during 
December, 1931, amounted to 15,198,000 board 
feet, compared with 15,422,000 feet in Novem- 
ber, and feet in December, 1930, 
states a report to the lumber division, Depart- 
ment of Commerce. The Lumber Division u- 
derstands that these statistics cover about 9% 
percent of total Philippine sawmill production, 
Mill inventories in December, 1931, 
to 32,951,000 board feet, compared with 31,208- 
000 feet in November, and 38,486,000 feet in 
December, 1930. 


yd, 


promising faithful co-operation in activities 
looking to the progress of the club and the 
industry during the year. The meeting was 


pronounced one of the best fellowship sessions 
of recent months. A general discussion of mar- 
ket conditions was narticipated in by manufac- 
turers, wholesalers, retailers and railroad rep- 
resentatives present. The spirit was that of 
making the best possible of things as they are. 





Cincinnati Club Plans Dinner-Dance 


CINCINNATI, On10, March 28.—The one big 
event of the year in the lumber trade is the 
annual dinner-dance of the Cincinnati Lumber- 


amounted & 








hcl 





men’s Club at the Cincinnati Club which is set } 


for April 4 at 7 p. m. Wives and daughters of 
the wholesalers, retailers and millworkmen will 
he present and following the dinner and the 
dance there will be a grand ball and a card 
party. A special committee of hostesses has 
consented to assist Ross C. Kuhlman, chairman 
of arrangements, and his associates T. C. 
Matthews and Kenneth F. Williams. The host- 


esses are Mrs. William G. Layer, chairman, § 


Mrs. Edward H. Ward, Mrs. R. C. 
Mrs. T.-C. 
Penny. 


Kuhlman, 
Matthews and Mrs. Harry M. 





Hoo-Hoo to Entertain Wood Users 


BurraLo, N. Y., March 28.—A general inv- 
tation to attend the annual Wood Users’ Mett- 
ing at the Broadway Auditorium here, on Tues 
day, April 12, has been issued by the Buffalo 


Hoo-Hoo Club. The purpose of the meeting § & 


to give people concerned with the production, 
specifications, purchase or use of lumber a bet- 
ter picture of its importance and value. Thert 
will be entertainment consisting of movies, mtr 
sic and amateur boxing. F. A. Hofheins, presi 
dent of the Weatherbest Stained Shingle Co. 
North Tonawanda, is active in making the 
arrangements, 


| 
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The Arab 


The Arab used to roam the sand 
And pilgrimages went ; 
Although he didn’t own the land, 
At least he owned the tent; 
But now our new Arabians, 
Though “Home, Sweet Home” they sing, 
Run automobile caravans 
And never own a thing. 


They're here today, tomorrow gone, 
As merchants will recall, 

From spring to spring keep moving on, 
And sometimes spring and fall. 

They talk about nomadic tribes 
That roam from sea to sea, 

And never know that that describes 
Their own tribe perfectly. 


The Arab didn’t have a lot, 
And yet a house he had, 
A house he moved from spot to spot, 
And that was not so bad. 
He didn’t have a stuffy flat, 
He only had a tent, 
But was a wiser man, at that, 
Than people paying rent. 


Between Trains 


Lansinc, Micu.— The allied dairy interests 
of Michigan had their annual convention here 
this week, and the annual banquet tonight was 
a sellout. Our personal reports from some of 
the lumber conventions have not been so good, 
and we wonder what is the reason? Perhaps 
the lumberman would better call around on 
the milkman and ask him how he gets that way, 
or rather how he stays the way he was? Of 
course, one reason is because milk is a necessity. 
3ut so is lumber. Perhaps we haven’t been as 
successful as the milk man in dinning that fact 
into the public ear. 

You see lots in the papers about the under- 
nourished child, but not so much about the un- 
sheltered one. Many lumbermen are the poor- 
est advertisers and the worst press agents in 
the world. They take medicine when they are 
sick and leave off when they are well; but, as 
far as advertising is concerned, they take medi- 
cine when they are well and leave off when they 
are sick. Even if they advertise—well, we have 
seen screen doors advertised in December, be- 
lieve it or not. 

As for our publicity, it is what Ted Husing 
said Albie Booth was. When we were a news- 
paper reporter, we can’t remember that there 
was a single lumberman who was good “copy.” 
We don’t recall a solitary peddler of boards 
who was good for a “story” when news was 
short. Every reporter carries in his head a lot 
of fellows he can turn to for news. But lum- 
bermen? Not a single new. They ought to 
know all about building, in progress or in con- 
templation. When that first car came through 
Irom the Coast in record time, did you call up 
your reporter friend? You did not. You didn’t 
have any reporter friend, anyhow. 

When the first car of yellow pine (Georgia 
pine, as people called it then) invaded the first 
yard in the old white pine State of Michigan, 
there was a story that would have made every 
State paper in the commonwealth, but we don’t 
remember reading it; and, worse than that, we 
don’t remember writing it, although only a short 
time before Brother Charlie had mailed us a 
yellow pine shingle from the South as a curi- 
osity. If a story “breaks” in your lumber yard, 
let the newspaper know about it. 

_And our propaganda is as bad as our pub- 
licity, Who ever heard of the unsheltered 
child? Who ever got the woman’s club all 
worked up about those shacks back of the 
tracks? As far as the kids are concerned, they 
must drink pasteurized milk and wear wool, 


but they may live in a barn. Perhaps we are 
not even doing our part to spread the propa- 
ganda of home owning. If a fellow builds a 
house, and we sell him the bill, we would get 
a picture of it in the paper, or mention of it, 
anyway, whether we were mentioned or not. 
We would do it especially now (if anybody by 
accident did build a house) and get people over 
the idea that there isn’t any building going on. 

Sut, to get back to publicity, don’t cultivate 
the editor or the reporter to get puffs, but to 
give news. As already said, it doesn’t matter 
much if your name is mentioned or not. But it 
is important that the fact be mentioned. Let 
the public know that there is something doing in 
the town in the home-building line. Then there 
will be. 


We See b' the Papers 


Most of the depression is being felt by the 
depressed. 

Japan is removing 
China. So is China. 

Not a bank busted for a week. But a bank 
seldom does bust for a week. 

Chicago police are wearing ear-muffs. And, 
we suspect, also smoked glasses. , 

We hope the men have better luck with their 
“war on waste” than the stout ladies have. 

In the Lindbergh case, everybody seemed to 
talk except those who had something to say. 

The baby stopped crying at the Newlyweds 
the other night, and both mama and papa rushed 
upstairs. They thought it had been kidnapped. 

Building wages have been cut 20 per cent to 
only 50 per cent more than they ought to be. 

The first act of Chicago’s new assessor was 
to fire 491 employees and keep 90. There’s one 
assessment reduced already. : 

Those fellows who built for “permanence” 
instead of building of wood, now have the per- 
manence all right—in overhead. 

As far as wood and permanence are con- 
cerned, we hope the Government lasts as long 
as the White House and Mount Vernon. 

A woman who read every line of the Lind- 
bergh case said the other day that she believed 
that the baby would have been found long ago 
if it hadn’t been for all the publicity. 

A Chicago preacher took for his text last 
Sunday, “Conditions are so bad that youth is 
taking up the gun.” You will search Scripture 
in vain for that text, and for a lot of others 
that modern preachers use. 


In some States they have a simple method 
of getting out the vote. They build concrete 
roads to the doors of their friends and leave 
their enemies in the mud. Then the night be- 
fore election they pray for rain. 


The Old Pine 


We have a pine back up the hill, 
And ev’ry summer we return 
And find the old pine standing still, 
With ev’ry scar and ev'ry burn 
Of other years—and now and then 
Some later wound of careless men. 


some of its troops from 


There is another giant pine 

That I have known these many years, 
And that is this old land of mine 

That now and then the summer sears 
Or winter wounds, or spring or fall— 
3ut my old land survives them all. 


Men quickly frighten in these days: 
With sapling souls they bow and bend 
When through the woods the winter plays 

And summer days are at an end. 
But the old pine is standing still, 
The one we have back up the hill. 
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RIVER 
DIMENSION 
























Here is some of the hard- 


wood dimension stock we are 
cutting to order in exact sizes 
for certain customers. We are 
in position to produce more 
of this material. We have the 
best facilities for producing it 
from our West Virginia timber, 
Let us figure with you on your 
dimension stock requirements. 









Dealers will profit by getting 
in touch with us on their needs 
in 


FLOORING— 


Red Oak Maple Beech 
White Oak Birch 


TRIM and MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch Ash 


STEPPING AND RISERS— 
Oak Birch 


BEVEL SIDING 


Poplar 
















Meadow River lumber is manufactured 
from “the Cream of the Appalachian” 
timber 


THE MEADOW RIVER 
LUMBER CO. 


RAINELLE, WEST VIRGINIA 
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LONG LEAF 


Yellow Pine 


The Aristocrat of Structural Woods 


This modern plant is backed 
by a long time supply of Long 
Leaf Yellow Pine—the genuine 
Pinus palustris that is famed 
for its close, dense grain and 
heavy resinous fibre. 


“WIER” Long Leaf Yellow 
Pine should be recommended 
for all building jobs. It’s ob- 


tainable in all standard items. 





It’sthe FIBER that Counts 
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LUMBER CO. 
HOUSTON, TEXAS. 











Mills, WiergaTe.Texas. 
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YELLOW PINE 


Timbers 
Lumber 
Lath and 
Shingles 


For our 
' 





high grade dressed stock— 
‘Ask the Wholesaler" 


The Alger-Sullivan 


Lumber Co. 
CENTURY, FLORIDA 
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GOLDSBORO 


N. C. PINE 


Our “Jiffy Service,” by rail 
and water, will keep you 
supplied with all items in 


YARD STOCK 
SHED STOCK 


Let us prove it on your next order 


JOHNSON & WIMSATT 
Washington, D. C. 
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AMERICAN LUMBERMAN 


Materials and Machinery 


New Developments of Interest to Lumbermen 


Frame Catalog Is Attractive 


Among the business literature received this 
week by the AMERICAN LUMBERMAN is an at- 
tractive catalog of specifications for the re- 
cently announced S and K Weather-Tite 
window and door frames, manufactured by the 
Segelke & Kohlhaus Co. at La Crosse, Wis. 
Details of the S and K Weather-Tite frames 
for frame buildings, brick veneer and brick 
buildings etc. are shown in various numbers, 
including frames for double hung windows, in- 
swinging casements etc. Particular emphasis 
is placed in this catalog on the “Heart of the 
Frame,” illustrating how the blind stop is de- 
signed to make the frame “leak-proof.” Some 
of the important projects wherein S and K 
Weather-Tite frames are installed, which in- 
clude well known buildings in Chicago, Detroit, 
Milwaukee and other points, are mentioned, 
and on the final page are presented excerpts 
from leading lumber dealers, expressing satis- 
faction with the S and K Weather-Tite frame. 

Copies of this new catalog, No. A-100, may 
readily be obtained by addressing the Segelke 
& Kohlaus Co. at La Crosse, Wis. 





A New Product With Inter- 
esting Features 


A new product recently announced, that will 
be of especial interest to retail lumber dealers 
who are distributers of paints and to lumber 
manufacturers who are large users of paints, is 
Permite-Resalum, an aluminum coating manu- 
factured by Aluminum Industries (Inc.), Cin- 
cinnati, Ohio. This product, the manufacturers 
claim, provides a continuous coating of protec- 
tive and preservative aluminum. It is used on 
metal, wood, fabric or stone, or any combina- 
tion of these materials. Some of the interest- 
ing features of this new product are that it 
resists heat to an unusual degree; it is abso- 
lutely non-corrosive, weatherproof and moisture- 
proof and, to dress up and brighten interiors or 
to reflect light inside or outside, the claim is 
made that there is no paint comparative to the 
new Permite Resalum Interior Bright. The 
economy of this product is demonstrated in the 
fact that it covers twice as much area per gal- 
lon as ordinary paints. Any one interested in 
this new product can secure complete informa- 
tion from the manufacturer. 


New Bent-Tube Boiler Gives Dry 
Steam; Small Draft Loss 


A new bent-tube type of boiler, which in both 
upper drums provides for an extremely gener- 
ous steam-liberating surface that is an impor- 
tant factor in the production of dry steam, and 
which has, in addition to horizontal baffle, a 
system of “filter baffles’ which stagger the 
flow of combustion gases around the tubes and 
thus promote heat transfer with but little effect 
on the low draft loss that is characteristic of 
the unit—has just been announced by Combus- 
tion Engineering Corporation, 200 Madison 
Avenue, New York City. A fully illustrated 
folder describing this VM type boiler will be 
supplied on request. This type of boiler is 
especially adapted to plants where the space 
for installation is limited, particularly where 
the head-room is low. The method of firing 
best suited to local conditions may be used, as 
it is possible to work out various setting ar- 
rangements, and the boiler may be double set. 
The range of sizes available is from 1215 to 
5328 square feet of heating surface. The manu- 
facturer is a specialist of wide experience in 
combustion problems. It makes every type of 
steam boiler, water-cooled furnaces, air pre- 
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heaters, economizers, ash-handling equipment 
and eight types of mechanical stokers which 
range in size from those suitable for units de. 
veloping 50 horsepower to equipment for the 
largest plants. It offers aid in analyzing apy 
fuel-burning or steam-generating problem, with 
a view to suggesting equipment that provides 
the best technical and practical solution. 


Improvements in Electric 
Hand Saw 


What are claimed to be the greatest im. 
provements since the advent of the electric hand 
saw have been incorporated in a new mode 
recently perfected and placed on the market 
by Skilsaw (Inc.), Chicago. The new tool 
is compact, being only 20 inches in length, 
Careful designing has produced a machine that 
is neither clumsy nor awkward, and gives jt 
perfect balance and ease in handling and con- 
trol. It operates with a 7% horsepower Uti- 
versal motor developing a torque to a 9-inch 
saw blade which will rip 12 feet of 12-inch 
lumber in 20 seconds or cross-cut 2 feet of 
2-inch lumber in 5 seconds. It has a cutting 
capacity 3 inches deep and is equipped with a 
tilting base that permits beveling full 2-inch 
lumber at 45 degrees. On the base is a metal 
segment with degrees clearly marked. The 


— 














New model “S” electric Skilsaw 


base is also vertically adjustable for any cut- 
ting depth and has been designed so that all 
adjustments may be made in a minimum amount 
of time. The saw blade has a free speed of 3600 
R. P. M. and is protected by a positive auto 
matic spring operated telescopic guard rotating 
on roller bearings. 

The manufacturer states that this new Skil- 
saw, to be known as model “S,” which weighs 
only 24 pounds, has in rigid tests, developed 
from 20 to 40 percent greater power and cut- 
ting speed than any other electric saw on the 
market of comparable size. 


Flexible Tubing Reduces Ma- 


chinery Maintenance Costs 


Machinery installations are simplified, pack- 





ing requirements reduced, slip and ball joints | 
eliminated, and replacements and maintenance } 


costs reduced through use of a new type of 
flexible metallic tubing. This is made of a spe 
cial bronze-alloy seamless pipe, containing 10 
welded, brazed or interlocked joints, which 1s 
corrugated in round-thread, single-lead, deep- 
wall form, and has its end fittings brazed of 
welded so that they form an integral part of 
the tubing. The deep-wall form makes for 
greater flexibility, and deterioration is there- 
fore reduced to the absolute minimum, while 
the method of fixing the tips to the tubing pre- 
vents breaks and leaks. This new type of hose 
has successfully withstood pressures of 10,000 
pounds to the square inch, and temperatures 0 
over 500 degrees. Depending on the pressure 
the hose must stand, it is covered with a pro- 
tective casing of one, two or three layers © 
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braided copper, and use of an interlocked, un- 
packed galvanized steel over-all casing is rec- 
ommended as a protection against mechanical 
damage to this braid, this protective casing 
serving to distribute the flexible action of the 
tubing. This flexible hose is made by the 
Bendix Stromberg Carburetor Co., of South 
Bend, Ind., a subsidiary of the Bendix Aviation 
Corporation, ot Chicago, It is available with 
internal diameters of Ye-, 4-, %-, %-, % 
and 1-inch. 





New Edition of Book on 
Grinding Wheels 


INDIANAPOLIS, IND., March 28.—E. C, Atkins 
& Co., manufacturers of Silver Steel saws, this 
city, advise that they have just brought out a 
new edition of their 32-page booklet on grinding 
wheels. This is an up-to-date guide on the use 
and selection of proper grinding wheels for 
every requirement. It presents information on 
abrasives, bonding processes and the manufac- 
ture of “Acrolite” and “Ferrolite” wheels, gives 
standard grading lists, illustrates shapes of 
wheel faces. Bakelite bonded wheels are promi- 
nently featured in this edition. Included also 
are a handy table of operating speeds, directions 
for ordering wheels and the grinding wheel 
stock list, with prices. Copies of this booklet 
can be obtained on request by writing to the 
Atkins concern, at 402 South Illinois Street, 
Indianapolis, Ind. 





New Display Stand and Package 
Make Nail Sales Easier 


A new method of merchandising nails that 
has found favor with dealers throughout the 
country is that developed by the Northwestern 
3arb Wire Co., of Sterling, Ill., which now 
offers its Sterling Non-Splitz nail in 5-pound 
cartons, eliminating the neces- 
sity for the dealer to weigh 
each individual order. Because 
of the accurate weight and at- 
tractive appearance of the pack- 
age the dealer’s sales problem 
is simplified. Moreover, he may 
easily obtain an accurate check 
of his stock at any time. 

The Non-Splitz nail, itself, has proved to be 
a time, labor and material saver to the user. 
Its patented features, including the oval shank 
and chisel point, provide a natural grip and 
eliminate waste of split lumber. In addition, 
the new process of manufacture cuts down the 
percentage of bent nails and insures greater 
holding powers. 

In order to give the dealer additional help in 
making sales, the company is providing a new 
display stand made of heavy sheet steel at- 
tractively painted in orange, each stand holding 
140 5-pound cartons and requiring very little 
floor space. Thus displayed, a constant re- 
minder is given the consumer of his needs for 
nails. 


Direct Sales and “Hands Off” Policy 
Questioned by Florida Association 


Ortanno, FLa., March 28.—An acute situa- 
tion in Florida and perhaps in other States is 
the relation between the active and associate 
members of the State association of retail deal- 
ers in lumber and kindred materials. Frank 
Williams, secretary of the Florida Lumber & 
Millwork Association, has made the following 
inquiry within the last few days: “Are the 
active members giving the associate members 
a fair deal?” The question, he i 
prompted by the experience of one of the very 
loyal associate members. 


Says, 1S 


Just recently, Mr. Williams states, this 
manufacturer received an inquiry from a 
dealer, who is an active member of this 
(State) association, relative to a shipment to 
be made into another dealer's territory. The 


manufacturer refused to quote on the mate- 
rials and told the dealer he did not care to 
violate the ethics of the association by making 


such a shipment. As a result the dealer is 
sore at the manufacturer and says he will not 
buy from him any more. 

Naturally the manufacturer hates to lose 
the business of this dealer, but at the same 
time he desires to do the right thing, con- 
tinued t secretary. He wants now to know 
what to do about it; also he tells us that he 


has had several similar situations occur within 
the last few months. Every member knows 
what this association stands for and I am at 
a loss to understand the attitude of this par- 
ticular dealer. 

Mr. Williams brings out another angle 
rapidly becoming troublesome. He says that 
wholesalers and jobbers who are members of 
the Florida Lumber & Millwork Association 
have brought up the question of sales to munici- 
palities, and to State and Government contrac- 
tors. It often happens that a local dealer has 
no chance to get such business, though he ex- 
pects the associate members to maintain a hands 
off policy. As a result a mill far away, often 
outside the State, gets the business. The result 
of this plan is to protect mills and wholesalers 
who are not interested in the Florida associa- 
tion or its members. If this goes on, Mr. Wil- 
liams points out, it will react unfavorably to 
the dealers with the danger of millions of feet 
ot lumber being sold direct. “So it behooves 
us to take action,” Mr. Williams urges. 

In moving to a better understanding of this 


situation, and holding that the association 
should work for all its members, Secretary 
Williams is sending the following questions to 
a large list of manufacturers, jobbers and retail 
dealers in Florida: 


Do you favor a policy of one retail dealer 
shipping lumber or building materials into 
another dealer’s territory? 

If, in a given community, the credit of all 
the yards is impaired to an extent where it is 
impossible for them to finance the purchase of 
lumber or building material, should a dealer 
from another territory be allowed to sell in 
this territory? 

In the event you favor the position of a 
manufacturer not shipping one dealer for de- 
livery in another dealer’s territory, would you 
be willing to assist manufacturers, whole- 
salers and jobbers in maintaining this policy? 

In the event you do not favor the policy of 
restriction of deliveries, would you be willing 
not to penalize manufacturers, wholesalers or 
jobbers who attempt to maintain the position 
of not furnishing one dealer for delivery in 
another territory? 

Say, for instance, a large size job is to be 
let in one of the cities of this State by the 
municipality, the State or Federal Government, 
and the successful contractor is determined to 


buy direct and eliminate the local dealer or 
dealers, buying from some mill in Alabama 
or Georgia, as some of them have done re- 


cently, would you be willing, after the dealer 
or dealers within the territory where the job 
is located had done everything possible to 
land the business and failed, to allow one or 
more of our associate members to figure the 
job, sell it and keep the business at home? 

Mr. Williams is certain that these are serious 
matters and of importance to all who are en- 
gaged in the business. He says that his presen- 
tation is not sensational nor his figures exag- 
gerated. If direct selling gets to be common 
in his opinion it will not be long before millions 
of feet of lumber will be passing the doors of 
the dealers. It is the idea of the Florida asso- 
ciation officers to try to get things shaped up 
on a fair basis before it is too late. 





WENATCHEE (Wash.) carpenters have made 
a voluntary 25 percent reduction in their wage 
scale as a temporary relief measure. Seventy- 
five cents an hour is the new scale. 
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STRAIGHT OR MIXED 
CAR SERVICE 


Order anything you need in: 


e & 
ALL CEDAR SIDING 
FIR & HEMLOCK SHINGLES 
ITEMS CAR MATERIAL 
. + 


Send us your orders and inquiries. 


THE GRISWOLD LUMBER CO. 


Portland, Ore. 
MILLS AT: Carlton and Philomath, Oregon 














PORTLAND,OREGON 


Soft Yellow Fir 


Flooring Siding Ceiling 


Finish Mouldings 
Thick Clears 
Factory and Industrial Stock 
FIR PLYWOOD 
SPRUCE, CEDAR 





HEMLOCK 










Willamette 
“UTILITY” 
Carrier 


for lumber, 
pulp, paper, tile, 
steel, pipe, 
brick, etc. 


Write for folders 


Willamette-Ersted 


Company 
PORTLAND, OREGON 


Seattle, Wash 
New York City 


Peoria, Winois 


“Wy ~« 


O TIMBER ESTIMATORS 0 





JAMES W. SEWALL 
Consulting Forestry 
JAMES W.SEWALL PHILLIPS & BENNER 


Old Town, Ruttan Block, 
Maine Port Arthur, Ontario 








“The Heart Content’’ 


Have you delayed giving your wife this 

new book by ‘“‘the lumberman poet’? Let 

us send it to you—take it home to her— 

how it will cheer her up! $1.50 postpaid 
Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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ll | 
MIXED CARS 
Order JustWhat 
You Need In :=- 


YARD AND 
SHED STOCK 


Including 
Bevel Siding, 
Mouldings, Lath, 

Shingles 


WHITE RIVER. 
LUMBER CO., | 


ENUMCLAW , WASH. || 




















House Doors, 1-2 or 5 panel, 

Casement or French Doors, 

Garage Doors, 

Turned Columns & Newels, 

Square Built-Up Columns, 

Gutter, Pickets, 

Square or Turned Balus- 
ters, Porch Rail, 

Mouldings, Battens, Lattice, 

K. D. Window, Door and 
Cellar Frames. 


John D. Collins Lumber Co. 


White Bidg., Seattle, Wash. 


WE 
SHIP | 


the following 
either in straight 

or mixed cars, 
with yard stock: 











NORTHWEST SPRUCE CO. 
Stuart Bldg. - Seattle. 


Dependable shippers of fine quality 


SITKA SPRUCE 


(Clears & Factory grades) 





Lo SOTELS Law 


DAVENPORT 
HOTEL 


Spokane, 
Washington 


Complete hotel and i 
dining service. In- « a ft 
formal. 600 ae 
rooms, outside. 
Fireproof. 
Rates and 
prices are most 
moderate. 








— a 


Rendezvous of 
Lumbermen of 
the Northwest. 





LOUIS M. DAVENPORT, President 

















Vest Pocket Ready Reckoner 


A ful vest pocket manual including a lum- 
ber «-alculator for standard log rules, 
estimated weights of lumber and miscellaneous 


usetul lumber tabulations. Prepaid, 50 cents. 


Sizes, 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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BUSINESS CHANGES, INCORPORATIONS, ETC, 








Business Changes 


ARKANSAS Bentonville, Fayetteville and Van 
Buren—Ferguson Lumber Co, sold by receiver to 
T. G, Gilstrap. of Coffeyville, Kan. Will be oper- 


ated as T. J. Gilstrap Lumber Co. 
Springdale—Local assets of Ferguson Lumber Co. 
purchased by Pioneer Lumber Co. 
CALIFORNIA, Mountain View—D. 
Co, sold to Schopke & Burke. 
Tudor—Nason Lumber Co 
terests and business 
FLORIDA. Miami—Hannah's 
lumber department to Miami 
Punta Gorda—Oliver 
P. F. Gibbons. 
INDIANA. Auburn—Auburn Lumber Co, 
ing name to Goodall Lumber Co. 
Princeton—Somerville Development Co 


& S. Lumber 


sold to H. 
discontinued 


Chein in- 


Supply Co. 
Lumber & 
Lumber Co, 


sold 
Supply Co. 
succeeded by 


chang- 


closing 


out under receivership; Princeton Lumber Co., F. L. 
jrock, mer., is putting in new stock and will con- 
tinue the yard. 


Washington—General office of W. M 
Lumber Co. moving here from Paris, III. 
IOWA. Laurens—Weart-Peaslee Lumber Co. 
changing name to Laurens Lumber Co. 
Mason City—Webster-West Lumber Co., 
rated to succeed We »ster-Potter Lumber C 
Webster, president. 
Webster City—Lane-Moore 
plant to Storm Lake, Ia. 
LOUISIANA Gretna—Clere 
by Gretna Mfg. Co. (Inc.). Millwork, 
MINNESOTA Fergus Falls—J. A. A 
& Son succeeded by Winthers Lumber Yard 
Minneapolis—Waite-Rogers Lumber Co. changing 
name to Alan Lumber Co. 


Simpson 


incorpo- 
i3 a Me 


Lumber Co. transfers 


Mfg. Co. 


succeeded 


Winther 


togers 


Stephenson—Foster Creek Lumber & Mfg. Co., 
and entire town of Stephenson, purchased by new 
organization of bond holders headed by H, A. Tes- 
tard, of New Orleans, under name of Foster Creek 


Lumber Corporation is 
NEW YORK. Leroy—Joseph Lapp (Estate) suc- 
ceeded by Joseph Lapp Lumber Co. (Inc.). 
NORTH CAROLINA, Asheville—Citizens Lum- 
ber Co. remaining assets sold by receivers to Frank 
Littleford, jr. 


OHIO. Cincinnati—Emerald Lumber Co. moving 
to Norwood Heights. 

Payne—Strayer Lumber Yards sold to B A 
Smith & Sons. 

OKLAHOMA. Hominy—Spurrier Lumber Co. sold 
to Baughman Lumber Co. 

OREGON Cascadia—Cameron Saw Mill sold to 


Vance Bunch, 
reconditioning. 
Hood River—L. E. Taft Co, sold building 
rial business to C. M, & W. O. Sheppard. 
Portland—The Mueller Shingle Co. taken 
by George Mudrow. 
Portland—Struntz Planing Mill Co. 
ceeded by G. E. Hamaker. 


who will reopen on completion of 
mate- 
over 


has been suc- 


PENNSYLVANIA, Dallastown—Myers & Esh- 
back taken over by John H. Myers & Son, head- 
quarters, York. 


SOUTH DAKOTA, Oldham—C. M 
Lumber Co. succeeded by 


Youmans 
Hayes-Lucas Lumber Co. 





TEXAS. Hidalgo, Lyford, McAllen and Sebas- 
tian—Thos. W. Blake Lumber & Hardware Co. sold 


to Temple Lumber Co. 
Spearman—Panhandle Lumber Co. sold to B. F. 
Tepe, of the White House Lumber Co. 
WASHINGTON. Outlook—John Dower 
Co. sold to Tum-A-Lum Lumber Co. 
Sunnyside—John Dower Lumber Co 
Garren Lumber Co. 


Lumber 


sold to 


WEST VIRGINIA. Mount Hope—Sandstone 
Lumber Co. succeeded by Mount Hope Lumber Co. 
(Inc.). 


WISCONSIN 
sold to Interior 
tetains lease on 
what disposal 


Sparta—Streator Lumber Co. stock 
Lumber Co. and Home Lum>er Co 
yard and buildings, but undecided 
will be made. 


Incorporations 


CALIFORNIA. West 
Lumber Co.. incorporated; 
Robertson Blvd. 

CONNECTICUT. 
incorporated; 
Riverside Ave. 

ILLINOIS. 
Co.; capital, 

Symerton 


Hollywood — Yost-Linn 
9,296 shares; 674 N. 


Westport—L. H. 
capital, 500 shares; 


Gaul & Son, 
old concern; 42 


Kankakee—Rollins 
$10,000; old concern. 
-Symerton Grain & Lumber Co.; 


Grain & Lumber 


capi- 


tal, $20,000; old concern, 

IOWA. Mason City—Webster-West Lumber Co.; 
capital, $50,000, 

Sac City—Farmers Lumber Co.; capital, $50,000; 


old concern. 
KANSAS. Wichita- 

tal, $50,000; old 
MISSOURI. Springfield 


Marshall Lumber Co.; 
concern. 


capi- 


Robert E. Lee Lumber 


Co.; capital, $25,000; E. C. Hughes, 1005 S. Pick- 
wick, interested, 
NEW YORK. Brooklyn—New Elmhurst Lum>er 


Corporation, recently formed here to work out the 
affairs of the old Elmhurst Lumber & Trim Co. 
(Inc.) for the benefit of creditors, is headed by 
E. Stein, president of the old company. Others in- 
terested are Mr. Helligan, of Helligan & McLellan, 
Mr. Dunn, of A. C. Dutton Lumber Corp., Mr. 
Smith, of the Transcontinental Lumber Co., et al. 
An erroneous impression was given in the last 


report that J. A. Melnick was chief organizer of 
the concern. Mr. Melnick is a member of the 
Creditors’ Committee, all of whom are on the 





board of directors of the new 
Brooklyn Friedland Co., 
shares, no par; Benj. Friedland, 
New York; lumber, trim, 
Brooklyn—New-Kay 
par; Abraham 
York, interested. 
3uffalo—Engelhardt-Bodge 
$5,000; Peter Engelhardt, 19 


company, 
incorporated; 9% 
1015 Fifth Aye 

furniture etc, 
Lumber Co.; 100 shares ne 
Solomon, 270 Madison Ave., New 


Lumber Co.; capital 
3erryman Dr., Snyder 


N. Y., interested. 

New Rochelle—Ewing-Margolis Lumber Co,; cap. 
ital, 100 shares, no par; John A. Margolis, 42 Park 
Row, interested. : 

North Tonawanda—H. J. Mye Lumber Corpora. 
tion; capital, $10,000; Homer J. Mye, 280 Wheat. 


field St., et al. 


OHTO Cincinnati—Hagemeyer Lumber Co,: cap. 
ital, $25,000; old concern, 

OREGON, Klamath Falls—The Pine Products 
Sales Agency, wood products; chartered by Chas 
R. Miller, et al. 


Portland—Portland 
capital to $500,000, 

Portland 
capital to 

SOUTH 
wood Co., 


Lumber Mills, increasing 


Columbia Crate & 


$10,000. 
CAROLINA 
incorporated; 
WASHINGTON Eatonville 
tile Co.; capital, $5,000 
Ellensburg—Cabin 
capital to $130,000. 


Box Co. increasing 
Darlington—Ramsey Ply. 
capital, $20,000. 
Galbraith 
building materials 
Creek Lumber Co. increasing 


Mercan- 


Seattle—-Campbell Lumber Co, increasing capita} 
to $50,000. 
Seattle—Slicewood Corporation: capital, $1,000 


wood products: M. B. Dublin, interested 


Casualties 


INDIANA. Terre Haute—W. J. Giffel Co.'s plan. BB 
ing mill gutted by fire; will be rebuilt. i 
MASSACHUSETTS. Worcester — Lumber and 


storage yards of E. J. 
fire; loss $10,000. 
MISSISSIPPI. Port Gibson 
mill destroyed by fire; 200 me 
only $6,000 insurance, 
Waynesboro—E, C 


Cross & Co. destroyed by 


Port Gibson planing 
n out of employment; 


Speeg’s lumber yard damaged 


by fire; $10,000. 

NEW YORK Brooklyn 3oettler & Sachse & 
Lumber Co., loss by fire, $25,000; office, workshop F 
and lumber stores destroyed. 24 

NORTH CAROLINA. High Point—Peerless Ve 
neer Co., loss by fire, $10,000. 


TENNESSEE. Memphis—E. L. Bruce Co., loss 


1,500,000 


by fire between $150,000 and $200.000; 
feet of hardwood and flooring, three box cars and 
the X-Ite plant destroyed. Will be re>Suilt imme- 


diately. 

TEXAS. Houston 
by fire, $15,000. 

VIRGINIA Pulaski—Pulaski 
ing Corporation, loss by fire, $75,000. 
machinery destroyed. 

WISCONSIN Menasha—Menasha 
Co., loss by fire; workshop, tools, storage 
stroyed. 


Honerkamp Lumber Co., loss 


etal 


Hardwood Floor- 
Plant gutted; 


W oodenware 
shed de- 


New Ventures 


A. Walker, former 
tes Lumber Co., announces 
lumber yard at 2701 
Birmingham, 


ALABAMA. 
vice president of the Es 
that he will open a new 
N. 24th St., North 

CALIFORNIA Greenwood—T. H. 
established a sawmill. 

Los Angeles—The 
Co. has engaged in business at 6042 
ownership of John Davies et al. 

San Francisco—J. W. Vance & Co. have engaged 
in the lumber business at 112 Market St. 

FLORIDA. Lake Trafford O’ Bannon has 
established a sawmill. 

IDAHO. Post Falls—Western 
again engaged in sawmill 

INDIANA. Brownsburg—U. W. Parsons Lumber 
Co., lumber and building materials; new. 

IOWA. Des Moines—Curtis R. Hay and Earl L, 
Kirkbridge, formerly partners under name of Kirk- 


Birmingham—R 








Pugh has 


Floor 
under 


Hardwood 
4th Ave 


Associated 


Frank 


Pine Mfg. Co, has 
business. 


bridge & Hay, have each started a commission 
lumber business under his own name. 

KANSAS. Altoona—Anderson Lumber Co, open- 
ing yard. 

KENTUCKY, Louisville—Dyar-Armstrong Lum- 
ber Co. starting wholesale business, 

MASSACHUSETTS Needham Heights—Robt. J 


Stalker recently began commission lumber business. 
MISSISSIPPI. Edinburg—J. R. Buckwalter Lum- 
ber Co., of Union, established local mill. 
NORTH DAKOTA. Wahpeton—Wahpeton Glass, 
Paint & Supply Co. opening sash and door factory. 
OHIO. John Serena (North Cum- 
minsville) commission lumber business. 


Cincinnati 
starting 


OKLAHOMA, Oklahoma City—Manassa Timber 
Co. recently began business, 
OREGON. Coquille—John Huntington starting 4 —& 


sawmill. 

Glencullen—Watson Lumber Co. has engaged in 
business under management of Marion M. Watson 

Jordan—Wayne Phillips and Walter Rakkare em 
gaging in sawmill business, 

Portland—-Beaumont Shingle Co., mfr., engaged 
in business at 606 E. 47th St., under ownership of 
N. H. Fulkerson and A. W. Willis. 

PENNSYLVANIA. Philadelphia—Mell 
Co. starting wholesale business, 


Lumber 











April 2 


WASE 
mill and 
Tacom 
engaged 


ARIZ 
Lumber 
will ope 


INDL 


Says ¢ 
We |} 
reading 
often i 
manufé 
effort 
you ha 
have | 
why 5S 
when | 
believe 
which 
wouldr 
followé 
lots of 
off for 
increas 
ment. 
not so 
they h 
when 
the ro 
better 
years. 
and 1 
loans 
this 
have | 
on ac 
it reo 
a few 
fast. 
much 
off as 
W. B 


Se 


ai 
state: 
mark 
lumb 
intro 
My 
ence 
lumb 
adde 
and, 
wher 
in s 
legis 
and 
is to 
only 
I 
ture 
in ¢ 
insp 
in | 
disp 
a sl 
heat 
disp 
and 
as ( 
ence 
expe 
T 
bec: 
1. 
Any 
can 
kee 
sev 
or 
his 
for 
spe 
5 


(re 
no 

mo 
ult 
fac 
bel 
ha’ 





iL 2, 1939 








ated; 9 


i fth Ave 


shares py 
ve.. New 


CaDital, 
re» Snyder 


Co.; Cap. 
3» 42 Parg 


Corpora. 
0 Wheat. 


. 


Products 
DY Chas 


ncreasing 


ncreasing 


isey 


Ply. 


Mercan- 


Is 
ne reasing 
& capital 


|. $1,000 


0.’ plan- 
ber and 
royed by 


1 planing 
loyment; 
damaged ’ 


Sachse : 
workshop 


rless Ve- 


Co.. loss 
1,500,006 
cars and 


Co., loss : 


1 Floor- 
gutted; 





denware 
shed de- 








d Floor 
e. under 


engaged 
:non has 


Co, has 


Lumber 
Ear! L. 
»f Kirk- 
:mission 
». open- 
g Lum- 


Robt. J. 


jusiness. 


or Lum- 


1 Glass, 
factory. 

} Cum- 
iness. 
Timber 
rting 2 
aged in 


Vatson 
are en- 





ngaged 
ship of 








Lumber 









4 


WASHINGTON. Kelso—Kelso Lumber Co.; saw- 
e d planing mill. : F 
mill sma-—Modern Lumber & Millwork Co. has 
engaged jn business at S. 11th and Cushman streets, 


New Mills and Equipment 


ARIZONA Williams—The Saginaw & Manistee 
Lumber Co. is pushing completion of sawmill and 
will open as soon as finished, 

INDIANA. New Albany — M. 


Fine & Sons 


AMERICAN LUMBERMAN 


awarded contract for erection of two-story and 


basement, 100x160-ft. maple flooring factory, on 
corner_of Main and 14th street, to cost $42,000. 
MICHIGAN. Detroit—Hurd Lumber Co. an- 
nounces that the mill building and warehouse re- 
cently destroyed by fire will be rebuilt but it is 
not yet decided whether the new plant will be 


located at the Campbell Ave. or Schaefer Highway 
property of the company. Power plant and dry 
kilns were not damaged, 


Gleanings From Mail Bag 


Says the Old Fruit Jars Are Being Dug Up 


We get a great deal of benefit and help by 
reading the lumber journals. We have read 
often in the last few years the suggestion that 
manufacturers curtail production and put more 
effort in advertising wood products. In this 
you have had our hearty co-operation, and we 
have been doing it. We often have wondered 
why so many mills would continue to operate 
when they knew they were losing money. We 
believe if the mills would accept no order on 
which there was not a profit, the industry 
wouldn’t be in the shape it is today. We have 
followed that policy. AS a result we have let 
lots of orders go by, but believe we are better 
off for it. 3usiness in our territory is on the 
increase, with a promise of continued improve- 
ment. More people are optimistic. They are 
not so afraid to dig up the old fruit jars where 
they have had their money buried so long. And 
when people begin to feel that way, we are on 
the road back to recovery. Our farmers are in 
better shape than they have been for several 
years. They raised bountiful crops last year, 
and most of them have repaid their Government 
loans and have enough to carry them through 
this year. Our banks are in good shape. We 
have had only two failures—one of these closed 
on account of the closing of the first one, but 
it reopened in eight days and the other in just 
a few weeks. Unemployment is being reduced 
fast. While wages are very low, a dollar goes 
much further and the workers are about as well 
off as they were before the depression began.— 
W. B. BAKER LUMBER Co., Heber Springs, Ark. 


Some Objecticns to Proposed Grade- 
Mark Legislation 


A recent issue of the AMERICAN LUMBERMAN 
states that proposed legislation for the grade- 
marking, species-marking and trade-marking of 
lumber moving in interstate commerce will be 
introduced in the present session of Congress. 

My opinion, based upon several years experi- 
ence in the inspection, purchase and sale of 
lumber, is that such legislation would be an 
added burden to the producer, the consignee 
and, in fact, to all concerned. I fail to see 
where it would accomplish anything beneficial 
in spite of the great extra cost which such 
legislation would put upon the lumber industry, 
and the only logical feature of it is, that if it 
is to be put in force at all, it should be applied 
only to retailers, , 

I have handled the inspection and manufak- 
ture of lumber in large band mills, I have acted 
in the capacity of traveling hardwood lumber 
Inspector, purchaser and salesman. I have acted 
in the capacity of adjusting inspector, on 
disputed stocks; and I have failed to ever find 
a substitution of species, neither have I ever 
heard of one being made on hardwoods, the only 
dispute being over a small variance in grades, 
and this will always occur regardless of marks, 
as on line boards there is sometimes a differ- 
ence of opinion of the inspectors no matter how 
experienced they may be. 

This legislation seems to me to 
because of the following reasons: 


1. It will greatly add to the cost of loading. 
Any inspector has all he wants to do, or rather 
can do, to make his inspection and tallies and 
keep his crew busy. If he is required to place 
Several marks on each piece it will require two 
or three times longer to do so, consequently, 
his crew will be idle part of the time, waiting 
for the marks to be placed, otherwise two in- 
Spectors would be required. 

2. The marks, especially on hardwoods 
(rough), or lumber to be milled, would carry 
no weight because such marks would be re- 
moved in milling, they would never reach the 
ultimate buyer; also, flooring plants, furniture 
factories and all industrial consumers of lum- 
in would care nothing about the marks. They 

ave competent inspectors who are qualified to 


be illogical 


identify the species and to grade the same, and 
if any discrepancy should be found an adjust- 
ment would have to be made regardless of 
marks. 

3. During the winter in the North there are 
times when it would be absolutely impossible 
to put a mark on many pieces because of mois- 
ture and frost. It should be realized that an 
inspector must keep the rules in mind at all 
times; he must watch the thickness, he must 
make his tallies and endeavor to keep his crew 


busy. Certainly, he should not be overburdened 
with unnecessary and illogical requirements 
when making a shipment. His lot is neither 


Many times he is required 
to climb a 40-foot pile, making his inspection 
in weather many degrees below zero, with a 
high cold wind adding to his discomfort. 

4. It would deprive the small operator who 
has no inspector of his own, of the right to ship 
to customers, with the understanding that the 
customer make the inspection at the receiving 


yjleasant nor easy. 
I 


point. It would also deprive an industrial plant 
of the right to buy on a flat basis a lot of 
mixed species and grades, it making its own 


inspection and assortment after receiving it at 
its own yards. 

5. If a consignee is unable to identify or 
grade lumber he may receive, the marks would 
mean nothing to him; they would not guarantee 
that he was getting what he ordered. His only 
guaranty would be reinspection by a competent 
inspector; these they already have, besides hav- 
ing recourse to the various association inspec- 
tors. 

6. All of wholesalers, big mills and 
others, have competent inspectors qualified to 
make shipments as nearly in accordance with 
the rules as is humanly possible. They make 
no attempt to substitute or defraud.—H. J. 
McVEy, Oswegatchie, N. Y. 


the 


Price Stabilization an Advantage 
We are interested in the suggested advertise- 


ment “Hide Your Dollars,’ published in your 
issue of March 19. We believe this is very 
appropriate and we can only laud the firms, 


individuals, cities and towns that are keeping 
propaganda before the people to extract the 
money now in hiding. It is our hope that lum- 
ber prices will advance to a point where the 
manufacturer at least can exchange dollars and 
stop the decided leak which has occurred in 
practically every operation during the last two 
years. It would be much to the advantage of 
the manufacturer and distributor if prices were 
stabilized, and we are sure they will be when 
conditions have worked back to their old form.— 
GRAND Rapips TrusT Co., receiver for William 
Horner, Grand Rapids, Mich. 


Likes the Bi-Weekly Plan of Issue 


I think your consolidation and issuing every 
other week is fine. I wish you all the success 
your good paper deserves.—J. H. MINER, Meri- 
dian, Miss. 


"Let's Be Cordial" 


Everything else being equal—price, quality 
etec.—it seems to me that the salesman who is 
genuinely cordial certainly tips the scales in his 
favor. This leads me to the following sugges- 
tion: “Now that so much of our trade has 
begun to recover from the panicky feeling which 
has been paralyzing all constructive thought and 
action, I think that if the millman and the 
wholesaler would make a sincere effort to be 
as helpful as possible, their recovery would be 


much more rapid. So, why not be cordial in- 
stead of being merely a non-committal ‘yours 
very truly’ sort of person. Just how much 


actual meaning does that old, lukewarm phrase 
convey to any one? Let’s be cordial and boost 
the morale a few notches.—E. M. DEBoo, John 
A. Margolis Lumber Co. (Inc.), New York City. 
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KLAMATH 


IS THE HOME OF 
FINE QUALITY 


PONDEROSA PINE 











The timber from 
this district has 
exceptionally fine 

quality and texture. 
It cuts with a good 
percentage of high 
grade lumber. 


Our No. 2 Common and 

Better lumber is very much 

in demand by buyers who 
are seeking real values. 


Write now for quotations on 
any lumber you may need. 


Crater Lake 
Lumber Co. 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 


SELECTS 
AND 
COMMON 


S4S or 
ROUGH 

















Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 


Feather River Canyon 

Soft California 
Pine 

White Fir 


Incense Cedar 





Annual Capacity 60,000,000 Feet. 


























SURETY BOND BRAND 
“PROTECT-WRAPT” 

Red Cedar Bevel and Bungalow Siding 
and Surety Bond Brand Shingles are 
SUPERLATIVE QUALITY 
NATIONALLY ADVERTISED 
EASIEST TO RESELL 


Anything in Cedar, and—through our 
Coast connections—any mixture of Fir, 
Hemlock and Cedar 


BRATLIE BROS. MILL CO. 
RIDGEFIELD, WASH. 
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A Real Sales Help 
For Lumbermen 


J No 
Obligation 


Hundreds of 
new buyers 
are listed in 
each new edition of 
the Red Book and 
many others are announced by us 
TWICE a week as they start in busi- 
ness. Red Book credit ratings and re- 
ports are recognized by lumbermen as 
the most reliable. 


Ask for Pamphlet No. 49-S and rates, 
also the details of the 60 day FREE 
Trial offer. 


Our Collection Department has had 
many years of experience collecting 
lumbermen’s accounts and will be glad 
to assist you. 


LUMBERMEN’S CREDIT 
ASSOCIATION 


Executive Offices 
608 South Dearborn St., Chicago, II. 
Eastern Headquarters 


99 Wall Street, New York City 








YARD, MILL AND OFFICE 


Newsy Notes of Persons and Places 


































Richard Shipping Corp. 


Established 1847 
44 Beaver Street, NEW YORK 
Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 

























CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 
Also Tupelo Lumber, and oe »Gumpiote 
Planing Mill Facili 


Dibert, Stark & Brown Conese Ce. Ltd. 


Manufacturers DONNER, LOUISIANA 























White P ine MINNEGOTA 
WESTMONT 





LONG and SHORT LEAF 
ALso | Yellow Pine 


WM. SCHUETTE CO. 


Pittsburgh. Pa. New York, N. Y. 















Lyle S. Vincent & Co., of Seattle, Wash., 
have moved from the White Building to the 
Ranke Building. 


John W. Watzek, jr., of Crossett Watzek 
Gates, Chicago, left Thursday for Portland and 
Wauna, Ore., where he will spend some time, 
on business. 


Charles W. Molin, Chicago lumberman, has 
moved his headquarters from 1908 Conway 
Building to room 1158 in the same building, at 
111 West Washington Street. 


J. Graham Brown, of the W. P. Brown & 
Sons Lumber Co., Louisville, Ky., has been 
reappointed to the Kentucky Progress Commis- 
sion by Gov. Ruby Laffoon. 


Chester Olson, who has been manager of the 
Spahn & Rose Lumber Co.’s yard at Afton, 
Iowa, has been transferred to the managership 
of the firm’s yard at Sulphur Springs, Iowa. 


Charles E. Davidson, of Greenville, Ill., owner 
of the Greenville Lumber Co., accompanied by 
his wife and daughter was in Chicago last 
week, and made the AMERICAN LUMBERMAN a 
pleasant visit. 


Maurice Wiley, of Philadelphia, Pa., 
tary of the Philadelphia Wholesale Lumber 
Dealers’ Association, has been confined to his 
home by illness for several days, but expects to 
be back at his desk early in April. 


secre- 


J. H. Switzer, manager of the General Box 
Co.’s factory at Bogalusa, La., has leased the 
plant and arranged to maintain operation on his 
own account, in order to provide employment 
for the men at present working there. 


V. M. Scanlon, president of the Lamar Lum- 
ber Co., Hattiesburg, Miss., expects to make his 
home in Bogalusa, La., as soon as he can locate 
a small modern dwelling there, in order to 
facilitate taking care of his business interests. 


The Globe Export Lumber Co., of Seattle, 
Wash., the Bolcom Canal Lumber Co.’s export 
agent, has removed to 901 White Building. As- 
sociated with it in the same office is the W. D. 
Feely Lumber Co., formerly in the Liggett 
Building. 


A. O. Thompson, of Kansas City, Mo., presi- 
dent of the A. O. Thompson Lumber Co., after 
remaining practically out of political activity 
since 1909 when he was a member of the city 


council, now is Republican nominee for the 
school board. 
C. M. Gooch, of Memphis, Tenn., president 


of the C. M. Gooch Lumber Co., underwent an 
operation for appendicitis last week at a Mem- 
phis hospital. His condition is improving rap- 
idly and he expects to be back at his desk in 
a week or so. 


Hollis Burroughs, of Crossett, Ark., sales 
manager of the Fordyce-Crossett Sales Co., met 
with sixteen of the salesmen of his organization 
last Saturday in the Crossett Watzek Gates 
offices in Chicago, to talk over more and better 
ways of getting business. 


W. F. McGill, Seattle representative of Dant 
& Russell (Inc.), is convalescing nicely from a 
month’s illness with appendicitis and complica- 
tions, but he will be confined to his home for 
several months, during which the company’s 
Seattle office will be closed. 


Mixer & Co., of Buffalo, N. Y., a wholesale 
lumber firm, has been sending gold-and-black 
letter seals to its friends in the trade, calling 
attention to the fact that this year is the sev- 
enty-fifth anniversary of the founding of the 


company by Harrison R. Mixer and James R 
Smith. 


M. L. Hudson, of « Chicago, 
the Edward Hines Lumber Co., 
on Wednesday, 


secretary 


in what is believed will be, 


successful attempt to bring back his failing 


health, and while the operation was a serioy 
one, Mr. Hudson is reported as_ recovering 
nicely. : 

Warren B. Hamilton, of Bath, N. Y., wh 
for several years has been treasurer of the Bab. 
cock Manufacturing Co., large and well known 


manufacturer of ladders, has been elected presi. § 


dent, also, and will fill both offices. E. Kendal 
Derick is vice president and William Craig js 
secretary. 


McI*wen Ransom, of Memphis, 
president of the E. L. 


Tenn., vice 


wholesalers at noon at the Boston Oyster 
House. He was on his way to Baltimore, Md, 
and other cities in the East, to see for himselj 


the trade conditions which a southern man. & 


facturer must meet. 


The Sabine Lumber Co., 
general and sales offices at Houston, 
the last two years, and which is the sales or 
ganization for a lumber mill and box factory at 
Trinity, Tex., has moved its general office to 
Trinity and its sales office back to St. Louis, 
Mo., according to an announcement by W, J, 
Yardley, sales manager. 


R. W. Fullerton, of Warren, Ark., president 
of the Bradley Lumber Co. of Arkansas, was 
in Chicago for several days early last week 
With him were S. B. Fullerton, secretary of 
the company, C. E. Eberle, vice president, and 
C. L. Foretich, sales manager. They called o 
local sales connections, and looked over the pos 
sibilities in the Chicago market during the 
coming year. 

Arthur A. Hood, of Chicago, head of the As- 
sociated Leaders of Lumber & Fuel Dealers d 
America, was in St. Louis, Mo., on Tuesday of 
last week to describe the operation of the Na 
tional Homes Finance Corporation to Pro. 
Joseph Klamon’s class in economics at Wash- 
ington University. In addition to the students, 
about seventy-five members of the St. Louis 
Jumber and planing mill industry attended. 


Roland L. 
merly 
now in other work, has been appointed assist: 
ant to the manager of the regional loan office 
of the Federal Reconstruction Finance Corpora 
tion. Formerly prominent in Spokane lumber 
circles, Mr. Bayne has continued his interest 
in and connection with the industry through 
his active participation in lumber promotion 
projects. 


R. J. Miller, 


Bayne, of Spokane, Wash., for- 


of Rhinelander, Wis., general 


manager of the Thunder Lake Lumber Co., was § 


in Chicago Wednesday on his way back home 
from a two-weeks trip to San Francisco and 
Los Angeles, Calif., and intermediate points; he 
returned by way of Texas and other souther 
States. His trip was for the purpose of calling 
on sales connections. Asked about the market 
conditions he found, he said he could see n0 
appreciable difference between the middle West 
and the other territory over which he had beet 
traveling—business and business sentiment seem 
to be about the same everywhere. 


Members of the Wisconsin Retail Lumber- 
men’s Association are now being reminded, by 
the Lumbermen’s Mutual Casualty Co., of 
cago, of the new $5 personal accident poly 
which was announced in a circular at the ass 
ciation’s annual convention. The policy covers 
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injuries sustained by the holder while operating, 
riding in, demonstrating, cranking or adjusting 
an automobile, or by being struck by an auto 
while walking on a public highway, or in con- 
sequence ol the explosion or burning of an 
automobile, or in consequence of suffocation or 
asphyxiation caused by gas from the exhaust of 
an automobile. 





Warning to Our Subscribers 


It has come to our notice that one of our 
subscribers in Illinois has been a victim of a 
fraudulent subscription solicitor. A receipt was 
given in the name of the International Sales Co. 
(Inc.), of Chicago. This company claims that 
it has sworn out a warrant for the arrest of 
the solicitor, as he had misused other moneys. 

The AMERICAN LUMBERMAN would suggest 
that subscribers deal direct with the publisher 


or its own accredited_representatives. 


Sixty Years a Lumberman 


Satt LAKE City, Urau, March 26.—Seth W. 
Morrison, president and manager of the S. W. 
Morrison Co. (Inc.), widely known wholesale 
lumber organization which he founded thirty 
years ago, has completed more than sixty years 
of activity in the lumber business in the West. 
Born at Fort Atkinson, Wis., Dec. 13, 1856, he 
was 14 years old when he took his first jot in 
the lumber industry, as a teamster at a retail 
yard operated by his 
father, A. M. Morrison, 
in Denver, Colo. His 
first load of lumber was 
hauled for C. D. Mc- 
Phee, a contractor, who 
later was to become a 








Ss. W. MORRISON, 
Salt Lake City, Utah; 


Six Decades in the 
Lumber Trade 





member of the large 
paint firm of McPhee & 
McGinity. 

During the next 
twenty years Mr. Mor- 
rison continued to work 
his way upward in the 
retail lumber business, 
and at one time was 
interested in a yard at Laramie, Wyo., with 
Samuel Merrill. In 1890 these two men who 
had come to Salt Lake City, organized Morri- 
son, Merrill & Co. (Inc.), which today is a 
widely known operator of country yards; Mr. 
Morrison became manager. Then, ten years 
later, he organized the wholesale company 
which bears his name and which covers the en- 
tire intermountain territory and sometimes be- 
yond. His son, Seth W. Morrison, jr., is an 
officer of the firm, and there also is a Seth W. 
Morrison III coming up. 

_The tall lumberman bears well the weight of 
his years, and his kindly disposition and level- 
headedness have made him a host of friends, 
inside and outside the lumber business. He is 
a former State legislator, and is a member of 
the Salt Lake Chamber of Commerce, Rotary 
Club, and University Club. He is Salt Lake 
City’s oldest Hoo-Hoo, and is a great believer 
in trade associations, always giving his loyal 
Support to the Utah Lumber Dealers’ Associa- 
tion. His hobbies include fishing and quail 
shooting, 


Wholesale Firm Will Liquidate 


Burrato, N. Y., March 28.—Taylor & Crate, 
Prominent wholesale lumber firm which was 
founded in 1865 by Frederick W. Taylor and 
James Crate and, which for years was located 
at 269 Elk Street, is to be liquidated. At one 
time the firm carried in its yard a stock of 
20,000,000 feet of hardwoods, most of this from 
its own mills in the South; and though the 
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stocks now on hand at the yard at 2101 Elm- 
wood Avenue (where the company has been 
located of recent years) are nowhere near this 
large, there is enough that an extended period 
of time will be consumed in the liquidation pro- 
cess, especially with prices what they are now. 
Horace F. Taylor, son of the late Frederick 
W. Taylor, is president of the company now, 
and he is president of the Buffalo Chamber of 
Commerce, also. His two brothers, Nelson S. 
and Shirley G. Taylor, and his son, Horace F. 
Taylor, jr., are also officers of the company. 





To Handle Mill's Chicago Sales 


V. J. Euler, of the V. J. Euler Lumber Co., 
Chicago wholesaler, announced this week that 
he had completed arrangements with the Hiles 
Lumber Co., of Rhinelander, Wis., whereby he 
has exclusive distribution of that manufacturer’s 
products, both hardwoods and softwoods, in 
Chicago and Cook County, Illinois, and Lake 
County, Indiana, and will represent it in the 
remainder of these two States. 

The company’s mill is at Hiles, Wis., and was 
one of those owned by the former Charles W. 
Fish Lumber Co. Mr. Euler is well acquainted 
with the mill’s large stock of dry hardwoods, 
and also its operating methods, for several of 
his twenty-five years in the lumber business 
were spent in the employ of the Fish company, 
before he entered the wholesale business for 
himself in Chicago. It has, he says, complete 
kiln drying and planing mill facilities. George 
Robson is general manager of the Hiles com- 
pany. 


Puts Redwood Stock in Chicago 


The Redwood Manufacturers Co., of San 
Francisco, Calif., in connection with its Chicago 
sales agent, the White Star Lumber Co., is 
establishing a stock of all items of redwood in 
the company’s varied line, at the yard of the 
Lake Shore Lumber Co., 1140 Eddy Street, 
Chicago. 

C. E. Conklin, manager of the White Star 
company, said that the purpose of the project is 
to make readily available, for customers in this 
territory, either 1. c. 1. or pool-car shipments as 
well as straight-car lots, and orders may be 
sent either to his office in the Roanoke Building 
or direct to the yard. 

—_—_—_—_—_—_—_—_—_——— 


New Blue Book Issued 


Promptly on time, though it reflects the re- 
sults of some 24,000 changes which have oc- 
curred in the last six months, the new April 
edition of the Lumbermen’s Blue Book arrived 
at the offices of Chicago subscribers Friday, 
April 1, and all other subscribers’ books were 
in the mail on the same day. 

As in the past, the new credit reference book 
continues, by popular demand of its subscribers, 
its previously established features among which 
are: Two-color map of each State, descriptive 
classifications street addresses in large cities, 
ratings at branch locations, key to railroads at 
beginning of each State’s listings, digest of 
commercial laws, complete key to capital and 
pay ratings, and exclusive credit-interchange 
service. C. J. Morgan, of Chicago, vice presi- 
dent and manager of the organization, says of 
the new edition: 

We are really proud of the new April Blue 
Book, and of our ability to make delivery on 
schedule. We feel that this edition is the 
finest and most accurate directory of its kind 
ever published, and know that it will be well 
received by our subscribers. 

We have completed all details of handling 
credit investigations, and collections, through 
our branch offices from coast to coast, and 
are now arranging to handle subscribers’ in- 
quiries through the branch offices. 


The Blue book is published by the Lumber- 
men’s Blue Book (Inc.), which maintains ex- 
ecutive offices at 323 South Franklin Street, 
Chicago; it is operated as an activity of the 
National Lumber Manufacturers’ Association, 
and the board of directors is made up of lead- 
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| Fix Your Credit Loss 
in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 


511 Locust St. 220So0.StateSt. 537 Mer. Exch. Bldg, 
St. Louis, Mo. icago, Ill. San Francisco, Cal. 


HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hote! in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 
































Keller and Boyd 


Owner, and 
Operz.tors 




















Economy in Dry Kilns 


Any one who has used the all- 


electric control would not 
bother with air compressors 


and the like again. 


The all-electric costs less to 
buy, considerably less to in- 
stall, and less than half to 


operate. 


IT IS SIMPLE AND 
RELIABLE 


Everything for the modern 
dry kiln. 














437 West Georgia Street 


Indianapolis Indiana 


Eastern Representative: 


C. A. FIELDS, Eagle Mills, Troy, N. Y. 





The National Dry Kiln Co. 
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This Machine 
Increases Profits 








DOUBLING THE OUTPUT 


Carruthers and Son Lumber Co., of Memphis, 


Tenn, wrote and told us that they have 
doubled their output of window frames with 
the same number of men they in- 
stalled an 


Improved Phillips 
Window Frame Machine 


All the work of making window frames can 
be done on this one machine, for it is pulley 


since 


mortiser, pocket cutter, and variety saw 
table combined. Two men can work on it 
at the same time—moving lumber from one 
machine to another is avoided—and time 
and labor are saved. So costs are cut, pro- 
duction speeded, output increased, and 


greater profits are the result. 
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ing lumber manufacturers. The policies are 
under the control of an executive committee of 
nine members, six of whom are associated with 
the lumber industry and the other three, agency 
men. Twenty leading credit executives of the 
industry and allied lines comprise an advisory 
committee, which, with the management, con- 
siders service features and makes recommenda- 
tions. 


He's Popular in England, Too 

The March 5 issue of the Timber Trades 
Journal, of London, England, contains an in- 
teresting comment on the personal popularity 
which Col. James “Hoot Mon” Lightbody, of 
Victoria, B. C., head of the McElroy Lumber 
Co. (Ltd.), enjoys in the United Kingdom, and 
briefly reviews his accomplishments in war and 
peace time, which have won him the Distin- 
guished Service Order and the Territorial 
Decoration. Also mentioned are his activities 
in the Concatenated Order of Hoo-Hoo, of 
which Col. Lightbody formerly was Vicegerent 
Snark for Scotland and now is a member of 
the Supreme Nine. His company handles the 
export sales of the Hillcrest Lumber Co. (Ltd.), 
Duncan, B. C., which operates a Swedish gang 
saw mill. 





Railroad Displays Forestry Exhibits 

PorTLAND, Ore., March 26.—Six exhibits of 
forestry in the Northwest are being shown, one 
at a time, in the Northern Pacific Railway’s 
ticket offices in large cities of the East and the 
middle West, Regional Forester C. J. Buck, of 
Portland, has announced. The U. S. Forest 
Service provided the exhibits and the railroad 
is circulating them among all its offices east of 
St. Paul, Minn., to arouse interest in the for- 
estry and forests of the Pacific Northwest. 

Each exhibit consists of a panel 31x44 inches 


Cost Bureau 


The eighteenth annual convention of the Mill- 
work Cost Bureau was held in the Congress 
Hotel, Chicago, on March 17 and 18. Presi- 
dent U. M. Davies, of Oshkosh, Wis., presided, 
and there were a number of addresses on busi- 
ness and technical topics, with a spice of humor 
supplied by Douglas Malloch, the Lumberman 
Poet. Secretary O. L. Appleton reported on 
the activities and status of the Bureau; and 
the report of Treasurer J. A. Loetscher, of 
Dubuque, Iowa, was read and accepted. 

L. V. Teesdale, of the Forest Products Labo- 
ratory, Madison, Wis., told “Why Good Mill- 
work Sometimes Gives Trouble After Installa- 
tion,” saying that absorption of moisture by 
millwork after it is delivered to the job is the 
cause of most of the complaints. Installing mill- 
work against damp plaster or brickwork was 
named as a prolific source of trouble. Point- 
ing out that moisture content of wood is in- 
fluenced by atmospheric conditions and various 
other factors, Mr. Teesdale said that a change 
of 3 to 4 percent in moisture content of wood 
will cause dimensional change of 1 percent 
across the grain of the wood. Shipments of 
millwork should be made up at moisture con- 
tent approximating atmospheric humidity pre- 
vailing in the section of country where it is 
to be used. 

Harry S. Kissell, past president of the Na- 
tional Association of Real Estate Boards, 
Springfield, Ohio, spoke in behalf of the home 
loan bank bill now pending in Congress. He 
said that the system of home loan discount 
banks contemplated in the bill is the twin of 
the Federal Reserve System, and would func- 
tion for the home owner as the Federal Reserve 
does for the business man. “The mountain of 


frozen real estate credit is the key log in the 
jam that is holding things back, and passage of 
this bill will break the jam,” said he. 


Another speaker was H. H. Allen, economist, 
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in size, attractively framed, and the pictur 
mostly hand painted in colors, besides showin, 
the economic importance of proper forestry 
methods also present beautifully scenic views , 
Northwest timber and wild life. The six ttl 
of the panels are: Care and Use of the yy 
tional Forests, Timber Mining Versus Fores 
Farming, National Forests Are the People, 
Property, Pine Tree Crops, Douglas Firs Py. 
ever, and National Forests Serve Human Neeg 
As the titles indicate, the exhibits should 4 


much to dispel the seemingly popular fallag 
that the nation’s timber supply is an irreplag. & 
able deposit which is rapidly vanishing to th ff 
tune of hungry singing saws; and should fy. § 


ther the realization of the fact that trees are, 
crop, like wheat or corn except that the groy. 
ing time is longer, and should be treated like; 
crop. 





Plan Exhibit of Philippine Woods 


Philippine lumber interests are taking steps 
to assure for forest products exhibits their fair 
share of the 100,000 pesos set aside by the 
Government for Philippine participation in 4 
Century of Progress, 1933 Chicago Worlds 
Fair. The Philippine Hardwood Association js 
active in the movement to prepare an exhibit 
even better than the one that was so successful 
at the International Colonial and Overseas Ex. 
position at Paris last summer. The Makiling 
Echo, in its January issue, says of the project: 
“The forthcoming Chicago Fair, where the 
great buying market will be more largely repre- 
sented, offers us another opportunity to display 
and advertise our varied and beautiful assort- 
ment of Philippine woods. The recent favor- 
able ruling on the Philippine mahogany cas 
should encourage, rather than deter, us in con- 
ducting more intensive and aggressive publicity 
for Philippine lumber in the United States.” 


Holds Annual 


of Chicago, whose topic was “Making and 
Breaking the Depression.” Mr. Allen attributed 
the depression to “too much debt—of govern 
ments, corporations and individuals,” mention- 
ing in the last category, installment buying. 
The way out, he said, is to reduce this volume 


of debt. He questioned the efficacy of the finan- 


cial set-up sponsored by the administration, 
saying that it simply would “embalm” debt, and 
that the remedy for debt is not more debt. A 
way must be found, said he, whereby a greater 
proportion of the profits of industry as a whole 
shall be converted into increased purchasing 
power, to match the mass production of today. 

Other speakers were H. B. Watkins, Mason- 
ite Corporation, Chicago, who told of “The 
Minute Men” campaign for creating business; 
Dr. S. W. Lawrie of the E. L. Bruce Co. Re 
search Laboratory, Milwaukee, Wis., who spoke 
on wood preservatives; Milton G,. Peterson, 
Chicago, whose subject was “New Machines 
for the New Era”; R. H. Bronson, American 
Appraisal Co., Milwaukee, Wis., and H. H. 
Cullen, bureau accountant. 

The most important action taken was Com 
sideration of a proposal for trade promotion m 
co-operation with the National Door Manufac- 
turers’ Association and the Wholesale Sash & 
Door Association, and adoption of a resolution 
favoring such co-operation. Another resolution 
endorsed the home loan bank bill, and still 
another urged all woodworkers and others con- 


nected with the lumber industry to wire theit 


representatives in Congress, urging the use 0 
wood sash, frames, doors and trim in pending 


Federal building projects, and protesting speci 4 


fications which eliminate wood from competi 
tion. 

C. W. Fischer, Denver, Colo., was elected 
president, and vice-presidents were elected 48 
follows: P. F. Conway, Danville, Va.; L. Ray, 
Memphis, Tenn.; Charles A. Rinehimer, Elgin, 
Ill.; H. G. Kelly, Omaha, Neb. 














April 2. 


WILI 
poard 
Kansas 
home 1 
of abou 
ing hee 
man Ww 
Md. 
Grove, 
founde 
he moy 
w. C. 
he tra 
same t 
man-H 
preside 
Cc, Bow 
viving 
who 15 
Lumbe 
sisters 
of Ka 
service 
servin 


RAL 
the P 
Ohio, 
died i! 
the a¢£ 
six m 
road | 
plishe 
as a § 
pher. 
of Per 
ness ¢ 
of cre 
run i 
head 
That 
appro 
three 
presic 
mothe 





il 2. 19 


© Picture 
°S_ showin, 
Tr foresty, 
C views ¢ 
= SIX tit| 
f the Ns 
sus Fores 
> People’ 
Firs For. 
nan Need: 
should 4 
ar fallacy 
-Irreplace. 
ng to the 


hould fy. 


rees area 
the grow. 
ited like 


Voods 


Ing’ steps 
their fair 
c by the 
10n in A 

World’ 
Ciation js 
n exhibit 
successful 
rseas Ex. 


Makiling 


> project 
here the 
ely repre- 
O display 
11 assort- 
nt favor- 
‘any case 
S in Con- 
publicity 
tates,” 


‘ing and 
ttributed 
govern- 
mention- 
buying. 
; volume 
he finan- 
istration, 
lebt, and 
debt. A 
| greater 
a whole 
rchasing 
of today. 
Mason- 
of “The 
yusiness; 
Co. Re- 
10 spoke 
> eterson, 
Tachines 
‘merican 
H. 


‘as CON fi 
otion in 
[anufac- 
Sash & 
solution 
solution 
nd still 
°rs CON- 
re their 
use ot 
pending 
z speci- 
ompeti- & 


elected 
cted as 
L. Ray, 
- Elgin, 
















_— AMERICAN 














WILLIAM C. BOW MAN, chairman of the 
poard of the 3owman-Hicks Lumber Co., 
Kansas City, Mo., died on March 16 at his 
nome in that city following a serious illness 
of about a week, though he had been in fail- 
ing health for the past two years, Mr. Bow- 
man was born Aug. 13, 1856, at Ladiesbureg, 
Md. When a young man he moved to Ida 
Grove, Iowa, where he and his brother 
founded a retail lumber business. In 1888 
he moved to Texas where he established the 
w. Cc. Bowman Lumber Co. which in 1900 
he transferred to Kansas City and at the 
came time was active in founding the Bow- 
man-Hicks Lumber Co., of which he was first 
president He remained president of the W. 
C. Bowman Lumber Co. until his death. Sur- 
viving are his widow, one son, Robert. H., 
who is vice president of the Bowman-Hicks 
Lumber Co., two grandchildren and three 
sisters. Most of the prominent lumbermen 
of Kansas City were present at the funeral 
services held on March 17, some of them 
serving as pallbearers. 


RALPH B. WILSON, secretary-treasurer of 
the Portage Lumber & Building Co., Akron, 
Ohio, and a life-long resident of that city, 
died in a Cleveland hospital on March 29 at 
the age of 54. Mr. Wiison had been ill for 
six months but was thought to be on the 
road to recovery. <A versatile and accom- 
plished man, Mr. Wilson was widely known 
as a singer, a writer and artistic photogra- 
pher. He was a graduate of the University 
of Pennsylvania During his successful busi- 
ness career he had made an intensive study 
of credit and his series of articles recently 
run in the AMERICAN LA,MBERMAN under the 
head “A Retail Credit and Collection System 
That Works” has met with wide interest and 
approval. Mr. Wilson leaves a widow and 
three children, a brother, Ross A. Wilson, 
president of the lumber company, and a 
mother and sister. 


FRANK FILER, widely connected with 
Michigan lumbering and a resident of Detroit 
for more than 30 years, died at his home 
there on March 15 at the age of 77. Mr. 
Filer was the son of Delos Louis Filer, one 
of the prominent early-day lumbermen, and 
was born at Manistee, Mich. He entered the 
industry at the age of 18, beginning as a 
worker in the Ludington mills. He became 
interested in many of the large lumber con- 
cerns and retained some of his interests until 
his death, though he had lived in Detroit 
since 1901. Among his connections were the 
0. S. Hawes Lumber Co., Gibbs & Filer, 
Carter & Filer, Ludington Electric Light & 
Power (o., Standard Tie Co., and Grayling 
Lumber Co. He leaves a widow, one daughter, 
several grandchildren and one great-grand- 
son. 


D. C. “CAL”? CARPENTER, vice president 
of the Interstate Sash & Door Co., Cleveland 
and Canton, Ohio, was burned to death when 
his auto overturned on the road near Hinckley, 
Ohio, March 17. He was acting as traveling 
salesman for his company and was returning 
to his home from a business trip. Mr. Car- 
penter was a native of Ohio and was 44 years 
old. After a period with the Pennsylvania 
Railroad he entered the millwork trade as an 
employee of the A. Teachout Co. in 1910, re- 
maining as order clerk and then traveling 
salesman, until early in 1922, when he became 
one of the organizers of the Interstate Sash & 
Door Co., and was its vice president until his 
death. Mr. Carpenter was a Knight Templar, 
a 32nd degree Mason and an Elk. A widow, 
one daughter, two sons, two brothers and two 
sisters survive. 


THOMAS D. MERRILL, aged 76, lumberman 
of Seattle and Duluth, passed away on March 
25 after a month’s illness. Known through- 
out the country for his lumber activities. Mr. 
Merrill was equally at home in the two cities, 
though his home was in Duluth. He was in- 
terested in the Merrill & Ring Lumber Co.. 
of Seattle, the Polson Logging Co.. of 
Hoquiam, and several concerns in British 
Columbia as well as holding interests in the 
Lake region. Mr. Merrill was a graduate of 
Cornell University. Besides his brother, R. 
D. Merrill, of Seattle, who was associated 
with him in his lumber interests, Mr. Merrill 
leaves two daughters. His wife died in 1929. 


WILLIAMS LAKE RICE, former president 
of the Philadelphia Lumbermen’s Association, 
died at his home in White Plains, N. Y., at 
the age of 58. He was born in Philadelphia 
and succeeded his father as secretary and 
treasurer and later as president of the T. B. 
Rice & Sons Co., box manufacturer, founded 
by the latter. Mr. Rice served as president 


of the Philadelphia association in 1907. He 
was at one time president of the National 
Association of Wooden Box Manufacturers, 
and was founder and five times president of 
the North Carolina Pine Box & Shook Asso- 
ciation. Surviving are his wife, one son, 
three daughters and two brothers. 





J. J. BURDIN, for many years engaged in 
the lumber trade in the South, died at a hos- 
pital in San Antonio, Tex., March 15, aged 67, 
Mr. Burdin was born at Natchitoches, La., 
and first engaged in the lumber business at 
St. Martinville in 1893 later adding a yard at 
3roussard, La, He retired two years ago. 
A widow, two sons and three daughters 
survive. 

CHARLES VINCENT McCLURE, president 
and one of the founders of the McClure & 
Struckman Co., lumber concern of Elgin, II1., 
died on March 16 of heart disease. He was 
a native of Elgin, born there Oct. 14, 1849, 
and nearly 45 years ago joined the late Fred- 
erick Struckman in establishing the lumber 
business with which he had ever since been 
identified. For 20 years he served as Elgin 
township assessor. A widow, one son, two 
daughters, three grandchildren and one 
great-grandson are the survivors. 

GEORGE W. AVEY, 91, for many years 
operating a planing mill at Richmond, Ind., 
and before that at Greenville, Ohio, died at 
tichmond on March 24. For the past several 
years he had conducted the George W. Avey 
Co., manufacturer of picture molding at Rich- 
mond. He was a veteran of the Civil War 
and leaves a daughter, six grandchildren and 
five great grandchildren. 


W. E. PENFOLD, owner and manager of 
Tilbury Planing Mills, Tilbury, Ont., was 
drowned on March 15 when he attempted to 
cross the river Thames on the ice, his car 
breaking through and sinking. Efforts of 
rescuers failed to reach him in time. He 
was widely known among lumbermen of the 
southwestern Ontario district. Mr. Penfold 
leaves a widow and five children. 


MRS. EMILY TRYON MENGEL, wife of 
Charles C. Mengel, president of the Mengel 
Co., Louisville, Ky., died at her home in that 
city on March 26. Mr, and Mrs. Mengel had 
celebrated their golden wedding anniversary 
two months before. Besides her husband, 
two sons and three daughters survive. 





FRANK J. KLOBUCHER, Portland, Ore., a 
forest engineer of recognized ability and ex- 
ceptional training, died on March 18, of 
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pneumonia. Mr. Klobucher graduated from 
the College of Forestry, Seattle, in 1914, and 
from Yale School of Forestry in 1916. He 
was two years in France during the war and 
later with the Forest Service in Missoula, 
Mont. He entered the employ of Fred Her- 
rick on the Burns, Ore., project and then be- 
came a member of the staff of James D. 
Lacey & Co., for which concern he made a 
survey of the operations of the Cadwallader- 
Gibson Lumber Co. in the Philippines. A 
widow and one small son survive. 


HORATIO E. JONES, well known lumber 
dealer of Bath, N. Y., and for many years 
senior member of the firm of H. E. Jones & 
Co., died at his home on March 20 after a 
brief illness of pneumonia. Mr. Jones was 
active in the Bath Chamber of Commerce and 
the Masonic activities of that city. He leaves 
a widow, one son Raymond, and one daughter, 
Mrs. Fanny Whiteman. 


T. A. SAUNDERS, of the firm of T. A. 
Saunders & Co., Ivor, Va., manufacturing 
lumbermen, died on March 24 following a 
heart attack. Mr. Saunders had been engaged 
in the North Carolina pine trade for 30 years 
or more and was well known among lumber- 
men in the Southeast. 


ROBERT ANSLEY, aged 46, lumber exporter 
in Tampa, Fla., since 1921, and president of 
the Hubert Ansley Lumber Co., died March 20 
after a brief illness. He went to Tampa from 
Pensacola. A widow and five children survive. 


MRS. GERHARD O. HANSON, wife of the 
treasurer of the Capital City Lumber Co., 
Madison, Wis., died on March 14 at her home 
there after a lingering illness. She was 36 
and is survived by her hushand and one son, 
Gerald, 


JAMES W: LOVE. aged 77, for nearly three 
decades active in the woodworking business 
in Joliet. Ill.. died at his home there on 
March 17. He leaves a widow, a son, a 
grandson, and one sister. 


M. B. LINDSEY. aged 61, president of the 
Lindsey Lumber Co.. Burlington, N. C., died 
on March 15 after three weeks’ illness. 





Trouble and Litigation 


EVANSVILLE, IND., March 28.—A new sale 
date for the Evansville Veneer Co. has been 
set for April 19 by George F. Zimmerman, 
United States referee in bankruptcy here, who 
ordered the plant and stock to be readvertised 
and recommended that the stock be sold in 
smaller parcels. A bid of $25,000 was offered 
for the entire plant and equipment by W. W. 
Gray, Mr. Zimmerman stated. The appraised 
value of the plant is $444,000. 


HORNELL, N. Y., March 28.—Joseph W. 
Weir, owner of the Weir Lumber Co.. has 
filed a petition in hankruptcy. Liabilities 
are estimated at $45,277 and assets at $34,285. 





Leather Belting Is Now Sold by 
Thickness Instead of Ounces 
Per Square Foot 


The American Leather Belting Association 
has decided that for the greater protection of 
the consumers of leather belting, it should estab- 
lish and sell this commodity by specifications of 
thickness instead of weight, thereby discarding 
the old weight terminology of “ounces per 
square foot” which may be varied by the mere 
addition of weighting materials to the leather, 
and does not necessarily always represent a dif- 
ferential in transmission values. This decision 
was reached after the association had canvassed 
all manufacturers of belting throughout the 
country, with the result that 81 replies were 
received, all voting for the change. Therefore, 
the movement can be considered as having the 
endorsement of the entire industry. 

This is an interesting and progressive move 
for the purpose of establishing higher standards 
for a product that has been sold by weight for 
many years. Inasmuch as leather belting prices 
are based on thickness, the simplicity and com- 
mon sense of this change has met with the in- 
stant approval of both manufacturers and users 
of leather belting. It simplifies and makes com- 
paratively easy the checking of each piece of 
belting to see if the average thickness is as 
ordered. 

The thickness specifications now in effect for 


first quality leather belting are as follows: 


Medium Single—10/64” to 12/64” 

Heavy Single —12/64” to 14/64” 

Light Double —15/64” to 17/64” 

Medium Double—18/64” to 20/64” 

Heavy Double —21/64” to 23/64” 

1. All thicknesses in this table are average 
thicknesses in inches, and should be deter- 
mined by measuring 20 coils and dividing 
this value by the number of coils measured. 
In rolls of belting containing less than 20 
coils the average thickness should be deter- 
mined by measuring one-half of the total 
number of coils and dividing this value by 
the number of coils measured. 

2. The classification of “Light Single” has 
been eliminated entirely. 

3. Uniformity: No point in either single 
or double belting shall be more than 2/64- 
inch thicker or more than 2/64-inch thinner 
than the average thickness. 

4. The second and third quality brands of 
each manufacturer bear the same relative 
thickness to the manufacturer’s first quality 
grades as they did in the past under the old 
ounces per square foot specification. 


These thicknesses are now in effect and should 
be used by all buyers of belting in wording their 
orders. Every order for single or double should 
specify the thickness on the order. If just the 
words “Light,” “Medium,” or “Heavy” appear 
on the order these words now mean the thick- 
ness as per the above table and not the weight 
as formerly. 
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Uniform Building 
Code—Easier Mort- 
gage Money Soon 


[By F. J. Caulkins] 
Boston, Mass., March 28.—The March ses- 
sion of the Boston Lumber School, with Ken- 
neth Mackenzie as headmaster, was held at the 


Kendall Square Building, in Cambridge, on 
Thursday evening, March 24, and unfolded a 
series of developments of vital importance to 


the industry. The list of announced speakers 
included Frank Alcott, of New York, engineer 
with the National Lumber Manufacturers’ As- 
sociation, who was to discuss the proposed New 
England Uniform Building Code, which is to 
be considered and acted upon at a convention 
of the New England building commissioners to 
be held in Boston on Monday, April 25. The 
other speaker was Warner M, Allen, of Fitch- 
burg, secretary of the Massachusetts Coopera- 
tive Bank League, who made it clear that an 
adequate supply of mortgage money would soon 
be available for home construction. Frank Al- 
cott had arrived in the city, but was forced to 


take to his hotel bed with an attack of in- 
fluenza. As a pinch-hitter for him, Granville 
Fuller, of Brighton, explained that the new 


England was now in 
tentative draft form and, while it did not give 
lumber the “place in the sun” to which he 
thought it was entitled, concerted action by the 
lumber trade should correct this weakness. 
There was a step in advance, however, in the 
adoption of American Lumber Standards as 
to grades and sizes, and in the demand for 
grade-marked lumber for all load carrying 
points. Prof. Charles W. Killam, head of the 
Harvard School of Architecture and one of 
the large committee of experts that is whipping 
this New England Code into shape, was on 
hand to urge the lumbermen .to bring before 
this committee any desired changes or revisions 


building code for New 
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as the draft of the code takes final form. He 
felt that it would be a waste of time and energy 
to organize attacks in the various State legisla- 
tures when the code is presented for action, for 
it was the purpose of the committee to treat 
all commodities, as well as the consumer, with 
exact fairness. In shaping this important code, 
the building commissioners clamor for pro- 
tection for the consumer, while distributors of 
each commodity call for special consideration. 
It is the job of the general committee to con- 
sider all interests and produce a code that will 
safeguard the consumer and place a proper 
utility value upon each commodity. At the 
code convention in Boston on April 25, the lum- 
ber industry will be officially represented by 
Frank Alcott, of the National Lumber Manu- 


facturers’ Association, and Paul Collier, secre- 
tary of the Northeastern Retail Lumbermen’s 
Association. 


Plenty of Mortgage Money in Thirty Days 


The speaker of the evening was Warner M. 
Allen, secretary of the Massachusetts Co-opera- 
tive Bank League. He briefly outlined the his- 
tory of the movement in this State. The first 
bank was formed in 1877 and the set-up today 
included 227 bank units with deposits of $560,- 
000,000. The co-operative bank, he explained, 
has but two functions—the gathering in of the 
savings of shareholders, and then loaning the 
funds to home builders. For many months the 
banking situation in the State had been 
severely strained, and even the co-operatives 
had been obliged to operate with extreme 
eaution. They could expect little emergency 
help from the commercial banks, and were 
therefore obliged to work out their own 
problems with their own resources. Since 
the first bank was started in 1877, there had 


April 2, 19% 


been but one co-operative bank failure jy 
the State, and in that case the liquidati, 
yielded 87 percent to depositors. In the preg. 
ent emergency, withdrawals from varioy, 
causes had frequently exceeded receipts ¢ 
monthly dues. The tendency had been ty 
grant few loans, in order to maintain proper 
balances. Applications were filed, to await 
a lifting of the financial clouds. To reliey, 
this situation plans were worked out and an 
act of the legislature secured, authorizing 
the formation of a Central Bank of the (». 
operative Banks of the State. This Centra 
Bank is now ready to function. Its funds ar 
assembled from the surplus funds of member 
banks and pooled, and may be drawn upon 
by member banks in meeting applications fo; 
loans. This Central Bank will serve two 
purposes—it will supply funds for home 
loans, and will strengthen the confidence of 
the public in the integrity of the co-operative 
bank system in the State. This development 
encouraged Mr. Allen to assure the lumber. 
men that loans at the co-operative banks of 
the State would be more liberal within thirty 
days, and very much easier within sixty days, 
He wanted these loans to go to home owners. 
and felt that no encouragement should be 
given at this time to speculative builders, for 
there was no urgent call at the moment for 
increased housing. At the conclusion of his 
splendid address, the speaker answered many 
questions from the floor, all tending to prove 
that the co-operative banks of the State have 
come through the stress of the last two years 
in a strong financial position, and that they 
soon will be ready to resume loaning to home 
owners upon a normal basis. 


Use “Sunny Yesterday” Savings to Remodel 


The latest available statistics covering ac- 
tual building permits in the thirty-nine cities 
and the sixteen larger towns of Massachv- 
setts apply to February and, while they do 
not yet show normal spring expansion in 








to the Cronin yard. 


all sizes of rough lumber from 2x3 to 6x8; 
siding, spruce, pine and oak flooring. 
in stock ready for early 


spring requirements. 
ware—in fact, 


HEN A RETAIL LUMBER DEALER in these days builds up 
his stock to 2,000,000 feet, he must have reason to believe that 
business is about due for a turn in the right direction. That 
is what Dennis Cronin (Inc.), Saugus, Mass., 
during the first two months of the current year. 
Pacific Coast, steamers have unloaded their cargoes at Wiggin Terminal, 
Boston, and from there the material has been shipped by truck and rail 
High piles of fir and hemlock framing stock, rearing 
their heights above the surrounding sheds, full to overflowing, are silent 
advertisements that tell more than reams of printed pages. 
through the entire month of February this material has been received. 
First came four carloads of shingles, then followed days of trucking of 
now boards, 
A truckload of paint is already 
Cement, 
everything for the home builder—are on hand at this 


yard. 


has been doing 


From the 


From Jan. 10 


clapboards, 


sheetrock, hard- 


In a community of 15,000 population, Dennis Cronin (Inc.) is 
ideally situated on the main road between Boston and Lynn. 
location assures easy approach to the surrounding cities and towns o 
home owners and home builders, who prefer the best quality of material. 
From a humble beginning in 1923, when only one truck was needed, the 
Cronin company has been advancing steadily and surely, until now it is 
recognized for its standard of high quality stock. Price-cutting compe 
tition of inexperienced firms has had temporary effect, but this cencem 
has never compromised on its standards of quality. 
of so many schedules and jobs to be started around April 1, and als 
considering the attitude of leading bankers willing to be more liberal in 
granting loans for construction, as told in their conversations with Mr. 
Cronin, he feels certain that spring will see not only seasonable recovery, 
but also at least the beginning of revival of business as a unit, which 
revival is largely dependent on home builders to start the ball rolling. J 
Mr. Cronin purposes to be ‘ 


Such a 


Due to the 


Figuring 


‘ready with the goods” to meet all demands. 





Courtesy Daily Evening Item, Lynn, Mass. 


Views of the yard of Dennis 


Cronin (Inc.), Saugus, Mass., 


ee 


a 











showing part of the stock of 2,000,000 feet 


of lumber 





L 


— 






















April 


NEW ENGLAND LUNBE 


reside! 
crease 
totals, 
was $$ 
ever, 
reache 
Febru 
reside: 
dentia 
cent ¥ 
ing th 
has bi 
many 
Have! 
Instit 
that * 
in ho 
and s‘ 
istic ¢ 
is thi 
are b 
sion. 
U 
As 
and 
territ 
probl 
mean 
of ac 
prom 
when 
marg 
ness 
less} 
us tl 
our § 
yield 
if we 
and 
the 1 
back 
wher 
it is 
rece! 
from 
tory 
days 
days 
post: 
ered 
selli 














1 2, 19 April 2, 1932 AMERICAN LUMBERMAN 






































































F sidential construction, there was an_ in- of mill capacity in that section for a long a U M B E R 
lure jy canis of 35 percent over January in the period of time. One Keen observer—a lead- 
oe totals and in estimated value the increase ing saw manufacturer—in conversation with 
the pres. vas $923,454. The total for February, how- the writer recently declared that it was little ( OMPANY Inc 
on j pont was 28 percent short of the total short of crime to create new mill capacity on } ° 
-e1pts of ; i Webruary, 1931 Of the total in the West Coast, in face of conditions that 
-~hed in February, ° ; , c 
been February, 1932, only 21.9 percent was for’ had prevailed there during the last five years. MANCHESTER, N. H. 
Nn Proper residential structures, 42.2 percent, non-resi- Then we have the comment of another keen 
ae » dential, and the very tidy figure of 35.9 per- oor ay West Coast manufac- FOR IMMEDIATE SHIPMENT FROM 
elleve 1as alterations and repairs, indicat- turer—who insists that statistics will prove 
t was for a « = d e 
t and an ’ oe the strong drift toward remodelling that that the only periods of prosperity for the OUR SORTING YARDS 
thorizing has been stimulated by dealer campaigns in fir and hemlock industry of the north Pacific 
the Co. many cities. A prominent architect of New Coast came when great disasters at San HARD MAPLE 
| Central Haven, Conn., a director of the American Francisco, Miami and Yokahoma called for 
unds are Institute of Architects, has just announced emergency shipments of forest products to a 
member that “New England is all set for a comeback those stricken cities. What this “certificate 
wn Upon in home construction. This area is thrifty of convenience and necessity,” as proposed WHITE PINE 
tions for and sound. All regions have their character- by the learned justice, would aim to accom- 
Tve two istic assets, and New England's biggest asset plish would be to stabilize mill capacity to 
T home is thrift. The savings of sunny yesterdays normal consuming demand. The demand to- —*% 
dence of are being used to tide over today’s depres- day is sub-normal, with mill capacity much 
»Perative sen. in excess. If demand in the near future VT BIRCH 
yar Unable to Secure Reasonable Margin ware doubled, wees it be ae from west ° 
iber- 7 ‘hy maintain percent of excess mill ca- 
banks of As one moves about among the wholesale ae / a ee ee 
inthiey J and. retail distributors of lumber'in “this Scius7 This suggested requirement that 
xty days, territory, discussion turns invariably to the Bese , 2 : d 
ye ‘roblem of merchandising, and ways and secured from some competent authority be WOOD HEEL STOCK 
s, 7 : : a fore a permit to create a new mill unit would A SPECIALTY 
10uld be means for developing a more promising plan i-.u6 should at least interest Col. Greeley 
meen ~ pBn moe pn ange of 7 ee ae at Seattle, as he struggles with the problem KILN DRYING AND 
ment for gee “tbe of balancing production to consumption and 
wh. his when ' eae = ote = = the development of a normal and promising DRESSING FACILITIES 
‘ed many margin 0 € » © ‘a ria P . Tac ‘ » . 
co aan ness. upon that basis, we are hope- price market for West Coast products. 
ate have | lessly out of the running. It is a to — Study Intercoastal Rate Stabilization CORTLAND 7-5530 
Wo years B us that it is fundamentally unsound to se : - ss ee ++. J HE ERT AT co | 
hat they our stock upon a price basis that d»xes not =. gen ae Egy rtd A ange ig ncn . RB B E "9 nc. 
to home yield a reasonable profit. We know that, but ne Frida la a > onan 3 “ 
if we are to continue to supply our customers of thé lovee ~ 1 Marai p Moa . veos , - a WHOLESALE 
and operate our plants, we must deal with bis 4%. © Coen oe aon tk bill LUMBER 
Remodel the market as we find it and fight our way ashe — = eh ee vee 
‘ring ac back to clearer sailing, which should come —— dl pong ng Blam g oe of 50 Church St.. N York. N. Y 
ine ie when the business curve turns upward.” If sonusanh ta ha Poe oan” jaan Peace nly are t., New Lork, N. i. 
assacht- it is true, as one dealer declared to the writer éinauened "Sin aaeeaae of ‘the enaenaaal tar 
 ?te ,— recently, that the volume of stock moving “sages — z al 
alter @ | Hom many of the retail yards in this terri- 16 {0 stabilize rates and service py the steam- | = WILLIAM L. EARLL 
: ; tory is fully equal to that of the pre-war eo oe a < : 
- days, it would seem that, in these post-war ee Bone os ey ae Lumber and Lath 
: days, some of the dealers are failing to add Sarr Svar Ings, — 6 POSTING an i 857 Manh A Brooklyn, N. Y 
(Inc.) is post-war merchandising costs to the deliv- ("6 of tariffs showing the actual rates = ee aoe 
Such a ered cost of their material, in setting up the ——, ee rye —— ee pacamecaien _ 
towns of selling price of each item. — ~ tg gg =. eee Representing: 
‘J charges. Changes may not be made on less Morse & Buffum Co., Providence, R. I. 
vied. the Should Mill Building Be Regulated? than ten days notice, unless. specifically 
eded, the The element of excess production does not authorized by the Shipping Board. There 
now it i § affect the retail distributor, though it may was a large attendance at the hearing, and The BURGESS BROS. 
x compe: unsettle his buying price level. Production much interest was developed in this move 
; concern must be regulated by the manufacturer and, to improve conditions in intercoastal trans- COMPANY, Inc. 
, Soman in the lumber business, all statistics show portation. If power is to be vested with the Specialists in Dry Thick 
‘aan that he is doing a fair job at holding it in Shipping Board comparable to that exercised HARDWOODS 
and ais balance with consumption. In dealing with by the Interstate Commerce Commission over ° 
liberal in this matter of regulated production in the all rail rate questions, the lumber industry Dwight and Delevan Sts. 
with Mr. industries, a novel yet interesting plan comes would surely be safeguarded against a repe- BROOKLYN NEW YORK 
recovery, from the pen of Justice Louis D. Brandeis, tition of the lumber freight rate collapse of 
it, which of the Federal Supreme Court, in the course June, 1929, when, within a period of a very 
1 rolling , of a dissenting opinion just filed by him in few days, the freight charge dropped from Tel.—MUrray Hill  2-3902-3903 
a case before that court. He declared that a “conference” level of $14 to an open market 
demands many persons believe unbridled competition level of around $8, bringing heavy losses to p 3 A, RICE LUMBER 
to be one of the chief causes of the economic shippers who had unsold cargoes afloat that COMPANY 
depression, and that irregularity in employ- had been chartered at or close to the “con- INCORPORATED 
ment could not be coped with unless produc- ference” rate. The provision in the bill, that 
tion and consumption are more nearly bal- ten days notice of intention to raise or lower WHOLESALE LUMBER 
anced. Some thoughtful men, he stated, be- a rate must be filed with the Shipping Board, NEW YORK 
lieve that plans for proration and stabiliza- offers little protection to the shipper of lum- 
tion will be futile unless, in some way, a ber whose consignments are on the high seas 
“certificate of public convenience and neces- six weeks between shipping and delivery Tel.: ALgonquin 4-8280 
sity” is made a prerequisite to investment of points. What the shipper of intercoastal 
new capital and the creation of new plants lumber cargoes needs for his reasonable pro- FOREIGN AND DOMESTIC WOODS 
in an industry, where capacity already ex- tection is a stable freight charge that will Ss =. 
ceeds production schedules. If we apply this hold for the period between the signing of LOGS—LUMBER—VENEERS 
Proposal to the lumber industry, an inter- the charter and the delivery of the lumber at 
esting situation is developed. Perhaps no destination. J. H. MonTEATH Co. 
section of the country has conducted a more Cargo receipts of West Coast lumber at 201 Lewis St., New York, N.Y. 
ee campaign to hold production in Boston during the first twenty-nine days in 
ine with current demand than has the West March totaled 6,866,270 feet, exclusive of de- 
Coast. Complete figures for January from liveries at Commonwealth Pier by the regu- RICE & LOCKWOOD 
217 association mills shows production as lar liners. The Wind Rush, of the Shepard COMPANY 
28.3 percent of capacity, with orders 28.5-— Line, is due Wednesday, March 30, while the LUMBER 
a healthy relationship of orders to produc- Montanan, of the American-Hawaiian Line, 
tion, but reflecting a volume of idle mill is listed to reach the Wiggin Terminal for YELLOW PINE, bg 
Capacity in excess of 70 percent. In this discharge on April 1. FIR, SPRUCE, CEDAR, ’ 
Situation, if the suggestion of the learned ome ns in OAK FLOORING. 
justice were brought into action and “a cer- anges in the New England Trade SPRINGFIELD, MASS. 
tificate of convenience and necessity” were The Northern Lumber Co., wholesalers with i 
required before a permit for the construction 














of a new mill would be issued, an effective 
check would be placed against the expansion 





offices at 10 High Street, 


Boston, and St. 
Johnsbury, Vt., 


will close the Boston office 


April 1, after which all office details will be 





AMERICAN LUMBERMAN 


April 2, 19% 





II BOSTON AND NEW ENGLAND 


as 
ee) 





HARRY C. PHILBRICK COMPANY 


E 
16 FEDERewaes 6S BOSTON 


Specialising in YELLOW PINE FINISH—MOULDINGS—T RIM 


ARKANSAS SOFT PINE 


MISSISSIPPI SOFT PINE 


SELECTED LONG LEAF AND SHORT LEAF RIFT FLOORING 


OAK FLOORING 


GUM TRIM 





PERRY WHITNEY LUMBER CO. 
148 STATE ST., BOSTON 


MANUFACTURERS LUMBER = wHovcesacers 


MAINE-CANADIAN-WEST COAST-SOUTHERN 


























os mn 8 Nn—- THE H.M.BICKFORD CO, *S%uroe 


LUMBERMEN SINCE '76 


NORTH CAROLINA PINE AND CYPRESS 
BY CAR OR BY CARGO 








GALEN A. PARKER, Treasurer 


WESTERN PARKER & PAGE CO. 


WHOLESALE AND RETAIL 


FRANK W. PAGE, President 


SOUTHERN HARDWOODS Kitn-Dried Lumber.“ 
OFFICE YARD and KILNS — FIRST STREET = FAST CAMBRIDGE 


MASS. 








R. L. PALMER LUMBER CO. 
MAHOGANY and HARDWOODS 











240-270 MYSTIC AVE. SOMERVILLE, MASS. 


CHARLES HOLYOKE LUMBER CORP. 


SPECIALIZING IN 


HARDWOOD LUMBER 


Wholesale and Retail 
231 Medford St. (Charlestown Dist.), Boston, Mass. 








BOSTON 





















April 


ness 








il 2, 1939 





—__ 





es 





ee 














the St. Johnsbury office, where 
president of the company, 
will pe in charge. Since the death last Sep- 
tember of EF. G. Newton, manager of the 
Boston Office, sales at this office have been 
nandled by H. S. Marden and H. G. Frost, 
and they will continue to visit the trade from 
the main office in St. Johnsbury. The busi- 
ness Was founded and had been operated 
many years by Cc. H. Stevens, of St. Johns- 
pury, who died in 1927. 

The E. J. Hammond Co., wholesalers, at 
136 Federal Street, Boston, have been ap- 
pointed sales agents for the five New Eng- 
land States outside of Connecticut, for the 
southern pine and redwood product of the 
Great Southern Lumber Co., of Bogalusa, La. 

Paul C. Rockwood (Inc.) has been char- 
tered to operate a lumber business at Ash- 
purnham, Mass., incorporators being Paul C. 
and N. C. Rockwood and Ruth Quincy, all of 
Ashburnham. 


centered at 
L. V. Hastings, 


Personal Doings of the Lumbermen 

Driving alone in his big Pierce-Arrow tour- 
ing car, E. Carlton Hammond left his home 
in Auburndale, Mass., at 5:30 a. m., March 10, 
and reached his hotel in Charleston, S. C., 
early in the evening of the following day, 
a run of 1,100 miles in two days. Mrs. 
Hammond and a party of friends had pre- 
ceded him by rail, and will devote a month 
to recreation at Pinehurst and Asheville, re- 
turning home by easy stages in their motor 
ear about April 9. Mr. Hammond retired 
from both wholesale and retail lumber ac- 
tivities in the Boston district about a year 
ago. 

George S. Fuller, son of Will S. Fuller, of 
G. Fuller & Son Lumber Co., Brighton, one 
of the oldest retail lumber concerns in the 
Boston district, accompanied by his bride, 
returned recently from an ocean cruise and 
the honeymooners are “at home” in their 
apartment in The Regent, in Brookline. The 
marriage of Mr. Fuller to Miss Corrie 
Vermilyea Prophet, of Los Angeles, occurred 
at Rochester, N. Y., on Feb. 13. He is a 
graduate of Dartmouth, class of ‘23,” and 
the bride is a senior at William Smith Col- 
lege, at Geneva, N. Y. 

George Tousey, head of Holt & Bugbee Co., 
veteran hardwood concern of the Charles- 
town district, Boston, accompanied by Mrs. 
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Tousey and a party of friends, returned Fri- 
day, April 1, from a tour of the West Indies, 
which covered a period of eighteen days. The 
wife and daughter of O. O. Kiever, of the 
Holt & Bugbee office, left Saturday, March 19, 
for a tour of the Gulf of Mexico. 

Mrs. E. J. Hammond, widow of the late 
Edward J. Hammond, one of the veteran 
wholesale dealers of the Boston district, 
leaves her home in Brookline on April 1 for 
a year in Paris. 

M. E. Philbrick, of John M. Woods & Co., 
hardwood dealers, East Cambridge, Mass., re- 
turned recently from a month’s sojourn at 
Deland, Fla. Gardiner I. Jones, of Jones 
Hardwood Co., Boston, was also a visitor at 
this resort during February. 


Boston Dealers Encourage 
“Build Now” Sentiment 


[AMERICAN LUMBERMAN Staff Correspondent] 


3oston, Mass., March 29.—Another severe 
storm of snow and sleet hit New England yes- 
terday. Lumber merchants here sometimes talk 
a shade more cheerfully, but not because of any 
actual growth in demand. The buying of all 
sorts of lumber is timid. In Massachusetts 
there was in February an increase of 4.8 percent 
in the number employed by 1,044 representative 
manufacturing establishments, the greatest in- 
crease between January and February in the 
last seven years, the combined weekly payroll 
increased 6.3 percent, and average weekly earn- 
ings per person increased 1.4 percent. The 
building industry showed further retrogression 
in February, 761 Massachusetts contractors re- 
porting a decrease of 12.7 percent in employees 
as compared with January, and a drop of 17.1 
percent in man-hours of work, 18.3 percent in 
total payrolls, and 6.5 percent in average weekly 
earnings of employed building labor. 


Shows Encourage Home Building 
The seventh Home Beautiful Exposition is 


attracting thousands this week and doing much 
to encourage home ownership and moderniza- 
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tion. Lumber dealers who attended the opening 
last Saturday say it is one of the best shows 
of the kind ever staged in the country. It 
presents everything that is of utility as well 
as beauty, everything that makes the home 
more modern, more comfortable, more liva- 
ble. This necessarily impinges upon many 
arts and sciences and all the trades, but most 
specifically it encourages building new 
homes ard modernizing old ones. During 
May, an exhibition of photographs showing 
residential architecture executed by New 
England architects during the last three 
years wil! take place at the Architects Ex- 
hibit, 11 Beacon Street, open to the public 
and is expected to encourage a “build now” 
sentiment, 
More Building Activity Expected 

Reviewing the building situation in New 
England, the Federal Reserve Bank of Bos- 
ton brings out some points of considerable 
interest to the lumber industry. The great- 
est shrinkage occurred in the residential type 
of construction, the biggest proportional con- 
sumer of lumber, which has declined about 
60 percent in the value of new contracts 
awarded during the last three years. A 
similar condition has prevailed in the volume 


of new commercial and factory building 
contract awards. As in population and 
wealth New England far outranks any other 


section of the country of similar area, even- 
tually a huge demand for new construction 
must be satisfied. It is reasonable to ex- 
pect an early upward trend in the .volume 
of residential construction, also in commer- 
cial and factory building, with the prospect 
of something developing before the end of 
the current year if efforts to arrange for 
more satisfactory financing meet with any 
degree of success. 


Boston Prepares for Grade-Marking 


The Bosten Building Department’s new 
regulations requiring the exclusive use of 
grade-marked lumber becomes effective here 
next Friday. Most Boston yards will be 
ready to supply builders with grade-marked 
lumter, correctly sized according to Ameri- 
can Lumber Standards, on and after April 1. 
Bernard Putney has been appointed super- 
vising inspector by the Boston chapter of 


(Continued on Page 80) 
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The Best in Red Cedar Siding and Shingles 
100% CLEAR 100% VERTICAL GRAIN 
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Business Established 1889 


CARLOS RUGGLES LUMBER CO. 
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Distributors of Doors and Millwork 


SPRINGFIELD, MASS. 


New York Office 





HAMMOND LUMBER COMPANY, INC. 
CHICAGO, ILLINOIS 


Announces the appointment of the 


GUERNSEY-WESTBROOK CO. 


650 MAIN STREET, HARTFORD, CONN. 


As [heir Eastern Sales Agents 
(New England States and Metropolitan New York) 


REDWOOD 


Carlot Shipments 
+ Hartford Warehouse Distribution 
= Perfect Service. 


“ASK FOR REDWOOD-—IT LASTS” 


5622 Grand Central Terminal 


Boston Office 
1 Beacon Street 











NEW YORK OFFICE 
149 BROADWAY 


ELLIOTT HARDWOOD CO., INC. 


POTSDAM, \N. Y. 


MANUFACTURERS OF HIGH GRADE ADIRONDACK HARDWOODS 
TWO MODERN BAND MILLS—ANNUAL PRODUCTION 10 MILLION FEET 


LATEST TYPE MOORE KILNS 


BIRCH - MAPLE - BEECH 


SPECIALIZING IN 


MAPLE WOOD HEEL STOCK 
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New England Sales Agents 
W. R. BUTLER & CO., 140 FEDERAL ST., BOSTON 
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DIMENSION, ROUGH OR 
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MILLS AT 
WHITE PINE ROCHESTER & NEWPORT, N.H. 
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Brookly ¥. Nutley, N. J. 
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AK FOR MOTOR BOATS. 
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BROOKLINE, MASS. 55 Strathmore Road 
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Branches at Lynn & Springfield, Mass.; Portland, Me.; 


New Haven, Conn. 


DOORS, SASH, MILLWORK and PANELS 
WHITE PINE MOULDINGS, SOFT PINE TRIM in PACKAGES 
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ITH the strenuous efforts being put forth to stimulate the lumber business through modern- 
ization of a home, either interior or exterior, a better opportunity for a sale is made if a 
prospect can be shown what the job will look like after it is completed. Use these illustrations for a 
practical demonstration. With a sharp knife cut cut, in outline, the lower picture and then place it on 
the picture above, moving it about until it fits properly. The transformation thus brought about will 


do much to help a prospect make up his mind to remodel, especially when he is told that labor and 
material costs are greatly reduced. 
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(Continued from Page 77) 
the Northeastern Retail Lumbermen’s Asso- 
ciation and, with the necessary authority 
delegated to him by the various associations 
of lumber manufacturers, he is in charge of 
grading stocks now on hand in Boston yards, 
and applying an approved grade-mark sanc- 
tioned by the Boston building commissioner. 
Although the commissioner insists that here- 


after lumber used in Boston for construc- 
tion purposes shall be graded at the mill, 
and carry the grade-mark of the associa- 


tion under whose rules it was manufactured, 
he agrees with the dealers that special situ- 
ations will continually be arising and that 
a suitable method for local grading and 
marking will be necessary to take care of 
these emergencies, such as the problem of 
remanufacture and cutting large sizes into 
smaller izes of better grades. Both the 
commissioner and the majority of the lead- 
ing retailers have turned thumbs down on 
the proposal of some of the wholesalers that 
all the grading be done locally at the ex- 
pense of the retail yards. Wholesalers han- 
dling cargo trade in West Coast fir and hem- 
lock point out that an average of only about 
5 percent to 10 percent of this material 
landed at Boston lumber terminals is for 
loca] consumption, the remainder being re- 
shipped by truck or rail, and they contend 


that numerous vexations and unnecessary 
expense will result. Either all the cargo 
must be grade-marked, meaning extra cost 
of 25 cents to 50 cents a thousand board 


feet for the wholesaler, or the grade-marked 
lumber for the Boston market must be 
loaded in the same cargo with unmarked 
lumber for outside customers. Enthusiastic 
advocates of the Boston plan to give added 
impetus to quality construction and higher 
building standards answer this objection by 
pointing out that many other eastern cities 
are certain to follow Boston's example in 
requiring grade-marked lumber and estab- 
lishing definite minimum standards of con- 
struction based on these grades. 

The Cheshire Lumber Co., Cheshire, Conn., 
has been acquired by a group of Cheshire and 
Meriden business men, led by Willard Terrell, 
manager Meriden Lumber Co. Frank C. 
Hugo, secretary Lyon & Billard Lumber Co., 
Meriden, Conn., has placed in charge 
of the Cheshire yard as the representative of 
the new interests. 

Fred D. Sterritt, of the F. D. Sterritt Lum- 
ber Co., Cambridge, who went to Altamont 


been 
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Springs, Fla., with his wife and daughter a 
few weeks ago to recuperate from a surgicai 
operation and subsequent heart attack, 
writes that he is benefiting greatly from the 
rest and change of climate. His present in- 
tention is to return to business in late April. 

Joseph B. Grossman, of L. Grossman & 
Sons Lumber Co., Quincy, operating a chain 
of yards in Greater Boston and allied in- 
terests, has announced his candidacy for 
election to the Massachusetts governor’s ex- 
ecutive council. Mr. Grossman has served 
two terms in the State legislature, and has 
been prominent in various municipal and 
civic affairs. 


Hardwood Prices Continue Unsatisfactory 
Hardwood merchants have noted no defi- 
nite change in the buying during the last 
two weeks. Current inquiry for maple and 
birch compares quite favorably with that 
for other items, but even for these species 
can not be called active. A few orders are 


coming along from the other side of the 
Atlantic, but foreign buyers are cautious. 
The price situation is very unsatisfactory. 


Some recent sales have been reported at low 
prices. One of the largest wholesale dis- 
tributors operating in the Northeast pro- 
fesses to a growing optimism and increasing 
confidence. Current trade in flooring is slow, 
and prices are still quite irregular. 
Quotations, 4/4 lumber, FAS and No. 1 
common: Ash, $63@66 and $40@45; basswood, 
$55@65 and $41@45; beech, $50@65 and $37G 
45; birch, $60@70 and $4348; maple, $60@ 
75 and $40@48; oak, plain hard red, $734 
75 and $54@56; plain hard white, 3$83@88 
and $55@58; plain soft white, $102@107 and 
$60@62; quartered medium texture white, 
$110@115 and $70@73; quartered soft white, 
$135@140 and $78@82; poplar, medium tex- 


ture, $70@75 and $39@42 (saps, £47@50); 
soft, $95@100 and $47@51 (saps, $63@68). 


Flooring quotations: plain white oak, clear, 
$55@60.50; select, $46@52.50; No. 1 common, 


$37@42.50; first grade maple, $55@57; first 
grade birch, domestic, $50@54; best Cana- 


dian $59. 

Several new wood heel factories have be- 
gun business in recent weeks. The Dodge 
Wood Heel Co. (Inc.), began in Worcester, 
Mass., last week. Hard northern maple, es- 
pecially kiln dried for the purpose, is the 
favored material for wood neels. For lasts, 
birch is one of the favored hardwoods. 

The Palmer & Parker Co. received another 
eargo of African mahogany last week, a 
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shipment of 189 large logs. The mahogany 
trade was exceptionally slow last year, but 
the company is looking for better businegs 
in 1932, and is building up its stock of logs 
Several cargoes have been received since th, 
first of the year. 





Douglas Fir.—Intercoastal steamship lings 
attempted to stabilize rates at a conference 
held last Saturday with the Maritime Aggo. 
ciation of the Boston Chamber of Commerce. 
T. H. Shepard, treasurer Shepard & Morg, 
Lumber Co., owners of the Shepard Steam. 
ship Co., indicated that his organization op- 
poses proposed legislation and regulations 
of any kind, as long as the Intercoastal Cop. 
ference is in operation. Others favored some 
Government regulations that will Stabilize 
rates. The so called Johnson bill was fa. 
vored by some. The conference committee 
is to formulate a report by April 6, and this 
decision will be sent to the congressiong} 
dclegation in time for the hearing on the 
bill in Washington. 

Competition has been very keen this month 
for the light business Douglas fir distrip. 
utors have found in New England territory, 
and prices are suffering more or less. Some 
manufacturers on the Coast have indicated 
by their late advices that they are long on 
lumber, and willing to concede liberally for 
quick sales. Most retail yards here are ear. 
rying lighter stocks than usual and the deal. 
ers are inclined to procrastinate. Quotations 
for Boston dock delivery are about as fol- 
lows: Mill shipment, $16 off page 11%, At. 
lantic differentials; transits, 2x3-, 2x4-inch, 
$14.50 off page 10%; 2x6-, 2x7-inch, $15 off: 
2x10-, 2x12-inch, $14 off; 3x3-inch and 
thicker, $15.50 off; No. 1 boards, $18.50; No, 2 
D4S, $17; matched and beaded, $18; No. 3 
equare edge, $15; matched, $15.50. The cargo 
rate is steady at $10. Rail trade in uppers 
is slow and there is some shading of quo- 
tations, 


Western Pines.—The market here for Idaho 
white pine is steadier. The buying is mostly 
of modest assortments for very early require- 
ments. Wholesalers now are quoting as fol- 
lows: D select, 1x4-inch, $46.50; 1x6-inch, 
$47.50; 1x8-inch, $48.50; 1x10-inch, $55.50: 
1x12-inch, $91.50; No. 2 common, 1x4-, 1xé6- 
inch, $42.50; 1x8-, 1x10-inch, $41.50; 1x12-inch, 
$51.50. 

Southern Pine.—The southern pine trade 
is still very quiet. Retailers confine their 
requisitions to small quantities for immedi- 
ate needs. Urgent sellers are rather more 














WHALE CREEK STORAGE CORP. 


Dock and Yard, Foot of Huron St. and Whale Creek, Brooklyn, N. Y. 
CATERING TO STORAGE OF LUMBER EXCLUSIVELY 


UNLOAD DIRECT FROM VESSEL TO PILE—VESSELS DOCKED AND UNLOADED—ASK FOR RATES 
Main Office: 861 Manhattan Ave., Brooklyn, N. Y. 


Tel. GReenpoint 9-2163 
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Hemlock 
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Shipments 


old-Meredith Lumber Corporation 


BARTHOLOMEW BUILDING 
205-217 East 42nd St. 


New York City 


Red Cedar 
Sidings 
Shingles 
White Pine 








building at 


J.C. TURNER LUMBER Co. 


Our Main Office now located in our own 
irvington-On-Hudson, N. Y. 


Phone Irv. 4300 
or tf a N.Y. City 
call is cheaper use 
our leased wire— 


Marble 7-9478 
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CYPRESS—WHITE PINE—HARDWOODS 


PACIFIC COAST 


UMBER 


RAIL OR CARGO 











Power, Moir & Stocking 


INCORPORATED 


13 Ft.—SPRUCE—16 Ft. 


FLATIRON BUILDING, NEW YORK 


Telephone: Algonquin 8577-78 
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conciliatory in their eager efforts to stimulate 
puying. Air dried 8-inch roofers have been 
offered for less than $20. Desirable B&bet- 
ter 11/16-inch partition can be had at $30, 
and $31.75 is about top for choice Arkansas 
jumber. Flooring is dull, and the bulk of 
the light current business is in B&better 
near rift. Quotations on flooring: 1x4-inch 
shortleaf and longleaf: B&better rift, $51.25 
@56.25; C rift, $43.25@45; B&better near 
rift, $44.50@ 48; B&hbetter flat, $30@34.50. 
Tne market here for timbers, plank and di- 
mension ré mains very quiet. 

North Carolina Pine is distinctly dull. 
Band sawed narrow edge is sometimes offered 
at $35. 

Cypress demand is moderate only, and the 
tone of prices can not be called at all firm. 

Eastern Spruce.—LEastern spruce distrib- 
utors are viewing trade prospects more hope- 
fully, although orders are coming along very 
slowly. Yard stocks generally are light. The 
tone of lumber prices is easy. Some scant- 
ling is offered around $19, but these lots are 
likely to have an undue proportion of short 
lengths or show some defect. Quotations: 
Dimension, 8- to 20-foot, 2x3-, 2x4-, 2x6-, 
3x4-, 4x4-inch, $23@24; 2x8-inch, $28@29; 2x 
10-inch, $32@34; 2x12-inch, $35@36; 4x6-, 6x 
6-inch, $26@27; 4x8-inch, $28@29; 6x8-, 8x8- 
inch, $30@32; random lengths, 2x3-, 2x4-, 
9x6-, 2x7-inch, $20@21; 2x8-inch, $24@25; 
9x10-inch, $30@32; covering boards, 5-inch 
and up, 8-foot and up, D1S, $21@22; matched, 
random lengths, 1x6-, 1x7-inch, $24@25; fur- 
ring, 1x2-inch, $20@21. Wath output is small 
and prices are steady: 1%-inch, $3.75@4.25; 
154-inch, $4.75. 

Hemlock.—Eastern and northern hemlock 
are very dull. Some wholesalers state they 
are unable to find any inquiry for boards, 
offered at $21 for clipped and $20 for ran- 
dom. On western hemlock, attractive prices 
are quoted, but retailers are not easily in- 
terested. Prices, in fact, look weaker, par- 
ticularly for mill shipment. Quotations for 
western hemleck, Boston dock delivery: Mill 
shipment, $16.50 off page 11% Atlantic dif- 
ferentials; transits, 2x3-, 2x4-inch, $15.25 off 
page 10%; 2x6-, 2x7-inch, $15.75 off; 2x10-, 
2x12-inch, $14.75 off; 3x3-inch and thicker, 
$16.25 off. Some urgent sellers are reported 
willing to make a further concession of 50 
cents for mill shipment. The cargo rate re- 
mains at $10. 

Clapboards.—March business has been ab- 
normally light. Retailers are timid about 
increasing their modest stocks. Prices have 
not changel much in recent weeks. The 
production of eastern spruce and native 
white pine clapboards is still very light, 
and quotations are held about steady. West 
Coast producers are rather urgent and there 
are some bargains on offer, particularly of 
red cedar clapboards. 

Boxboards.—Production has been curtailed 
very substantially during the last winter, 
but consumption has failed to come up to 
expectations, hence there continue to be of- 
ferings of distress box lumber. The failure 
of box and shook manufacturers to take de- 
liveries of boxboards due on old contracts 
creates difficulties. White pine boxboards 
are $18@20 for round edge, and $22@24 for 
square edge. 


More Hopeful Spirit Ex- 
hibited by New Yorkers 


New York, March 28.—Although volume and 
price continue at the bottom, there is slightly 
more inquiry, and the general spirit of lum- 
bermen is one of hopefulness. Mortgage money 
is still scarce, but the bankers and building and 
loan companies say that they will have some 
available for first class risks by the beginning 
of summer and possibly sooner. A Home 
Building and Home Owning Conference is be- 
ing called in Westchester County. The first 
meetings will be held on April 4 and 5, 
Architects, bankers, lumbermen, county offi- 
cials, builders, contractors and real estate 
brokers will attend the meetings. The pur- 
pose will be to forestall a shortage of homes 
In the county. A recent survey indicates 98 
percent occupancy of present homes. 

Some of the better known and older yards 
Say that there is not much chance of any 
big sales. Stock, on a dollar basis, is about 
equal to a year’s sales, taking the first 
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quarter of 1932 as a standard of compari- 
son, but no one yard has a complete line 
of the goods it ordinarily sells, so that a 
little buying goes on all the time. A good 
deal of this business is placed with other 
retailers, rather than with wholesalers or 
mill representatives. One yard owner, in 
confirming the above statement, pointed out 
that the first quarter of 1932 was probably 
the worst his yard had ever had; he said 
that three months of really active business 
would use up all the stock now held by re- 
tail yards in the metropolitan area. 

Specialists in selling lumber to the rail- 
roads report that they are buying one 
month’s shop supplies in advance each 
month, and refusing to stock up. This is 
more than they did in 1931, and their pur- 
chases provide a good sales volume every 
month. While lumbermen would like to see 
some lumber going into stock in the rail- 
road yards, they have the consolation of 
feeling that when the rail operators do stock 
up, they are going to have to do it at higher 
prices than now prevail. 


Made Exclusive Selling Agent 


The Kinzua Pine Mills Co., of Kinzua, Ore., 
has appointed, as its exclusive selling agent 
in the New York City district, Arthur E. 
Lane & Associates, 1708 Grand Central Ter- 
minal, New York. The Kinzua company isa 
manufacturer of Ponderosa pine products, 
and kiln dries 100 percent of its stock. It 
makes a specialty of mixed car shipments 
of common and selects, window and door 
frames, trim wrapped in waterproof paper, 
and mouldings, and also furnishes specially 
cut stock for industrial uses. Recently it 
has been demonstrating the fine quality of 
its products by sending to all who wish it 
a Kinzua pine “shaving,” a y-inch thick 
piece of pine that shows the close grain, 
soft texture, flexibility and satiny surface 
that results from its carefully supervised 
manufacturing processes. 


Douglas Fir.—Prices are still much be- 
low the firm list basis. Handlers attribute 
market weakness to the price cutting of 
lumber companies owning ship lines. Vol- 
ume is small. There is not much lumber be- 
ing offered in transit, as there is only about 
$6 margin between the c. i. f. charges and 
the price obtained on the dock here, so that 
transit operations can not be made profit- 
able. 


Southern Pine.—Longleaf volume has 
fallen slightly, and shortleaf continues in 
poor demand here. Prices are about the 
same. Short selling continues, as an indi- 
cation that commission men expect prices 
to go lower. In the six or seven months 
that short selling has been going on in this 
market, there has not been an instance re- 
ported where the short sellers had to take 
a loss, but they are becoming more cautious. 
A better market is being found among the 
yards for choice items, as the retailers re- 
port that their customers are no longer buy- 
ing on a price basis exclusively. 





Western Pines.—No improvement can be 
seen in demand for Ponderosa or Idaho pine. 
Some say that the expected spring increase 
in production will send prices down. For 
the present, price competition is lessened by 
the withdrawal of the export rate, and the 
return of the western pines to an all-rail 
basis. Scarcity continues in the common 
grades, and in lower grades of selects. 


Haradwoot business is still slow. A few 
export orders have been booked, but the 
United Kingdom and France are not buying. 
The best grades of southern white oak, 
northern maple, and a few other woods com- 
mand a fair price occasionally, but are not 
sold in quantity. Cabinet makers have taken 
on a little walnut and oak, and a very small 
quantity of gum. Furniture factory orders 
are still expected. 





OF TREMENDOUS benefit to manufacturers and 
wholesalers selling to retailers, and to the re- 
tailers themselves, is a census bureau publica- 
tion called “Retail Distribution in the United 
States by Counties and Cities.” This booklet 
contains about 130 pages and gives figures on 
the retail activity in every county and city of 
over 10,000 inhabitants in the entire country. 
Copies may be obtained, free for the asking, on 
request through the census bureau at Washing- 
ton, D. C., as long as copies last. 





We Plant a Tree for Every Tree We Cut 





DIMENSION 


The present trend is toward the cut- 
ting of dimension stock at the mill 
as a measure of economy under high- 
ly competitive conditions. This trend— 
governed by economic law—is here to 
stay! 


We specialize in 


Allegheny Mountain 
Red Beech, Hard Maple 
Basswood, Cherry 
and Ash 


Drop us a line for complete 
details. No obligation. 


AUSTIN MILL 
& LUMBER CORP. 


Genesee Building 
BUFFALO, NEW YORK 


Mill at Austin, Potter Co., Pa. 





JOHN A. MARGOLIS 
LUMBER CO.., Inc. 


415 Lexington Ave., 
New York 


Tel.: MUrray Hill 2-1751 
MUrray Hill 2-1752 


WHOLESALE 
LUMBER and FOREST PRODUCTS 


WHITE PINE 


CALIFORNIA 
WHITE—SUGAR 


IDAHO 
CANADIAN 


APPALACHIAN HARDWOODS 
Storage Yard—Mt. Vernon, N. Y. 








Telephone Murray Hill 6729 


W. A. GAETZ 


3214 Chrysler Building 
YORK 


PONDOSA PINE 
and ITS PRODUCTS 


Representing 
Western Pine. Mig. Co., Ltd. 
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BLACK & YATES, Inc. 


Importers and Distributors of 


PHILIPPINE MAHOGANY 


Paramount Building 


New York 


Times Square 
29th Floor 


NEW TELEPHONE NUMBERS 
LONGACRE 5-1345-6-7 








We have a stock of 2,000,000 feet of Dry Philippine 
Mahogany at our Yard and Dock 


VARICK AVENUE AND STAGG ST. 
BROOKLYN, N. Y. 


Dry for Prompt Shipment 


5g to +” thick. Guaranteed free of pin worm holes 
in grades of F. A. S., No. 1 Common and Clear 
Strips. Also Needle Wormy lumber in the same 
grades, if desired. 


ASK FOR PRICES 


ee 


prepared to furnish win- 
dows and sash glazed 
with . . . 


USTRAGLASS 


FLAT -DRAWAA zz 


A: amazing new glass 
for windows A A it transmits the valu- 
able Ultra-Violet Rays of sunlight A A 
A better, brighter, clearer, perfectly flat 
glass at no greater cost than ordinary 


goodwindow glass. A AAA A 
Whittier Lumber & Millwork Co. 


Office and Warehouse 
27-49 HAYNES AVENUE, NEWARK, N. J. 


Telephone: Terrace 3-6770 


a 





CANADIAN IDAHO 


WHITE PINE 


Specialists in 


KILN DRIED RED KNOTTED 
EASTERN WHITE PINE FOR 
COLONIAL FINISH 


J.C. PRENNEY CO. 166 Fitth st., chelsea, Mass. 
MINNESOTA CALIFORNIA 


HATTEN LUMBER CO. 


New London, Wisconsin 


SAW MILL AND PLANING MILL 


Manufacturers of 








HARDWOODS SOFTWOODS 
—— Moutesk 
asswoo 
Rock and Soft Elm White Pine 
Ash—Oak Spruce 
Birch 











W. M. CROMBIE 
& CO., Inc. 


551 Fifth Ave., Corner 45th Street 
New York City 


WHITE PINE 


Canadian — Idaho — Minnesota — Wisconsin 
California 


Oregon Pine Spruce N.C. Pine 








FOR RENT 
SASH AND TRIM MILL 


READY TO OPERATE 


Two-story brick building 85 x 100’, fully equipped 
with modern motor driven woodworking machinery, 
freight elevator, etc. 


"Phone EL 2-9800 


THE HEIDRITTER LUMBER CO. 
ELIZABETH, N. J. 
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Eastern Millworkers Seek to Stop Bid Peddling 


New York, March 28.—One of the most 
business-like conventions of the year was beld 
here March 18 by the Eastern Millwork Bu- 
The retiring president, G. B. Ricketson of 
Hartford, Conn., opened the meeting with his 
annual address. He particularly praised the 
cost-accounting work done by the members, in 
co-operation with the bureau, and said he hoped 
that the discussion during the convention would 
confine itself to plans for the future of the in- 
dustry, and not waste time regretting past 
errors. 


Manager Reports on Year's Work 


Mr. Lucas then read his report. After de- 
scribing the bureau's cost accounting system, 
and its work during the last year, he said: 

The reduced demand for millwork manu- 
factured by eastern mills is evidenced by our 
questionnaires to members operating the cost 
system. Here are the facts as reported to 
our office: 

During 1929 40 firms produced 

millwork at a total cost of....$4,781,958.00 
During 1930 42 firms produced 

millwork at a total cost of.... 
During 1931 33 firms produced 

millwork at a total cost of.... 
Practically the same firms 
year. 

The average output per firm in 

SR SOE. a. 6a arn be ee a eateta ne $119,500.00 


4,517,876.00 


3,043,436.00 
reporting each 


The average output per firm in 
QM 2 oc ckaeanieeraee ken 100,000.00 
The average output per firm in 


92,000.00 
These figures show that production measured 
in dollars, in 1930 fell 16.3 percent below 
1929, and in 1931 fell 23.7 percent below 1929 
—and bear in mind that in 1931 many mills 
had withdrawn from the field. 

Now let us compare 1931 burdens shown 
on the tabulated report of 33 mills (copy of 
which we have placed on your chairs) with 
those for 1930. This is what we find: 

3ench hour burden in 1930 was 47 cents; 
in 1931 49 cents. Up 2 cents or approxi- 
mately 4 percent in 1931. 


Se WEE ck dsedewesssareccen ees 


Machine hour burden in 1930 was $1.20; 
in 1931 $1.17. Down 3 cents in 1931, or 2% 
percent. 

Commercial! burden in 1930 was 26.5 per- 


cent; in 1931 31 per cent—up 4% percent— 
which is equivalent to an increase of over 
17 percent in commercial expense. 

Thus it is apparent factory burdens are 
well under control. The real trouble, and it 
is very real, is the constant increase in cost 
of selling. 


Opinions on Business Future 


Mr. Lucas read the results of a questionnaire 
he had circulated during the week to the mem- 
bers of the bureau, asking for their opinion of 
the future of business. 

These showed that 19 mills thought that vol- 
ume would be greater in 1932 than in 1931, 
while 82 did not expect an increase. 

In answer to the question “Is Your Commu- 

nity Overbuilt ?” 49 mills replied in the affirma- 
tive, and 52 in the negative. 
_ The third question asked whether local build- 
ing conditions were largely speculative. Forty 
mills thought that they were; 61 thought they 
were not. 

Mortgage money is sufficient to take care of 
building requirements in only 21 of the 101 
towns, according to the mills. 

_ The questionnaire asked “How Are Collec- 
tions?” Four of the mills thought them good; 


47 thought they were fair; and the remaining 
50 mills called collections poor. 

The final question was “Is Bid Peddling In- 
creasing?’ There were 81 affirmatives, and 20 
negatives, showing, said Mr. Lucas, that com- 
petition is steadily increasing. 

A bill submitted to the House of Represen- 
tatives by Congressman Goss of Connecticut 
was then read to the convention. It advocated 
the entering upon bids by general contractors of 
the names of the sub-contractors involved in a 
job, and the penalizing of contractors by with- 
holding of payments if changes are made in the 
sub-contractors unless the general contractor 
could show that the sub-contractor was unable 
or unwilling to supply the labor or material 
called for. 

The convention agreed to endorse this bill, 
on the grounds that it would stop the “shop- 
ping” or peddling of sub-contractors’ contracts. 


Officers Elected 
The new officers are: 
President—Oliver J. Veling, Buffalo. 
First vice president—J. Robert 
Patchoque, N. Y. 
Second vice president 
field, N. Y. 
Treasurer—Charles G. Schwarz. 
New directors include: Messrs. 
Crooks, Geiss, Bush, and Horne. 
Mr. Lucas then read a paper he had pre- 
pared on the advantages of certification of 
millwork to the industry. 


Bailey, 





E. T. Judson, West- 


Ricketson, 


He then introduced his plan of trade-mark- 
ing members’ products with the seal of the 
bureau, in the fashion followed in California. 
He said that he felt this would enable members 
to compete with less reliable mills on a basis 
other than that of price. 

A motion was adopted that Mr. Lucas dis- 
tribute his material on certification to the mem- 
bers by mail, and that the resulting letters be 
turned over to the board of directors, who 
were given power to act on them. 


Plan for Eliminating Shopping and 
Peddling 


A. N. Plummer, of Portland, Me., then in- 
troduced the speaker of the afternoon, Prof. 
E. T. Huddleston, of the University of New 
Hampshire. In addition to being an architect 
and a teacher, Mr. Huddleston has charge of 
the placing of bids for new buildings for his 
university. 

Mr. Huddleston outlined his plan for the 
elimination of shopping and peddling sub-con- 
tractors’ bids. The main points of the plan 
are: 

. oo bid shall include all the work speci- 
1ed, 

Each bid shall be subdivided to show the 
amount covering the work of the general 
contractor, including all overhead and profit 
and the total of all sub-bids as listed. 

Each sub-bidder shall file a copy of his 
bid simultaneously with the architect. 

The successful general bidder shall be de- 


(Continued on Page 88) 





ROCK MAPLE 


WHITE PINE 
HEEL STOCK 


BOX LUMBER 


100 MILK ST. 


BAILEY & DELANO LUMBER CO. 


| WHITE BIRCH SHINGLES 


PACIFIC COAST PRODUCTS 


SQUARES LATH 


. BOSTON 





Telephone 
ASHLAND 2060 


S. WOOD McCLAVE LUMBER COMPANY 


O. W. McCLAVE, ATTY. 
WHOLESALE & RETAIL LUMBER 


1 MADISON AVENUE 
NEW YORK, N. Y. 





(PINUS STROBUS) 


WYMAN-ALLEN LUMBER CO. 


KILN DRIED CALIFORNIA PONDEROSA PINE roucu 
KILN DRIED CALIFORNIA SUGAR PINE rovucu 


GENUINE WISCONSIN WHITE PINE 
4/4 TO 16/4 RANDOM LENGTHS 


CHARLESTOWN, 


325 MEDFORD ST. 
| MASS. 





W. R. CREED W. R, CREED & CoO. G. W. CROPSEY 





SOUTHERN PINE 


Telephones Chickering 4540-4541. 





OAK FLOORING 


We make a specialty of 
N. C. PINE ROOFERS & YELLOW PINE FLOORING 


CYPRESS 


108-110 W. 34th St., New York 

















OVAL WOOD DISH CORPORATION 


TUPPER LAKE, N. Y. 


Moanafacturers of 


HARDWOOD LUMBER and “O. W. D.” MAPLE FLOORING 


We are members of the Maple Flooring Manufacturers Association 




















Telephone Wiscohsin 7-0811 


J. Neils Lumber Company 


Libby, Mont., | Klickitet, Wash. 
MANUFACTURING 
PONDOSA PINE, IDAHO 
WHITE PINE, ENGEL- 
MAN SPRUCE and 
LARCH 
Kiln Dried Stock 
0. J. BRENDGORD 


District Sales Manager 
47 West 34th St., New York City 








West Virginia Hardwood 
Products Company 


( Manufacturers) 





Interior Trim and Stair Material 


CHESTNUT — 
POPLAR Length or Lineal 


CARLOAD SHIPMENTS FROM OUR 
WEST VIRGINIA MILL 


Less Carload from 
EASTERN WAREHOUSE 


860-864 Summer Ave. Newark, N. J. 
Phone Branch Brook 8944 





SPECIALISTS 
IN TROPICAL HARDWOODS 





Genuine Mahogany—Spanish Cedar 
Teak — Philippine Indoako Wood 











INDIANA QUARTERED OAK COMPANY 
47 12th St., Long Island City, N. Y. 





Telephone: Cleveland 4988 


MORRIS T. RAYMOND 
Wholesale Lumber 


WHITE PINE LATH 
522 Marine Trust Bldg., Buffalo, N.Y. 





E.mMerR E. Dey, JR. 


MANUFACTURER'S AGENT—WHOLESALE 
SPRUCE, IDAHO WHITE PINE 


75 wesr sr., NEW YORK. WHITEHALL 4-0488 





CARTER LUMBER CO. 


Manufacturer's and Wholesaler’s 
HARDWOOD LUMBER 
WHITE BIRCH SQUARES A SPECIALTY 
WOOD TURNINGS OF EVERY 
DESCRIPTION 


Bangor, Maine 





ROBT. R. CHAPMAN 


Representing 
The Prendergast Co., Marion, Ohie 


WEST COAST PRODUCTS 


Phone Stillwell 0250 Chatham Phenix Bidg. 
Queens Plaza, Long Island City, N. Y. 








HUGHSON & CO. 


WHOLESALE 
LUMBER MERCHANTS 


Nos. 1 and 2 Lumber District, ALBANY, N. Y. 
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Market News from Anjeric 


San Francisco, Calif. 


Reeeipts.—A comparison of imports into 
San Francisco for the last two weeks is as 
follows: In the week ending March 12, 
2,700,000 feet of fir reached this port by boat, 
1,440,000 feet of pine from interior California 
by rail, and 2,900,000 feet of redwood from 
Coast ports by boat. During the week of 
March 19, 4,113,000 feet of fir came from 
Oregon and Washington by boat, 1,560,000 
feet of pine from interior California, and 
4,210,000 feet of redwood from California 
coast ports. 


Intercoastal rate for March, continues at 
$10, no rate having yet been set for April. 


Western pine inquiries continue to keep 
up, while actual orders have been better 
during the last week than at any time in 
the last six months. Prices on Nos. 3 and 
4 boards are higher, and there is a decided 
searcity of these. Pine shop is scarce, and 
stocks are badly broken. Pine mills are 
turning out only lumber that is actually 
needed. A survey has been made on the 
amcunt of shook material that will be needed 
during 1932, and it is found that unless mills 
change their production programs, there will 
be a severe shortage of this material. The 
United Kingdom is buying small parcels of 
white and sugar pine. The Australian mar- 
ket is taking white pine, or Australian clear, 
in large quantities. South Africa is sending 
inquiries for white and sugar pine. Argen- 
tina imported 216,000,000 feet of pine during 
1931, compared with 1,090,000,000 feet dur- 
ing 1920. 

Redwood is still slow, with all mills cur- 
tailing. Inquiries for clear grades are some- 
what better, while structural grades are dull. 
Australia is buying smaller parcels of red- 
wood for immediate consumption. The Ar- 
gentine during 1931 took 15,000,000 feet of 
redwood, as compared with 99,000,000 feet 
during 1930. 


Hardwoods.—Philippine mahogany is 
reaching this port in small parcels only. 
Shipments to the Atlantic coast are now go- 
ing direct from the mills via the Canal. The 
Atlantic coast is calling for trim material, 
on a hand-to-mouth basis. Domestic hard- 
woods are moving slowly, oak being the best 


seller. 
Portland, Ore. 


Douglas Fir.—Domestic demand for fir 
lumber is looking better, and prospects are 
more encouraging than in the export trade. 
Three of the larger sawmills in this section 
will resume operations, the West Oregon 
Lumber Co.’s plant here, the Silver Falis 
Lumber Co.’s plant at Silverton, and the 
Booth-Kelly Lumber Co.’s plant at Wendling. 
The two first named will get into action on 
Monday, and the Wendling plant on April 4. 
Several smaller mills throughout western 
Oregon resumed operations during the last 
week, which may be taken as an indication 
of improved prospects. The big Long-Bell 
mill, at Longview, is operating on a 36-hour 
a week schedule. 


Tacoma, Wash. 


Douglas Fir.—Lumbermen here are watch- 
ing closely developments affecting the 
market, but so far the indications are not 
very encouraging for an early increase in 
demand or prices. Production is balanced 
with sales, continuing on a basis of about 
one-fourth capacity, with little likelihood of 
an early increase. 

Logging.—Low activity in the woods dur- 
ing the winter has served to reduce the 
available supply of logs, so far that a little 
increase in logging operations is warranted. 
The Weyerhaeuser Timber Co. announced 
this week that its logging camp at Vail, 
Wash., will be opened April 1, with about 
300 men employed. Other smaller operations 


are being opened in the woods to take care 
of the shrinkage in log supplies during the 
winter. The price of logs remains unchanged, 
however, and the demand is not materially 
on the increase, 


Cargo.—Foreign demand for doors appears 
to be on the increase. English buying may 
indicate a measure of stabilization following 
a flurry of uncertainty that accompanied the 
announcement that a 10 percent duty would 
be added on March 1. Doors loaded here 
during February totaled only 54,472, of whic, 
the United Kingdom took 28,631 and the At. 
lantic coast, 13,892; Hawaii, 7,700; Germany 
3,754, with scattering shipments to South 
Africa, West Indies and British Columbia 
Lumber cargoes loaded at Tacoma during 
the week ended March 26 will total more 
than for many weeks, and the heaviest ship. 
ments of doors, about 60,000, also are re. 
ported. About 12,000,000 feet of lumber has 
been loaded here, with Japanese, South 
American and Atlantic coast ports predomi. 
nating in destinations. The United Kingdom 
is taking most of the doors. 

Shingles.—Producers are rather encouraged 
by reports that indicate a 10 percent gain go 
far this year over the same period of 1931 ip 
the demand for red cedar shingles. Delayed 
repairs that have finally been undertaken, 
and more that will follow this spring and 
summer, are credited with this showing in 





FORESEES SHARP ADVANCE IN 
HARDWOOD PRICES 


Hardwood statistics, as compiled by 
the Hardwood Manufacturers’ Institute, 
are analyzed in a special study issued 
March 23 by King W Bridges, sales 
manager Pearl River Valley Lumber Co., 
Hammond, La. Average green stocks 
per unit have continuously declined from 
1,980,000 feet on Nov. 1, 1929, to 650,000 
feet on March 1, 1932, while average 
unsold stock per unit declined from a 
peak of 4,090,000 feet Feb. 1, 1931, to 
3,477,000 feet on Feb. 1, 1932. Bookings 
reached their highest level in August, 
1929, of 86,000 feet per unit, and had 
declined to 32,000 feet in January, 1932. 
Production reached its highest peak in 
the same month as did bookings, August, 
1929, and in January, 1932, had declined 
to 18,000 feet a unit, equal to about 56 
percent of sales. Small hardwood plants, 
Mr. Bridges points out, have produced 
practically nothing for about two years 
and have very small stocks; large mills 
in southern territory, because of flood 
conditions, can cut no logs for another 
sixty days and will be unable to offer 
lumber for at least six months, while 
wholesale yards and consuming plants 
have the lowest inventories in years. 
With any revival of demand, he believes, 
there will be a sharp advance in hard- 
wood prices. 











part. The Red Cedar Shingle Bureau has 
mailed to member mills a referendum on 4 
proposal to furnish a 20-year guaranty for 
a shingle roof, thus insuring it against hail 
damage or weather deterioration. The plan 
is being studied for its possibilities in market 
expansion. 

Rates.—Lower rates on doors and plywood, 
effective for clearance from May 1 to Aug. 3], 
are announced by the Pacific Coast-European 
conference, The reduction will amount t 
6 cents per door on the standard sizes, and 
7 cents per hundred pounds on plywood. 


Norfolk, Va. 


North Carolina Pine.—There has been al 
improvement in demand for some _ items. 
When buyers really need stock quickly, they 
do not hesitate to pay present low prices; 
but when they are in no particular need for 
more lumber and are constantly solicited for 
more orders, they are inclined to see if they 
can get just a wee bit off the quotation. The 
opinion is growing that demand will be much 
better during April, even though it may not 
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pe possible for millmen to secure an advance 
in price. Everybody is eager to sell the 
“good pay” customers, so competition for 
their orders is exceptionally keen and no- 
pody makes any money. Then the “slow 
pay” customers expect to buy on the same 
pasis. Because of decreased production in 
all the southern States, millmen can hold 
prices where they are. 

There has been very little demand for 4/4 
edge B&better, either band or circular sawn, 
for yards can buy rough or dressed stock 
widths in the same grade at very low prices. 
Rough finish is moving slowly, and yards are 
offering low prices, so that some orders are 
peing returned for revision. There is not 
much demand for 4/4 No. 1 common, except 
stock widths, or for B&better bark strips, 
rough. 

Edge 4/4 box has been very quiet. Box 
makers have been holding up shipments. 
There has been some inquiry for dressed and 
resawn 4/4 and thicker air dried edge box, 
also stock box. Crating lumbr has not been 


moving so briskly, and has weakened. The 
retail yards are using some rough and 
dressed stock box for sheathing and will 
soon need more. There is not a _ great 


amount of dry boards or framing available 
at mills. 
Demand for flooring etc. has been rather 


light. There is a wide range in price, and 
the market is weak. Air dried and kiln 
dried roofers have been quiet. Dressed 


framing is moving a little better in mixed 
cars, especially 2x4-inch. 


Macon, Ga. 


Georgia Roofers.—There is not much de- 
mand, yet some mills are running and mar- 
keting their output. Much lumber is con- 
centrated in yards here, and moved out as 
carlot sales are made. Dimension is in bet- 
ter demand than roofers. Prices are so low 
that manufacturers barely make ends meet. 


Longleaf Pine production increased consid- 
erably last week, but shipments are in excess 
of production at most mills. Railroads are 
buying limited quantities. Some stock is 
being moved to seaports for export. 


Hardwood manufacturers were quite well 
satisfied with March business. Buying is 
hand to mouth, but more inquiries are com- 
ing in. Oak for flooring and the gums, espe- 
cially sap gum, have been leaders in sales, 
but all species are moving. 


Kansas City, Mo. 


Local concerns report quite a liberal vol- 
ume of trade, but far below normal for this 
Season. The lack of building has been a 
Serious drawback. In seventeen cities in the 
tenth Federal Reserve district, 900 building 
permits were issued in February, 1932, in 
comparison to 1,465 permits issued in Feb- 
ruary, 1931, for an estimated cost of $918,- 
286 and $5,186,665, respectively. In the first 
two months of the year only, 1,552 building 
permits were issued for a total estimated 
cost of $1,799,243, compared to 2,626 permits 
in the same pericd last year for an esti- 
mated cost of $10,195,325. 

The Federal Reserve Bank of Kansas City 
Says 164 retail lumber yards reported sales 
cf lumber in board feet during February as 
11.9 percent less than in January, and 46.9 
percent less than in February last year. Dol- 
lar sales of all materials declined 14.8 per- 
cent for the month, and 38.8 percent as com- 
pared to a year ago. Collections during Feb- 
Tuary this year were equal to 19.1 percent 
of accounts wutstanding at the close of Jan- 
uary, as compared to 26 percent reported 
for February, 1931. 

Mills say sales have been necessarily re- 
stricted by credit conditions throughout this 
territory. Buyers are asking for open term 
contracts, and mills are forced to grant 
them unless they can afford to lose a cus- 
tomer. Very conservative buying generally 
Characierizes the market here. There is a 
liberal volume of 1. ¢. 1. business, some nor- 
mally large customers having reverted to 
hand-tc-mouth buying in order to stay on 


the safe side. Deferred bookings are scarce. 
Buyers are simply not willing to take the 
risk of getting in on a declining market. 
Both line yards and yards at interior points 
report unseasonably slow business, and take 
the stand that they have bought sufficient 
supplies to last them well up into the sum- 
mer. 

Industrial demand is confined largely to a 
few regular customers, most of whom are 
consistent purchasers of small amounts for 
early shipment. The larger buyers have lit- 
tle interest lately, except in very limited 
amounts, in comparison with their usual 
bookings. 

Southern Pine.—Consistently good sales of 
southern pine have been made, and mills 
everywhere in this district are oversold, 
keeping prices firm and mill supplies lights 
Industrial demand is scanty, and railroad 
demand has fallen off to only a small per- 
centage of what it was a fortnight ago. 

Western Pines.—The market continues its 
erratic trend. Some items are strong and 
others exceedingly weak, ac2zording to sup- 
ply on hand. Production has been light, and 





RECENT HARDWOOD EVENTS 


Southern rivers are returning to banks 
and logging work is now possible.— 
Memphis, Tenn. 

British buying of hardwoods is of good 
volume.—Memphis, Tenn. 

Southern hardwood flooring mill oper- 
ations are still much curtailed.—Kansas 


City, Mo. 
ABOUT BUILDING PROSPECTS 


Northwest grain-producing section en- 
couraged by soil conditions that promise 
good crops.—Minneapolis, Minn. 

New England catching up on housing 
surplus; mortgage money becoming 
easier. Boston, Mass., and New York 
City. 

Eastern and northern snowstorms 
hamper building activities—Buffalo, N. 
Y., St. Louis, Mo. 











any sort of demand is bound to reduce 
stocks considerably and tighten up prices. 
Representatives here say sales are few, but 
are mostly for liberal amounts. 


Douglas Fir.—Business is remarkably slow. 
For the small amount that is on the mill 
books, it is very hard to get shipping in- 
structions, and new sales are almost out of 
the question. Prices are soft, and bids are 
not forthcoming. 


Hardwoods.—With hardwood flooring mills 
shut down or operating at a very low per- 
centage of capacity, hardwood mills are 
finding it difficult to move their stocks. In- 
dustrial buying is limited to small amounts 
for spot or nearby shipment. 


Shingles and Lath.—Small and scattered 
sales of shingles were made last week, 
mostly for spot shipment. Virtually no in- 
terest was shown in lath, 





Louisville, Ky. 


Hardwoods,—Orders and inquiries have 
been relatively light in the last few days. 
Automotive types of hardwoods have been 
mighty dull. Building or planing mill re- 
quirements are light, but flooring is in fair 
demand. Box trade is dull. Demand for ex- 
port lumber has been quiet. Among items 
selling, or creating inquiry, have been red 
oak Nos. 1 and 2 as well as FAS, chiefly in 
inch; sap gum in FAS, Nos. 1 and 2; cypress, 
select, shop, Nos. 1 and 2 common; red gum, 
in 3/4 and inch, No. 1 and FAS. It is re- 
ported that there has been little improve- 
ment in mahogany business, with some de- 
mand for burl. Walnut is quiet, except in 
Nos. 1 and 2 common. Sycamore and willow 
are almost out of the picture. Ash has slowed 
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down again. Inch hardwoods f. o. b. Louis- 
ville are quoted as follows: White oak, FAS, 
$85 for Kentucky, $69 for southern; com- 
mon, $40@45; quartered white oak, FAS, 
Kentucky, $115; southern, $110; common, $55 


@57. Red oak, FAS, $60; common, $38@40. 
Poplar, FAS, northern, $75; southern, $60, 
saps and selects, northern, $60; southern, 


$40; No. 1 common, northern, $35@40; south- 
ern, $28@30; 2-A, $23@25; 2-B, $19. Walnut, 
FAS, $160; select, $105; No. 1 common, $65; 
No. 2, $32. Gum, FAS, sap, $32; common, 
$24; quartered sap, $36 and $28; plain red, 
$65 and $35. Ash, $55 and 33. Cottonwood, 
FAS, 6- to 12-inch, $28@30; 38-inch and 
wider, $39@40; common, $25. Magnolia, $40 
and $30. Beech, log run, $30. 

Rates.—Following a hearing before an In- 
terstate Commerce Commission examiner, in 
Louisville, March 14, of the protest of handle 
material and handle manufacturers, against 
proposed freight rate increases on such stock 
from the South to the North and Fast, in- 
creases that were to become effective Dec. 9 
last, were suspended, 


Spokane, Wash. 


Log Drive.—lIt is believed that conditions 
will soon be favorable for the spring log 
drive on Priest River, although snow and 
freezing weather have somewhat checked the 
run-off and the water is not rising rapidly. 
The log cut of the Dalkena Lumber Co. was 
somewhat lighter this year, and the drive 
will be shorter. 

Mill Operations.—The usual repairs and re- 
placements have been made in the plant of 
the Dalkena Lumber Co., at Dalkena, and 
everything is in readiness to start April 1 
on an 8-hour shift of 40 men six days a week. 
This company shows some improvement in its 
order file. The Deer Park Lumber Co, plans 
to start its mill at Deer Park on or before 
May 10. The company is now employing 200 
men part time. When the mill starts, it will 
be with one shift, employing 100 men full 
time, with 150 part time. The order file does 
not show the usual spring pick-up. 


Jacksonville, Fla. 


Southern pine inquiries have practically 
doubled during the last two weeks. They 
come from railroads and contractors princi- 
pally. A few are being sent out by retail 
yards, but the volume from yards is small. 
The wholesalers and mills report that rail- 
roads are buying in accordance with the in- 
quiry lists, but the major part of material 
on contractors’ lists is not being bought. Cer- 
tain wholesalers in this territory, about 
thirty days ago became somewhat anxious 
about orders and booked ahead at prices 
lower than the market actually was at that 
time, and are just now making placements 
with producers. Therefore even a small ad- 
vance at this time would cause these deal- 
ers some concern. It is quite possible that a 
slight advance will be in order on the larger 
sizes, such as 12- and 14-inch. Short lengths 
in the large sizes are more or less plentiful, 
as many small mills cut large sizes without 
orders. Longer lengths in larger sizes are 
not at all plentiful and are cut entirely to 
order. The demand is for long lengths in 
large timbers and most mills and wholesalers 
are oversold on these, which are not easily 
produced from the short-bodied timber in 
Florida. Prices of short lengths are losing 
ground, being offered by some mills at $23, 
Jacksonville. The longer lengths are strong, 
with a tendency to advance at least $1 to $2, 
and being offered on a basic price of $25 to 
$26, delivered port. There is not as much 
demand for 10-inch cutting as for 12- or 
14-inch, but some orders are being placed for 
long plank to be used in dock repair and 
factory construction. Short lengths are not 
being ordered, and can easily be bought 
around $21, port. The longer lengths are not 
so easily bought, and are being quoted on a 
basis of $22.50, delivered port. It is appar- 
ently impossible to dispose of any quantity 
of 6- and §8-inch sizes at any price; the 
market is unsettled and 6-inch are being 
offered as low as $16, and 8-inch at $17, port. 

Shed stocks are moving slowly. Mills con- 
tinue to burn their No. 3 common grades, 
and are selecting their No. 2 common stock 
with great care, in order to make some sales 
on the very select grading of their No. 2 com- 
mon, which is the best seller. A small num- 
ber of mills have cut out and are reducing 
mill prices in order to clean up stocks, and 


(Continued on Page 89) 
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THIS WEEK’S LUMBER PRICES 


East and west side mills have reported the following average f. o. b, 


SOUTHERN PINE 


April 2, 1939 





mill sales prices on southern pine to the Southern Pine Lumber fy. 


change, New Orleans, La., for sales made in the period March 14-19, but where prices for this period were not available, prices for the month 


to date have been inserted and distinguished by asterisk: 








West East West East 
Side Side Side Side 
Flooring, Standard Partition, Standard 
Lengths Lengths 
1x3” rift— % x4”— dc 
B&better B&better.. 24.75 21.66 
Shortleaf.. 44.56 *50.00\ prop Siding, Standard 
Longleaf. .*45.84 eoee Lengths, 1x6” 
No. 1— : = No. 117— 
Shortleaf.. 38.25 ..../B&better.. 21.75 .... 
WO Beeces 19.25 30.00jNo. 1..... 23°41 23.50 
1x3” flat Assorted patterns— 58 
grain— 3&better.. 23.50 22. 75 2 
B&better.. 22.55 22.68|No. 1l..... 23.66 20.51 
nh Seseee 19.46 21.67 Plaster Lath 
No. 2..... 13.64 14lé/ecuee 
Ix4” rift— Oy! Desans 2.52 2.14 
B&better a ee 1.29 1.50 
Shortleaf.. 43.15 47.25 Surfaced Finish, 
No. 1— 10-20’ 
Shortle af..*38.53 ....|B&better 
ok Mveean 24.75 *27.00 Inch thick— 
1x4” ‘fi t ~<a SBae 25.43 25.81 
si" fai ae 26.34 26.00 
1” 97's +. 
Pere PY a ards 27.26 26.70 
B&better.. 22.50 21.60/10” 1.1... 33.14 32.75 
“> ar 20.43 19.8l]19” ...... 46.37 44.08 
No. 2 eevee 11.15 12.08 5&6/ 4 thick— 
4, 6, 8”... 43.29 34.05 
Ceiling, Standard 5&10" .2.. 47.05 47.63 
Lengths a” «Kenes 56.30 65.00 
%x4"— C— 
B&better.. 20.06 19.00 /Ingh thick— 
No. 1 i ae *16.91 eteee *26.12 eee 
ps 7a : 6” 22.75 *19.00 
54x4”— s” 22.75 *20.00 
3&better.. 18.00 16.64/10” ...... 27.16 *24.41 
a Bwxsas Be.ae 36.38 32" .cccce 39.75 *38.40 


Bough 
B&better— 





epee 49.50 *53.00 
Casing & Base 10-20° |Longleaf.. 18.33 


31.76 30.00] Car —_ Lining 
Casing, Base & Jamb ee... mee 


cone 20.50 26.80 


ard Lengths 





West East West 
Side Side Side 
Finish No. 2 Shiplap and 
10-20’ Boards, Std. L e 
Shortleaf— 
Inch thick— pape 13.4 
vranie 23.84 *21.00}1x10” .... 13.0 
ee . 5.83 *21.00 Longleaf— 


eet 44.93 ®38.75|ixi9” "'"" 16:00 


ae *40.57 *35.94] wo. 2 Boards, 1x12” 
ete Standard Length 
Shortleaf.. 15.17 


47.00 *43.00 


10-20 1x4” 10’...*18.57 
No. 1— 
er 34.59 28.67 4 ere 
‘ mS =<, Pevve ae 
36.45 34.50 x6" 5’ 21.00 
No. 1 Fencing and 1x6"16613" 20.00 
Boards, 10-20 No. 2 


17.92 25.56 


sece 28.78 27.34 Under, No. 1 
..+. 35.83 44.25 |Longleaf— 
No. 1 Shiplap, 10-20’ /|8x8” & und. gt 
conn 18.48 19,00 3219-1919, 37-85 
No, 2 Fencing, Stand- | Shortleaf— 





19.3 21.75 |1x6” 20’... 13.91 
Timbers, 20’ & 


* 
Oe 
Reon 
cI 
cote 

t 





8x8” & und. 16.61 
13 3x10-10x10” 19.55 
31 


- 
pee 


wore 


3x12-12x12” 23.88 





West East West 
Side Side Side Sid. 
No. 1 Shortleaf No. 1 Longleaf 
2x4” Dimension ens Dimension 
gil2,& 14’.. 14.90 12.84/55 7 
i wuadak 15.71 12.37|12, & 14’.. 16.00 13,19 
od Senne 16.50 14.93 
axe" 14’.. 13.28 11.95 |2%°% 
2 & ‘S9112 & 14’.. 14.50 13) 
gether 13.81 11.92|i¢°".... °° 14°00 143 
2x8” 2x8” 
12 & 14’.. 14.31 12.65/12 & 14’..*14.90 12,39 
Oe tes a/c $4.38 IS061S . 6050: *15.66 .... 
2x10” 2x10” 
. eee 18.50 14.88 +t ss eeeee 17.00 olf-te 
amas 21.00 15.38|14' ...---- ~+.- %16.60 
BRS 17.58 15.75|16’ ......-. *20.50 ..., 
2x12” 2x12” 
as & 14°... 28. 17.00 |12, & 14’.. 28.00 23.38 
Oe wawesten 25. H *17.00|16" ....... *34.89 16.75 
No 2 Shortleaf No. 2 Longleaf 

‘ Dimension Dimension 
2x4” 2x4” 

{12 & 14’. 18.13 11.46 12 & 14’.. 13.55 12.91 
* ages ci S298 SEAGTEO . cveces 16.62 15.64 
5 |2x6” 7. 

12 & 14’.. 11.17 10.25|12,& 14’.. 10.50 1159 
"7 pene 11.20 11:77 Oe ivkhuxee 11.27 15.30 
2x8” 2x8” 

12 & 14’ 11.05 11.20}12 & 14’.. 12.00 10,38 
eee SEER LTE BEIRS ccccves 13.16 12,13 
2x10” 2x10” 

12 & 14’., 13.15 11.50|12, & 14’..*17.14 12.00 
| ae 15.21 11.88]16 ....... veee £14.50 
2x12” 2x12” 

12 & 14’.. 13.50 12.00.12 & 14’.. 

Oe Scvdene 14.84 12.00/16’ ....... 





ENGELMANN SPRUCE 


Prices f. 0. b. Chicago, effective Jan. 12, on 
air dried Engelmann white spruce boards, 
D&M, shiplap, drop siding and ceiling: 
Inch— 4” 6” ® 10” 23° 
Dé&btr., 6-16’ $45.00 $46.00 $46.00 $56.00 $77.00 
No. 1, 6-16’.. 42.00 44.00 44.00 54.50 64.50 
No. 2, 8-16’.. 37.00 37.00 36.00 36.75 47.00 
No. 3, 8-20’.. 25.00 27.50 28.50 30.00 32.00 
No. 4, 4-20’.. 21.00 23.00 24.00 24.00 25.00 
No. 4 common, 1x4-inch and wider, 4- to 20- 
foot, which may contain 20 percent of 4- to 
8-foot, is $22.00. 


5&6/4 4”&wdr. 4,6&8” 10” 12” 
Det, Gane sccean $66.00 $68.00 $71.00 $81.00 
Bk Ee OO eeconssn - 50 61.50 64.50 74.50 
4” 8” 10” 12” 
No. 2, 8-16’. .$43.00 $43.00 $42.00 $42.75 $53.00 
No. 3, 8-16’... 31.00 33.50 34.50 36.00 38.00 


No. 4, 4-20’... 25.00 27.00 28.00 28.00 29.00 

Specified lengths—In D&better and No. 1, 
add for 16-foot 35; for other lengths, includ- 
ing 18- and 20-foot, $2. 

In No. 2, add for 18- and 20-foot, $2; for 10- 
and 12-foot, 12-inch, add $4; other specified 
lengths, add $1. 

In No. 3, for 4-, 5- and 6-inch, 16-foot, add 
$1; for 10- and 12-inch, 10- and 12-foot, add $1. 

For 6-foot Nos. 1, 2 and 3, deduct $3 from 
prices of 8- to 16-foot. 

Bevel siding, %2-inch, odd lengths, 3- to 20- 
foot, but not over 20 percent shorter than 
10-foot. 

Dé&btr., 4-inch...$25.00 B, 4-inch...$17.00 


6-inch... 28.00 6-inch... 20.00 
Lath, spruce and pine, 4-foot; No. 1, $6.50; 
No. 2, $5.45. 





WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., prices: 
No 1 Hemlock Boards, 81S— 
g° 


BEG soeevasecnsteews $19.50 "320. 50 $21.50 
BO ccccccccsesecene 23.00 24.00 25.50 
BD Ghbccorsee serene 24.00 25.00 26.50 
BELG cerivocrcovsences 26.50 27.50 29.00 
BRITS” cccccccceccccees 27.50 28.50 30.00 


For shiplap or flooring, add 50 cents to 
prices on No. 1 boards. 
No. 1 Hemlock Scenggeten, S1S1E— 
10’ 12&14’ 16’ 


BE 4" ncccccccees $24.50 $24.50 +3} + $25. oH 
BES cosceecoeee 22.50 23.50 25.50 
BE BY nccccccsess 23.50 24.50 34 30 25.50 
BE10" .cccccccecs 23.50 29.50 28.50 28.50 
y> a) eee ee 23.50 30.00 29.00 29.50 


For No. 2 dimension, deduct $3.00 from price 
of No. 1 





Portland, 


direct only, 


tandom— 2x4” 2x6” 
‘ $7.50 $6.75 a1. 50 $7.2 25 
° 0 . 


5x5 to 12x12” 


DOUGLAS FIR 


[Special Telegram to AMERICAN LUMBERMAN] 
Ore., March 30.—F. o. 
prices on actual sales of fir, March 25, 
straight and mixed cars, re- 
ported by West Coast mills to the Davis Sta- 
tistical Bureau, were as follows: 


Vertical Grain Flooring 
B&B&btr. e 


rerT TT Terre $23.25 $16.50 


Bé&btr. Cc 
eee eT eT re $27.00 = 
sade alee ea ee 23.75 
Flat Grain Flooring 
éckmbideneacaemenn $16.25 $12. 
POY PO ere 17.50 15. 
Mixed Grain Flooring 
Colting 
Ppewenecvanveens 15.00 11.2 
oie wine Win ce ea a 16.75 13.7 


Drop Siding, 1x6” 


Si kvttebc needs s 17.75 14.50 

nica Gilat ea aC 20.50 15.00 
Finish, Kiln Dried and Surfaced 

1x6” 1x8” 

cadena $30.50 $31.75 

Common Boards and Shiplap 

1x6” a. 1x10” 

oe mne es $12 -00 $11.7 $12.00 

enanne 7.25 7.75 8.50 
sKeebeae 4.50 6.25 6.25 


Dimension 
12’ 14’ 16’ 18’ 


2” thick— 
aseatinl $12.00 $12.00 $ 
ace 11.25 11.50 


13.0 
12.5 12.50 
1.25 12 2.75 
2.50 13. 
2.75 13 
1 11 2x6”, 


i Oe - S aeewus bee eee eNoReS 
ee ab en anwe was wacwkis 


Fir Lath 


136° 4", APY wccccccccccccccce ° 


$14.00 ty 00 


13.50 14.00 14.75 


0 

.50 

2.25 12.75 12-75 
0 
0 13.50 14.00 


x8” 2x10” 








21 opportunities were offered to an 
advertiser who wanted a yard 





WESTERN PINES 


[Special Telegram to AMERICAN LUMBERMAN] 


Portland, Ore.. March 30.—Following f. o. b. 
mill prices on actual sales were reported to 
the Western Pine Association by meinbers dur- 
ing the period March 22-29, inclusive. Aver- 
ages include both direct and Wholesale sales 
and are based on mixed car orders. Quota- 
tions follow: 

Ponderosa Pine 


5/4x6” ye 4 


SELEcTs S2 or 4S— 1x8” & wdr. 
© select Als. ...s. $30.73 $40.56 ele 70 
ae | | ae 25.18 26.15 24.34 
SHop S2S— No. 1 No. 2 No. 3 
PRR re 25.64 $19.78 $15.20 
| ee 25.70 19.38 14,75 
CoMMONS 82 or 4S— No.1 No. 2 No. 3 
* 4 TE vae-ee $18.38 $12.34 
gt | ae 24.08 13.01 
No. 4 COMMON S2 or 48 RW ic gatemcaeats $7.82 


Idaho White Pine 
5/4x4” 6/4x4" 


SELEcTs S2 or 4S— 1x8” &wadr. &wdr. 
C select AL...... $34.3 $54.44 $52.95 
BP GOGOGE. Abas ocx 29.25 39.44 40.06 

CoMMONS S82 or 4S— No.1 No. 2 No. 3 
>) Jf “aaa $30.93 $24.33 $11.85 
Bee. dhee 20080000 70.02 34.68 20.85 
o. 4 COMMON S2 or 4S RW RL......... $10.46 

Sugar Pine 


1x8” 5/4x8” 6 /4x8” 
SELEcTs S2 or 4S— &wdr. & war. & war. 


C select Al....... $77.21 $55.75 


oe s2s— No. 1 No. 2 No. 3 
 shcknt-iceaewad $33.87 $21.86 some 
6 © codeweeeewerdaon 34.06 24.76 
DOE p2svenadewanns .67 28.29 
Larch and Douglas Fir 
Mo. 2 @imsenmion SEO" Ads. cc ccccccecvies $13.78 
No. 1 dimension 2x6&8” AlL......cccccee 1st 


No. 3 common S2or4S 1x8” Al.......+. 9.5 
Vertical grain flooring C&better 4” RL. 21. 35 


WEST COAST LOGS 


[Special Telegram to AMERICAN LUMBERMAN] 
Portland, Ore., March 26.—Log market quo- 
tations: 
Fir, yellow: Ungraded, $11. 
Fir, red: Ungraded, $10@10.50. 
Hemlock: Ungraded, 38. 
Spruce: No. 1, $17; No. 2, $14; No. 3, $9. 


Everett, Wash., March 26.—List prices of 
logs: 

Fir: No. 1, $16; No. 2, $12; No. 3, $8. 

Cedar: Shingle logs, 310@ ai: lumber logs, 


0. 
Hemlock: No. 2, $9; No. 3, $8. 
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TIDEWATER RED CYPRESS RED CEDAR SHINGLES 






































Jacksonville, Fla., March 28.—Following is a list of new wholesale prices on tidewater Seattle, Wash., March 26.—Following are 
red cypress, revised as of March 15, f. o. b. mill: prices direct to the trade on carload or part 
Grades _ 14%” 1%” a 2%” 3” 4” carload lots, f. o. b. mill, all prices being 
FAS cecccccr etree st teeeeeeeeeneeees $58.00 $63.00 $73.00 $ 85.00 $110.00 $110.00 $115.00 based on four bundles to the square, and 
PANK occ cere cece ccceceeccscecsceses oss sess 90.00 102.00 125.00 125.00 132.00 | shingles mixed with fir lumber being 10 cents 
Selects deb patient eh inal oem Sab eekieall 45.00 50.00 50.00 58.00 80.00 80.00 90.00 | higher than these prices: 
' Ex. WS Oe) er 27.00 40.00 46.00 52.00 64.50 64.50 72.50 New Grades, Per Square 
nonth al pe eo COREE EERE 2 60 60.09.6005 00 898 16.00 17.00 17.00 16.00 Cypress Shingles 
peck Rdm. PR ORO mera 18.00 18.00 18.00 19.00 4” ae Se Por mn 
EEE OP ree re 70.00 75.00 90.00 102.00 oyals ms 
East ee ON tr ie 185.002 60.00 65.00 67.00 75.00 [Ber neg * 277° eee 80 No. 1... sees eee: $2.47@2.53 $2.50 
Si A ( Primes ..... 3.25 3.65 No. 2 1.80@1.90 
de Dh ppsccvcvedecvsetcevesvererreresves 51.00 56.00 58.00 61.00 |Economy ... 3.20 3.60 INO, BG coccsccoccces ° . 
af abd s Pal ash UCR ESE RM KASD GAL ERESES 46.00 51.00 53.00 56.00 |\Cypress Lath Perfections, 18”, 5/2%”— 
De cctenewn ces Sere 45.00 50.00 52.00 55.00 No.1 No. 2 ie SRA err 1.85@2.10 1.90 
No. 1 Com. (R. W.)...-. eee eeeeeeees 39.00 44.00 44.00 39.00 |3x11%4x4” ...$3.00 $2.25 ES ane partes teeta 1.10@1.40 1.15@1.20 
13.79 No, 2 COM. .--eeereecee ceveeerecees 27.00 27.00 27.00 27.00 %x1144x32"” .. 1.00 pape TN Seis te ct oie 1.10 85 
14,93 16”— 
13.19 No. 1, XXXXX..... 1.53@1.85 eth tye 
143 No. 2,. all clear.... 1.50 1.35@1.4 
ss WEST COAST SPRUCE NORTHERN PINE No. 2; 12* clear..:. 120@1.58 1.25 
12,88 : : ; ; No. 3, clear or 
‘tol Tele ; , Following are prices on northern white DO encccvnnaws 1.10 -90@1.10 
oes [fgecial Telegram to Amunscan ne He pine effective Feb. 15, f. 0. b. Chicago: No. 3, 8” clear..... 185 @1.25 '85@ .90 
Portiand, Ore., March 29.—The following ~. Me “ P rae 140. 
iin are prices for mixed carlots prevailing today: Common Rough Boards and Fencing— a 5/2, 5x16 as 
Finish— Factory stock— _ 10-14 ft. 16ft. 18-20 ft. BL wenesiaccawee ee 1.65 
eer $43.00 ee $17.00 | No. 1, Ix 4”........ $42.05 $49.75 $44.75 
23.38 1x4—10” .... 33.00 eer 20.00 EX Oe ccvcces 42.75 47.75 42.75 
16-75 6/4 mets 20.00 1x 8° Sate eee 43.75 48.75 48.75 
Bevel siding— =  _ 8/4 ......... 22.00 1x a eorecers 51.75 54.75 51.75 
af eee 19.00 canas sae 26.00 i.) re 86.25 83.25 86.25 WESTERN RED CEDAR 
4x6”, Flat gr. 20.00 Se ee 3.00 ie a reer 35.50 37.50 37.50 és = ¥ 
txe” Ve oF 3 a eee 35.50 37.5 50 Seattle, Wash., March 26.—Prices for red 
12.91 mae", Vert.gr. 56.50 Green box 10.00@18.09 i | ateates 37 50 oa ae cedar siding in mixed cars, new bundling, 8 
15.64 a |_ eet 38.50 36.50 38.50 | to 18 foot, f. o. b. mill, are: 
I 9 ave a oe'a 53.00 48.00 53.00 Beveled Siding, %-inch 
11.50 No. 3, 1m @*........ 22.35 23.25 22.25 Clear “a” “BRB” 
aan NORTH CAROLINA PINE = taal + gh gh 34.7% ee ee eee $20.00 $18.00 $15.00 
Following are typical average f. o. b. Nor- ge dabaetet an ok by 4 Seon | DriMCh ..--e cece eee 24.00 20.00 17.00 
er folk prices received during the two weeks ra iptcsia sie» scan rae = = G-inch ..... sees eee 24.00 19.00 17.00 
= ended March 26, as reported by the North See ee silat ” Clear Bungalow Siding 
12.00 Carolina Pine Association: For all white pine (Pinus Strobus), add $1. %inch % inch 
"1450 Rough: For ripping, add $1 per cut. For resawing a ee ee $39.00 $27.00 
: ‘alee ¢ 4/4— rough, add $1; S2S and resawed, add $1.50 to ee errr er ee 48.00 38.00 
I. ccna ccicie wis kc Candis arated oes organs $30.40 | price of S2S. For S1S or S2S, add 50 cents. bE 0c) | 60.00 sees 
No. - SR a a RR oe res Ae ae ee re a 22.00 For plain shiplap, S828, CM, S48, S1S1E or Finish, B&better 
Box NO. 1... ees eeeeececcceceercccceees 14.50 | well curbing, add 50 cents. For grooved roof- S2S or S4S 
— DE Boece eee bbe csc eee betwee wna 12.45 ing, drop siding, O. G. shiplap, ceiling or or Rough 
No. 1 No. 2 sheathing lath, add $1. Not to exceed 10 per- NS ns are ont wr es ale aisle we eek ecw $ 45.00 
B&better No.1 box box cent of degrade developed in running may be BEE nbvitan tie 02 Koed eine Sh Reeeeeemns 55.00 
‘ 1x 4” $30.55 , included at grade price. For partition, all beet GE Sabet neseetarnredeeeeere em 70.00 
] hiatal = — eae **** | grades, all $1.50. 20" wee ec eect te ceteeensenteneneens 100.00 
2 | eee 30.25 $23.10 $16.85 $12.70 | For stock 3-inch or less in width, S4S, add TNE os evesscsmatenesecotess eins 
: ion TS ee 33.75 aoe eves politi $3.50, product of strip ripped and bundled. Ceiling or Flooring 
Aver- ee, ester ses 32.75 24.10 16.70 13.85 | All grades of 5-inch, $1 more than 10-inch; | 1x3&4” ........ee eee eeeeeeeee eee eeees $ 30.00 
sales me + purine awd se ge seas - =. | 5-inch S4S, add $1.50. For bundling, add $1.00. Discount on Moldings 
uota Edge B&better— For rabbetting, add $3. Made from 1x4” and under.............. 64% 
Sateen rene eee $34.80 | No 1 Piece Stuff, S1S1E or S4S— eee lane bs hi Ga 
/4x6" BE, -Suicwiusdueacs cane dvaeg aeons meen 44.30 6’ 8’ 10-12-14’ 16’ 18-20’ meen GE? =... cc ok ck cheecrcce paca: 5% 
war. DE” <vocknw cane hae awa awa wake e eae 50.80 2x 4”....$23.25 $28.25 $29.75 $29.75 $31.75 - * 
$33.70 ME naka Gbatecatecanevhasss vans cnn 38.10 | 2x 6”.... 23.25 27.25 27.75 27.75 30.75 Clear Lattice 5/16” 4 to 16 
24.34 Bark Strips— 2x 8”.... 23.25 28.25 28.75 28.75 31.75 100 lin. ft. 
No.3 : ce . ante" .... 25.50 27.25 30.25 30.25 31.25 I aces whee e o/b aaa sm ak $0.25 
$15.20 sevetter 1, eee $93.30 2x12”.... 23.25 28.25 31.25 31.25 32.25 | 19" oo. e cece ee eee eee eee e een ee eeees .33 
jet q cele Stee e reer errr erersens - oo teens oni No. 2 piece stuff, $3 less than No. 1. For BME a:ctckis-a Gy Swen eee Ree aha eae ae .36 
51234 Wieerina— Wid Wid rough, deduct 50 cents. For D&M, add $1.50. 
13.01 cciemaans 4 sa od on - S1S only, $1 more than rough. 
. NN NT nae aia ache anal Rs 27. 
$7.82 -_ ee Eee 24.40 24.55 Siding 4- and 6-inch, 4-foot and longer— END DRIED WHITE MAPLE 
No. 2 common 7” .......- 17.60 16.65 Norwa . : 
/4x4" B&better bar strip partition........... $24.15 B&btr. ca D E pombe a an8 Some white maple, f. 0. b. 
&wadr. Box bark strips dressed .........scce0e 320 i ww... $27.50 $24.50 $18.50 $15.50 $21.50 eeeaeeiniss _— No.1 & sel 
$52.95 No. 2 6” 28.50 26.50 238.50 19.50 29.50 ges _ an 
40.06 Reefer éreaned Ress Par - sets : oo Os cache aia ebae one wn $100.00 $ 70.00 
. s resse Siding may contain 40 percent of 10-foot | MSE eRe eee 105.00 75.00 
No. 3 Sf Ne Por rrr peer rere. $16.35 | and shorter. Beaded ceiling, %-inch $1 more | ee errr ret 105.00 75.00 
511.85 FF Se Oe eee et err ee 16.90 | than siding. Selected length, $2 extra. Sid- on EERE ee ee 110.00 80.00 
20.85 1x10” e/a atl i/o" ol Th sly "dh tera ae afin nea 17.20 ing run to OG, $2 extra; product of strip as OT SE ere 130.00 100.00 
510.46 ME” Ldopecieivad maaan ewes ements ie 21.30 it grades. Se hxiwine nes c eer noniens 140.00 110.00 
/ 4x8" 
- SALES PRICES OF SOUTHERN HARDWOODS 
No. 3 F a . : ’ , : 
oi ollowing were average sales prices received for southern hardwoods during the week ended March 22, Chicago basis: 
x bh “ 4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
ED GUM— RED OaAK— 
£12.78 Ctk. WAS... GRIER GETE. TEOCOD TEOO cnvvvccivccce: cncevsiensves's Pin. No. 1& 
tt i cee ee, sGeDeneceda ainbeabeaiind ON, onan 43.25 45.50@ 45.75 51.50 54.50 
9.54 ~~ FAS. ee ree wee ee ea Pk on aL alia MIXED OAK— 
21.25 g : NES BESTEL SD 'KUCHEAHORERS PEEEE RSS ESAS 29.00 eee. Sale 8 ~=#=sp«—sOWM NOSED . Kederinenewe “Kelesinkaeees 
‘ SAP GUM— 
ee i 43.00 big 
) No. eek SOOO SEED  cccccccaves 28.50@ 30.50 34.00 @ 38.75 ks  £+;q|Q|. dS see¥saveec0e: SeheuCvaeee® ahbnasebeees 
: Pln. Pnl. & PoOPLAR— 
NJ 7. ee 2 Oe... KC eeR CERT EEO ECCRRETCRNES .REtKOG ERE O48 Pin. Saps& 
u0- { FAS . ) 8S ae eee er ee OM Gace saeadecceres 49.00 re ee eae ee 
q ; No. 1&sel, cf 7) eee Se BESD: once wesa'sn.s Re, ee | vesncepthense ancemeneanes 35.50 
No. 3. 20.00@ 21.50 22.25 a. # i  @senpeabesine ee eis DE BEE kkcccnenteeed Bese peek guna badeeen 
A hess ae 8 8=© CO dee ReS. SERRE SCENES een re medio’ Seen Saatvediawee sSadbemewecaws:. Ladin erew ecole ee 21.75 
| “— .. 8.75 —_—- 
’ M. BAB... ceccccsesses seccesececes soevrvescnes 38.7% ee ES 5 est ici or Wet arianafatbearans 60.00 
$9 a eT et es me re ee 28.75 No. 1&sel... 36.75 pe ets ee eee 57.75 
es of —_—" 2COM. .oeeeeeeeeee cereeeeeeeee sete eeeeeee 21.75 i wautaes a qj i =~eithke@iceie <baeveeeeube <agsereanee 
con, aT RRS SSeS emery ey a ee errr Corronwooo— 
tITE OAK— "gpa ere” ss wanes 
logs, SS eee ae 20 ._di(iCKh eR OS 127.00 
eh De, OO CEE. cccccnceeeh peebsieetess svheebesenes MAGNOLIA— 
oo.) ee 2 ere 7 .. ... weertaresnon (é. Beeeeer oe ——=«étR corn: Ke eon ei 


No, 1&sel. 44.25@ 47.25 54.50 52.50@ 55.25 60.25@ 60.75 No. 1&sel... 34.25 = = =«§-_—_s ec wevecvccees erTrire Tira 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, 








f. o. b., Wausau, Wis.; 
AsH— 
FAS Sel. 

1/4 $47-49 $37-39 
5/4 55-57 $5-47 
6/4 60-62 50-52 

Of Sa 70-72 60-62 
7" 50-52 35-87 25-26 19-21 14-15 

a /4 53-55 38-40 28-3 21-22 15-16 
oS Rapes 58-60 43-45 34-36 23-24 14-15 
8/4 65-67 50-52 40-42 30-32 14-15 
OT ae 73-75 58-60 53-55 45-47 eevee 
CO) ese 78-80 63-65 58-60 50-52 
16/4 128-133 113-118 98-103 na 
7 liege 43-44 33-34 28-24 17-18 
a $3-44 33-34 23-24 17-18 
Thin 4/4 43-44 33-34 23-24 o pave 

Price of No. 2 and better, as inch and 
wider, 4- and 6-foot lengths, $24- 

For select red, add $10. 

Rough birch, 6- to 16-foot, 1x4 inch, two 
face clear, $50-52; one and two face clear, 
$38-40; 1x5-ine two face clear, $60-62, one 
and two face clear, $48-50. 

Sort Maria— 

4/4.. 3-47 35-37 25-26 17-18 14-15 
5/4. 50-52 40-42 30-32 21-22 15-16 
6/4 60-62 50-52 35-37 23-24 14-15 
8/4 .. 60-62 50-52 35-37 28-30 14-15 
Sort ELM— 

FAS No. 1&sel No.2 No.3 
4/4 40-42 28-30 20-21 17-18 
sa. 7-49 35-37 22-23 19-20 
|, See ‘3 1-49 35-37 2% 3 20-21 
8/4. , -52 35-37 25-26 20-21 
Rock E LM— 

rAS Sel No.1 No.2 No.3 
4/4 80-82 55-57 25-26 16-17 
5/4 85-87 60-62 30-32 18-19 
6/4 90-92 65-67 30-32 19-20 
8/4 15-97 75-77 38-40 25-26 
10/4 105-107 85-87 52-54 TrT 
12/4. 5-117 95-97 57-59 30-32 
Bass woop— 

| OP 48-50 38-40 26-28 20-21 14-15 
5/4 51-53 41-43 30-32 22-23 15-16 
J; 55-57 45-47 33-35 22-23 15-16 
8/4. 60-62 50-52 88-40 22-23 15-16 
.) 68-70 58-60 48-50 35-37 ame 
12/4 78-80 68-70 58-60 40-42 es 

Keystock, 4/4 No. 1&better, $55-57; or on 
grades, FAS, $65-67; No. 45-47; 5/4 No 
1&better, $60-62; or on grades, FAS, $70-72; 
No. 1, $50-52. 

One and two face clear 6- to 16-foot, 1x4- 
inch or 1x4-5-inch, $45-47; 1x5-inch, $50-52. 
RED OAK— 

4/4..... 60-62 33-35 23-25 12-13 
5/4 65-67 38-40 28-30 13-14 

6/4. 0-72 45-47 30-32 13-14 
|. 80-82 50-52 35-37 13-14 
HARD MAPLE— 
PS dwers 48-50 38-40 28-30 20-22 11-12 
7 Sea 58-60 43-45 30-32 22-24 13-14 
6/4 63-65 48-50 32-34 24-26 13-14 
| 63-65 48-50 32-34 26-28 13-14 
|’, ee 78-80 63-65 48-50 35-37 oy 
a 93-95 78-80 58-60 40-42 we 
16/4 143-145 128- 130 108-110 a ‘ 
HARD MAPLE ROUGH FLOORING Stock— 

No.1 No.2 No. 3A 

com. com. com. 
ee rr ere $28-30 $20- 22 $14-15 
MG cednseresunvarconene 30-32 22-24 16-17 
1 Ie SS eae ; 24-26 16-17 
BEecH— 

No. sone potter 
Me v26s6h bone keNncedevewaeeennes $33-3 
SM being alerdh ka kak waa hola ee ae 38-40 

FAS Sel. No.1 No.2 No.3 
, ee $60-62 $45-47 $35-37 $24-25 $14-15 


Additions for special widths of No. 1 and 
better in all hardwoods, standard lengths, are: 


8-inch and wider, fff 10- inch and wider, $30; 
12-inch and wider, $35 


CROSS TIES 


_Mo., March 28.—The following 
prices prevail f. o. b. St. Louis: 


Untreated S’th’n 





St. Louis, 
cross tie 


White Southern Heart 
. Oak SapPine Pine 
No. 5, 7x9”, 8’, 9” face. .$1.10 $0.90 $1.75 
No. 4, 7x8”, 8’, 8” face.. 1.00 .80 1.45 
No. 3, 6x8”, 8’, 8” face.. .90 Ki 1.23 
No. 2, 6x7”, 8’, 7” face.. .80 .60 1.07 
No. 1, 6x6”, 8’, 6” face.. .70 -50 .89 


Red oak and heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 15 


cents less than white oak; sap cypress, 20 
cents less than white oak. 
Switch Bridge 
Ties Plank 
ee ae $34.00 $32.00 
OE er ee Senet 31.00 eae 
Southern sap pine, untreated— 
eS eee ee 25.00 wate 
BORG cciwiaeeeseursanesvancs 27.00 eee 








AMERICAN LUMBERWNWAN 


OAK FLOORING 


Following are carlot quotations, Memphis 
basis, on oak flooring: , 
x2%” A He %x2” %x1%” 
Clr. qtd. wht.....$85.00 83.00 $75.00 $54.00 
Cir. qtd. red.... 74.00 63.00 5.00 50.00 
Sel. qtd. wht..... 62.00 50.00 40.00 36.00 
Sel. qtd. red..... 48.00 44.00 40.00 39.00 
Clr. pln. wht.... 53.00 48.00 47.00 36.00 
Clr. pln. red.. 49.00 46.00 44.00 38.00 
Sel. pln. wht..... 43.00 35.00 37.00 27.00 
Sel. pln. red.., 42.00 37.00 37.00 29.00 
No. 1 com. wht.. 33.00 23.00 20.00 16.00 
No. 1 com. red.. 33.00 25.00 18.00 17.00 
Be. BS COE 6 wcces 3.00 13.00 10.00 8.00 
1%ex2” %x1%” x2” 
Ce. Ce. W., r68 oes ..-$78.00 $78.00 $95.00 
oe Oe, BG cinereev es - 70.00 70.00 90.00 
. eee 8.00 55.00 60.00 
Bel. G6. fe. cccccce ++. 58.00 55.00 60.00 
en ek Wise ccvenede 50.00 50.00 54.00 
Ce Be Os csncescces - 47.00 47.00 50.00 
a Sk: Wes ca ckccerees 42.00 42.00 45.00 
7" Cag eee 42.00 42.00 44.00 
mee: BS OO, DRiccces wen 28.00 23.00 22.00 
Sf Se ere 26.00 23.00 22.00 
No. 2 com...... aap atecaraiea 12.00 12.00 10.00 


New York delivered prices may be obtained 
by adding to the above: For }#-inch stock, $9; 
for %-inch, $4.50; for %-inch, $5.50. 

Chicago delivered prices may be obtained 
by adding to the above: For }#-inch stock, 
$6; for %-inch, $3; for %-inch, $3.50. 





PHILADELPHIA PRICES 


Philadelphia, Pa., March 28.—Following are 
prices prevailing today in this market: 
LONGLEAF YELLOW PINE FLOORING, 1x3-inch— 
B&better, $32.00; No. 1 common, $29.00; No. 2 

droppings, $24.00 . 
LONGLEAF YELLOW PINE TIMBERS, 
Rough, merchantable grade, water delivery— 


6&8-inch 10-inch 12-inch 14-inch 16-inch 
$32.00 $38.00 $47.00 $55.00 $61.00 

GEORGIA AIR DRIED ROOFERS— 

Tongued and grooved, %-inch, 6-inch width, 
$17.00. 

KILN DRIED YELLOW PINE ROOFERS— 


Tongued and grooved, 
$22.50. 

NorTH CAROLINA PINE RouGH Box, No. 1— 
10-inch $23.00. 12-inch, $24.00. 

NorRTH CAROLINA PINE FINISH, 


standard, 6-inch width, 


POERGE,, THEE Mic ccc ccicoccciercsans $32.50 
NORTH CAROLINA PINE STEPPING, 
Ne ae SO eee $49.50 
NorTH CAROLINA PINE DIMENSION, No. 2 & bet- 
ter— 
S4S, 4%-inch scant, 2x3-inch, 9-foot, $17.50; 
2x3-inch, 16-foot, $19.00. Rough, 2x10-inch, 


10- to 16-foot, 


MAPLE FLOORING 


Michigan and Wisconsin flooring mills 
quote as follows on northern hard maple 
flooring, f. o. b. cars flooring mill basis: 


First Third 
| Eee $48.00 $23.00 


$20.50. 





Second 
$38.00 





CHICAGO RECEIPTS, 
SHIPMENTS 


Chicago receipts and shipments of lumber 
and shingles in thousands were reported by 
L. C. West, statistician of the Board of Trade, 
for the period Feb. 29 to March 26, inclusive, 
and for the year to date, Jan. 1 to March 26, 
with comparative figures for the correspond- 
ing periods of 1931: 














Receipts 

Above 
Lumber Reostets Shipments Shipments 
Feb. 29 to} 1932 62,828 36 35,992 
March 26/1931 116, 415 50, 277 66,138 
Ine. or dec.... —53,587 —23,441 §—30,146 
Jan. 1 to }1932 189,470 72,341 117,129 
March 26 §1931 325,549 134,676 190,873 
Ine. or dec -—136,079 —62,335 §—73,744 
Shipments 

Above 

Shingles— Receipts Shipments Receipts 
Feb. 29 to} 1932 6,416 10,702 4,286 
March 26 §1931 18,082 12,465 *5,617 
Inc. or dec.... —11,666 —1,763 §—9,903 
Jan. 1 to 11932 19,610 25,323 5,713 
March 26 §1931 44,791 55,247 10,456 
Ine. or dec. —25,181 —29,924 §+- 4.743 


§ Last figere | in each group gives difference 
between 1932 and net receipts. 


*Receipts above shipments. 


April 2, yqppril 2, 19 
APPALACHIAN WOODS [ 
Cincinnati, Ohio, March 28. — Aver, N 
wholesale prices, carloads, Cincinnati ba 
on Appalachian “soft texture” hardwoods. (( 
4/4 5&6/4 8/4 active mill 
PLAIN WHITE OAK— " = mills 
re: $95@100 $105@115 $110@ifne yards | 
No. 1 com.&sel. 45@ 50 60@ 65 70@ ess 
No. 2 com..... 30@ 33 38@ 40 ¥ Cypr 
No. 3 com..... 20@ 22 24@ 26 26@ gipally bec 
Sd. wormy..... 33@ 35 55@ 57 60q@@nd a sii 
PLAIN RED OAK— tocks yt 
ods ken 75@ 82 80@ 85 90@qrrrrr ice 
No. 1 com.&sel. 43@ 48 52@ 55 58q@qpide § 
No. 2 com..... 28@ 30 36@ 38 38@apypress ™ 
No. 3 com..... 20@ 22 27@ 30 28@gelves. T! 
CHESTNUT— hat nome 
RET 10@ 75 80@ 8 soggrrinen 
No. 1 com..... 42@ 46 61@ 65 61@ quay | 
No. 3 com..... 20@ 21 20@ 21 20@ geeling an 
Sd. wormy & ~ ‘Blowly bu 
No. 2 com... 25@ 28 29@ 32 33@ qmware tha 
No. 1 & btr. sd. ~ ‘bre neces 
wormy ..... 28@ 3 30@ 33 35@ tome box 
PoPLAR— yut comp 
Panel & No. 1, jakes CY 
18” & wdr...130@135 140@145 150@1 ‘0 
NR etatcnds Ka 8@100 105@115 120@% > yon 
Saps & sel..... 60@ 75 80@ 90 g95q@rgend POO! 
RE een 43@ 48 50@ 55 55@ qpeurtal, a 
No. 2-A ...... 28@ 3 32@ 35 38@ & Retail 
i E aeice ae 20@ 22 26@ 28 27@ } nut Flori 
MAPLE— yy: 
mong yé 
a ra 70@ 75 75@ 78 78@ tMeontracto 
No. 1 com.&sel. 45@ 50 52@ 55 57@ ithemselv: 
me. 2 GOs. «s 3@ 38@ 41 39@ iMpeaten d 


Bwith eve 





Eastern Millwork Bureau 


(Continued from Page 83) 
termined on 
part of the work done directly 
eral contractor, 
bids. 


After the general bidder has been selecteé 
in consultation with him anij 
with the owner, will adjust as may be agreei 


the architect, 


to, the list of sub-bidders named by the gen- 
eral bidder, adjusting the prices also accori- 
ing to the amounts of sub-bids as filed wit 


the architects. 


the basis of the bids for thf 
by the gen- 
exclusive of the listed sub. 


Iprices th 
an even 


Trade 
} weather 
usually 

roads an 
the loca 
situatior 
"showed 
came. 

A lot of 
good bu 
) Practica 





S 
. 


1th 





This method eliminates the sub-bids asa 
factor in the award of the contract ani 
therefore eliminates any value in the “shop- 
ping” of their amounts. The general con- 
tractors must compete solely on the basis of 
their ability to execute their own work eff- 
ciently. There is no incentive to name an 
unknown or inferior sub-contractor whose 
bid is low because the difference in cost will) 
have no bearing on the award of the general 
contract, 


Before adjourning, the convention adopted Mr. 
Huddleston’s plan, with the intention of at- 
tempting to persuade architects, general cor- 
tractors, other millwork companies, and men 
outside the millwork industry to endorse it 
also. 


Business ‘Not So Bad" in Alaska 


SEATTLE, WaASH., March 26.—A visitor here 
for several weeks was F. McDermott, of the 
Juneau Lumber Mills (Inc.), Juneau, Alaska, 
which operates a sawmill and retail lumber and 
building material business. This company mant- 
factures spruce and hemlock, largely for con- 
sumption in and around Juneau. Shingles for 
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consumption in this territory are manufactured | 
® marke 
in the § 


in a shingle mill at Wrangell, Alaska. 

Mr. McDermott says that business 
Juneau district, like other parts of the world, 
is suffering from depression, but not to such 
an extent. For example, gold mining is very 
active, the Alaska-Juneau Gold Mining Co. 
operating three shifts and employing 700 men. 
This company is carrying on considerable de- 
velopment, bringing in new machinery and 
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equipment, in addition to conducting its mining 
operations at full blast. On the other hand the 
fishing industry is very hard hit. The whole- 
sale halibut price of 2c a pound to Juneau fisher- 
men is an impossible proposition. The demorali- 
zation of the fishing industry adversely affects 
the lumber business in the sale of boxes part- 
ticularly. 
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nnati he 
ra woods, (Continued from Page 85) 
8/4Rctive mills simply must hold their stock. 
@he mills that are cut out are selling to 
> $110@ine yards direct. 
; 0@ Cypress inquiries are more plentiful, prin- 
: 26@ ipally because of the recently reduced prices, 
4 60@ nd a slight increase in orders is noted. 
at large cypress mills are plentiful. 
90@1 ymand seems to center on high grades of 
: 58@ stock and long lengths, which the 
1 38@ ; mills are not eager to sell by them- 
) 28@ The lower grades are moving some- 
~ Gnat better, but the orders are for such as- 
ortments and so mixed in size that they are 
, 30@ eee hi ‘ ne : 
61@ ardly profitable to shippers. There is a 
20q@ mecling among cypress mills that business is 
~ Biowly but surely improving; but they are 
33@ dware that good salesmanship and promotion 
* ‘Bre necessary to develop a sound market, 
35@ tome box is being shipped to crate factories, 
ut competition with low grades of pine 
makes cypress hard to sell. 
150@n Hardwood business is fair for a few days 
9 Ol nd poor for a few. Mills are continuing to 


rocoo 
“1 00 Ole: 
> 








urtail, and trying to hold prices firm. 

Retail trade in Jacksonville and through- 
ut Florida is not encouraging. Competition 
mong yards is severe, and the builders and 





78@ Weontractors have been taught by the yards 
57@ ithemselves to expect that prices may be 
39@ Wheaten down. The contractors are trading 
with every yard in the locality, and buy at 
Hprices that will barely let the yard out on 
fan even basis. Collections are hard. 
2au 
Buffalo, N. Y. 
Prog. Trade has been much affected by bad 
sted pay weather during the last two weeks. Un- 
“Fusually heavy snowstorms blocked country 
selected | roads and greatly curtailed activity. One of 
him anip 2° local lumbermen sized up the present 
be agree situation as follows: “Early in March trade 
the gen- showed ‘some improvement, but the storms 
0 accord. came, Salesmen are now starting out again. 
iled with A lot of repair work will be done, and some 
“' good building. This will be cash business. 
ids as: Practically no speculative building will be 
ract ani undertaken, as builders have more houses on 
1e “shop. their hands than they want. March has seen 
sral con- smaller lumber sales than for years, largely 
basis of on account of bad weather. What little re- 
vork eff. pair work had been started, was stopped by 
name apite heavy | snow. Union carpenters at 
© when Rochester, N. Y., have agreed to a wage 
cost wil! scale of $1 an hour, which is a 20 percent 
> general reduction. 
Hardwood trade continues quiet. With 


»pted Mr 


n of at} 
eral con-| 
and men} 
idorse it] 


Alaska 


some dealers, trade is less active than in the 
‘Hearly part of the year. Customers are un- 
Willing to add extensively to their stocks, 
and the principal buying is in small lots. 





Western Pines.—Demand has been much 
interfered with by the weather, which has 
been the stormiest of the whole winter. With 
more springlike conditions now prevailing, 
trade is expected to feel the benefit shortly, 


though building operations are not likely to 
, 





be heavy. Prices are little changed. 

itor here) Northern Pine inquiry has been at a mini- 
t, of they ™um lately, owing to the severe weather and 

Alaska, § — snow. tetail stocks are low. Prices 
nber and 
ly man e 
for conf Memphis, Tenn. 
igles for Hardwoods.—A slightly better demand from 
ifactured England has featured the southern hardwood 

market during the last two weeks, but there 

; in the has been little change in demand from do- 
e world, § wo consumers. Sales continue in excess 

such Output. 

. an Production continues low, running about 23 
San Co Percent of normal. The weather is excellent, 
& ‘— and overflows from rivers have receded, so 
(00 men. § that logging is again possible in all sections, 
able de- § save those in the extreme southern part of 
ery and § the producing belt. Manufacturers, however, 
; mining po -_ eager to add to present stocks, which 
hand the § “"S ‘@rse. 
> whole- Export demand has shown a good deal 
u fisher- — tone during the last few weeks than 

ij- Since late last year, when business was re- 
emora Ported good. Some sizable orders have been 
, affects received lately from England, and all are 
ces paf- § for prompt shipment. These indicate that 


hardwoods are needed there, and it is thought 
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that ‘his demand will continue. English buy- 
ers, it is said, have benefited by the import 
duty,.and from the change from the gold 
standard. With the rate of exchange show- 
ing an upward tendency, and the possibility 
of a better domestic demand, E’nglish buyers 
are in the market for a nice volume of hard- 
woods. Demand from Continental buyers has 
also shown some improvement in the last few 
weeks. Conditions abroad are apparently im- 
proving. 

Domestic demand comes largely from the 
automobile body plants, but such buyers are 
apparently waiting to see how the new Ford 
will sell before increasing production. Manu- 
facturers of furniture are in and out of the 
market, buying only current needs. Demand 
from sash and door manufacturers continues 
exceptionally slow, as does that from manu- 
facturers of interior trim. Demand for floor- 
ing oak is practically nil as most flooring 
factories are still down, and do not expect 
to start up for another thirty days. 


Shreveport, La. 


Southern Pine.—A little more business has 
been drifting in, but prices are no better. 
Larger sawmills that are shut down are still 
taking orders to clean up stock, and have no 
hesitancy in quoting low prices. Output is 
less than sales, and stocks are becoming 
broken. Since sales volume increased, some 
large companies have therefore begun oper- 
ating their sawmills, as many orders included 
items of special cutting. Northern Louisi- 
ana and eastern Texas seem to have escaped 





NEW DEVELOPMENTS IN 
SOFTWOOD MARKETS 


Southern California preparing to ex- 
pand building activity; increase in per- 
mits is earlier than usual this year.— 


Los Angeles, Calif. 

Cypress producers issue revised price 
list—it appears on page 87. 

Revised northern pine list appears on 
page 87. 

Short selling of southern pine con- 
tinues, but some wholesalers are a bit 
nervous about covering.—New York City 
and Jacksonville, Fla. 

Big export shipments of doors are be- 
ing made; European freight rates re- 
duced.—Tacoma, Wash. 

Shingle sales 10 percent better than 
last year’s; shingle producers consider 
20-year guaranty.—Tacoma, Wash. 











the storms that have visited some parts of 
the South. Smaller units also report some 
increase in business, but prices have not 
strengthened. The larger mills have had the 
benefit of some railroad orders, but compe- 
tition for such business is extremely keen. 
There has also been some export business. 


Cincinnati, Ohio 


Hardwoods.—Dealers say the market is in 
the control of buyers, but believe customers 
known to have low inventories will soon 
have to come into the market. Many of these 
customers are shopping around, picking up 
distress cars whenever they can find them. 
Buying is largely of lower grades, for the 
box and panel and casket trades. Auto and 





body builder trade is dull, and railroads are 
not in the market. 

Appalachian dimension is apparently the 
only item selling in any volume, These are 


mostly from the furniture trade, and are for 
mixed carlots for the most part. Prices are 
fairly well maintained for these items. There 
is very little basis for wholesale prices of 
items of rough lumber. The larger and more 
responsible mills and shippers are doing their 
utmost to uphold values, but are having hard 
sledding against the cut-throat competition 
of smaller mills of the southern districts, and 
a relatively small contingent of mills from 
the West Virginia and eastern Kentucky dis- 


tricts. 
Southern hardwocd quotations continue 
very irregular, on account of the tendency 


of the smaller mills to sell direct to the trade 
at very much reduced prices, 

Southern Pine orders are confined to a few 
fill-in commitments by retailers. Prices are 
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still at the bottom with mills short of many 
items, so that carlot orders are hard to fill. 
Dealers believe that as soon as the present 
cool snap is over, the building season will 
begin with a fair run of orders. 

Cypress sales are few, with prices showing 


very little improvement. Some finish items 
are moving, also some fair lots of factory 
lumber. tetailers and planing mills are 
taking small lots where they can pick up 
bargains. 
Warren, Ark. 
Arkansas Soft Pine.—Mills report’ that 


bookings continue to exceed production, be- 
cause production is only 30 to 35 percent of 
normal. Prices are holding reasonably firm 
on common items, but some mills have made 
new low prices on 4-inch B&better flat grain 
flooring and some items of finish. Average 
prices are $3 to $5 lower than during the last 
half of 1931. Possibly the firmest item on 
the list, because of its scarcity, is 4-foot No. 
1 lath, which holds steady at $2.75 mill. No. 
2 lath are in good supply. There has been 
an improved demand for box and crating 
stock, especially vegetable crates for south- 
ern shippers. 


Hardwood production is running under 
current shipments. New business is not up 
to expectations. There is a slightly better 


demand from some industrial concerns, espe- 
cially for 4/4 sound wormy oak, stocks of 
which have been reduced 20 percent since the 
first of this month. Small and large mill op- 
erators are still hopeful that an increased 
demand will come from the automotive in- 
dustry, within the next thirty days. Hard- 
wood prices hold firm. Small operators are 
still inactive. Log contractors are doing lit- 
tle as they are unable to find buyers except 
at prices barely equal to labor cost. 


Birmingham, Ala. 


March was the best month, so far as foot- 
age of sales was concerned, since 1929. All 
over Alabama, rural and small-town dwell- 
ings and barns have been going up, while 
labor is plentiful and lumber is cheap. In 
the larger cities repairs and remodeling made 
up most of the demand, as new buildings in 
the three large towns of the State made a 
poor showing. These towns have campaigns 
on to list every prospect who could make 
repairs within the next ninety days. Demand 
from rural sections is expected to show some 
decline for the next sixty days, on account 
farming operations, 

Industrial demand is disappointing. Badly 
mixed orders come from railroads. Mattress 
lumber for Government use on the river jobs 
is in demand, and most sellers have raised 
the price in line with the better grades now 
expected. Sash, door and trim plants, as 
well as screen door shops, have been taking 
small amounts of western pines and cypress. 

Peckerwood mills will be out of the pic- 
ture, except on rainy days, for the next three 
months, as most operators have used farm 
labor, which will be busy in the fields for 
some time. Larger mills may be able to sell 
a few more cars of dimension. Larger oper- 
ators can not meet the $6 to $8 price quoted 
by small mills, but, taking into account the 
cost of drying, dressing ete., the large-mill 
price of $10 for No. 2 common dressed is less 
than the small mill price of $8 for rough 


green. 
Seattle, Wash. 


Douglas Fir.—-Little change is apparent in 
the general market situation as compared to 
two weeks ago. Spring buying has not 
started and there are only a few indications 
of improvement. 
Most 





Wholesale. wholesalers interviewed 


reported a smaller volume of business. Gov- 
ernment orders have been placed. Prices are 
about the same, though uppers have weak- 
ened. One wholesaler declared March the 
worst month he has had, much to his sur- 
prise, as February brought him a fairly 
satisfactory business. Though some com- 


plain of the weather, this informant does not 
think it accounts for the lack of buying. 
Another said the volume was as good as 
could be expected, considering that eastern 
banks will not loan for building purposes. 





Rail.—Shippers confess to much disappoint- 
ment. One informant said: “There isn’t any 
rail movement to speak of, due to bad 


weather in the East. 
for current needs. 


Lumber moving is only 
Prices are fairly steady, 
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but if any increase of cutting business ma- 


terializes, we'll find stocks short and face 
a rise in prices.” 
Intercoastal.—That the Atlantic coast 


simply is not buying was declared by several 
shippers interviewed. Yard stocks there are 
small, but some wholesalers have fairly large 
supplies. The $10 intercoastal rate is hold- 
ing, but is described as “pretty sick.” Lack 
of tramp tonnage here is helping to maintain 


the rate. Rumors of recession in prices of 
dimension for East Coast shipment are cur- 
rent. 


California.—Volume of lumber moving to 
southern California is about the same as at 
this time last year. Stocks there are low, 
but constitute a surplus as compared with 
present needs. Building permits in Los 
Angeles are around 60 percent below those 
of last year. The coastwise conference has 
firmed rates up to as high as $4, and dis- 
putes between mills and yards over which 
will absorb the increases have slowed up 
sales. Demand for grade-marked lumber is 
not affecting mills here, one man declared, 
because the large yards in southern Cali- 
fornia are allowed to do their own marking. 


Export.—Orders from South America, both 
coasts, show some improvement. China is 
still out of the picture, and Japanese demand 
is very weak. tates to Japan for large 
squares have dropped to $4.25 and $4, while 
baby squares go for $3.75. tates to the 
Continent are unchanged, lumber consigned 
to the principal ports moving for $9.50. 


Shingles.—Volume of sales and prices are 
holding. Some believe the new grades to be 
largely responsible for this steadiness. How- 
ever, a wholesaler said there is a steady flow 
of orders, particularly from Texas and Okla- 
homa. 

Logs.—Cedar log stocks are declared re- 
duced, but $10 and $20 remain the going 
prices, with very few sales being made. Fir 
logs bring $8, $13 and $17 and lower, while 
peeler logs sell for around $20. Hemlock 
logs were listed at $7.50@8 by one informant, 
but so few are being sold that it is almost 
impossible to state a going price. 


Philadelphia, Pa. 


Stocks of most retail yards are becoming 
depleted, and there is some promise of late 
spring construction work, especially in the 
suburbs. Federal aid to the railroads will 
bring about a revival of work around the 
terminals here in Philadelphia, and much 
lumber will be used by the Pennsylvania 
Railroad, which will resume operations in 
the west Philadelphia area. Orders from in- 
dustrial plants have been larger, according 
to some dealers, and the hardwood market 
has been slightly stimulated by orders from 


furniture and radio manufacturing concerns. 
Although softwoods are dormant, the retail- 
ers expect more business in April because of 
seasonal increase in building. One reason for 
lowered sales volume in March was the cold 
and stormy weather which prevailed through- 
out the eastern part of Pennsylvania, 


Minneapolis, Minn. 


The long-expected spring spurt in busi- 
ness apparently has arrived in the Twin 
Cities, and to a lesser degree throughout 
those parts of the Northwest where farm 


conditions are better than the average, and 
where the prospects for crop and prices are 
fair or good. teturn of warm weather has 
given a decided stimulus to building already 
under way, and, judging by the number of in- 


quiries, considerable modernizing and new 
building is in prospect in both country and 
city areas. A number of new modernizing 


projects are under way in the Twin Cities. 


Northern Pine inquiry has increased, but it 
has not yet been followed by a considerable 
upturn in the number of actual orders. Prices 
are firm at low levels recently established, 
and such orders as are being received are 
mostly for mixed cars of badly received lots. 
While mills have not been in operation this 
winter, and as a consequence some items are 
nearing the “short supply” classification, 
some manufacturers report quick shipment 
of almost any quantity and grade desired 
can be made. 


Northern White Cedar lines have been the 
first to enjoy the effects of good weather. 
The frost already is coming out of the 
some sections, and farmers will 


ground in 
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soon be able to begin their new fencing and 
repair work. 


Retail sales during February at 520 yards 
were 1,123,000 board feet of lumber, as com- 
pared with 2,808,000 feet in January, 1931, 
and 3,494,000 in February last year, the 
latest report of the ninth Federal Reserve 
district shows. Stocks at 491 yards totaled 
66,638,000 feet Feb. 29, as compared with 
64,928,000 Jan. 31, 80,251,000 feet on Feb. 28, 
1931. Sales at 520 yards amounted to $626,700 
in February, $779,300 in January, and $695,500 
in February, 1931. Accounts and notes out- 
standing totaled $2,484,600 Feb. 29, $2,561,800 
Jan. 31, and $3,035,000 Feb. 28, 1931. Cash 
collections totaled $293,700 last month, as 
compared with $443,300 in January, 1932, and 
$365,900 in February, last year. 


Los Angeles, Calif. 


Building permits have already shown a 
pronounced seasonal increase in volume, 
though generally the pick-up is not notice- 
able until April. Architects who, up to this 
month, reported that new business was at 
low ebb, with little construction under con- 
sideration, are now stating that preparation 
of plans has increased noticeably, and that 
there are signs of building activity. 

While retail yards are still not stocking 
up beyond immediate demands, there is a 
steady movement of smaller orders. The 
amount of unsold stock at San Pedro harbor 
has dropped somewhat, as compared to a 
month or two ago, whereas recent weeks 
there have been slightly heavier cargo re- 
ceipts. Although no rapid improvement is 
expected, there is a hopeful outlook, judging 
from reports of dealers and lumbermen gen- 


erally. 
St. Louis, Mo. 


Southern Pine representatives report that 
business from the southern district is more 
satisfactory than’business from north of the 
Ohio River. They attribute this difference in 
great measure to the extremely unseasonable 
weather in the North. This has had a de- 
pressing effect on the price of No. 1 and bet- 
ter stock. No. 2 boards and shiplap, 8- and 
10-inch, have sold as low as $17.50 for small 
mill stock and transit shipments, the larger 
mills quoting $19.50@20.50. No. 1 dimension, 
2x4-inch, 10- to 20-foot, small-mill stock, is 
$18.50@19; large-mill stock, $20.50@21.50; 8-, 
9- and 10-foot are $16@17. Bé&better flat 
grain flooring, 1x4-inch, random lengths, 
small-mill stock, is $24; larger mills quote 
$25.50@26.50; straight cars, 10- and 12-foot, 
$21.50@23; 16-foot and longer $28.50@29.50. 
B&better car siding, 1x4-inch, 9-foot, $27; 
10-foot, $26. No. 1 common car lining, 1x6- 
inch, 16-foot, is $24; 18-foot, $27.50 for air 
dried stock; kiln dried stock, $2 additional. 
All above prices are f. o. b. St. Louis. 


Western Woods—Mill representatives state 
that present bookings are extremely light, 
and confined to large timber and finish items, 
No. 2 Ponderosa boards, and an occasional 
car of cedar and aspen crating stock. 


Hardwood volume is very light, with prices 
unchanged. Oak flooring sales volume is 
light, but buying proceeds in fairly regular 
manner, indicating that dealers’ surpluses 
have been liquidated. 





Texas Company Sells Stock and 
Jobbing Business 


Et Paso, Tex., March 28.—The El Paso 
Sash & Door Co. has sold its stock of sash, 
doors and glass to the Southwestern Sash & 
Door Co., and is retiring from the jobbing busi- 
ness in order to afford greater opportunity to 
specialize in and extend the manufacture of its 
Premier line of cabinets and built-in features. 
The Southwestern company is consolidating the 
neawly acquired stock with that on hand in its 
4-story warehouse in the heart of the city. This 
company, in which Ed O’Malley, of the O’Mal- 
ley line of retail yards in Arizona and New 
Mexico, is heavily interested, has four houses— 
at Phoenix, Tucson, El Paso, and Albuquerque. 
L. R. Hoard and O. W. Borrett, of the Madera 
Lumber Co., are president and vice president, 
respectively, of the El Paso Sash & Door Co., 
J. C. White is general manager, and J. B. 
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How to Figure Costs for Advertising 
In Classified Department 


For two consecutive weeks......55 cents a line 
For three consecutive weeks.....75 cents a line 
For four consecutive weeks......90 cents a line 
For thirteen consecutive weeks..... $2.70 a line 
For twenty-six consecutive weeks. .$5.40 a line 
For fifty-two consecutive weeks. ..$10.80 a line 


Seven words of ordinary length make 
‘one line. 

Count in the _ signature. 
counts as two lines, 

No display except the heading is 
permitted. 

Extra white space figured at line 
Tate. 

One inch space advertisement is 
equal to fourteen lines. 





Heading 


Remittances to accompany the order, 
No extra charge for copies of paper 
containing advertisement. Copy must 
L. in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











Lodge, sales manager. 


THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN. 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and Sel- 
ler. Best for selling lumber, shingles, re- 
tail yards, business opportunity, timber 
and timberlands, machinery, locomo- 
tives, cars, rails and equipment used 
in logging operations. You can get em- 
ployees, salesmen, employment or any- 
thing used in lumber and allied indus- 
tries by advertising in the Wanted and 
For Sale department of the American 
Lumberman, 

Send your advertisement to the 


AMERICAN LUMBERMAN 
Greatest Lumber Newspaper on Earth. 


Address 431 South Dearborn Street, 
Chicago, Illinois, 


Too Late To Classify 


LOOK—AND LISTEN 


If a lumberman, or a lumber jack, or an employe 
of a lumber company, or a little independent oper- 
ator of any kind, should find a clue—come across 
anything—that might lead to the recovery of the 
Lindbergh baby, wire us collect or write us @ 
letter. We agree to keep all information confi- 
dential and not give any names until released. 
We want to help this splendid American family. 
Keep your eyes and ears open. Advise us quickly, 
and you will hear from us in any way you sug- 
gest. AMERICAN LUMBERMAN. 











PHILLIP COMBER KINDLY COMMUNICATE 
WITH 


BE. A, ADAMS, Post Office Box 1422, Shreveport, 


WANTED 


Employees 


WANTED—RETAIL LUMBERMAN 


Active and aggressive, must have record as & 
producer, one who is familiar with all modern 
methods of selling, can go out and meet the 
trade and sell at a profit. For the right mat 
can invest interest in business after proving his 
worth to the company, 

Address “F. 57,"" care American Lumberman. 
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WANTED 
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Employees 


BAND MILL SHORT LEAF OPERATOR 


Expects to resume operation May ist. Wants the 
following help: Sales Manager, Bookkeeper, Ste- 
nographer, Commissary Manager, Mill Foreman, 
Band Filer, Sawyer, Millwright, Machine Shop 
Foreman, Stationary Engineer, | Kiln foreman, 
Shipping Clerk, Planing Mill Foreman, Dressed 
Grader, Logging Superintendent, Rapid Loader- 
man, Saw Foreman, Logging Superintendent, Steel 
Gang Foreman. Each applicant must be finan- 
cially able to purchase $1,000.00 or more of com- 
pany’s preferred stock under guarantee plan. 

Address “Sawmill,” care American Lumberman, 








SALES DIRECTOR 


National Building Material manufacturer desires 
the services of man who is capable of directing 
its sales organization in the South. Must have 
executive ability, an excellent sales record, the 
ability to handle men, and be thoroughly familiar 
with the Building Supply and Lumber dealers 
in the South. Complete history of personal and 
business record must be given in reply. 

Address “F. 59," care American Lumberman. 





Salesmen 


SALESMEN WANTED 


Prominent manufacturer of spray painting equip- 
ment line desires sales representation contacting 
lumber dealers. Liberal commission basis, Can 
be handled with one or two other lines. Give 
details and territory now covering. 

Address “D. 62," care American Lumberman. 








SALESMAN TO SELL BOTH HDWD. & SOFTWD. 
Finished dimension. First class connection for 
right kind of commission salesmen. 

Address ‘‘D. 60," care American Lumberman. 





WANTS SUPPLIED 


Large number of wants supplied each 
week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 8S. 
Dearborn St., Chicago. 





REPRESENTATIVES WANTED 


An old established manufacturer of high grade 
paints and varnishes has developed a revolution- 
ary product for priming lumber. Product has 
been widely tested and approved. Treatment will 
out-test any other priming paint, The manufac- 
turer wishes a commission representative in every 
key city east of Omaha. A lumberman with good 
connections with architects, lumber dealers and 
builders would be ideal for such work. 

Address “F. 50,” care American Lumberman. 





Employment 


YOUNG MAN 33 


Experienced selling hardwoods, trim and millwork, 

desires to connect with an up-to-date concern in 

the Metropolitan district, Willing to start small 

Salary, remuneration being secondary to satisfac- 
tory connection. 

WM. J. REMSEN 

3110 Bainbridge Ave., Bronx, 


WANT TO MAKE SALES CONNECTION 


With Coast Firm for exclusive representation on 
Fir for New York, Brooklyn and Long Island ter- 
ritory. Commission Basis. Please write the 
CATHCART LUMBER COMPANY, 1819 Broadway, 
New York City. 


x. x. 








FACTORY SUPERINTENDENT 


With many years’ experience in charge of special 
millwork plant wants position. Can handle esti- 
mating, purchasing, familiar with appraisals and 
financing. Good references. 

Address “F. 53,” care American Lumberman. 
nent 


MARRIED MAN 39, EXECUTIVE 


Sales manager, salesman, clerical. Do almost any- 
thing. Formerly President-Manager successful 
Wholesale Co. Sales Mgr. one largest wholesalers 
in U. S. Sales Agent one largest manufacturers. 
Experienced mill. wholesale, retail, Southern Pine, 
ardwoods, White Pine, Pacific Coast Products. 
cord of achievement, excellent references. 
Address “F, 54,” care American Lumberman. 











Employment 


POSITION WANTED MANAGER OR ASS’T. 


Fifteen years’ experience Retail Lumber and Mill- 
work, all phases, Age 35. Single. Can go any- 
where, 

Address “‘F. 56.”" care American Lumberman. 


A-1 FILER, 20 YRS. EXP. 


Hard and soft timber fast mills at liberty May 
lst account shut down. Highest references. 
Address “‘F. 60,’ care American Lumberman, 


FACTORY SUPERINTENDENT AVAILABLE 


Years of experience in all details. 14 years as 
superintendent with one concern, successfully oper- 
ating a large factory doing a country wide busi- 
ness in stock items and odd millwork. Ref. as to 
character and ability; plenty of “push.” Consider 
part salary arrangement. 

Address “‘C. 65,” care American Lumberman. 


POSITION WANTED 


Millwork and lumber estimator and salesman. Can 
make complete takeoff on any type of building 
from cellar to roof. Also make accurate plans 
and blue prints from sketches. 

Address “S. 53," care American Lumberman. 


EXPERIENCED LINE YARD MANAGER 


Wants position where can have full charge. Can 
do bookwork, estimating, draw plans to suit cus- 
tomer and handle business same as owner. Best 
references. 

Address “D. 59,” care American Lumberman. 




















HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale de- 
partment when you want to sell some- 
thing in the lumber industry. 
AMERICAN LUMBERMAN, 
431 8S. Dearborn St., Chicago, Ill. 





POSITION OF ANY KIND 


15 years’ mill and wholesale y. p. experience 
as bookkeeper, asst. sales manager and sales cor- 
respondent specializing selling industrial trade. 
Capable taking complete charge either sales or 
accounting. Best references. 

Address “E. 79,’’ care American Lumberman. 


28 YEARS RETAIL LUMBER EXPERIENCE 


As manager for line yard concern. Average sales 
for 15 years about $225,000.00. Would like position 
as manager or purchasing agent. 

Address “‘E. 72,” care American Lumberman. 


LOGGING SUPERINTENDENT AVAILABLE 


13 years’ experience including Ry. 
Address “‘E. 54,” care American Lumberman. 


MILLMAN WANTS POSITION 


12 years’ experience, estimating, sales and office; 
stock and special millwork. Refs. 
Address “E. 78,’’ care American Lumberman. 


HARDWOOD SALESMAN 


Wants a good Southern, Appalachian, and North- 
ern mill connection on commission basis. Have 
thorough knowledge of trade in East. Can furnish 
good references, 

Address “‘E. 80," care American Lumberman. 


THOROUGHLY EXP. AS A RETAIL YARD MGR. 


Having successfully managed yards in Indiana and 

Ohio. Can show good references. Willing to go 

any place. A thorough lumberman, good collector. 
Address “E. 57,"" care American Lumberman. 




















THOROUGHLY EXP. RETAIL LUMBERMAN 


Seeks position as manager of small country retail 
yard. Am good salesman, collector and book- 
keeper. Thirty-six years of age, educated, and 
best of references. 

Address “E. 58,” care American Lumberman. 


CHAPIN’S LUMBER RECKONER 


By N. Chapin. Saves Time and Labor—Prevents 
Errors. The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from 1x1 to 15x16 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board 
measure. The book contains 171 pages of strong 
white paper, is 4x7 inches and is bound in cloth. 
Price, delivered, $4. 


AMERICAN LUMBERMAN 
431 8. Dearborn 8t., Chicago, Ill. 








Employment 





TIMBER ESTIMATES 


Six years of employment as timberman for one of 
our largest corporations terminated March 1. Satis- 
factory connection desired. References. 

Address “‘E. 76,” care American Lumberman. 


TO THOSE SEEKING DIVIDENDS 


Have no faith in magic. Only good management 
and hard work can produce results. Money will be 
made through savings in operation rather than 
through large earnings. There is no room for the 
mediocre yard manager today. Replace him with 
one who has proved his ability, who has excep- 
tional experience in Purchases, Sales, Credits, Col- 
lections and successful retail management. Those 
needing the services of such a man please write 
“E, 74," care American Lumberman, 


SUPT. DETAILER AND BILLER 


Estimator, 20 years’ experience, special, detailed 
millwork, also bank, store fixtures. Layout ma- 
chine, bench man. Can draw up plans, specifica- 
tions for residences, etc. Age 37. 

Address “B, 56," care American Lumberman. 


BAND SAW FILER 


25 years’ experience. Go anywhere at once. 
B. F. WHITE, Leetsdale, Pa. 














PLANT SUPERINTENDENT 


With twenty years’ experience in Pine production 
will be open for position after March the first. I 
am thoroughly experienced in manufacturing, kiln 
drying, milling and shipping Idaho White Pine and 
Ponderosa Pine. Has served five years as inspec- 
tor and eight years as superintendent. A-1 refer- 
Thirty-nine years old. Will consider any 
job with a future in it. 
Address “D. 64,” care American Lumberman, 


Retail Lumber Yards 


RETIRED LUMBERMAN 


Wishes to buy a good retail yard for cash. 
Address ‘“Retired,’’ care American Lumberman, 











A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 


Second Hand Machinery 


WANTED LATE MODEL 


Six and eight inch four side all electric Moulders 
to run on high Frequency. All motors to be 3 
phase, 60 cycle, 220 volts guaranteed in first class 
order. Quote cash price delivered with cut of 
make and full details. PHILIP ENDERS & SON 
LUMBER CoO., 271 Norton St., Rochester, N. Y. 


USED MACHINERY WANTED 


Sander 36 inches or 43 inches with or without 
motor. Also veneer saw and carriage segment, In 
good condition. State prices. 

Address “F. 55,” care American Lumberman. 














WANTED TO BUY 


1 Asbestos Shingle Cutter. 
Address “F. 58,” care American Lumberman. 


Steel Rails 


900 TONS 60-LB. RAILS 


Also interested Buying & Selling all Sizes, 
ZELNICKER, INC., St. Louis. 











WANTS SUPPLIED 
Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago. 





Miscellaneous 


WANTED 


25 medium or heavy duty factory trucks, 
Address “‘E. 75," care American Lumberman 
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Retail Lumber Yards 


FOR SALE—A GOOD RETAIL LUMBER YARD 

aul Illinois, low cost of 

od and churches. 
American Lumberman. 





In town of § centr 









handling materials Gt schools 


care 


Timber and Timber Lands 


FOR SALE 
In Appallache Mountains 12,000 acres Original 
growth timber and Anthracite coal land. 
Address “E. 50,’ care American Lumberman. 








FOR SALE—CASH AND CARRY YARD 





In large city handling lumber, stock millwork, 
building material, paint, hardware and glass. Well 
establi i | ness, one of the best locations in 
the business of this kind. Will bear any 
kind ation. Shows a good profit. Owner 
wishes reti 

Address “BE. 66," care American Lumberman. 





FOR SALE—LUMBER YARD AT BASCO, ILL. 
Annual sales past thirteen years average $24,000.00. 
$7,500.0 to handle. Address TABER LUMBER 
CcoO., Keokuk, Ia. 





Two RETAIL a FOR SALE 


No. 1.— i Paying nber, coal, etc. yard small 
No. Ill. village Safe income, sound sti aple stock, 
Cash to close estate. Value buildings small. 

or, lumber, coal, etc. business 


e in small No. Ill. 


Good op 


station. Mostly 





portunity. Offer low for 
Sound stock. HOLCOMB- 
Sycamore, IIL 





Business Opportunities 


UNUSUAL OPPORTUNITY 


: s ent of 10 to 12,000.00 can secure the 
ntrolling interest (with office of President) of 
s lished Chicago Wholesale Lumber Cor- 
principally Pine and Fir. Re- 
years assure liberal salary and 
s Failing health is the only 
ng this investment. 
Hardwood Lumber Company could 
ivantage a sales office in Chicago 
this going business 
care American Lumberman. 



















FOR SALE—MODERN SAWMILL 


In Northern Saskatchewan—capacity 45,000 f.b.m. 


—steam deck throughout. Lath Mill. Planing mill 
equipment for two cars per day. Ten years cut 
Northern Saskatchewan White Spruce. Principals 
only. Address all inquiries to DUNWOODY, 
NICHOLL, SAUL & CO., 604 Great West Perma- 
nent Bidg., Winnipeg, Manitoba. 





LUMBER & BLDG. SUPPLY BUSINESS 
Live city southern Wisconsin requires party who 
can invest $10,000 and take active interest. Branch 


expansion. Strict investigation. Investment se- 
cured. 
Address “C. 523,” care American Lumberman. 





$300.00 BUYS NICE BUSINESS ENTERPRISE 


Large profits—full particulars for 2c stamp. 
WILLIAM WOODARD, 
R. 7, Box 74, Shelbyville, Tenn. 





_Lumber and Dimension 
FOR SALE— LATH 
No. 1 Spruce—White & Red Pine. 





ARMAND G. AUGER CO., Quebec, Que. 
WANTED—CONNECTION WITH WHOLESALERS 
Who are in the market for Green Ash cut to 
order, Green Yellow Pine Pole Stock and Airdried 
No. 1 Com&Btr rough boards Terms 98% sight 
draft upon receipt of lading and invoice. Address 
FRANK FOUNTAIN, Fitzgerald, Ga. 





FOR SALE ONE LARGE CAR CHERRY LUMBER 
Extra fine, bone dry, No. 1 
equal amounts 6/4 and 8/4, 
lengths, circular sawn. 
Address “F, 62," care American Lumberman. 


common & 
good 


better, 
widths and 





FOR SALE 
Approximately 28,000 acres of virgin timber land 


in the Upper Peninsula, Michigan, at bargain 
price. Deal direct with owner. 
Address “E. 81," care American Lumberman. 





OREGON PINE MILL OPPORTUNITY 


We will deliver up to 50,000,000 feet excellent 
high-grade Ponderosa Pine Logs in your. mill pond 
at $5.50 and your lumber to rail point having rate 
East 2c under Coast rate at $2.50 and furnish mill 
site free, Mill-run product of these logs—present 
market—$19.00 f. o. b. cars, 

Address “F. 52,’"" care American Lumberman. 





WANT TO SELL YOUR TIMBER OR 


Timber land? The best way to find a buyer is to 
advertise in the paper that reaches the buyers of 
timber and timber lands. THE AMERICAN LUM- 
BERMAN is the best paper to advertise in when 
you want to sell. Our readers are buyers. AMER- 
ICAN A | eee 431 S. Dearborn St., Chi- 
cago, Ill. 


Second Hand Machinery 


LUMBER AND PLANING MILL MACHINERY 


Heavy duty carriage; steam feed; steam log roller 

Steam nigger; Yates horizontal band resaw 

Four saw edger; two saw trimmer; live rolls 

Complete band and rotary filing equipment 

Billstrom glue clamp carrier 

Whitney two spindle motor driven shaper and 

frequency changer 

Yates American G-77 rip saw 

Yates American 30” single planer 

Log derrick with 60 ft. boom 

Coe veneer lathe 66” 

Log cut off machine with 64” saw 

24”x36” Corliss engine; Hope vacuum dry kiln 

Two 18 ft.. x 72 in. horizontal steam boilers 

Complete shavings exhaust system with cyclone 
and 50” fan. 

Shafting, hangers, pulleys, saws, belting etc. 
PHOENIX PRODUCTS COMPANY, Box 486, 

Prairie du Chien, Wis. 


1—20x30 HEAVY DUTY CORLISS ENGINE 


1—22x30 Heavy Duty Side Crank Engine 

1—No. 3 Left Hand 40” Wickes Gang Saw 

1—No. 65 Covel Gang Saw Grinder 

1—42 ton Shay Locomotive 

2—70 ton Shay Locomotives 

1—Pyle National Electric Head Light Equipment 
complete 

800 ton 60 lb. Relaying Rails, Angle Bars complete 
FORT SMITH LUMBER CO., Plainview, Ark. 


HAVE YOU SOMETHING TO SELL? 


Advertise in the Classified Advertising 
department when you want to sell 
something in the lumber industry. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 

















FOR SALE AT BARGAIN 


Woods 450-B, 24” Double Surfacer, F & EB, C4 


Moulder. 2—150 H. P. Return Tube Boilers. 18x42” 
Allis-Chalmers Corliss Engine with 14'x29” Fly 
Wheel. ply leather belt. 


98% ft. 27°—% 
P. 


O. BOX 756, Atlanta, Ga. 





CONVERT WASTE LUMBER INTO PROFIT 


Build hog and brooder houses, trap nests, dry 
mash hoppers, etc., out of waste lumber on Ever- 
Ready Combination Woodworker. 8 machines in 
one. A shop in itself at a moderate investment. 
Others are making money at odd times with our 
new 48-page booklet “You Can Make It For 
Profit.” Send 10c for your copy today—over 100 
plans of wooden articles. Porter-Cable-Hutchinson 
Corp., 1600 N. Salina St., Syracuse, N. Y. 


NEW THREE SIDE FISHER & DAVIS PLANER 


For Sale. Also makes siding, shiplap, etc. 
STAUNTON TIB & LUMBER COMPANY, 
Jerseyville, Illinois 








AMERICAN 20”x18” TIMBER SIZER 
Yates 64”, 60”, C&D 60” Band Resaws; 
No. 59, No. 450—24”x6”, Berlin No. 
Surfacers; Woods No. 24—15", 24”, Berlin No. 93, 
No. 95--15", 24” Pl. & Matchers: Live Rolls 24”x12”, 
GENERAL MACHINERY & SUPPLY CORP. 
136 Liberty St., New York, } # 


Woods 
177—30” Dbl. 








FOR SALE = 
Second Hand Machinery 


a a 








LPI IL IL ILS SI 
MILL MACHINERY—AT BARGAIN PRICES 


1—i50 h.p. Corliss engine (good running condition), 

1—Leather Belt, 3 ply, 30”x180’ (first class con. 
dition). 

1—Linderman Gluing Machine. 

1—Hermance 4 side Moulder, 8”. 

1—No. 3 Fischer Resaw. 50 4-wheel Heavy Duty 
Wagons. 

In addition to the 


above: rip saws, cross cut, shaft- 
ing, pulleys, etc. 
Will consider trading above for AC motors, 25, 59, 
75 h. Pp. 
BISHOP LUMBER COMPANY 
2315 Elston Ave., Chicago, IIl. 





Electric Machinery 


ELECTRICAL MACHINERY 


Motors and Generators, A. C. and D. C. for gale 
at attractive prices. Large stock of New ani 
Rebuilt motors on hand at all times. Write for 
Stock List and Prices. Expert Repair Service, 
V. M. NUSSBAUM & CO., Fort Wayne, Ind. 





MOTORS AT ONE-THIRD USUAL PRICES! 


95 brand new 3-h.p. Century 220 volt 60 cycle 3. 
phase, 3500 R.P.M. A.C. motors $22.50 each. Also 
20 5-h.p. same type $29.50 each. No pulleys. You 
will never again equal these prices and we advise 
wiring us if interested. Terms: Cash F. O. B. Chi- 
cago or shipped sight draft attached. Bargains in 
many other sizes). ELECTRICAL SURPLUS CO, 
1885 Milwaukee Ave., Chicago. 





Locomotives and Cars 


BEFORE YOU BUY OR SELL CONSULT US 


Our 40 years’ experience is worth your attention, 
ZELNICKER, INC., St. Louis. 


FOR SALE 


One (1) 28-ton Lima Shay geared locomotive, re- 
built TOMAHAWK STEEL & IRON WORKS, 
Tomahawk, Wis. 











A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 


Steel Rails 


RELAYING 40 LB. AND 60 LB. RAILS 


Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 











2,00 TONS RELAY RAILS 35 LB. TO 60 LB. 
Also considerable quantity scrap rails located near 
Beaumont, Texas. Address LODWICK LUMBER 
COMPANY, Shreveport, Louisiana. 





Trucks and Tractors 


— 





HAVE YOU A TRUCK YOU WOULD LIKE T0 
TRADE? ADVERTISE 





Miscellaneous 


STRAIGHT LUMBER ON ANY EDGER FOR $15# 


Two front and two rear spur rollers that leads 
every board straight. My 1932 Edgers are # 
equipped, from $110 up, some clear its cost every 
30 days. 

J. H. 





MINER, Meridian, 


FOR SALE—WOOD AND WIRE FENCING 
Portable corn cribs, silos, and snow fence. Deliv 
ered prices gladly quoted. 

STANDARD FENCE CO., 


Miss. 








Lufkin, Texas. 





TANKS & TOWERS FOR SALE 
All Sizes & Kinds, New & Used. Various Locations 
ZELNICKER, INC., St. Louis 
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AMERICAN LUMBERMAN 93 
LOG STAMPS 


TRADE CHECKS, STENCILS 
BURNING BRANDS, ETC. 
SEND FOR CATALOGUE 


MEYER & WENTHE 


31 NORTH CLARK ST. CHICAGO 


7 a ee Builders’ Commercial Agency 







































































































































































Miscellaneous ESTABLISHED 1890 
ery j eh ae on 1350 Builders’ Bldg., 228 N. La Salle St., Chicago Th 
— NEW GENUINE HOE SAW BITS 2%4x9 A rating guide to the Contracting trade of e 
ail $9.50 per hundred. T. R. FLINCHUM, London, Ky. Cook County and Cook County dealers 
, ution ) : Telephone Randolph 4893 Collection and Mechanics Liens SPEE - D-TWIN 
END GRAIN “WORTHWOOD” BLOCK FLOORING 
The efficient heavy duty floor at low cost for 
y Duty uditoriums, Gymnasiums, Schools, Factories and AANDY BOOKS FOR LUMBERMEN 
&: ’ Printing Shope. LUMBER COMPANY A COPY FREE ON REQUEST. ADDRESS STEAM FEED 
ep 6627 White Bldg., Seattle, Wash, AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
(gc RRR See LRN eR SERRE Costs little more than belt or 
= ies accel | friction type feeds, but it makes 
a tremendous difference in the 
ww cut of the mill. 
== It’s worth investigating. 
“ite for 
Ind: ” “ Write for catalog A. 
ae Planer and Jointer Knives , 
“ accurately ground to uniform temper SOULE 
en) ~ srEciaL : Si rarer ete oie 
. Chi- * worked. w ou ato e pmdnt. 
way [High Speed Steel Knives and Moulding Cutters for the Woodworking Industry.) STEAM FEED WORKS 
TAYLOR, STILES & COMPANY, :: RIEGELSVILLE,N. J. MERIDIAN 
rs WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis. Missouri MISSISSIPPI 
r US — ————————— ee 
tention, | 
ive, re- 
al CONTROLS 
NGS Scovell, Wellington & Co. 
“i e THE COST++ | 
— ACCOUNTANTS and AUDITORS 
MANAGEMENT ENGINEERS 
maw N the wood-work- 
Ss 10 East 40TH Street, New York City ing industry, as in all 
rils, all other industries, ‘The 
~ ag BOSTON CLEVELAND CHICAGO PHILADELPHIA survival of the fittest" 
SPRINGFIELD SYRACUSE KANSAS CITY SAN FRANCISCO is a stern reality. 
Bye "Costs must come 
UMBER mY down," is an actual slo- 
gan. 

Here is one way. If door and sash are but a small 
ae CYCLONE BLOW PIPE CO. proportion of your output you can cut costs with the 
andl Shimer Combination Head. This combination tool 

Improved Slow Speed Systems with interchangeable door and sash bits—and cope 
CYCLONE DUST COLLECTORS heads and bits to match—combine econom with 
efficiency . . . offer a way to cut costs on small, odd H 
AUTOMATIC FURNACE FEEDERS set-ups. 
WR $15.8 STEEL PLATE EXHAUST FANS Send today for new Shimer Catalog and Pattern 
‘re ® EXHAUST AND BLOW PIPING Book. 


st every 





Complete Systems Designed,Manufactured 


and Installed; Old Systems Remodeled 


ING 
_ Deliv- 





Samuel J. Shimer & Sons 
MILTON + + + PENNA. 


CUTTER HEADS FOR EVERY SERVICE SINCE 1868 


(Pat.) 





2544-2554 West 21st Street 
Corner Rockwell St. CHICAGO, ILL. 
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PACIFIC COAST 
TYPE SHAY 
LOCOMOTIVES 


-- Built For Logging Service! 


— Coast Type Shay Locomotives are rugged. 
This fits them to withstand abuse and to give con- 
tinuous, dependable operation under the most severe 


conditions. 


Pacific Coast Type Shay Locomotives have great 
power. Their three-cylinder engines start heavy loads 
quickly and pull them up hard-to-climb grades without 


difficulty or delay. 


For these reasons, and others we’ll gladly tell 
you about, the Shay is the most reliable locomo- 
tive investment you can make. Write for catalog. 


LIMA LOCOMOTIVE WORKS, Incorporated 
60 East 42nd St., New York, N. Y. 


Lima, Ohio 


West Coast Representative 


Hofius Steel & Equipment Co., 
First Avenue South at Hudson, 
Seattle, Washington 


AMERICAN LUMBERMAN 


Southern Representative 
Woodward Wight & Co., Ltd., 
Howard Ave. at Constance St., 

New Orleans, Louisiana 
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Wagons 
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the practical log- 
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For snaking and 

bunching use 

our Self-Loading 
Skidders. 
















LINDSEY WAGON CO. 


Sole Manufacturer LAUREL, MISS. 








Lumber and Its Uses 


By R. S. KELLOGG 


‘In this book the author has dealt in 
interesting and instructive fashion 
with wood structure, physical pro- | 
perties, grades, sizes. lumber and 
log measurements, shipping weights, 
structural timbers, seasoning, pres- 
ervation, finishes, paving, floor- 
ing, fire resistance, prices, as well 
as the uses of lumber; and in final 
chapters he discusses manufactur- | 
ing, forest products, the timber 
supply, permanent advantages of | 
wood, and sources of information | 
about timber. This is the work most | 
often called for and used by tum | 
bermen in all branches of the trade. 





American Lumberman 


431 So. Dearborn St. 
Chicago, Iil. 
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Kiln Doors Never Stick 


when equipped with a 


Dry Kiln Door Carrier 


No need to call several men from 
their work to open or close a kiln 
door. Moreover, kiln doors are made 
tight. One carrier loade all doors. 
For old or new kilns. Over 2800 
users. 













































Write for our 60-day trial offer. 


Dry Kiln Door Carrier Co. 


1117 Cornell Ave., INDIANAPOLIS, IND. 
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Lower Logging Costs 


| 
| 
with ELECTRIC Heavy Duty Logging ‘Trailers. Roller bearing, | 
short turn, reversible. ey follow the tractor anywhere. Aji steel, 
lifetime equipment. Also Gnaster Type Trailers. Ask for catalogs. 


ELECTRIC WHEEL CO. "st" Quincy, Illinois | 


— 
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Lumbermen’s Mutual Casualty 
ida vekinks cane kieknaws 20 


Lumber Mutual Fire Insurance 


Gy SF Bs oo ctvcccvien 78 


McClave Lumber Co.,8. Wood 83 
— Lumber Co., Chas. 


) 


McGoldrick Lumber Company 8 


Madera Sugar Pine Co......... 57 
Maisey & Dion .... ........ 71 
Majestic Company, The...... 

Margolis Lumber Co., John A. 81 
Martin Lumber Co.......... 78 


Mathieu, Limited, J. A........ 
Meadow River LumberCo.,The 12-65 
Menominee Indian Mills, The. 4 


Metropolitan Building Com- 
adc etna eeu aby eit 
Meyer & Wenthe............. 93 
Michigan-California Lumbe: Co. 
DN NN ae ccndwisins os eee 71 
Mitchell Brothers Co.......... 3 
Mixer & Company........... 78 
Monteath Co., J. H.......... 75 
Moore Dry Kiln Company..... 
Moore-Keppel & Co......... 12 


eS | ee 
Mumby Lumber & Shingle Co. 


National Dry Kiln Co......... 72 
National Lumber & Creosoting 

EEL EP 
National Lumber Manufactur- 

ers Association.............. 
Neils Lumber Co., J......... 84 
Nelson & Co., Gilbert......... 71 
Newman Lumber Co., J. J..... 
Northwestern Barb Wire Co... 2 
Northwestern Cooperage & 

Lumber Co 
Northwest Spruce Co......... 68 


Oak Flooring Manufacturers 
Association of the U. 8 
—— Railway & Timber 


Oval Wood Dish Corp....... 83 
Pacific Mutual Door Co....... 15 
Palmer Lumber Co., R.L.... 76 
Pardee & Curtin Lumber Co.. 12 
Parker & Page Co........... 76 
Parker & Sons Co., Ira........ 59 
Paxson Company, The........ 

Peavy-Wilson Lumber Co... .. . 


Pennsylvania Lumbermens 
Mutual Fire Insurance Co.. 78 


Philbrick Co., Harry C....... 76 
Pioneer Lumber Company.... . 4 
Pittsburgh Plate Glass Co...... 
Polleys Lumber Co., The. .... . 
Pondosa Pine Lumber Co... .. . 
Power, Moir & Stocking...... 80 
Prenney Co., J.C........... 82 
EE 


Raymond, Morris T......... 
Red River Lumber Company, 

MRA ntidinthe tent ee coe 
Rib Lake Lumber Co... ....... 
Rice & Lockwood Lumber Co.. 
Rice Lumber Co., J. A....... 
Richard Shipping Corp........ 
Robinson Manufacturing Co.... 
Ross Carrier Company........ 
Rowe Manufacturing Co... .. ; 
Ruggles Lumber Co., Carlos. . 


Samson Cordage Works....... 
Schuette Co., Wm............ 
Scovell, Wellington & Co....... 
Segelke & Kohlhaus Co...... 
Seidel Lumber Co., Julius... .. 
Sewall, James W.............. 
Shevlin Pine Sales Company .. 
Shimer & Sons, Samuel J....... 
Silver Lake Company........ 
Sisalkraft Company, The... ... 
Soule Steam Feed Works...... 
Southern Lumber & Supply 

Rind eatin teat 
Southern Oak Flooring Indus- 

__ RPP arta 
Spain & Co., H. M............ 
Stewart Inso Board Corpora- 

a ee ere 
Stone Lumber Co., The...... 
Stover Manufacturing Co...... 
Sullivan Lumber Co.......... 
Sumter Lumber Company, Inc. 


Taylor, Stiles & Company..... 
Tegge Lumber Company...... 
Thunder Lake Lumber Co.. .. . 
Thurston-Flavelle, Ltd........ 
Tremont Lumber Company .. 
Truscon Steel Company....... 
Turner Lumber Co., J. C..... 


Vento Steel Sash Co........... 
Von Platen-Fox Company..... 


Cf OS ere rrr. 
Li rr 
Warren Axe & Tool Co........ 
Washington Manufacturing Co 
Washington Veneer pe nd ; 
— Stained Shingle 
Webster Lumber Co., H. E. ... 
West Virginia Hardwood 
PS ee 
Weyerhaeuser Sales Company. . 
Whale Creek Storage Corp... . 
White River Lumber Company 
Whitney Lumber Co., Perry. . 
Whittier Lbr. & Millwork Co.. 
Wier Long Leaf Lumber Co... . 
Willamette-Ersted Company. . 
Williamsport Wire Rope Co... . 
Willson Brothers Lumber Co.. . 
Winton Lumber Sales Co...... 
Wisconsin Land & Lumber Co. 
Wood Conversion Company... 
Wyman-Allen Lumber Co.... 
Wyman Lumber Co., M. A.... 


93 


56 
20 
61 


84 


68 
76 
82 


67 
98 
56 


20 
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Directory of Products Advertised in the American Lumberman 


For page number, refer to Advertisers’ Alphabetical Index on preceding page. If the page number 
does not appear in the Index, the display advertisement will be found in some previous issue. 


A—Northern Pine 
B—Northern Spruce 
Bi—West Virginia Spruce 
C—Nerthern Hemlock 
Cl—West Virginia Hemlock 
D—Northern Cedar 


Bailey & Delano Lbr. Co. 


Blanchard Lumber Co.bjklm 
Cherry River Boom & 


Lumber Co, ...++++s --biel 
Crombie & Co., W. M.aikopt 
Earll, William L........+.. b 


Emporium Forestry Co... 
Hammond Co., Edw. J...aet 


Hatten Lumber Co...... abc 
Hines Hardwood & Hem- 
lock Co., Edward....... ac 
Hines Lbr. Co., Edw. and 
Affiliated Interests..... acej 
Johnson Lumber Co........ a 
Mathieu, Ltd., J. A...... abk 
Menominee Indian Mills. 
BOO ccoccccccvcecececese acd 
Northwestern Cooperage & 
Teme. Ce., Theccccccce abcde 
Power, Moir & Stocking....b 
Prenney Co., J. C..cces aops 
Raymond, Morris T........ a 
Rib Lake Lumber Co...... c 
Rice & Lockwood Lumber 
CG cesckavcuuacacens aejkn 
Shevlin Pine Sales Co. --apt 
Von-Platen-Fox Co. ...... ac 
Tree, WeOG. Acccccesvess a 
Weyerhaeuser Sales Co.... 


Cocectcccceseseoees ajlmst 
Whitney Lumber Co., Perry 
Wisconsin Land & Lbr. Co. 





AMERICAN LUMBERMAN 


SOFTWOOD LUMBER 


E—Southern Yellow Pine 
F—Cypress 


Alger-Sullivan Lbr. Co.....¢e 
Ayer & Lord Tie Co......eJ 
Bickford Co., The H. M...fi 


Cc e eee 
We BRescvess efi 
Dibert, Stark & Brown 
Cypress Co., Ltd......... 
Frost Lbr. Industries, Inc..e 
Ferguson Lumber Co., W,. T. 
Great Southern Lbr. Co...eq 
Hammond Co., Edw. J...aet 
Hines Lbr. Co., Edward 
and Affiliated Interests..e 
Homochitto Lbr. Co.......@ 
Long Bell Lbr. Sales Cor- 
poration ...........-ejmt 
Newman Lbr. Co., J. J....@ 
Peavy-Wilson Lbr. Co......¢@ 


Philbrick Co., Harry C...eg 
Pioneer Lumber Co...... +0 
Rice & ecseees Lumber 


GR coecescevesesocss aejkn 
Ruggles Lbr. Co.. Carlos. .efj 
Seidel Lbr. Co., Julius.. 

eccccesecocccccees efjilpqst 
Sumter Lumber Co., Inc....e 
Tegge Lumber Co., The...ef 
Tremont Lumber Co...... ef 
Turner Lumber Co., J. C.. 

pheTeresecegeoseserees fjiost 
Whitney Lumber Co., Perry 
Wier Long Leaf Lbr. Co...e 


G—Arkansas Soft Pine 


Arkansas Soft Pine Bureau.g 
Bradley Lbr. Co. of Ark. = 
Philbrick Co., Harry C. 
Southern Lumber & Senely 


DO. seeeeeees ee eeeeeeeee 


H—Aromatic Red Cedar 


Bradley Lbr. Co. of Ark..gh 
Brown & Co., Geo, C. 


I—North Carolina Pine 


Bickford Co., The H. M....fi 
Camp Mfg. Co...... s fi 
Creed & Co., 
Crombie & Co., W. M. -aikopt 
Johnson & Wimsatt. eoococet 
Schuette Co., Wm.........ais 
Willson Bros, Lumber Co...ai 


J—Fir 
K—Spruce (Western) 
L—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedar 
Anaconda Copper Mining 
GE sceseees eccccccccesee 
Ayer & Lord ‘Tie Co. coool 
B C Spruce Mills, Ltd..... 
Bailey & Delano Lbr. Co. 
eeeceeeesoneoecoeses ajlms 
Blanchard Lumber Co.bjklm 
Booth-Kelly Lbr. Co........J 
Bratlie Bros. Mill Co...... 1 
Brockway-Smith-Haigh- 
LOvel CO, cccccecccvece 
Chapman, Robt. R........ 
Collins Lbr. Co., Jona D.jlm 
Griswold Lbr. Co., The. J 
Guernsey-Westbrook Co. *jla 
Hammond Cedar Co........ 1 
Hammond Lumber Co., Inc. 
eseensececsseeee .--Jmopq 
Hines Lbr. Co., Edw., and 
Affiliated Interests ...acej 
Hold-Meredith Lbr. Corp.jlm 
Long-Bell Lbr. Sales Cor- 


POration§ .ccccccccces ejmt 
Martin Lumber Co......... j 
Mathieu, Ltd., J. A..... abk 
McCormick Lumber Co., C. 

RM. ccsccececoscvcceses jlmo 
Miller’ ‘Co... Paul .cccccccce 
Mumby Lbr. y Shingie Co. 

p0n0needeeeseseeesseee jlm 
Neils Lumber Co., J....kstu 
Northwest Spruce Giaccone kK 


HARDWOOD LUMBER 





ivenuves ebereccoccecalll 
Dt! eeecsededvandous -b 
Beech ...... vecooeseeese coe® 
EE nevscewndontcsecaeee d 
CE neeeneceeatensas coc® 
RE eesccsanaanedaen seek 
DEE seteeteeennonas 4 
EE Kebedeenesecnncceees --h 
GD. ctoccccscsccccoseseces i 
PE «keventeesdscecence i 


Maple (Hard and. Soft) . 
Oak eee 
scccecee® 


BYEMMSTO wcccccccccccccceeP 
Walnut ...... eecccoccce cook 
Foreign Woods ............ ~ 
MAROGRRG ccccccccccccccces t 





Alger-Sullivan Lumber Co.ino 


Austin Mill & Lbr. Corp. 
PPPPTTUTITTT TTT TT TT abcen 

Barris Lumber Co......... kt 

Black & Yates, Inc...... kt 


Lbr. Co. of Ark.cin 
Brown & Co., Geo. C..ahjin 
Burgess Bros. Co., The... 
Camp Mfg. Co.....++++- aing 
Carter Lumber Co.......¢- da 
Cherry River Boom & Lbr. 
CO. cccccccccoes abcdefmno 
Cisar Brothers...... adhimnq 
Dibert, Stark & Brown 
Cypress Co., Ltd........- qa 


Bradley 


Elliott Hardwood Co....c 
Emperium Forestry Co...... 
Frost Lumber Industries, 
IMG. ccccccccccce - -achijing 
Guernsey-Westbrook Co... 
Hammond Co., Edw. J..... n 
Hatten Lumber Co... 
Hines Hardwood & Hem- 
lock Co., Edward ..abdhm 
Hines Lbr. Co., Edw., and 
Affillated Interests..abdhm 
Holt Lumber Co...... bdhm 
Holyoke Lumber Corp., Chas. 
Homochitto Lbr. Co....... 
‘ +. -acijmnopq 


eeereeereee 


MILLWORK, FRAMES, 


SASH, peers. 
MILLWOR 


2 one 
Lovell Co, 
Collins Lbr. Co., 
Curtis Companies 
Bureau 
Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 
Martin Lumber Co....... 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Robinson Manufacturing Co. 
Sullivan Lumber Co. 
Washington Manufacturing 
Company 


TRELLIS, LAWN AND 
GARDEN FURNITURE 


Curtis 


COLUMNS, 


John D. 
Service 


Companies Service 


Bureau 





Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 
Rowe Manufacturing Co. 


WINDOW AND 
DOOR FRAMES 


Biles-Coleman Lbr. Co., 
Bradley-Miller Company 
Collins Lbr. Co., John D. 
Curtis Companies Service 
Bureau 
Hammond Lumber Co., Inc. 
Kinzua Pine Mills Co. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Robinson Manufacturing Co. 
Segelke & Kohlhaus Co. 
Washington Manufacturing 
Company 


Inc. 


Indiana Quartered Oak Co.kst 
Johnson Lumber Co..... cdm 
Long-Bell Lumber Sales 
Corporation .......+- iln 
Maisey & Dion..... ihhenne 
Meadow River Lumber Co. 
eeccee .. bedfmno 
Menominee ‘Indian Mills, 
PRO ccccccscccvccce abdhmn 
Monteath Co., J. H.....<- st 
Moore-Keppel & Co.bcdefmno 
Newman Lumber Co., J. 
Ceeccocneceooces acijmnopq 
Oval Wood Dish Corp..acdm 
Palmer Lumber Co., R. L..t 
Pardee & Curtin Lbr, Co...n 
Parker & Page Co........ 
Peavy-Wilson Lumber Co. - 
Philbrick Co., Harry C. 
Rib Lake Lumber Co. TE 
Tegge Lumber Co., The. 
eh6bedeseen abdehijmnopr 
Thunder Lake Lumber Co. 
-abcdhm 
Tremont Lumber “Co. .chijna 
Von-Platen-Fox Co... — 
Walker. Fred A 
West Virginia Hardwood 
Products Co. 
Willson Bros. Lbr. Co....mn 
Wisconsin Land & Lbr. Co. 
.edm 


eee eee eee eee es 


Oe eee e wees eee 


Ostrander Railway & Tim- 
WOE GE svesrsesvssentoeons 
Pacific Mutual Door Co....j 
Rice & Lockwood Lumber 
TA, scvsxntenicedsoes aejkn 
Rice Lumber Co., J. A....It 
Robinson Manufacturing Co.j 
Ruggles Lbr. Co., Carlos. .efj 
Seidel Lumber Co., Julius 


Sullivan Lumber Co. 
Thurston-Flavelle, 
RRR ea fjost 


eee e tenes 


ee es 


Wepeshuouses Sales Co.. 

cnt Seneeneebeebeees ajlmst 
White River Lumber Co.jkim 
Whitney Lumber Co., Perry 
Winton Lumber Sales Co..ks 
Wyman Lumber Co., M. 


O—California Pine 
P—California Sugar Pine 
Q—Red wood 


Algoma Lumber Co........ ° 
California Sugar & White 
Pine Co. 
Clover Valley Lbr. Co.. oe® 
Feather River Lumber Co. .o 
Fruit Growers Supply Co..pt 
Great Southern Lbr. Co...eq 
Guernsey-Westbrook Co..jlq 
Hammond Lbr. Co., Inc... 


jmo 
Madera Sugar Pine Co....p 
Margolis LO. CO...ccccses 
Michigan-California Lum- 
ber Co. 
Red River Lumber Co....op 
Seidel Lumber Co., Julius. 
centnanneteseee ean efjlpaqst 
Shevlin Pine Sales Co....apt 


April 2, 193) 














Wyman-Allen Lbr. Co., 
Wyma. Lumber Co., M. 


R—Pondosa Pine 
S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


Anaconda Copper — 
CM. secvecconceeessunen 
Biles-Coleman Lbr. Co., fo 
California Sugar & White 
Pine Co. ..ccccesccccees pt 
Christy Lumber Corp. . bklost 
Crombie & Co., W. M.aikopt 
Dey, Jr., Elmer E. ks 
Fruit Growers Supply Co. at 
Gaetz, W. A. 

Hammond Co., "Eaw. f a 
Hines Western Pine on 
pany, Edward seeeeeect 
Kinzua Pine Mills Co. oceses t 
Long-Bell Lbr. Sales be 
POFACION .cccccccccces 
Madera Sugar Pine oo. 
Margolis Lbr. Co., John - 


McGoldrick Lbr. Co. ond 
Michigan-California Lum- 
ber Co. 


Melia Lar. Coe.. J. .cccsce kstu 
Polleys Lumber Co.......tu 
Pondosa Pine Lumber Co.,,: 
Prenney Co., J. C....c0- aops 
Rice Lumber Ca. Jd. A. It 





Schuette Co., 
Shevlin Pine Sales Co....apt 
Sullivan Lumber Co.... 
Turner Lumber Co., J. C.fjost 
Weyerhaeuser Sales Co.... 

cecesesenesecseenecess ajlmst 
Winton Lumber Sales Co.\.ks 
Wyman-Allen Lbr. Co...opt 


HARDWOOD 
FLOORING 





BE bees ncnkevnswecedand a 
 cceaedewens pteneeeeas b 
Wn  Saeternne ‘ eivwewmene'd c 
BO cesees nLeseia icone ale 
. dscccedeesexuses coccec® 





Bradley Lumber Co. of Ark.e 
Cherry River Boom & 


Taamber Ce. ccccccecccce de 
Cobbs & Mitchell, Inc...... d 
Creed & Co., W. R........ e 
Holt Hardwood Co....... bde 
Kerry & Hanson Flooring 

Co. PTT TTT TTT TTT TT ad 
Long- Bell. Lumber Sales 

Corporation .......+++++:+ ” 


Meadow River Lbr. Co..abde 


Mitchell Bros., Inc.......+. bd 
Moratz, Paul O. cocced 
Northwestern Cooperage & 
Lumber Co., 
Oak Flooring Manufactur- 
ers Association of the U. 
BD caccesececcocseasessem t 
Oval Wood Dish Corp.....d 
Philbrick Co., Harry C..... e 
Rice Lumber Co.. J. A...+#é 
Rice & Lockwood Lumber 
Ce ob secec0esecesecsum e 
Seidel Lumber Co., Julius.abi 
Southern Oak Flooring In- 
dustries e 
Tremont Lumber Co......:# 
Ward Bros. 
Webster Lumber Co., H. E..t 
Wisconsin Land & Lbr. oy 


Terre ee ee eee ee 


Terre eee ee eee 


eeeereeeereeert 


SHINGLES, PACKAGE TRIM, ETC. 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 


Wisconsin Land & Lbr. Co. 


PACKAGE TRIM 


Biles-Coleman Lbr. Co. 
Bradley Lumber Co. of Ark. 
Brockway-Smith-Haigh- 
Lovell Co. 
Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co, 
Long-Bell Lbr. Sales Corp. 
Pondosa Pine Lumber Co. 
Weyerhaeuser Sales Co. 


SHINGLES 

Northern Cedar ........... a 
Western Red Cedar........ b 
MOBWOGE cccccccccceccocece © 
Bailey & Delano Lbr. Co.. 


b 
Bratlie Bros. Mill Co...... b 
Collins Lbr. Co., John D...b 
Hammond Cedar Co., Ltd..b 
Hammond Lbr. Co., Inc....¢ 
Hines Lbr. Co., Edw., and 
Affiliated Interests ..... ab 
Hold-Meredith Lbr. Corp. = 
Holt Lumber Co........... 
Mumby Lbr. & Shingle Co. D 
Northwestern Cooperage & 


Lumber Co., The........ a 
7“ & Lockwood Lumber 

CE... o60056¢ses0c60n0000008 
Sullivan Lumber Co..... coo! 





Thurston-Flavelle, Ltd...+: b 
Weatherbest Stained Shin- 

gle Co. b 
White River Lbr. Co....+ 
Willson Bros. Lbr. Co....-:+: 4 
Wisconsin Land & Lbr. Co 


CEDAR POSTS AND POLE 

Holt Lumber Co. 

Long-Bell Lbr. Sales Corp. 

McCormick Lumber Co., C.% 

Northwestern Cooperage & 
Lbr. Co., The 


YELLOW PINE POSTS 
AND POLES (Creosoted) 


Ayer & Lord Tie Co. 
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